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New-Car Sales Makes, 1957-1956 


December vs. November, 1957 


} Regis., Regis., 
7 December November 
27.36 25.50 
25.34 
Buick 6.47 
7.06 5.95 
5.09 4.88 
3.05 4.07 
3.19 
2.60 2.25 
181 2.10 
1.74 
1.33 1.77 
1.08 1.29 
1.19 
Hudson 
GEN. MTRS. 49.18 45.05 
MOTOR 30.04 30.05 
CORP. 13.67 16.36 
2.07 2.42 
4.12 4.38 


final new-car registrations 
tabulated and checked, 1957 
year. 

Results last year are not 
marketplace. fact, severe 
have already started 
new-car sales stand- 

never again will the 
market see such drastic 
characterized 1957. 


ENERAL MOTORS, for ex- 

ample, dropped 5.93 percentage 
below its previous 
share. Chrysler Corp., 
gained 2.85 percentage 
and Ford Motor Co. in- 
its penetration 1.94 
Miscellaneous makes, consist- 
largely foreign cars, in- 
their market share 
percentage points. American 
penetration was 0.03 


Top Cars 


registrations. Final 
for months: 


1956 
Make Pos. 
Ford 
394,553 Buick 529,317— 
260,573 Mercury 274,603— 
141,209 Cadillac 132,952— 
106,436 Chrysler 
91,469 Rambler 
62,565 Stude. 
33,017 Imperial 
Edsel 
11,791 Met. 
9,474 Nash 25,271—16 
5,189 Packard 28,396—15 
1,564—20 
Misc. 94,908 
Total All Makes 
5,982,342 5,955,248 
details Pages 44, 46. 


Published Weekly at 
2666 Penobscot Bidg. 


Pet. Pt. Pet. of Pet. of 
Change Regis., Regis., Pet. Pt, 
During Fall Year Full Year Change, 
Month 1957 1956 "S57 vs. 
24.34 26.29 —1.95 
1.46 9.96 8.12 
6.60 8.89 
6.21 7.35 
5.34 6.02 .68 
1.02 4.30 3.70 
1.04 1.28 .24 
+4.13 44.35 —5.93 
—3.19 18.33 15.48 
3.34 1.60 +144 


Standings Show 
Leading Gainer 


points, while 

Packard’s 

0.63 percentage points. 

Some observers consider 1957 
year “the comeback,” the light 
relatively healthy increases 
Ford Motor and Chrysler Corp. 

Early performances new 
models indicate that 1958 will also 
see but the shoe 
expected fit corporate foot 
this year. 

> 
NALYSIS 1957 registration 
Polk Co. also shows: 
sold fewer than per- 
cent all cars 1957, the first 
(Continued on Page 57, Col. 1) 


Rough Cleanup 


Dealer Profit 0.7 Pet. 


Robert Lienert 
Associate Editor 


ink told the story 1957 
operations for percent the 
nation’s new-car dealerships, ac- 
cording the survey 
business management com- 
mittee. 


“great many” other dealers, 
the committee noted, “were just 
the borderline, barely break- 
ing even, with only few dol- 
lars show for their year’s 
efforts.” 

The average overall operating 
taxes—for all dealers 
slid 0.7 percent sales for the 
full year, compared with 0.8 per- 
cent for 1956 and 1.5 percent 
1955. 1956, NADA said that 
percent all dealers operated 
the red. 


for 1954, when 


profit slumped 0.6 percent, 
the return 1957 was the lowest 
any postwar year. And 1954, 
turn, saw the slimmest profit re- 
turn any year since 1940. 

The 1957 profit 9.7 percent 
surprised many industry observ- 
ers view the percent 


Bell Describes 
Territory Bill 


Senate Hearing 


William Uliman 

Washington Correspondent 
ASHINGTON. working 
draft proposed bill legal- 
izing form territory security 
was laid before the Senate Antitrust 
and Monopoly subcommittee last 
week Frederick Bell, NADA 

executive vice-president. 
Bell, decrying “cannibalism” 
within the industry, suggested 
(Continued on Page 59, Col. 1) 


average profit reported for the 
first nine months. Since the year- 
end figure cumulative, rather 
than for the fourth-quarter alone, 
the situation the final three 
months was more difficult than 
would first appear. 

NADA put bluntly: “It was 
plainly evident that the fourth 
quarter 1957 was rough, even 
industry case-hardened against 
the usual ups the 
automobile business.” 

analyzing fourth-quarter dif- 
ficulties, NADA said: “Under pres- 
sure liquidate heavy stocks 
models the face progres- 
sively declining market, dealers 
generally found impossible 
salvage even the meager profits 
built the first nine months... 

* 


was considerable vari- 
ance the profits reported. 
Those dealers operating under the 
most favorable conditions did fairly 
well. Those less favored went 
deeply the red. 


“Reflecting the pressure selling 
which was prevalent throughout 
the last quarter, washout gross 
from combined new-and-used- 
vehicle sales averaged only $386 
per new unit. This was drop 
from $411 the end Septem- 
ber, $423 the end June, $433 
the first quarter and $403 
all 1956.” 


The NADA report noted that 
the ratio 


absorption, 
gross less selling expense re- 


maining overhead, went down from 


the year’s highpoint 51.7 percent 
the end June set new 
low 41.7 percent. 


Footnoting one the difficulties 
the profit situation, the survey 
noted that new-car stocks the 
end December reached the high- 
est level recent years, averaging 
15.3 per dealer and 43.7-day supply. 
Comparable figures the end 


Renault Sees Growing U.S. Market 


Robert Finlay 
Editorial Director 

ARIS.—Wherever auto men 

meet, major subject dis- 

cussion the attitude the Amer- 
ican car buyer. Paris excep- 
tion. 

the buyer now fed 
with the big cars—a 
which has long been 

Does still want living room 
wheels, his heart shift- 
ing the smaller, nimble import 
cars which accent the fun you 
get through the feel the road? 

Does the marked rise dealer 
and customer interest the im- 
port cars represent passing fancy 
full-fledged revolt against the 
old American trend toward big 
cars, big depreciation through 
yearly model changes, big fuel con- 
sumption and the growth op- 
tional power equipment necessary 
handle what some call the “road 

* 
TEVER the answers, Re- 
nault executives, who brought 
group American auto writers 
Parig show them their opera- 
tions, growing American 
ket for their cars. 


With the importing rec- 


ord 255,000 cars 1957, con- 
ceded that American buyers are 
becoming increasingly exposed 
the foreign offerings. 

They are being given oppor- 
tunity choose between the 
styling obsolescence American 
European offerings. 

While comparison difficult, 
since comes close the 
makers, Renault executives view 
the the comfortable 
position maker unable meet 


for its products home 
abroad. 


AMERICAN car maker 
able keep production rolling 
capacity, yet Renault has made 
its relatively new plant 
one the most automated the 


world, and building new 
gine and mechanical pay plant 
central France. 

Pierre Dreyfus, 50, soft-spoken 


president Regie Nationale des 

Usines Renault, has accented pro- 

gram equipping Renault plants 
(Continued on Page 58, Col. 1) 


1956 were 12.8 per dealer and 34.3- 
day supply. 
> 


operating profit 
1957 averaged $35 per new 
unit sold, compared with $39 year 
earlier. Gross profit was $709 per 
new unit sold, compared with $716 
1956. 

Selling expense. dropped from 
$193 per unit sold 1956 $188 
last year, but operating expense 
edged upward from $484 $486. 

The result was slight overall 
reduction total expense per unit 
sold last year: $674, compared with 
$677 the previous year. 

survey split dealerships 

(Continued on Page 4, Col. 1) 


Only 400,000 Cars 
Due This Month 


Output Still Weeks 
From Million Mark 


John Teahen Jr. 
Staff Writer 

production tumbled again 
last week the five 
manufacturers assembled 94,547 
units. The figure was percent 
below the revised tally 101,632 
for the previous week and 74.3 per- 
year index. 

year ago, 138,938 cars were 
built during the week ended Feb. 
23. Last week’s figure was per- 
cent below that mark. February 
production now stands 305,207 
000 for the month. 


The industry produced 794,564 
cars during the first eight weeks 
1958, decline percent from 
the 1,102,180 assemblies the 
corresponding 1957 period. The 
weekly production rate has slipped 
from 137,773 99,321. 

> 

1957, the one-millionth car 
the year was built during the 
week ended Feb. 23. The corres- 
ponding 1958 unit appears 

least two weeks the future. 
American Motors the only 
maker that has exceeded last 
year’s production totals the 
first eight weeks 1958, and 

AMC’s Rambler the only car 
show increase. 

Chevrolet has compiled the next 
best mark among the individual 
makes, being only percent below 
its 1957 pace. 

corporations, General Motors 
percent below last year; Ford 
down percent; Studebaker- 
Packard, percent, and Chrysler. 

(Continued on Page 61, Col. 3) 


How Dealer Profit Picture Changed 1957 


Volume Group 
Volume Group 


Volume Group ......... 
Volume Group 
Industry Average 


Volume groups are based on 1957 retail deliveries of new cars and trucks as follows: 
150 to 399 units; Group INE, 400 to 749 unite; Group IV, 750 units and more. The figures are not fortheindividual quarters, 
but are cumulative through the end of each period. 


At End of 


Pet. 
Gross 
Profit 


149 
14.6 
14.7 
13.9 


At Eod of 
9 Mouths 


Oper- 


At End of 
12 Months 
1967 


At End of 

12 Months 
1956 

Pet. 

Oper- 

ating 

Profit 


Pet. Pet. 


Oper- 
Gross ating 
Profit Profit 


145 
14.6 
144 
13.4 13.5 
144 14.5 

Group I, 1 to 149 units; Group II, 


Pet. Pet. 


Gross 
Profit 


14.7 
14.8 
13.9 


ating 


AUTOMOTIVE NEWS, FEBRUARY 24, 1958 


$50,000 Allotted Form ‘ASITA’ 


Service-Association Merger Near 


Jack Weed 
Service Editor 


LOS ANGELES. Steps were 
taken Wednesday 
within comparatively short time, 
result the amalgamation the 
Motor and Equipment Wholesalers 
Assn. and the National Standard 
Parts Assn. The resulting after- 
market association would present 
solid front the merchandisers 
automotive parts and other serv- 
ice products sold through whole- 
salers retailers. 

The president each association 
went before the meeting the 
other association here and read 
prepared statement the effect 
that his association had agreed 
ahead with the amalgamation 
and was ready work out the 
details such merger. sum 


Reserve Requirements 


Cut Pct. FRB 


The Federal 
Reserve Board has lowered the 
reserve requirements member 
will release about $500 million 
from the reserves the 6,400 banks 
must hold against demand de- 
posits and will create theoretical 
increase about billion 
lending capacity. 

Reserve requirements were cut 
19.5 percent for New York and 
Chicago banks, 17.5 percent for 
banks other large cities and 
percent for banks smaller 
communities. The cuts become 
effective Thursday (Feb. 27) 
the first two categories and Sat- 
urday the third. The last re- 
duction was June, 1954. 


$50,000 has been set aside for present stronger unified front for 


purpose. 

The new association will repre- 
sent both wholesalers and manu- 
facturers, with each group self- 
governing. the head settle 
all questions national import 
would senior council com- 
posed both jobbers and makers 
the ratio two wholesalers 
each manufacturer member. 

felt the new association will 


Guest 


George Romney, left, president, Ameri- 
can Motors Corp., greeted 


Wiggins, executive vice-president, 
tional Standard Assn., pre- 
pared address the 34th 
Automotive was the subject 
Romney's speech the two-day meeting. 


British Motor Forecasts 
Further Gain This Year 


Pete Wemhoff 
Editor, Automotive News 


some slackening re- 
cent months, British Motor 
Corp.’s car sales the are 
still ahead last year, and “we 
hope boost deliveries from 24,000 
1957 40,000 cars this year.” 

Birt, president Hambro 
Automotive Corp., 
which respon- 
sible for all BMC 
sales and service 
activities the 
also told 
newsmen De- 
troit week 
that feels the 
top potential for 

imported cars 

000 annually. 

Birt 1957, imported 

car sales totalled 206,827 the 
markets. 

Weather conditions, Birt 

thought, were contributing fac- 


$2,100 for Polio— 


Contributions totalling $2,100 were 
received from visitors the DeSoto 
exhibit the Detroit show. Coins 
were pasted DeSoto Firesweep. 
Left right, ore, Nichols, Paul 
DeSoto 
Michael Smith, and Charles Gehringer, 
chairman the Wayne County Infantile 
Paralysis Committee. Pavia and Michael 
are polio victims. 


tor the slackening imported- 
car sales recently, but de- 
clared that BMC’s sales Jan- 
uary were still slightly ahead 
January, 1957. 

BMC, described Birt the 
“General Motors England,” now 
has distributors and about 500 
double the number dealer out- 
lets the next year two. 


EVENTY-FIVE percent 

car sales the are 
the sports car field, with the 
the biggest seller. The Austin 
and Morris two small cars 
produced BMC, are continuing 
show sales gains, and Birt ex- 
pects them provide percent 
the near future. 

Birt cited these rapid BMC 
gains the S.: 1956, the 
market absorbed 10,000 cars 
while 1957 the total zoomed 
24,000 cars. The 1958 goal 40,000 
which Birt feels may the 


pointed out that percent 
ond cars. Sixty percent BMC’s 
imports are sold the East and 
West coasts, with California the 
single best market. 


IRT revealed that BMC, which 

produces seven different makes, 

now importing the famed Riley 

car into the Automatic 
(Continued on Page 57, Col, 1) 


Buyer Sues Recover 


for ‘Defective’ Car 


LORAIN, O.—Spitzer Motors, 
Lorain, Inc., has been sued for 
$3,015 Alex Roth, Cleveland, who 
charged the auto bought had 
numerous defects. 

his suit for recovery his 
money, Roth said “the doors and 
windows rattled and squeaked, 
locks wouldn’t work, rear end 
sagged, gas gauge was off, rear 
window wouldn’t down, 
transmission thumped, the weather 
stripping was loose, the emergency 
brake rattled and the arm rests 
were loose.” 


the aftermarket segment the 
industry and that will eliminate 
all discords within the industry 
that have severely disturbed 
the past. 

The proposed name for the new 
association will version The 
Automotive Service Industry Trade 
the trade that this association may 
the one revive the old Auto- 
motive Service Industries show 
that now planned for Navy Pier 
Chicago February, 1959. 

Addressing NSPA, American 
Motors President George Romney 
said downward trends pur- 
chasing power, sales and jobs 
“are not the result the cur- 
rent recession but developed 
during the recent inflationary 
splurge.” 

The only bright side the auto- 
motive picture the increase 
sales small cars, added. 

Romney said expected further 
relaxation monetary control and 
credit, Government spending and 
tax cut would used necessary 
halt rising unemployment. 

Senator Barry Goldwater, Ari- 
zona Republican, told the NSPA 
delegates that anything was 
wrong America today, the 
growing strength bureaucracy 
and unionism. said that the 
evils unionism disclosed 
recent Senate investigations 
stem from compulsory unionism. 


Tax counsel MEWA, James 
Cassedy, focused attention the 
association’s appeal for Congres- 
sional enactment the bills for 
the reduction corporate and in- 
dividual income tax rates. 


MEWA passed resolution call- 
ing upon all manufacturers 
automotive products discontinue 
unwholesome selling practices and 
indiscriminate distribution. 


Chrysler Ups Aid 
School Cars 


Chrysler Corp. has 
broadened the scope its allow- 
ances dealers cars they place 
high school driver-training 
courses, 

Heretofore allowance $125 
has been credited any car loaned 
dealer for use driver- 
training program sponsored 
accredited school identical 
amount now will credited also 
dealers for cars sold leased 
accredited schools for this purpose. 


- 


Full House Houston Show— 
Approximately 175,000 persons attended the Houston National Automobile Show 


the Houston Coliseum. The Everly Bros. 


formances. 


entertain full house one the per. 


U.S. Imports Top Exports 
Record 95,000 Cars 


News Editor 

000 more new cars than 
exported last year. This represented 
the largest gap between exports 
and imports automotive history. 
Total passenger-car imports from 
countries, according estimates 
based department Commerce 
data, were approximately 255,000. 

Exports, the other hand, 
amounted 160,632 cars and 
were the lowest since 1950. The 
export total included shipment 
16,572 new cars Canada. 

1956, according the Auto- 
mobile Manufacturers Assn., this 
country shipped 192,708 new cars 
foreign Canada’s share 
was 36,567. 

Auto imports last year were more 
than double the 1956 tetal 107,- 
675. Value imported @ars was 
estimated $300 million 1957 
and $126,530,000 1956. 

exports took 2.6 
percent production last year, 
compared 3.3 percent the pre- 
vious year. 

Truck exports outstripped cars 
and held steady volume last 
year, providing the highest 
commercial-vehicle total since 
1951. 

total 205,634 trucks was 
shipped abroad 1957, slightly 
above the 1956 sum 205,230. Each 


Business Barometer 


Automotive News Economic Index 
98.4 Percent Last Week 
90.5 Percent Like Week Last Year 


Auto Production 

Truck Production 

Auto Registrations— 1957... 

Truck 1957... 

Steel 

Lumber Feet... 

Paperboard Production—Tons.... 

Soft Coal 

Oil Refinery ... 

Electric Output—Kilowatt hours 

Barometer Freight Car Loadings 

Department Store Sales 

Stock Market Price Index 

Government Spending 
year date 

Commercial and Industrial Loans 

Savings Deposits 

Used-Car Prices—Average 

Business Failures 


mon 

53% 


Chrysler... 
Diam. T.... 


$51,363,987,000 
$29,887,000,000 


Percent of 
Percent of Like Week 
Last Week Last Year 


93.2 69.7 
95.8 
100.5 

95.9 

57.7 

95.9 

92.6 

76.8 

90.8 

103.9 

79.5 

92.1 

94.3 


101,632 
5,982,342 
858,085 
1,445,000 
216,432,000 


318,293 
305.5 


108.0 
100.2 
113.0 
102.6 
100.6 


101.3 
100.5 

93.3 


$1,000 
319 


mmon 
Feb. 19 
25% 


Feb. 12 


Range 


White 42%, 


Kaiser Industries, parent firm Willys Motors. 


(Feb, 24—Story on Page 59.) 


total was 18.7 percent share 
production. 

According the 11-month break- 
down the Department Com- 
merce, West Germany was holding 
its lead the top sender new 

the 229,706 cars shipped 
the States the January- 
November period, 88,368 came 
from West Germany. The United 
Kingdom was close second 
with 84,590. 

Other countries ranked fol- 
lows: France, 33,839; Sweden, 
369; Italy, 8,765; 1,914; Canada, 
697; Japan, 396; Belgium, 332; 
Czechoslovakia, 323. 

Netherlands, 66; Norway, 
Panama, Denmark, Australia, 
and the following one each: 
Austria, Finland, Lithuania, Mexico, 
Morocco and Soviet Russia. 

New-truck and bus imports 
months last year totalled 
units, compared 2,984 for the 
full year 1956. 


VanDerzee Named 
Edsel Sales Chief; 
Doyle Gets Leave 


DETROIT.—Norman VanDer 
zee has been appointed Edsel 
eral sales manager succeed 
(Larry) Doyle, whose request fof 
leave absence has been granted 
was announced James 
Nance, general manager the 
M-E-L division. 

VanDerzee has been with Edsd 
since 1956, and has been 
general sales manager 


J. C. Doyle N. K. VanDerzee 
field operations for the last 
months. 

Doyle, who has been with 
Motor Co. for years, 
general sales and marketing 
ager the inception the 
program 1955. 

Prior that, Doyle was sales 
advertising manager the 
pany’s sales staff for four years. 
also was Ford division 
sales manager Detroit from 
1951. 

Kouns has been named 
replace VanDerzee field 
manager. has been 
regional sales manager for 
with headquarters San 


Salem, Ore. Elects 


SALEM, Ore.—Fred 
(Lincoln-Mercury) has been nam 
new president the Salem 
Dealers Assn. Richard 
(Pontiac) vice-president and 
Lester Green (Chevrolet-Cadillac), 


~~ \ S of th 
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for chat about dealer problems 
with the owner average-sized 
French dealership. 

many ways dealing cars 
France very similar deal- 
ing the United States. Yet, 
there are marked differences, too. 

Serge Meunier operates Les Sta- 
tions Bleues, Renault dealership, 
from the Seine and the shadow 
the Tower. has been 
his own for only year, after 
serving general manager 
other dealerships for years. 


Work for Friends 


WITH dealers everywhere, the 
core his operation 
making friends. 
“This you must work at,” Meu- 


a 


French Dealer’s Card 
dealing different here 

nier said. “Friends are not had 
for the asking.” 

Meunier not plagued car 
bootlegging, gimmick advertis- 
ing competitors discount 
selling, although pointed out 
that there are bad dealers 
France well good ones. 

Meunier shares the Renault mar- 
ket Paris with other dealers. 
until-this year, each dealer had 
his own prescribed area Paris. 
Now the dealers may sell any- 
within the city without 
penalty. the past, dealer who 
sold territory was 
obliged give him percent 
the profit. 


> 

Paradise 
HILE the French are under- 
standing and civilized people, 

all not dealer paradise 
Paris. Meunier thinks that the fac- 
tory should give more the pop- 
ular Dauphines the dealers who 
the most Fregates larger 
and more expensive passenger car 


Advertising News 
Dealer Changes 
Auto Market Reports 
Coming Events 

Court Decisions 
Dealer 
Engineering Highlights 
Engineering New Products 
Engineering Briefs 
Financial 
Highway and Safety News 
Jordan (Ned) 


(Factory) 


Production Makes 
Registrations, Cars, Trucks 
Salesmen—Case Histories 
Turnings 
Used-Car Auctions 
Washington Column 


handling, 
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model) and trucks. There pos- 
sibility that such program will 
put into effect soon. 


“Anyone,” says Meunier, “can sell 
Dauphines. takes harder sell 
move Fregates and trucks.” 


behind Dauphines, three 
four months the 4CV (the 
least expensive Renault). takes 
three four months get 
Fregate with drive, 
the new automatic transmission, 
while the standard Fregate can 
delivered once. 


Overall, Meunier sells new 
and used cars month. The un- 
usual aspect this the Ameri- 
can dealer that the dealer nets 
much money—about $50— 
used-car sale new-car sale. 

Only rare occasions—like dur- 
ing model cleanup—are over- 
allowances given used cars. 
Trade papers publish retail quota- 
tions used cars weekly. Meunier 
gives the quotation, less percent 
less re- 


pairs. 


Some Buy Street 


OME French dealers buy used 

cars the street, but Meunier 
says insists taking trades 
into the shop. (Speaking shops, 
took peek Meunier’s the 
way out. much smaller than 
that comparable American 
dealer, having room most for 
half-dozen cars. Two floors 
offices are over the shop, and 
Meunier operates gas pumps 
permium this 2,000-year-old 
city). 

Dealers get percent new 
cars, which, Meunier claims, in- 
sufficient. Unlike the situation 
the S.; the factory controls both 
the retail price and the discount. 
Prewar, Meunier said, discounts 
ran from percent, with 
the dealer giving away about 
percent the customer. 

Various methods have been tried 
block shopping the customer, 
according Meunier. 

Prewar, Citroen used central 
reporting bureau. soon 
dealer had contact with cus- 
tomer, reported his name 
the central bureau. got 
first with the name, was pro- 
tected. Protests auto clients 
(as they are called France) 
reportedly led abandonment 
the system. 

Meunier says that percent 
his sales are made through per- 
sonal connections. takes part 
auto competition and races. 
car driven him placed second 
its class the Mobilgas Econ- 

omy Run Europe. cultivates 
friends among reporters, artists 
and the film industry. 

Two his salesmen work 
sales the French, while three are 
assigned embassies, consulates 
and UNESCO. Meunier claims that 
the best advertising good service 
and “customers held good con- 


fidence.” 


Keep Confidence 


KEEP their confidence,” 
Meunier says, must give 
them good, honest advice when 
they come with their auto- 
motive problems. This even 
when seems that the advice may 
their advantage instead 
mine the moment.” 

New cars are easy sell for the 
Renault dealer. His problem 
moving the used. Like many 
American car dealer, Meunier re- 
tails the good used cars himself and 
wholesales the cars poor condi- 
tion “country correspondents.” 
would like sell used cars 
auction, but French law does not 
permit used-car auctions. 

The situation mechanics 
sounds familiar. Meunier says 
difficult get and keep good 
mechanics. Generally available 
are youngsters who want top pay 
for experience older men 
(See DEALER FORUM, Page 58, Col. 


‘Action Program’ Get Under Way 


Guy Livingston 
Staff Correspondent 

BOSTON. new automobile 
dealer group, the Automobile In- 
dustry Massachusetts, has been 
organized “obtain helpful legis- 
lation and build public relations 
program pull customers 
buy cars.” 

The group will hold its first 


annual dinner mecting tomorrow Robert DeSimone, 


(Feb. 25) the Statler-Hilton 
Hotel. Frederick Bell, NADA 
executive vice-president, will 
the principal speaker. 

Also attending will leaders 
the finance and automotive indus- 
tries plus many State officials 
headed Gov. Foster Furcolo and 
Lt. Gov. Robert Murphy. 

Sparkplug the new group 


former 


State Official Backs Massachusetts Plan— 


Gov. Robert Murphy, center, will among the State officials attending the 
first annual meeting of the Automobile Industry of Massachusetts, which has been 


stimulote avio sales. 
Hotel. 
vice-president, 
dinner ticket 
Wolf Mass. 


Robert R. DeSimone, general chairman, 


The meeting scheduled for tomorrow (Feb. 25) 
With Murphy from left, Plunkett, executive 
State Automobile Deolers Assn.; Walter R. Brooks, 


and Edward 


Big ‘Sell’ Fanfare Planned 
Cleveland Drive Opens 


Sanford Markey 
Staff Correspondent 

CLEVELAND.—Greater Cleve- 
automotive dealers’ week- 
long drive stimulate sales and 
debunk recession talk gets under 
way today (Feb. 24) what may 
well prove showpiece for the en- 
tire automotive industry. 

Combining for the first time co- 
operative efforts both new-car 
and independent dealers, the week’s 
promotional show has the backing, 
too, the chamber commerce, 
factories and finance companies. 

It’s effort hypo lagging 
sales community where auto- 
motive turnover off far more 
than corresponding industrial 
centers—primarily, according 
city leaders “because recession 
and negative talk.” 

Conceived David Blaushild, 
president the Cleveland Auto- 
mobile Dealers Assn., the event 
hit point Thursday night 
when two Detroit speakers spoke 
before more than 1,200 new and 
used-car salesmen. 

The speakers, William Power, 
advertising manager Chevrolet, 
and Heartsill Wilson, assistant 
the vice-president charge 
sales Plymouth, congratulated 
the Cleveland dealers for their fore- 
sight and willingness tackle the 
community problem broad, 
cooperative scale. 

CADA co-chairman for the week- 
long drive under the banner “You 
Auto Buy Now—Keep Cleveland 
Business Healthy” are Mack 
and Leo Conway, who are work- 


Dealers Eye Show 
AMA Bows Out Again 


DETROIT.— New York City’s 
first large-scale, dealer-sponsored 
auto show possibility now 
that the Automobile Manufactur- 
ers Assn. has abandoned the idea 
national show for the second 
straight year. 

Automobile Merchants Assn. 
Y., and the Brooklyn- 
Long Island Automobile Dealers 
Assn. are eying show early 
1959. reportedly would 
cooperative effort four dealer 
groups New York, New Jersey 
and Connecticut. 


ing with CIADA President Harry 
Halpert and Board Sam 
Messerman. 

The program calls for all sales 
spots spruced with official 
banners red, white and blue. 

All advertising for the week 
both new and used-car dealers 
have tie-ins the week’s activi- 
ties. Press, radio and television 
have joined in. the sales front, 
dealers are utilizing special 
buttons, balloons, package kits 
and favors for the kiddies. 

Used-car dealers, their organi- 
zational meeting, voted offer 
special inducements. Said Halpert, 
“during this week are reducing 
all prices substantially, and are 
asking buyers compare current 
prices with old ones. Dealers are 
making special offers their own, 
including free memberships the 
Auto Club, special financing rates 
(with the cooperation the finance 
company) calling for payments 
spread over months, etc.” 

Line groups Greater Cleveland 
are holding parades during the 
noon hour with signs the cars 
emphasizing the importance 

(Continued on Page 57, Col. 4) 


Packard dealer Neédham, Mass. 
now heads Arlington Insurance 
Co. Some auto dealers are work- 
ing with him. 


“This action program 
raise the level business activity 
the automotive industry and 
thus improve general business con- 
ditions our state,” DeSimone 
said. 

accepting invitation the 
dinner, Lt. Gov. Murphy told the 
committee: attended the NADA 
convention Miami Beach, and 
came back impressed and con- 
cerned. 

recognize the need for im- 
aginative action the auto in- 
dustry Massachusetts, and 
want commend this dinner 
committee and its chairman for 
taking the initiative planning 
program which will help our 
economy.” 

DeSimone wrote auto dealers 
throughout the state inform 
them the program. “Bear 
mind,” said, “that are the 
second largest industry the state, 
and thus are the heartbeat 
our economy. 

“Our business position affects 
the rate sale gasoline, the 
revenue which used for build- 
ing roads and down the 
line. Many other segments our 
economy are affected our sales 
cars.” 

The committee auto dealers 
for the dinner includes: Walter 
Brooks, ticket chairman; Ellis 
Bachman, Ernie Boch, Ted Brady, 
Bill Bryant, Fred Cain, Argeo 
Cellucci, Harvey Clauson, Henry 
Cutler, John Delaney, George 
DeVoe, John Dugan, Robert 
Feely, Joseph Flammia, Murray 
Garfinkle, Frank Green, George 
Haddad, Philip Howe, Connie 
Johnson, Edward Lally, Fred Lip- 
sky, Fred Loring and Connie Lupo. 

Also, William Madden, Charles 
Maykel, Steve McIntyre, Gordon 
McKinnon, Sam Miller, John 
Mirak, William Mitchell, Albert 
Moll, Frank Owen, Douglas Pasci- 
uto, Jim Peltekis, Philip Schuman, 
Hugo Separini, William Smith, 
Russell Swift, William Thirkell, 
Albert White, Carl Wittig, Charles 
Wolf, Edward Wolf, and Victor 


Zabek. 


Two Deals 
Dropped West 


DALLAS.—Triangle Motors, Inc. 
(Oldsmobile), 2312 Cedar Springs, 
will discontinue operations after 
general manager. 

Termination the contract fol- 
lows the death Ingalls, 
owner the firm, Burke said. 
There are currently three other 
Oldsmobile dealerships Dallas 
County. 

McPherson, Kans., Mitchell 
Pontiac-Cadillac has been sold 
Superior Pontiac-Cadillac, Inc. 
Leonard Mitchell and his son, Don, 
will continue the used-car busi- 
ness McPherson. 


the House... 


associate membership setup will probably 
supplant NADA’s YAM (Young Automotive 
Managers) after the present program expires June 
30. YAM setup has become unwieldly, NADA 
directors decided, with high percentage 
members being dealers and properly 
members NADA. New setup will probably provide 
that any NADA member may award associate 
membership deserving employes, regardless 
age Missouri association survey finds 
customer labor rates ranging from $1.75 per hour 


over state, with average rate around $4.50. 


Annual show issue Milwaukee Journal 
carried Milwaukee retail delivered prices all 1958 models 
Utah reports insurance adjusters trying obtain discounts 
parts from dealers; state has law banning price discrimination 


Wemhoft 


Nevada County Resident” association already has four 
counties with 100 percent membership 

Definition: Customer the fellow that makes possible 
pay our salary whether are truck driver, plant employe, office 
worker, salesman manager” Will the 1958 Mobilgas Economy 
Run New Orleans, reported? 

Editor, 


Automotive News 


757 
for 
tant 
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Rough Cleanup Puts Red... 


Dealer Profit Slashed 0.7 Pet. 


(Continued from Page 1) 
into four volume groups, follows: 
Group 149 units retailed 
during the year; Group II, 150 
349 units; Group III, 400 749, and 
Group IV, 750 and more. 

HAS been the case the past, 

volume dealers showed slightly 
better profits, the average, than 
did other dealers. Last year, dealers 
Group averaged 0.9 percent 
profit, compared with 0.7 percent 
(same the industry average) for 
dealers Group and Group 
and 0.6 percent Group 

Dollarwise, dealers fared best 
Group where profit 
amounted $38 per new unit 
sold, compared with $35 Group 
and $34 Group and IV. 

Dealers Group had larger 
gross profit, but larger expenses 
helped eat the margin. With 
gross $770 per unit sold, dealers 
had $735 total expense. 

Group II, gross amounted 
$746 per new unit sold, while total 
expense was $708. Corresponding 
figures were $671 and $637 Group 
and $525 and $491 Group IV. 


1957 than 1956, according 
the report. They averaged $801 last 
year compared with $738 the 
previous year. 

The ratio used-unit sales 
new, however, dipped from 1.73- 
to-1 1956 1.63-to-1 1957. 
Meanwhile, used-vehicle inven- 
tory rose from 30.8-day supply 
the end 1956 38.5-day sup- 
ply the end 1957. 

The average cost per used unit 
inventory Dec. was $726 
1956 and $764 1957. Thus, the 
difference between average cost 
and average selling price rose from 
$12 1956 $37 1957. 

parts business was some- 
what improved 1957, with 
dealers averaging $356 parts 


Third White Try 
For Diamond 
Due This Week 


CLEVELAND.—White Motor Co. 
working out details its third 
attempt years acquire 
Diamond 

White President Bauman 
confirmed reports Thursday that 
joint statement merger plans 
would issued this week. 
pointed out, however, that the pro- 
posal was subject approval 
directors and stockholders both 
companies. 

was reported that the new 
plan calls for Diamond 
operated division White, 
with Hansen continuing 
president the Chicago truck- 
building concern. 

White first tried the fall 
1955 acquire Diamond but was 
blocked Bohn Aluminum 
Brass, which was major Diamond 
stockholder. second attempt 
get both Reo and Diamond 
last year resulted acquisition 
the former. Other recent White 
acquisitions have included Sterling 
and Autocar. 

Diamond common stock has 
risen from low 18% last year 
high Wednesday 29%. 


sales per new unit retailed, com- 
pared with $345 year earlier. Per- 
centage gross profit sales, 
however, was trimmed 30.4 per- 
cent 1957, compared with 30.7 
percent 

Inventories were slightly larger, 
with 5.2-month supply the aver- 
age 1957, compared with 5.1- 
month supply 1956. The annual 
turnover investment was the 
same for both years—2.3 times. 

Customer labor averaged $252 per 
new unit sold 1957, compared 
with $245 1956. The percentage 
gross profit sales also went 
—from 42.5 percent 1956 43.1 


percent 


are labor, parts and all other serv- 
ice and stockroom sales, except 
accessories with new 

The percentage gross profit 
sales was 33.6 percent 1956, 
slightly from the 33.3 percent 
earned year earlier. Service 
absorption was up, too, from 54.9 
percent 1956 55.7 percent 
1957. 

Dealers found new cars provid- 
ing smaller share total sales 
1957 than 1956, when 56.6 per- 
cent sales all departments 
were chalked new cars. 
1957, that figure was 56.1 percent. 

Used cars accounted for 25.9 per- 
cent total sales 1956 and 26.6 
percent 1957; total service and 
parts, 16.1 percent 1956 and 16.4 


pared ever slightly percent 1957, and miscellaneous 


$797, from the $799 
earlier. Included total service 


sales, percent 1956 and 0.9 
percent 1957. 


Dealer Advisory Council 


Meets with 


DETROIT. Motors 
dealers representing cities 
concluded three-day session 
the General Motors 
Dealer Advisory Committee after 
discussing policies 
and other matters mutual inter- 
est with top executives. 


Twelve Canadian dealers mak- 
ing the Canadian Group 
the Dealer Advisory Committee 
also attended the meeting. was 
the 14th annual meeting the 
group, formerly known the 
Council. 

confident that our frank 
and thorough discussions Gen- 
eral Motors’ dealer policies and the 
obligations and its dealers have 
each other have made impor- 
tant contribution continued 
progress 
tions,” Harlow Curtice, presi- 
dent, said the conclusion the 
meeting. 

The dealer advisory committee 
was instituted General Motors 
1934 the interest more 
effective and equitable factory- 
dealer relationships. Two groups 
dealers comprise the committee. 
Nineteen represent large cities, and 
are from medium-sized 
cities. 

addition Curtice, execu- 
tives the meetings included 
Frederic Donner and Louis 
Goad, executive presidents; 
Chayne, engineering 
vice-president; James Goodman, 
Fisher Body general 
John Gordon, body and assem- 
bly group vice-president; 
Hufstader, distribution vice-presi- 
dent; Thomas Keating, vice- 
president charge the passen- 
ger-car divisions, and Roger 
Kyes, vice-president charge 
Dayton, Household Appliances and 
GMC Truck Group. 

Also, James Conlon, general 
manager the Buick-Oldsmobile- 
Pontiac Assembly division; Pat- 
rick Crowley, dealer relations 
director; St. Aubin, 
service director, and Howard 
Crawford, sales section director. 

Members the Dealer Advisory 
Committee present were: 

Large-city group—James Aiken, 
Los Angeles, Calif.; Chas. 


Officials 


Denver; Martin Bury, Philadel- 
phia; DeNeergaard, Queens 
Village, Y.; Troy Douthit, 
Memphis; Norman Grossman, St. 
Paul; John Hine, Dallas; Frank 
Kent, Fort Worth, and Frank 
King, Milwaukee. 

Also, Harold Konner, Levittown, 
Y.; Leslie Legum, Baltimore; 
Mitchell McClure, Los Angeles; 
Anthony Ralph, Rochester, 
Chas. Robke, Cincinnati; 
Louis Truesdell, Toledo; 
Van Male, Chicago; George Wal- 
lace, Portland, and Wm. 
Westfall, Kansas City. 

Medium-city group—W. Bat- 
Winchester, Va.; Eugene 


Chase, Stockton, Calif.; 
Cloud, Appleton, Chas. 


Dailey, Erie, Pa.; Floyd Garrett, 
Enid, Okla.; Ross Grady, Mobile, 
Ala.; Carl Halladay, Cheyenne, 
Wyo.; Don Holden, Corpus 
Christi, Tex, and Claude 
Holmes, Shreveport, La. 

Also, Fred Kohlenberg, Bridge- 
port, Conn.; Kuhle, Decatur, 
Warren McEleney, Clinton, 
Ia.; Roscoe Miller, Wilkes Barre, 
Pa.; John Porter, Paso, Tex.; 
Ross Reeder, Knoxville, Tenn.; 
Charles Schooley, West Palm 
Beach, Wm. Smythe, Rome, 
Y., and Fred Utter, Spokane. 


Caruso, Aides 
Appeal Sentences 


LOS ANGELES—H. 
has appealed one-year jail sen- 
tence and $10,000 fine for 
used-car buyers. Caruso, who has, 
pleaded guilty charges forgery 
and grand theft, posted $25,000 
appeal bond. 

The auto dealer had been ordered 
pay the fine and spend year 
jail conditions years’ pro- 
bation under suspended State 
prison sentence one years. 
His attempt change his plea 
not guilty was denied. 

Three Caruso confederates also 
appealed six-month jail terms and 
$1,000 fines. They are James Cau- 
then, Ladimir Macura and Robert 
Stratford. 


(PERCENTAGE TOTAL SALES) 


Warranty, policy, delivery 


Salaries, commissions, other com- 
pensation salesmen 


All other salaries, wages 


(except mechanics) 
Employes’ bonuses 
Shop tools and supplies 


Group I 
1956 


Rent and expense lieu rent 


Advertising, other than factory 


Insurance, other than building 
All other expense 


TOTAL 


Ind. Average 
1957 81956 


204 197 


How Dealers Fared 
Expenses, Profits 


The following figures are taken from NADA’s 
latest “Operating Averages for the Automobile Retailing 


Operating Profit Before Taxes, 1957-1956 


1957 
Per 
Percent New Unit 
of Sales 
*VOLUME GROUP I 
14.5 $770 
Selling Expense .... 3.4 179 
Operating 10.5 556 
TOTAL EXPENSE .... 13.9 735 
OPERATING PROFIT . 6 35 
VOLUME GROUP II 
GROSS PROFIT .. 4.6 $746 
Selling Expense .... 4.2 215 
Operating Expense 9.7 493 
TOTAL EXPENSE . 13.9 708 
OPERATING PROFIT 7 38 
VOLUME GROUP III 
14.4 $671 
Sellimg 4.1 193 
Operating Expense ..... 9.6 444 
TOTAL EXPENSE .. 13.7 , 637 
OPERATING PROFIT 
VOLUME GROUP IV 
GROSS PROF'TIT ...... 13.4 $525 
Selling Expense ..... 4.0 158 
Operating Expense 8.5 333 
TOTAL EXPENSE ......... 12.5 491 
INDUSTRY AVERAGE 
GROBS PROPIT 14.4 $709 
Selling Expense .... 3.8 188 
Operating Expense 9.9 486 
TOTAL EXPENSE 13.7 674 
OPERATING PROFIT oe 35 


*Volume — are based on 1957 deliveries of new cars and 
to 149 units; Group II, 150 to 399 units; Group III, 400 to 749 units, 


Group I, 1 
and Group IV, 750 units and more. 


New Cars and Trucks 
Inventory Per Dealer 


Days’ 
Cars Trucks Supply 
(Per Truck Dealer) Cars & Trucks 
Dee. Dee. 31, Dee. 31, Dee. 31, 
1957 1956 1957 1956 1957 1956 
6.7 2.7 3.3 51.3 37.4 
Group 33.8 12.3 34.8 27.3 
95.2 85.6 26.2 20.2 36.6 26.4 
Industry 
Average 15.3 10.5 43.7 32.0 
Used Cars 
Ne. Days’ Supply 
Selling Price Ratio Used-Unit in Inventory 
Per Unit Sales New 31, Dee. 31, 
1956 1957 1956 1956 
$716 1.93 2.06 45.9 36.3 
1.65 1.76 36.5 28.8 
815 1.39 1.43 29.9 21.4 
688 1.10 1.02 23.3 18.4 
Industry Average 801 738 1.63 1.73 38.5 30.8 
Average Cost Pet. of Used 
Per Used Unit Vehicles Stock 
in Inventory 30 Days or Longer 
31, Dee. 31, Dec. 31, Dee. 31, 
1957 1956 1957 1956 
Group $720 $671 514 47.9 
45.2 39.1 
891 36.7 34.5 
36.3 27.6 
Industry Average T64 726 472 43.5 
Parts 
(Accessories Not Included) 
Average Sales Pereentage of Number Months’ Annual 
Per New Unit Gross Profit Supply in Turnover of 
sold To Sales Inventory Investment 
1957 1956 1957 1957 1956 
$420 $410 31.0 31.0 6.3 5.9 2.0 
Group 313 297 29.7 30.1 3.9 3.1 2.9 
Group 256 222 27.0 27.6 3.6 3.5 3.4 
Industry 
Average 356 345 30.4 30.7 5.2 5.1 2.3 2.3 
Customer Labor Sales 
Average Sales Percentage of Gross 
Per New Unit Sold Profit Sales 
1957 1956 1957 1956 
$288 39.8 39.7 
Group 205 47.5 47.2 
Group 152 46.6 47.7 
Industry 252 245 43.1 425 
Total Service Sales 


1956 
Per 
Percent New Unit 
of Sales Retailed 

14.7 $779 
3. 184 
10.4 554 
13.9 738 
8 41 
14.8 $756 
4.3 221 
9.8 499 
14.1 720 
7 36 
13.9 $666 
4.3 206 
8.7 418 
13.0 624 
9 42 
13.5 $497 
4.2 153 
8.4 309 
12.6 462 

3 
14.5 $716 
3.9 193 
9.8 484 
13.7 677 
8 39 


trucks as follows: 


(Includes labor, parts and all other service and stockroom sales, 
except accessories with new vehicles) 


Per New Unit 
Sold 
1957 1956 
Group $963 
673 663 
536 479 
Industry Average 799 


"The percentage of operating (or fixed or semi-fixed) expense covered by gross profit 
Officers’ or owners’ salaries included. 


from all service and parts operations. 


Percent of 

Gross Profit 
To Sales 

1957 1956 
315 31.6 
35.1 34.4 
36.4 36.0 
34.4 36.0 
33.6 33.3 


*Percentage of 


Service Absorption 
1957 1956 
54.3 54.8 
56.3 53.5 
58.9 57.1 
55.3 55.9 
55.7 54.9 


Percentage Departmental Sales Total Sales 


New Cars Used Cars 

and Trucks and Trucks 

1957 1956 

53.0 52.7 28.3 27.8 

Group 56.2 57.0 26.0 

Group 58.8 60.7 24.4 24.4 

Group 63.4 66.9 21.5 19.1 
Industry 

Average 56.1 56.6 26.6 25.9 


Total Service Miscellancous 


and Parts 
1957 1956 1957 
18.1 18.1 
15.5 15.2 
15.5 13.9 
13.7 
16.4 16.1 


Sales 
1956 
1.0 
1.0 


min 
gral 
nan 
col 
Average Sales 
221 213 233 220 227 2.16 
347 298 323 2.73 2.73 2.60 308 3.18 
1390 13.73 1254 12.58 13.70 13.67 


the modern 
minute man 


your salesmen can become “modern 
minute man” with Associates’ Pleasant Purchase Pro- 
gram... truly the most complete and convenient fi- 


nancing and insurance plan available dealers today. 


Here’s just the right insurance, the right payment 
plan help overcome sales prompt 


handling keeps that deal moving. 


Associates’ flexible finance plan geared today’s 


competitive automobile business. Specifically: help 


you control that deal from “greeting” “sold”! Can 


your dealership use expert help financing? Call the 


man from Associates! 
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Car Follows Magnetic Path Road... 


Electronic Guide Steers Auto 


Joseph Callahan 
Engineering Editor 
TECHNICAL CENTER en- 
gineers have produced 
automatically guided car steered 
electrical cable embedded the 
road. 
While the device has practical 
value now, considered im- 
portant step toward the day when 


auto will automatically take its 


occupants across the country. 

demonstrate the system, 
Chevrolet rolled along one- 
mile road the Tech Center and 
negotiated several turns without 
the driver’s hands the steer- 
ing wheel. turn off the road 
pass another vehicle, the 
driver merely touched switch 
which returned the steering sys- 
tem manual control. 

Dr. Lawrence Hafstad, re- 
search staff vice-president, said the 
car was guided small elec- 
tronic analogue computer and 
servo system which followed the 
magnetic path produced the 

watts electricity the highway 
concrete. 

said this device “is the hard- 
ware phase system demon- 
strated model form 1953 
Radio Corp. America, Our job 
was take signals like those 
from the road and put them 
through specially designed equip- 
ment steer full-size car.” 


Magnetic Field Guide 


magnetic field that extends 
from the road cable pair 
tuned pickup coils spaced about 
foot apart the vehicle’s front 
bumper. 

the car follows the magnetic 
path, the voltage across the 
pickup coils depends the 
magnetic field strength. Any 
lateral motion the car causes 
difference voltage from one 
coil the other, causing the car 
return straddling the cable. 

This accomplished the volt- 
age variations which are fed into 
the computer the car’s glove 
compartment. The computer mea- 
sures the difference voltage and 
automatically adjusts the 
power-steering unit through the 
servo motor system. 

One the difficult things that 
this computer accomplishes the 
quicker steering correction re- 
quired when the car traveling 
faster speeds. 

Joseph Bidwell, director 
the guidance-system project, said 


Diesel Taxicab 


Fuel-Injection Mercedes 


Makes Debut 

SOUTH nation’s 
first diesel taxicab has been put 
service here Indiana Cab Co., 
according Studebaker-Packard 
Corp., the distributor. 

The German-built Mercedes-Benz 
180-D cab powered four- 
cylinder, fuel-injection diesel en- 
gine. 

The cab has 46-horsepower en- 
gine that runs low-cost diesel 
fuel. The car, tested under city 
driving conditions, averages 
miles per gallon, Studebaker- 
Packard reported. 

Although the Mercedes cab costs 
about $1,000 more than cars, 
Indiana Cab believes will save 
$1,000 yearly the cost fuel 
alone, Studebaker-Packard said. 


1,763 Willys Jeeps 
Ordered for India 


TOLEDO.—Receipt the largest 
single order for Jeep vehicles from 
the government since World 
nelly, director government sales 
for Willys Motors. 

The government, said, has 
contracted purchase 1,763 units 
and parts cost $3,108,227. 
The units were purchased the 
Cooperation Adminis- 
tration for delivery India. 


that essentially the device changes 
electrical signals into hydraulic 
action. 

* 


Can’t Anticipate Curve 


DUPLICATE human driving, 
Bidwell said was first neces- 
sary learn how the present 


Look! 


Joanne Powers, Research Stoff, 
her hands off the steering wheel 
this car moves along special track 
cable the concrete pavement. She 
still controls the accelerator and brake. 

* 
motorist drives. was learned that 
the motorist has: 

sensing function which 
detects his car’s position relative 
other cars, well what 
his car currently doing. 

decision function which 
tells him when start, accelerate, 
turn and stop. 

3.. motor function which ac- 
tually does these jobs. 

said engineers are practically 
capable duplicating the sensing 


Car the 


and motor functions, but are not 
advanced duplicating the de- 
cision function. 
* * 

said this system 

can’t one important thing 
that the driver does—anticipate 
curve—and that relatively in- 
sensitive other disturbances, 
added that these problems will 
eventually worked out. 


“There reliability problem,” 
said. “The reliability must 
very good. present there 
one fatality every million 
miles. our system has 
least that safe.” 

Asked how soon the public will 
able buy car that has 
completely automatic-guidance con- 
trols, Bidwell said this depends 
how badly the public wants the 
added convenience and improved 
safety that the system promises. 

Although controls other than the 
electro-magnetic system could have 
been used, engineers selected 
this system because requires 
lower power, its sensitivity good 
and its cable not affected 
weather radiation interference. 


Ideal for Transition Stage 


this system considered 
feasible for use transition 
period during which automatically- 
guided and regular vehicles were 
using the highways. The system 
probably could easily integrated 
into highway network, possibly 
the form separate “auto- 
matic lane” for those cars equipped 
with it. 

“Our particular system still 
the research stage and yet 
limited steering control,” said 
Hafstad. “We think the 
first building block what may 
become more sophisticated sys- 
tem for controlling vehicle spac- 
ing, detecting location cars 
giving the driver signals for 
throttle and brake control.” 


This how the car the future may look. The Nucleon, %-scale model devel- 
oped Ford Motor Co. stylists, advanced styling conception atom-powered 
car. Power would provided atomic core the reactor the rear the car. 


Atom-Age Car May 


Let 


Driver Pick Horsepower 


glimpse into 
atomic-powered future when car 
drivers might select their own 
horsepower provided the 
Nucleon, %-scale model developed 
Ford Motor Co. stylists study 
possibly styling influences atomic 
power automobiles. 

The model features power cap- 
sule, suspended between twin booms 
the rear, which would contain 
radioactive core providing motive 
power. 

Although atomic powered cars 
are not practical the moment, 
according George Walker, 
Ford Motor styling vice-president, 
new ‘developments metallurgy 
and other branches science could 
bring them realization sooner 
than expected. 

“The Nucleon was styled the 


assumption that the present bulki- 
ness and weight nuclear reactors 
and attendant shielding will some 
day reduced,” Walker 
Power output the car could 
controlled the driver’s option, 
much the intensity the reac- 
tion nuclear pile controlled. 
Walker said cars like the Nu- 
cleon might able travel 5,000 
miles more, depending the 
size the core, without recharg- 
ing. that time, they would 


advanced stylists envision 
largely replacing the present-day 
service station. 

The drive train would part 
the power package, Walker said, 
and electronic torque converters 
might take the place the drive 
train now used. 


AUTOMATIC 
GUIDANCE 
CONTROL 


Right Steer for the Future— 


SYSTEM COMPONENTS 


A-ELECTROMIC CONTROL CENTER 
B-VELOCITY TRANSDUCER 

C-TRANSISTOR POWER SUPPLY 
D-ELECTRO-HYDRAULIC CONTROL VALVE 
E-GUIDANCE TRANSDUCERS 

F-POSITION SERVO POSITION TRANSOUCER 


aEseevor 

2-HYORAULIC FILTER 

2 -ACCUMULATOR 

4-POWER PISTON 

S-MANUAL SWITCHOVER VALVE 
6-HYDRAULIC PUMP 


TO CONTROL CENTER 


demonstrated automatic steering system which may guide future 


The vehicle steered magnetic path produced cable the 
ment and electronic computer the “glove compartment, which controls the 


modified power-steering 
Operates. 


system. The key this photo shows how the system 


Net Dips $844 Million; 
Second-Best Year for Sales 


DETROIT.—General 
ported that profits 1957 declined 
$844 million, compared with $847 
million the previous year. 

But sales last year were greater 
than 1956 and the second high- 
est history, according the 
annual report released Harlow 
Curtice, president, and Albert 
Bradley, board chairman. 

Sales 1957 were put $10,990 
million, second only record 
total. Sales 1956 totalled $10,796. 

Curtice said profits included 
$19.8 million, the 
ance the reserve for bonus 
the end 1956. Net income last 
year was 7.7 percent sales, 
added. 

“During 1957 the upward trend 
payroll costs and charges for 
materials continued,” Curtice said. 
added that price boosts 
1958 “have not been sufficient 
recover the higher costs.” 

The report continued: 

“The current outlook for the 
automobile industry for an- 
other year intense competition 
with the indicated volume being 
less than 1957. How much less, 
present time. 

“Consumer and business spend- 
ing reached record levels 1957 
but have eased off somewhat re- 
cent months. This trend may well 
continue during the remainder 
the first half 1958. 

“During the second half, there 
hope that the principal factors that 
have caused the downturn will 


Denver Show 
Sets Record but 
Milwaukee Sags 


record 68,000 persons attended 
46th auto show, per- 
cent over last year. But the Mil- 


waukee turnout 125,012 fell 


short the 1957 mark despite 
extra day this year. 

were shattered week-long cold 
wave during which the mercury 
topped eight above only one day, 
said Murel Humphrey, general 

Humphrey said Milwaukee deal- 
ers were enthusiastic despite the 
slump attendance. 

“Business picked noticeably 
during the show and salesmen re- 
ported many show visitors were 
buying mood,” said Humphrey. 
take them months process 
all the contacts they made.” 

said the show produced more 
new-car sales than any other ex- 
position ever held here. 

new car was given away 
each the show’s nine days. 

The Altoona New Car Dealers 
Assn. exhibited new models 
show which closed Feb. 


The Motor Car Dealers Assn. 
Greater Kansas City will open its 
nine-day exposition Saturday 
(March the Municipal Audi- 
torium. 

Ten dealers will have exhibits 
the Mansfield (O.) show which 
opens Friday 28). 


reversed. balance, 1958 can 
year good business.” 

Curtiss said defense sales, for 
the second consecutive year, ac- 
counted for only percent 
total business. 

Other highlights the report: 
Sales cars and trucks from 
all plants totalled 3,885,000 
units, percent the 1956 
figure. 

Factory sales cars and trucks 
made plants overseas, were 

Expenditures for real 
plants and equipment, excluding 
special tools, totalled $474 million 
1957. This was slightly more than 
half the record expenditures 
$891 million 1956. 


Delco Battery Hits 
100-Million Mark 


MUNCIE, Ind. Delco-Remy has 
produced its 100 millionth 
battery since launching manufac- 
ture with initial production 
schedule 300 units day 

Don Boyes, general manager, 
said “the most significant thing 
about this milestone what rep- 
resents the ease operation 
the million vehicles our na- 
tion’s highways. More than half the 
new cars now being produced are 
Delco equipped, and many more 
millions our batteries are use 
other vehicles replacement 
units.” 

Delco-Remy operates plants 
Muncie, New Brunswick, J.; 
Anaheim, and Olathe, Kans. 


Mail 


Growing interest in smaller cors was 


highlighted American Motors when 
more than 5,000 requests for the 
“The Changing Car Market,” were re- 
ceived less than week response 
authored President George 
Romney. Brogan, automotive adver- 
manager, and his secretary, Doreen 
Rakoczy, sort the flood cards and 
letters 
throughout the country. The which 
offered the free booklet appeared 
newspapers 117 major markets, Brogan 
said requests for the booklet “are 
pouring in.” 


future 
Pave. 
system 


NADA TELLS CONGRESS 


February 19, 1958, NADA Officials appeared before the Anti-Trust Monopoly Sub-Committee the 
Senate Judiciary Committee, chaired Senator Joseph Here are excerpts from the NADA testimony: 


Through war and peace, through feast and famine, good times and bad, 
the vast majority the members this Association free men has sought 
abide and live the twin concepts integrity within the membership 
and good service our customers. 

the basis the analysis, just completed the business management 
department NADA, for the overall year 1957, the profits this retail 
industry, which has been referred the bellwether the national 
economy, amounted one per cent sales before provision for federal 
taxes. 

add emphasis this figure, are speaking one per cent 
profit sales before provision for taxes case industry whose 
average member has capital investment $110,000, who gives employ- 
ment people, and who pays $6,300 local, state and federal taxes, 
and who accounts for 16.1 per cent the retail sales all retail industries 
within the respective states. 

men dignity, competence and experience, vast majority our 
members feel obligation assist the solution industrial problems 
coming forth with specific recommendations—each which must measure 
favorably the yardstick public interest. 

Our members say, effect, that when man invests considerable sum 
money one-purpose enterprise, and engages sell one product (which 
may may not from year year meet the public fancy), should have 
moderate degree protection his savings and his investment against what 
might termed cannibalism within the industry. 

The Department Justice record saying that the concept giving 
the automobile dealer some modest degree protection against invasion 
his designated sales territory might violation existing Anti-Trust laws. 
The Department record saying, most frank and outspoken fashion, 
that there has never been court test case point and that such test would 
perhaps resolve any doubt the minds the Attorney General the courts. 


members, that they enter together into friendly suit prove disprove the 
accuracy the Justice position. 

think that the proper way approach the matter lay fairly and 
squarely before the law-making body the United States. 

Therefore, propose the very near future seek the introduction 
both the Senate and the House Representatives short and simple bill 
that would resolve the issue once and for all when enacted into law. 

second portion program lies the area what have 
termed Equality Competitive Opportunity. Brought down the nuts-and- 
bolts department our industry, this means that between two automobile 
dealers selling the same make car truck, there should established 
the terms the franchise practical relationship between their respective 
opportunities, their respective risks and their respective obligations. 

For example, man induced become dealer important 
downtown corner any metropolitan area, obvious that will 
operating under extremely high overhead. There nothing wrong with 
that the market assigned him such that can expect reasonable profit, 
provided brings his operation high degree diligence and compe- 
tence. 

But, the same time franchise sell similar make automobile 
granted another man the outskirts the city nearby village 
town where the overhead low, and this small-town dealer, whose market 
determined be, for example, 300 new cars year, permitted order 
and receive 1,000 cars which sells into the area the high-overhead 
dealer, the high-overhead dealer cannot survive because the lack exist- 
ence between the two any Equality Competitive Opportunity. 

Therefore, are urging the various manufacturers adopt the E.C.O. 
concept and say the small-town dealer, market has been analyzed 
skilled men. think that your market will support the sale number 
new units per year. would like for you sell 5X, but before you 
can qualify so, you must show that you have capital which will ade- 
quately support this expanded number units and that you have service 
facilities commensurate with rendering service the buyers your expanded 

This proposal has been placed before the manufacturers, and are 
awaiting responses from them. 

There implicit the E.C.O. concept requirement that the allocation 
dealers new cars and trucks the manufacturers made realistic 
basis, relating such factors the reasonable potential the local market, 
the capital position the dealer, and the facilities which has provided for 
service. All too often, the past, the dealer operating open lot from 
Quonset hut has been permitted receive new units and trucks out all 
proportion his own market area, with the result that marketing conditions 
have been upset and distorted and the public led further down the road 
confusion. Proper market studies have not been made the manufacturers, 
made, they have not been used guides the sales organization. This 


condition must corrected. The manufacturers tell that they are determined 
so. 


third portion the NADA program has with business standards and 
business ethics. have requested the manufacturers include their sales 
agreements Code Business Standards which would require the manufac- 
turers and their authorized dealers themselves ethical manner 
their relationships with the buying public. have said the manufacturers 
that, unless such Code Business Standards soon adopted and adhered 
to, feel the automobile industry will further deteriorate the critical 
gaze public opinion. 


The automobile dealer historically has been retailer service. has 
kept America wheels. and his brothers have, during the past months, 
donated more than 10,000 new automobiles our high schools for use 
teen-age driver education and training. Unhappily, seem unable, within 
the retail industry itself, remove the few bad apples who have given 
strong and unpleasant odor the barrel. need the cooperation the 
manufacturers, and are confident that shall obtain it. are saying, 
essence, the ground rules and, any dealer persistent violator 
the rules, get rid him. want him; gives your product bad 
name and doesn't help the 


ourselves. NADA are revising and strengthening our own Code 
Ethics. propose require all our members and any applicants for member- 
ship sign statement the effect will abide this Code Ethics 
the public interest. Should not, then intend establish procedure 
whereby may expelled from membership. 


fourth element the NADA program seems have direct bear- 
ing the subject great interest this committee—the matter automobile 
prices. Consistently, throughout the years, NADA has sought avoid telling 
the manufacturers what they should charge for their products. and large, 
think that the business the factory. think for the dealer inject 
himself unduly into the costing practices manufacturer equally inde- 
fensible for any trade unionist suggest action that would provide him 
with authority wholly unrelated commensurate responsibility. 


the matter pricing, have recommended the manufacturers that 
they return practice that existed for many years the industry having 
nationally advertised uniform delivered price for their products. the 
strictest sense, such price would not uniform because would vary 
between localities and states response local and state taxes. 


However, such action the part manufacturers would serve inform 
the public some reasonable and close approximation what automo- 
bile should cost contrast the current chaotic situation. 


The pricing structure recommend would way prices, nor pre- 
scribe the price that consumer must pay for commodity. All are advo- 
cating some way restoring public confidence the pricing structure the 
industry and removing the opportunity for handful unscrupulous men 
advertise fantastic discounts which bear relation the truth because they 
are discounts from artificially inflated price. Practices such 
this deceive and defraud the public. think they should stopped any 
lawful means. 

brief summary the NADA position— 

The hearings conducted the Senate and the House slightly more than two 
years ago brought about greatly improved climate within the automobile 
industry. 

There remain many other things which must done stabilize the indus- 
try, especially the economic position the automobile dealer, and 
help restore public confidence and trust this bellwether the economy. 

Positive and definite action directed toward this end has been adopted 
the NADA Board Directors and submitted the manufacturers for their 
approval and implementation. 

Recent reports from important consumer groups have been helpful aiding 
NADA reappraise certain business practices and will equally helpful 
the manufacturers. 

The profit picture the retail end the automobile business should ring 
alarm bell the breast every thinking man. 

recognition the part all concerned government—including the 
executive branch—that laws should interpreted and applied the light 
changing conditions will add the life expectancy small business 
free enterprise America. 

Those who appeared before the Committee testify were: 

Thomas Abbott, Jr., Director 

Frederick Bell, Executive Vice-President 
Dean Chaffin, President 

Carl Fribley, Past President 

John Lander, Treasurer 

Birkett Williams, Vice-President 


NATIONAL AUTOMOBILE DEALERS ASSOCIATION 


for 

ac- 

rt: 
from 
1956 
ucks 
were 
ding 
llion 
than 
of 
fac- 
tion 
928. 
the 
use 
ent 

et, 
sts 


AUTOMOTIVE NEWS, FEBRUARY 24, 1958 


The Man Behind the 


Sales Testing the New Models 


series articles which will 
report factual results road test- 
ing new models. The goal 
develop sales ideas that may 
put use dealers and sales- 
men. Articles will written with 
the idea that dealers, sales man- 
agers and salesmen may want 
show them their prospects, 
since the material originates from 
impartial source. The car 
below was tested for 1,500 miles 
over seven days. 


Houck 
Travelling Correspondent 
THERE any notion that the 

Cadillac made only for pa- 
rades, prestige and smooth city 
pavement, needs discarded. 
This darling the Gold Coast 
man’s automobile that can lead the 
parade the rough highway and 
hold its own roads covered with 
ice and snow. 

drove the Cadillac sedan 
out Kansas City the end 
Western trip storm that 
dumped inches snow the 
area, more than had seen 
half century. 

Without chains snow tires, the 
Cadillac held the road sure- 
footed mountain goat. US-50 
was closed traffic State 
highway patrol troppers behind me. 

have discovered for myself that 
the Cadillac handles like light 
ear, holds the road like heavy 
car, that will where any other 
will and probably lot 

places others would find difficult. 

This may not come much 
surprise Cadillac owners, but 
will surprise lot non-Cadillac 
owners. serves point that 
the alert Cadillac dealer will not 
content making repeat sales Cad- 
illac owners every year so, 


some seem be. 


Expanding Market Seen 


can lot good rea- 
sons person wanting 
get into the fine-car class. Pride 
ownership one good reason, but 
behind that must pride qual- 
ity and pride performance. 
Cadillac sales have been in- 


creasing year after year. That 
common knowledge. But the ex- 
panding market lies two hori- 
zons the auto-buying public, 
use oil-field term, One 
group can afford any car and the 
other group buys within $1,500 
Cadillac price. All these two 
groups who are not buying Cad- 


Car Tested: 
CADILLAC 


Model: Series sedan. All 
Cadillac sedans are hardtops. 
Wheel base, 129%; overall 
length, inches; height, 59; 
maximum width, inches. 

Engine: Standard Cadillac 
OHV-8 engine rated 310 h.p. 
4,800 r.p.m. Bore, four inches; 
stroke, inches; displacement, 
365 cu. in.; compression ratio, 
10.25 New dry-pack air 
cleaner. Peak torque 405 
pounds-foot 3,100 r.p.m, Car- 
buretor Rochester Model GC. 
The increase compression ra- 
tio over the 1957 engine was 
achieved change pistons, 
which have trough top 
increase turbulence the fuel 
mixture. Additional valve clear- 
ance also provided the pis- 
ton change which eliminates the 
possibility valves striking pis- 
ton when engine operated 
high speed without load. 

Transmission: Matic. 
The 1958 version this trans- 
mission shows further refine- 
ments, with added smoothness 
neutral-to-drive and reverse- 
to-drive shifts. One significant 
change elimination engine 
braking reverse drive above 
unit overrun clutch application 
reverse drive, which lets the 
planet gears walk around the 
internal gear, driving the free- 
wheeling sun gear. This means 
that the rear wheels are pre- 
vented from trying drive the 
engine when reverse above 
m.p.h. 


Court Kills Suit 


Auto-Financing Overcharge 


Donald Lyons 
Staff Correspondent 

ST. PAUL, Minn. lawsuit 
which would have affected millions 
dollars auto financing since 
last July was dismissed Judge 
Albin Pearson Ramsey County 
District Court here. 

was started last November 
when Nick Van Asperen, St. Paul, 
sought injunction against 
Darling Oldsmobile, Inc. 
claimed was overcharged 
percent three-year carrying 
charges new auto. 

Fred Albert, Minneapolis attorney 
representing Van Asperen, said 
will appeal the decision the State 
Supreme Court. 

Under 1957 law effective July 
the maximum authorized carrying 
charge was per $100 year 


new autos, $11 for cars two 


years old and $13 plus service 
charge older cars. 

Albert argued that the law meant 
time-payment contracts excess 
one year should computed 
descending-balance scale. 

brought Dr. Jacob 

Bearman, associate professor 
the University Minnesota, who 
contended that under the inter- 
pretation Darling Oldsmobile 
and other automobile dealers, 
auto companies and 
banks, the interest would rise 
percent the second year, 
percent the third year, percent 
the fourth year and percent 
the fifth, contracts were writ- 
ten for periods that long. 

Defending the charge the auto 
dealer, 
apolis, said: 

“Passage the law was at- 
tempt the Minnesota Legislature 


little control under previously 
existing statutes. 

“Although the majority auto- 
mobile dealers and finance com- 
panies followed honest, upright and 
ethical practices dealing with 
thousands person’s purchases 
new and used automobiles, was 
common knowledge that there were 
few individuals the trade area 
who were guilty inequitable 
practices individual situations. 

“Thus equal treat- 
ment all automobile purchas- 
ers, the Legislature set regula- 
tions and fixed maximum credit 
charges for the financing 
automobile purchase,” Saliterman 
declared. 

“We feel that when the law said 
per year per $100 meant just 

at.” 


illacs are prospects, 
opinion. 


Some Cadillac dealers need 
adjust their sights, have talked 
dealers who boasted they seldom 
sold car time because their 
clientele was such that cash was 
always hand. 


These dealers seldom sell the man 
who pays third and takes 24, 30, 
months. have talked with 
Cadillac dealers who have rocked 
themselves sleep making repeat 
sales Cadillac owners. 

the other hand, there are 
lot dealers who are spreading 
out with Cadillac and making sales, 
creating new friends for this qual- 


ity car. 


Get Prospect Wheel 


were selling Cadillac today, 
would not wait for the pros- 
pect seek out. would work 
list names. These would 
men and women listed man- 
agers, business owners, supervisors, 
salesmen, factory workers. 

would visit them and ask 
them. wouldn’t say that found 
myself accidentally the neigh- 
borhood, would say: have 
come sell you Cadillac and 
did not come accident 
chance. came purpose. in- 
vite you take the wheel and 
try for yourself.” 

It’s the non-Cadillac owner who 
needs the demonstration. would 
prove him that Cadillac not only 
prestige car but quality car 
that tough. 

demonstrate over the rough- 
est railroad crossings could find. 
make panic stops show off 
the big power brakes. put 
traffic jams that would try the 
patience the smallest car and 
show him that handles and per- 
forms like thoroughbred. 

old saying that more 
water passes over the wheel than 
wots the miller of, and there are 
more people who can afford Cadil- 
lacs than the average dealer wots. 


Cadillac Record Impressive 


has long and hon- 
orable record that certain 
interesting new prospects. 
Even some owners may not realize 
just how much Cadillac has done 
advance the progress the 
automotive age. 

Cadillac was born 1902, De- 
troit Automobile Co., established 
1899, was reorganized the 
Cadillac Automobile Co. 1902. 
That year 2,500 Model one- 
cylinder cars were made. They 
had 76-inch wheelbase and sold 
for $850. had one those 
our house 1912, were 
established Cadillac family. 

Henry Leland, grand old man 
the industry, became general 
manager 1904 when Cadillac and 
Leland Faulconer consolidated. 
That year they were producing the 
Model 

The next year (1905) Cadillac 
produced the first four-cylinder car 
the imported the first 
Johansson gauges 1907 and 
was the first American car win 
the Dewar Trophy the Royal 
Automobile Club London, was 

(Continued on Page 60, Col. 1) 


regulate phase modern icy roads during 1,500-mile test-drive, according Houck, 
sumer buying. was subject travelling correspondent. 


Used-Car Bulletin from Detroit 


Latest Auction Prices 


(Copyright, 1958, by Automotive News) 


(Aptco Auto Auction. Sale every Wednesday and Friday.) 


Feb. 


BUICK—’57 Special 2-dr., $1,760°,. ‘56 
Special sedan, $1,250°, $1,130°, °55 
Special Hardtop, $975*, $900; RM 
club coupe, $905* (ps). ‘54 Super 
Hardtop, $730* (ps); RM _ sedan, 
$650° (ps). Super 2-dr., $450°; 
RM 2-dr., $405* (ps). 

CADILLAC—'57 sedan de Ville, $3,325* 
(ps); club coupe, $3,300* (ps). °52 
(62) Hardtop, $415* (ps). 

CHEVROLET Bel Air station 
wagon, $1,920*; Hardtop, $1,775* 
(ps), $1,665*; club coupe, $1,615*; 
600°, $1,555°, $1,400°. °55 Bel Air 
club coupe, §$1,075*, $950°  $915°*, 
$865; 2-dr., $870°, $745, $725; sta- 
tion wagon, $1,000*; Two-ten (6) se- 
dan, $585. °54 Two-ten 2-dr., $480. 
"53 Bel Air sedan, $360*. 2-dr., 
$170. 

CHRYSLER—’56 Windsor sedan, §$1,- 
450* (ps), $1,400* (ps). "55 Windsor 
club coupe, $1,100*; Hardtop, $955* 
(ps), $905°. °54 NY sedan, $490*. 

DeSOTO—’56 Firedome 2-dr., $1,250* 
(ps). °54 Firedome sedan, $435*. 

DODGE—’57 Royal 2-dr., $2,125*; Cor- 
onet Hardtop, $1,725*. ‘56 Coronet 
Hardtop, $1,010*. ‘55 Coronet Hard- 
top, $575; Royal 4-dr.. $910° (ps). 

EDSEL—'58 Ranger Hardtop, $2,080*. 

FORD 


"57 Country sedan, $1,780*, 
Fairlane (8) 500 Victoria, $1,700*, 
$1,660°, $1,600°; Fairlane 2-dr., $1,- 
375*; Custom sedan, $1,280°, $1,150°*, 
$975. °56 station wagon, $1,165*, $1.- 
075*; Custom 2-dr., $805. "55 Fair- 
*Indicates automatic transmission or 


"58 Custom 300 sedan, $1,780*. 
$1,740°*; 


lane (8) Victoria, $975*, $795°; 2-dr,, 
$905; Custom $605; Main 
dan, $385. ‘54 station wagon, $625; 
Custom 4-dr., $705, '53 Custom 4-dr,, 
$345, $315; Custom 
club coupe, $170. 

HUDSON—’55 Hornet sedan, $875°*. 


LINCOLN—’57 Premiere Hardtop, $2,. 
560* (ps). '56 Premiere Hardtop, $1,. 
900*. '55 Capri 4-dr., $760°. 

MERCURY—’56 Montclair 2-dr Hard. 
top, $1,300*; Monterey sedan, 
095°, $1,060° (ps). °55 Monterey 
Hardtop, $950*. '54 Monterey station 
wagon, $675*. 

OLDSMOBILE — ‘57 (88) Super 2-dr. 
Hardtop, $2,195* (ps); (88) club 
coupe, $2,075*, $1,900°. 

PLYMOUTH — '57 Belvedere Harvitop, 
$1,710* ‘ps); Savoy sedan, $1,370*, 
$1,360*, ‘56 Fury club coupe, $1,-. 
260*; Belvedere Hardtop, $1 100* 
(ps); sport sedan, $1,110°; Savoy se- 
dan, $790°. ‘55 Belvedere Harctop, 
$645*; Savoy club sedan, $685*. 
Belvedere sedan, $375°*. 

PONTIAC—'57 Chieftain station wagon, 
$2,030* (ps). ‘56 Chieftain ciub 
coupe, $1,120*; Star Chief club coupe, 
$1,055". '55 Chieftain station wagon, 
$1,100*°; sedan, $690. station 
wagon, $535°. °53 Chieftain sedan, 
$305; club coupe, $285* ‘52 sedan, 
$300°; club coupe, $165*. 

RAMBLER—’55 sedan, $425*. 

STUDEBAKER — ‘53 Champion sedan, 
$250°. 

WILLYS— 54 sedan, $210. 

MISOELLANEOUS — '56 Ford F-250, 
$525. 

overdrive and (ps), power steering. 


Other Auctions Are Pages 42, 43, 45, 


Dealers Take Both Sides 
Price-Ad Dispute 


John Teahen Jr. 
Staff Writer 

question whether price 

advertising good bad seems 
have assumed something 
status the age-old query 
“What came first, the chicken 
the egg?” 

Each subject can argued 
loud and long, but the conclu- 
sions reached always will fail 
satisfy many the debaters. 


Perhaps one the best answers 
the price advertising question 
comes from the men the firing 
line—the dealers themselves. Many 
them apparently feel that while 
price may not the ideal way 
sell cars, has definite place 
today’s marketing pattern. 


some areas, dealers handling 
medium-priced lines have sup- 
planted their Ford-Chevrolet- 
Plymouth rivals the chief users 
price advertising. Many Mercury, 
Pontiac and Edsel dealers are avid 
users these ads. 

> > 

HOUSTON, Frank Gillman 

Pontiac Center offered models 
$2,298, while the starting figure 
was $2,269 Wilson Pontiac, San 
Antonio, and $2,235.01 (“one cent 
over our invoice”) Ledlow-Tin- 
dall Pontiac, also San Antonio. 

Winerich Motors (Edsel), San 
Antonio, includes automatic 
transmission the cost its 
price leaders. The firm adver- 
tised Ranger two-door sedan 
$2,369 and Ranger four-door 
sedan 

Ranger four-door sedan was 
listed “our cost plus $50” 
Larry Edsel, Louisville. The price 
was $2,282 plus tax and license for 
heater-equipped unit. 

Florida, Fort Lauderdale 
Lincoln-Mercury priced Medalist 
two-door sedan $2,289, while 
Vernon Alexander, Dallas, said 
Mercury’s start $2,298. was 
$2,398 North Florida Motor Co., 
Jacksonville. 

> 

AIR-CONDITIONED Mercury 

Greater Houston Lincoln-Mercury, 
Houston, and $2,795 was the figure 
for Mercury with automatic 
transmission, power steering, radio, 
heater and wheel covers. 

Mercury dealers currently are 
receiving $55 rebate from the fac- 
tory for deliverying mod- 
els with automatic transmission, 
power steering, radio and wheel 
disks, and both Mercury and Edsel 
dealers are receiving factory re- 
bates based volume and other 
considerations. 

other promotions, Dumas 
Chevrolet, San Antonio, 
announced “career girl pro- 
gram” and offered “20 percent 


discount, $75 down, months 
pay” any woman over who 
has been steadily employed for 
six months. 

was “no payments until 
gust” Feld Chevrolet, Kansas 
City, Kans., and “only $98 down 
low $8.98 per week” Slaton 
Chevrolet, Fort Lauderdale. 

> 


FORD dealer was proud ad- 
vertise “so easy buy ... 
only $599 down all.” The 
dealership was Healy Motors, Ltd, 
Edmonton, Alta. No-money-down 
offers apparently are not fashion 
north the border. 
Turner-Harper Plymouth, San 
Antonio, staged “below-our- 
cost” sale “slightly dam- 
aged” new cars. The company 
said the cars had been scratched 
dented while being loaded 
unloaded from transport trucks. 


BIRMINGHAM, Jim 

Burke Buick, Inc., offered 
BMW 300 “with the pur 
chase 1957 Buick $500 
discount.” 

trick for Detroiter. The company 
needed only two-column-by-two- 
inch spot announced: “Business 
good Sheldon Oldsmobile.” 

Oxnard, Calif. full-page 
institutional told the prog- 
ress Dingeman (Ford). 
Dealer Dingeman, the said, 
sold his first car Ford) 1907 
Paso, Tex. 

opened his Oxnard dealership 
1919 with six employes and has 
seen grow 46-man operation 
with sales totalling more than 
million 1957. 


Suit Says 
Chrysler Favored 
Subsidy Dealers 


SAN FRANCISCO. McLaren 
Motors Inc. (Dodge-Plymouth), 
San Leandro, has filed $480,000 
suit against Chrysler Corp. 
District Court here. 

The suit claims $160,000 basic 
damages and asks treble the 
amount allowed under the Clay- 
ton Anti-Trust Act. was filed 
Melville McLaren, president the 
dealership. 

McLaren claimed Chrysler Corp. 
failed deliver automobiles his 
firm while the same time deliv- 
ering them dealerships which 
the manufacturer 
interests. 


Detroit Bevel Gear Sold 

DETROIT. Detroit Bevel Gear 
Co., subsidiary Gear Grinding 
Machine Co., has been sold 
Napco Industries, Minneapolis. 


aT 


Progress has been the keynote the automotive industry. Today’s 
achievements are but challenges for the accomplishments 
tomorrow. 


Over the years Bendix Products Division 
significantly automotive progress. From four wheel brakes 
power braking and power steering, Bendix has pioneered and 
developed many the industry’s most notable advancements. 


And today Bendix Products Division planning new and 
better products for the cars and trucks tomorrow. 


That’s why the industry looks Bendix* source new 
ideas, well volume manufacturer automotive components. 


U.S. PAT. OFF. 


Bendix South Bend, wo. 


Bendix Power Brokes Bendix Power Steering 


BRAKES POWER STEERING POWER BRAKING 
CONSTANT VELOCITY UNIVERSAL JOINTS HYDRAULIC REMOTE CONTROLS 
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AUTOMOTIVE NEWS PLATFORM 
1 !. Fair and equitable contracts between manufacturers aiid dealers in 
motor vehicles, parts and accessories; 
1 2. Every doliar of gasoline and oil taxes, collected by states and federal 
governments, applied to the building and maintenance of highways; 
Guard the precepts individual freedom, which made the 
and gave its citizens more the better things life than anywhere 
else in the world. 


Capsule Comments 


Drive reduce percent new-car excise tax touched 
off Illinois Senator Paul Douglas and Michigan congress- 
men. 

Take heart, AMA! Could this the year. 

Striving revive sales, Cleveland dealers organize 
“automobile week” promotion. 

commendable idea for all cities. 
Ford Vice-President Yntema says nobody but 


making enough money, but Walter Reuther still wants 
cut the melon. 


With Walter, it’s all nothing. All principle even 
* 
Ford and Chevrolet cars divided 2,949,905 sales last 
year, with Ford top 37,329 units. 
the lash eye, new king crowned. 


AUTOMOTIVE 


Down Cleveland way, physician and auto rental firm 
have opened dealerships. 


The wise investors find opportunity still knocking the 
showroom 


Many executives are blaming newspaper emphasis 
depressing news for depressing sales. 


Trouble “rolling readjustment” fit into the 
headlines. 


Now the Dutch are entering the mushrooming small-car 
field. 


Has the thought holding auto show? 


Coming 
Events 


Dealer Conventions 


Feb. 23-24—Louisiana Automobile Dealers 
Assn., Inc., Roosevelt Hotel, New 
Orleans. 


March 13-14— Northern California Motor 
Car Dealers Assn., Fairmont Hotel, San 
Francisco. 


Apr. 10-1!—Illinois Automotive Trade 
Assn., Springfield, Ill. 


Apr. 21-22—Nebraska New Car Dealers 
Assn., Sheraton-Fontenelle Hotel, 
Omaha. 

April 27-29—Automobile Dealers Assn. of 
Buena Vista Hotel, Biloxi, 


May 5-7 — Joint Convention, Washington 
State Automobile Dealers Assn. and 
the Motor Dealers Assn. of British 
Columbia, Empress Hotel, Victoria, B. C. 


May 89— Oregon Automobile Dealers 
Assn., Eugene Hotel, Eugene, Ore. 


May !1-13—Idaho Automobile Dealers 
Assn., Lewiston, Ida. 

May 11-14—3é6th annual convention, Auto- 
motive Engine Rebuilders Assn., Shera- 
ton-Park Hotel, Washington, 

May 12-13—Pennsylvania Automotive Assn., 
Hadden Halli Hotel, Atlantic City, N. J. 


May 17-19—South Carolina Automobile 
Ocean Forest Hotel, 
Myrtle Beach, S. C. 


May 18-20—Texas Automotive 
Assn., Galvez Hotel, Galveston. 


May 28-29—Kansas Motor Car Dealers 
Assn., Town House Hotel, Kansas City, 


Dealers 


Kans. 
June 8-9—Automobile Dealers Assn. 
Indiana, Mirott Hotel, Indianapolis. 


Aug. 8&9—Montana Automobile Dealers 
Assn., East Glacier Hotel, Glacier Park, 
Mont. 


Aug. Automobile Dealers 
Assn., General Oglethorpe Hotel, Sa- 
vannah. 

Sept. 7-9—Colorado Automobile Dealers 
Assn., Antlers Hotel, Colorado Springs. 

Sept. 7-?—Wyoming Automobile Dealers 
Assn., Lander, Wyo. 


Sept. 14-16—Michigan Automobile Dealers 


Assn., Pantlind Hotel, Grand Rapids. 
Oct. 19-2i—Florida Automobile Dealers 
Assn., Eden Roc Hotel, Miami Beach. 


> 
Auto Shows 


Feb. 15-24—Columbus Automobile Show, 
Franklin County Veterans Memorial 
Bidg., Golumbus, O 

March 1-9—Kansas City Auto Show, Mu- 
nicipal Auditorium, Kansas City, Mo. 


March 6-9—Asheville Auto Show, City 
Auditorium, 


March Monroe Auto Show, Sears 
Roebuck Parking Lot, Monroe, La. 


March 13-15—Brockton Auto Show, State 

Armory, Warren Ave., Brockton, Mass. 
March Auto Show, Civic 
Auditorium, Seattle. 

March 26-30—West Texas National Auto 
Show, Municipal Coliseum, Lubbock, 
Apr. Auto Show, New 

York Coliseum, New York. 
Nov. 5-16—Turin Auto Show, Turin, Italy. 


General 


March 20-23—Spring Executive 
ence, National Truck Leasing System, 
El Mirador Hotel, Palm Springs. 

March 31-April I—N-A-P-A National Busi- 
ness Conference. Sheraton Park Hotel, 
Washington, D. C. 

March 31-Apr. 2—Canadian 
Wholesalers’ & 
Winnipeg, Man. 

Apr. 23-25—i958 Spring Booth Conference 
of Automotive Wholesalers and Manu- 
facturers Representatives, Bon Air Hotel, 
Augusta, Ga. 

May 1!-8—American Society of Tool En- 
geeen, 26th Annual Meeting and Tool 
how, Convention Center, Philadelphia. 

May Convention, Automo- 
tive Engine Rebuilders Assn., Sheraton- 
Park Hotel, Washington, 

May Truck, Trailer and 
Equipment Show, Great Western Exhibit 
Bldg., Los Angeles. 

May National Business 
Conference, Sheraton-Fontenelle Hotel, 
Omaha. 


Confer- 


Automotive 
Manufacturers’ Assn., 


Years Ago... 


The Big Stories 


Revision the sales agreements between the various Chrysler 
Corp. divisions and their dealers was announced this week 1938 
Keller, president. Under the new terms, dealers were granted 
conditions tantamount closed territory Dodge, DeSoto and 
Chrysler units and partially closed the case Plymouth; protec- 
tion against cancellation less than days; repurchase current 
model cars and undamaged parts stock for cars the three 
previous models; protection against price changes; greater protection 
against bootlegging, and assurance that cars will shipped only 


order. 


Sharp improvement the process road development essential 
the future well-being the auto industry, Klingler, Pontiac 
general manager declared 1938. pointed out that 1904 there 
were three miles surfaced road for every car use, while 1938 
there were cars use for each mile surfaced highway. 
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Automotive Cartoon 


the Week 


Letterbox 
‘Buyers Blame 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


the resulting price with small 
foreign product comparable 
1930 American version. 

for price repairs, this Daw- 
son has really imagination; 
stating fender replacement cost 
$500. all know high enough 
without exaggeration, but re- 
place the most expensive fender 
$4,500 car costs less than 
$100 most repair shops. 

How much would cost re- 
place fender comparable- 


foreign car? even one 


‘Gas Hog’ vs. ‘Inverted Box’ 


read the letter Mr. Dawson 
Denver your Dec. 16, 1957, 
issue. 


looked twice see his term 
“egg-shell” was reference the 
bumpers our cars his head. 


think automobile sales over the 
past few years have indicated 
what the American people want. 


The car with the most flash 
and unorthodox design got the 
sales, while the manufacturers 
who had the public interest 
heart lost their shirt. But when 
they decided “whole hog” 
too their design, just look 
their standing compared 1954. 


True, all car owners don’t own 
gas station, but look your 
sales again, which finds the cus- 
tomer trading one “gas hog” for 
another that will use still more. 

Our own manufacturers have 
tried again and again market 
car that would the public 
interest with results. Yet, our 
American people will buy those 
foreign inverted boxes and think 
they are “chic.” 

This same individual who buys 
this foreign monstrosity not only 
deriving part all his liveli- 
hood from our American auto in- 
dustry, but the type who shows 
our showroom pricing car. 

Does ask for “utility” 
car? No, wants all the fancy 
chrome trim, all the power equip- 
ment, spit and polish that ob- 
tainable. This done, compares 


half this price? Also, what about 
the present availability body 
parts for these foreign chariots? 
Who wants wait six months for 

Longer, Lower, Wider 

So—with the annual beating 
drums—the 1958 auto models have 
been unveiled. Again the American 
public called upon view with 
breathless admiration the latest 
achievements the automotive 
industry. 


What are the great earth- 
shaking advances featured the 
new models? appears that the 
incomparable new cars are 
nine inches longer and wider and 
lower. There are restyled tail fins, 
dual triad tail lights, exciting 
rear decks, artistic grilles, thrill- 
ing side trimming, plus more 
less abacadabra talk about such 
things fuel injection, compres- 
sion ratios, torque ratings and 
forth. 


But there complete blackout 
with reference any attempt 
the automotive industry solve 
the two all-important problems 
created the 
and automobile 
dents. 

Traffic congestion vexes com- 
munities from coast coast. 
Traffic experts insist un- 
certain terms that the public— 
which means all taxpayers—dig 
down for more and more billions 
dollars for nationwide road 
building campaign order pre- 
vent traffic strangulation the 
automobile. 

Auto manufacturers 
ously supporting the campaign 
spend billions public money for 
adequate roads accommodate the 
automobile. Why they persist 
the same time making their 
automobiles longer and wider when 

(Continued on Page 50, Col. 4) 


—From the files of Automotive News. 


Henderson, make the tradein deals around 


Hop car with your local GOA branch 


manager—in just short time, see 
what’s new outdoor advertising. 


He’ll show you that urban and suburban 
patterns change, GOA poster panels shift 
accordingly. He’ll show you how and why 
GOA removes panels from some areas, 
erects new ones others, moves panels 
within certain areas and rebuilds panels 
better harmonize with the community. 


LOCATIONS! 


NEW 


PANELS! 


invites you see the NEW 


notice greater individuality panels, 
new look appearance and brighter 
look resulting from the new triple-power 
hi-fluorescent lighting. 


the past three years, GOA has invested 
over $10-million modernization give 
you the most for your advertising dollar. 
For private showing this dynamic 
NEW LOOK, call your local GOA office. 
It’s well worth the time! 


515 South Loomis Street, Chicago Illinois 


NEW 


LIGHTING! 


LOOK 


have 
with 


AUTOMOTIVE WASHINGTON 
Joint Group Proposed 
For Safety Probe 


William 

Washington Correspondent 
ENATOR MIKE MONRONEY, Oklahoma Democrat, 
has taken heart the maxim that “if you want get 
something done right, yourself.” this session 
Congress opened, the senator planned introduce legisla- 
tion establishing Presidential Commission make full- 
scale attack traffic acci- 
dents. Now, however, 


thinks the job can done 
better Congress. 

Co-author the new plan 
Rep. Kenneth Roberts, Alabama 
Democrat and chairman the 
House subcommittee highway 
safety. private discussions, the 
two lawmakers decided request 
formation joint congressional 
subcommittee traffic safety, with 
members taken from both the 
House and Senate Interstate and 
Foreign Commerce committees. 


such safety group 
were formed, 
Roberts would 
good bet for 
chairman. 
head the House 
probe, con- 
ducted long and 
thorough hearings 
with intelligence 
and little fanfare. 
and Monroney are 
said agree 
one basic premise 


WITH THESE 


COMBINATION 
MT-340 battery tester 
MT-401A generator-regulator meter 


$9.00 down 


UMP your battery sales boost generator- 
regulator servicing with these Snap-on tools. 
Easy-to-use battery tester does complete 
check seconds. You can test every battery 
that comes show customers which have 
failed and which are about fail. Generator- 


TRADEMARK OF 


8082-B 28th Avenue 


$3.42 per week 


Price subject to change without notice. 


Kenosha, Wisconsin 


that current statistics acci- 
dents are far from adequate. 

Both men are convinced that 
further needed des- 
perately establish causes 
highway accidents. They feel that 
far too little known about 
“accident-prone” drivers, safe car 
design and construction, and 
ether factors which affect the 
accident picture. 

the proposed subcommittee 
gets the green light from Senate 
and House leaders, can ex- 
pected recommend Federal re- 
search funds for safety groups and 
universities equipped investigate 
causes traffic accidents. 

* + 


Safety Agenda 
subjects which Mon- 
roney and Roberts have ex- 
pressed interest include inter- 
state driver’s license for motorists 
crossing State lines; automotive 
safety belts; nationwide, uniform 
system reporting accidents, and 
safe design features for motor 
vehicles. 

making his original proposal 
for Presidential Commission, 
Monroney said believed the 
time had come for the Federal 
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the scattered safety efforts now 
under way this country. 

tour Oklahoma had con- 
vinced him, said, that “people 
were getting alarmed over the 
situation that some them were 
afraid out the highways.” 

The senator changed his mind 
about letting the Administration 
handle the job for several reasons. 
Presumably, the prior existence 
the President’s Committee. 
Safety, group whose work 
has left the senator far from ex- 
cited, influenced his decision. 
addition, wanted recognize 
important work already ac- 
complished Roberts. 


Starting Point? 
BROAD highway safety study 
already under way the 
Bureau Public Roads. The study 
was one five ordered the 
Federal-Aid Highway Act 1956. 
When completed, might prove 
excellent starting point for any 
Congressional group interested 
the subject. 

The BPR investigation seeks 
determine what, any, Fed- 
eral action should taken the 
area highway accident pre- 
vention. 


Government tie together all first step, BPR staffers are 


Boost Battery Sales 
Generator Service Profits 


TESTERS 


MT-340 BATTERY TESTER 
for six and twelve-volt systems. Automatic 
relay system selects the proper voltage 
eliminates placing injurious load battery 
being tested. Unit performs three important 
tests: Open Circuit Test shows battery con- 
dition and no-load voltage 
measures battery’s capacity deliver suffi- 
cient power for seconds 
Test shows regulator functioning prop- 
erly recharge battery. 


Load Test 


Regulator 


MT-401A GENERATOR- 


REGULATOR METER tests the 
generator, checks regulated amperes, cutout 
and regulated voltage, locates electrical leaks 
from one fast-reading dial. Tester has 15- 
volt range for standard ignition and 60-volt 
range for heavy-duty systems. 


regulator tester has voltage range handle 
any car and most trucks service today. 

Your Snap-on man will demonstrate and 
point out the profit potential these tools. 
Get them the Snap-on easy payment plan 
that lets you buy now pay later. 


Ask about Whitworth and Metric tools for servicing foreign cars. 


TOOLS 


examining what has already 
accomplished other 
groups. They are paying 
attention the human 
which cause traffic accidents. 

Growth Ahead 
Congress fretted 
antirecession measures, dig 
and economists issued 
predicting fantastic period 

growth ahead for America. 

Two years the making, the 
report states that within years 
—barring another World 
the can, its present rate 
growth, achieve gross na- 
tional product $725 billion, 
Present output goods and 
services worth $434 billion. 
Furthermore, every family may 
enjoying average annual 
income $7,100 after taxes 
compared with the present dispog- 
able income $5,300 per family. 
The study entitled 
Growth the United 
Past and Future.” 

But members warn that while 
prospects are bright, there are 
grounds for complacency. Thig 
golden era will reached only 
through “unending vigilance 
both individuals and the 
ment.” 

The report pointed out that 
America bettered its 
growth rate percent the 
period 1950-1955. But while the 
growth rate those years, Soviet 
Russia chalked percent and 
the Federal Republic Germany 
grew the rate percent 
year, the report added. 


50% Gain Claimed 
Quality 
Ford Vehicles 


NEW YORK. Ford 
quality audit program has resulted 
number quality defects new 
cars and trucks since the system 
was started last spring, according 
Carl Doman, division national 
service manager. 

told the New York metropoli- 
tan section the Society Auto- 
motive Engineers that dealers 
“agree that never has the quality 
cars created such favorable 
impression the public.” 

Under the program, Doman said, 
teams auditors make irregular 
visits various assembly plants 
and select cars random for 
checking. 

The cars selected already have 
passed the plant inspection and 
there way for the plant 
know advance which cars will 
audited, said. 

The car chosen receives op- 
erational visual audit covering 
three hours and 1,500 items, 
said. 


Nolan 


Switch Olds Jobs 


LANSING.—Thomas Chevako, 
manager Oldsmobile’s Denver 
zone, has been appointed manager 
the Philadelphia zone, and James 
Nolan, present Philadelphia zone 
manager, has been transferred 
the Denver position. 

The Philadelphia zone includes 
eastern Pennsylvania, southern New 
Jersey, Delaware and eastern Mary- 


Chevake 


land. The Denver zone covers Wy- 
oming, Colorado, Utah, southeastern 
Idaho, northern New Mexico, and 
parts Arizona, Nebraska and 
South Dakota. 

Chevako has been with Oldsmo- 
bile since 1939, and Nolan joined 
the firm 1946. 


Steel City Olds Adds Lloyd 

Steel City Oldsmobile, 2415 
Seventh Ave. S., Birmingham, Ala, 
has been named dealer for the 
German-built Lloyd. 


J 
ad 


4 
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The Trend RAMBLER Keeps Growing 


Astute New Dealers Join the 


Only Dealers Can Car For Little 
$40.10 

Dealers’ Average Operating Profit per Car 
71% Above The Industry Average. 

Sales Are All-Time High...Up 66.5% Over 


Yes! You can sell Rambler American Sedan the 
full suggested factory delivered price, equipped with 
Directional Reclining Seats and White 
contract, 1/3 down, for $40.10 month. This, course, does 
not include freight, insurance state and taxes. 


Director Dealer Development 

American Motors Sales Corporation 
Detroit 32, Michigan 

Gentlemen: Will you please provide with more complete information 
about the Rambler franchise. understand that under obligation 
and inquiry will held the strictest confidence. 


ADDRESS 


Canada write to: American Meters (Canada), 2951 Ave., ZONE 


National Car Rental Elects— 


Executives National Car Rental System elected the annual meeting are (from 
left) B. L. Burman, Detroit, vice-president; Frank J. Pascal sr., Chicago; Robert W. 
Miller, San Antonio, president; Tad Hankey, Angeles, secretary; Glaser, 


Minneapolis, treasurer; L. L. Steward, Phoenix, Ariz.; Charlie Hillard, Fort Worth, and 


Henry Ramey, Newark, Steward, Hillard and Ramey were named 
the executive committee along with John W. Black jr., Birmingham, Ala., and E. J. 
Barrett, San Francisco. 


Highways 
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Safety 


The majority even 
those with traffic violation records 
—consider themselves above- 
average drivers, Walter Barlow, 
executive vice-president Opinion 
Research Corp., Princeton, J., 
told the media advisory group 
the President’s Committee for 
Traffic Safety New York. 

Reporting study sponsored 
Pure Oil Co. and the ATA 
Foundation, Barlow said the results 
the pilot study show that the 
key the psychology 
good and law-abiding driver. 

The study was made determine 
mass communications can moti- 
vate people become safer drivers 
so, what approaches, themes 
actions promise most 
effective. 

the groups interviewed the 


adults considered themselves 
above average driving skills. 
When asked “How well you 
your car? That is, aside 
from obeying the laws, how good 
you are?,” percent an- 


study, Barlow said, about out 


help close the you show her 


the beauty and high-fashion styling 
upholstery Pont Nylon 


She has eye for beauty and it’s upholstery Pont nylon! 
more, she can’t miss the high styling, the fashion rightness 

Pont nylon brings upholstery. sure point out all these other 
advantages nylon, too: longer wear easier care the all-season 
comfort woven fabrics nylon upholstery stays new-looking longer 
selection than ever colors, textures, designs. Use all the 
sales extras Pont nylon brings automotive upholstery 

see how they impress prospects, help close sales! 


BETTER THINGS FOR BETTER LIVING. THROUGH CHEMISTRY 


swered, “Probably one the best 
the road.” 

Twenty-four percent considered 
themselves “definitely above the 
average other drivers they 
knew;” percent thought them- 
selves little above average” 
and only percent felt they were 
little below average.” 

There were takers for the 
rank “somewhat below average” 
lot below average.” 

principle, said, “communi- 
cations that insult the driver’s self- 
image good driver are less 
likely accepted people 
than those that build this image. 
Admonitions like 
imply that the communicator does 
not look the driver com- 
petent responsible person. This 
seems one strike against 
these warnings right from the 


outset.” 


* * 


Michigan Sets Timetable 
For 600 Road Projects 


Michigan Highway Commissioner 
John Mackie has announced 


Ninety minutes everybody 
will be talking about—the 


“Du Pont Show 
of the Month’’— 


March 27, 1958, 


9:30-11 PM, EST, 
on CBS-TV 


REG. U. 5. PAT. OFF 


schedule for letting some 600 


way construction contracts through 
July 1962, planned his five 


year, one-and-a-quarter billion 


lar highway program. 

The schedule covered 
which will give Michigan 900 mileg 
new expressway connecting 
Michigan cities 50,000 
more, provide for new 
2,900 miles highways, pave 
remaining 800 miles gravel 
Michigan state trunkline high- 
ways. 


+ 


Take Over Inspections, 


New Mexico Urged 


New Mexico Traffic Safety Ad- 
mends the State take over brake 
and light stickers inspections. 

said “large part the 
stickers are merely placed cars 
with slight and sometimes in- 
spection whatever.” Inspections are 
now handled private garages. 


Shows 


Prepared for Television 


Financed the Michigan Inter- 
Industry Highway Safety Commit- 
tee, series television programs 
driver education will pro- 
duced Michigan cities this year 
Michigan State University’s 
Highway Traffic Safety Center. 

The series will present content 
and objectives driver education 
courses now being taught Michi- 
gan high schools. each area, 
high school teams driver educa- 
tion students will stage television 
tournament determine area 
representative for the final series 


held this summer. 


Schools Get Training Car 


Mantes Chevrolet Co., Tooele, 
Utah, has donated driver-training 
car the three high schools 
the Tooele trade area. The specially 
equipped car was presented dis- 
trict officials Ernest 
Mantes, executive the firm. 


Driving Called Unsafe 


much too low for traffic safety, 
Fred Abagashian, Indianapolis 
Speedway driver, told the Twin 
Falls Kiwanis Club. said 
year-olds are not sufficiently re- 
powered cars today.” 

> 


Group Offers 


Two Safety Pamphlets 


The Assn. Casualty and Surety 
Companies has published two 
safety pamphlets. the 
Driver’s Seat” reemphasizes the 
need able identify traffic 
signs and signals instantly their 


|shape and color and heed the 


sign’s message. 

The other booklet, 
Can looks the po- 
tentially hazardous features 
turnpike driving and tells how 
keep those hazards from develop- 
ing. The booklets are available 
cost from the association’s Accident 
Prevention Department, John 
St., New York 38, 


> 


Safety Foundation Aids 


Traffic Engineering Study 

The Automotive Safety Founda- 
tion has announced grant 
$120,260 Yale University’s bureau 
highway traffic for the training 
traffic engineers and for re- 
search transportation. 

The bureau’s students are gradu- 
ate engineers selected largely from 
state and municipal highway de- 
partments and engineering con- 
sulting firms throughout the coun- 
try. Currently bureau graduates 
are employed states and 
percent the cities more than 
200,000 population. 


$42 Million for Idaho Roads 


The Idaho Highway Dept. has 
charted $42-million construction 
Program for 1958 involving the 
building 311 miles highways. 


US-66 Bypasses Hit 
The National Highway Assn. 


board directors has protested 
“bypassing towns along 


the Senate subcommittee headed 


Sen. Albert Gore, 
Democrat. 


Tennessee 
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How does YOUR franchise compare? 


Read what Studebaker-Packard dealer 
says about his independence...and future 


53 
(a 


nas peen aesigned 


This Ann Arbor, Michigan, dealer doubling his show- 
room area with modernistic extension visible traffic 
four streets, take advantage the sales and profits 
possible with Studebaker-Packard and Mercedes-Benz. 
The enthusiasm his unsolicited letter typical that 
new dealers joining Studebaker-Packard more than 
140 the past days. And the number dealers re- 


PACKARO 


South Ben the chan 
pear Ski will Arcure 
The that the renitec arver 


turning Studebaker-Packard, after signing highly 
publicized competitive franchise last year, increasing. 

There’s still room for more independent, aggressive 
selling dealers with Studebaker-Packard. you are inter- 
ested, contact Dealer Development Dept., Studebaker- 
Packard Corporation, South Bend 27, Indiana. 
today. There’s obligation. 


Studebaker-Packard 


CORPORATION 
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SEF YOUR NEIGHBORHOOD DEALER 


Plymouth Dealers Win Award— 


Dealers Assn. and Ayer, its advertising agency, were awarded second 
the Art Directors Club Boston its annual advertising art contest. John 


president. Ayer advertising representative Roy Robinson pictured right. 


For the creation billboard (on wall) the Boston Northeastern Plymouth 


nelly Outdoor Advertising presents the award Hurwitz, association 
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Lawsuits Affecting 
Court Decisions 


Leo Parker 
Attorney at Law 


City, asked: “If automobile 
dealer allows the purchaser 
automobile use his license plates, 
the dealer’s liability insurance 
policy automatic- 
ally rendered 
void?” 

Last month 
higher court an- 
swered this legal 
question the 
negative. 

For illustration, 
Switzer Mer- 
chants Mutual 
Casualty Co., 141 
(2d) 904, the 
testimony showed 
facts, follows: person pur- 
chased used automobile from 
automobile dealer who held in- 
surance policy which insured him 
against injuries arising from use 
any automobile connection 


L, T. Parker 


prize 
Don- 


with the operation his business. 

The automobile dealer violated 
state law and loaned the pur- 
chaser the automobile his 
license plates. While the pur- 
chaser was operating the auto- 
mobile, had accident and 
seriously injured pedestrian 
named Switzer. 

The insurance company refused 
pay damages Switzer and the 
automobile dealer filed suit. 

The insurance company’s counsel 
argued that the insurance policy 
was rendered void because the 
automobile dealer had violated 
state law when loaned his li- 
cense plates the purchaser. 


The higher court refused 
agree with this contention and held 
that the insurance company must 
pay damages Switzer. The court 
said: 

“The dealer gave permission 
use set the dealer’s plates. 
The plates were the vehicle 
the time the accident, and 


brand new! Extra heavy. The King-size 


Ball, for today's king-size 


but 


regular price! Popular, proved ball mount... 
adjusts 35°. and modern for cers. 
Triple chrome sections extend 57”. 54” lead 
cable. Outside, one-man Boost your 


profits with this King new antennas. 
Order the Model TCF-4 Super “8” today! 


the dealer had made 
reclaim them. 
“The fact that the dealer 
comply with the provisions law 
permitting the use the 
mobile the public highways 
not relieve the insurer it» 
sponsibility.” 
Se * * A 
discussion hag slogan 
arisen from time time over Allied 
the legal question: insurance City. 
company obligated Top 
ment which its insurance adjuster 
makes? the 
Recently higher court 
down this law: “It the bri 
adjuster investigate the Motor 
loss and agree settlement three 


with the holder insurance 
policy. Hence the adjuster 
automobile insurance company 
the representative the company.” 

For illustration, Deig’s Auto- 
motive Service General Insur- 
ance Co. America, 301 

(2d) 409, the testimony showed 
facts, follows: One England 
held insurance policy his 
automobile. had wreck and 
the insurance company’s 
juster, named Wilson, agreed 
pay the money needed have 
the car repaired. 

“England took the wrecked auto- 
mobile the Deig’s Automotive 
Service which made the necessary 
repairs and presented bill for 
$277 the insurance company 
which refused pay. 

subsequent litigation, the 
higher court held that the Deig’s 
Automotive Service could recover 
$277 from the insurance company, 
and said: 

“Wilson was vested with power 
settle the loss and bind the in- 


surance company.” 


Customer Injured Ice 


FEW weeks ago, higher 
court decided that automo- 
bile dealer who operates parking 
lot for accommodation his cus- 
tomers not obligated remove 
natural ice snow accumulations 
protect customers against in- 
juries. 

For example, Levine Hart 
Motors Co., 143 (2d) 602, 
the testimony showed facts, 
follows: customer, named 
Levine, Hart Motors Co. was 
seriously injured when she fell 
slippery ice while alighting 
from her automobile after park- 
ing Hart Motors Co.’s park- 
ing lot. 

The higher court refused hold 
Hart Motors Co. liable damages 
Levine, and explained that the 
owner customer’s parking lot 

not insurer the safety 
customers who bring automobiles 
onto the parking lot. 

This court also held that the 
parking lot owner not respon- 
sible for injuries customers 
caused reason natural 
accumulation ice and snow 
the parking lot. 


Soviet Increases 
Price Autos 
Percent 


were among 
number items which prices 
were boosted recently the Soviet 
Government. The increase was 

The Government indicated that 
the prices were raised offset 
revenue losses resulting from 
decrease other tax sources. 

Higher auto prices won’t bring 
too much, observers said, be- 
cause limited passenger car 
output the Soviet. Last year’s 
production was believed 
about 100,000 units. 

The Government expected 
get less than 
(under $100 million) the 
higher auto prices. 

The Trade Ministry said was 
boosting auto and 
prices help fight against “profi- 
teering” those commodities. 

The price all cars except the 
Moskvich, which smaller than 
the Nash Rambler, 
10,000 rubles. The Moskvich was 
not affected the increase. 


Wondering how new-car and truck pro 
duction and sales are making out? AUTO- 
MOTIVE NEWS gives you the entiré story, 
Plus many other pertinent facts concerning 
the automotive industry, every week 
throughout the year. 


muy locally 
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How They're Pushing 


Dealer 


Clean Car ‘Cleans Up’ 


“EVEN trade for the cleanest 
slogan contest sponsored 
Allied Motors (Plymouth), Kansas 
City. 

Top prize was 1958 Plymouth 
Savoy. went the owner 
the car judged the cleanest 
Kansas City. Owners were invited 
bring their cars the Allied 
Motors showroom for judging 
three Plymouth factory officials. 

+ 


10,000 Walking Billboards 


DODGE Chalmette, 
La., has 10,000 
boards. 

The enterprising dealer has sup- 
plied the area’s school children 
with book covers which not only 
carry Dodge sales message, but 
promote traffic safety and provide 
space for book titles, school sched- 


Dealers Reported 
Eying Leasing 
Boost Profits 


FORT LAUDERDALE, 
New-car dealers are showing 
increasing interest car leasing 
supplement shrinking profits, 
tive director Cars Rental 
System, Inc. 

said more than 2,300 dealer 
inquiries have been received 
CRS’ national headquarters here 
and over 135 members have been 
signed since August. predicted 
membership 550 midyear. 

Jackson said dealer interest 
spurred statistics showing “that 
road will leased within the next 
years.” 

“One our key points selling 
dealers the future car leasing 
the fact that out- 
fits buy their cars from new-car 
dealers more than cost and make 
money,” said 

“We also point out that the new- 
dealer already has the service 
and maintenance facilities the leas- 
ing firm must pay for out its 
profits,” added. 

Open only authorized new-car 
dealers, the system was founded 
James Hunt, former Detroit 
dealer. 


Allen Offers Trips Salesmen— 


ules and other useful information. 

The front side pictures the 
Dodge, and carries dealer identifi- 
cation. Illustrations the fold- 
over side teach children how 
walk traffic, and obedience 
safety patrol members and police 
officers. 


* 
Car’ 

OHN DREW, owner John 

Drew Motors (Dodge-Plymouth), 
Sacramento, Calif., believes has 
the answer tax problem that 
professional men face the end 
each year. His 
solution: “Lease 
car.” 

“At the end 
the year, Drew 
said, “the profes- 
sional man must 
account for all 
the money has 

put into his car 

pursuit normal 
business activities. 

leasing the 
John Drew car, merely 
charges off his monthly payments.” 

Drew entered the leasing business 
three years ago. sent out 300 
brochures describing the advan- 
tages leased car, and had leased 
all available vehicles within few 
days. 

Today, aims individuals in- 
stead fleets, although percent 
his rentals are the latter. 


Photo Mural for Test Ride 
LARGE photo mural “living 
color” being offered Ram- 

bler dealers gift those who 

take demonstration ride 1958 

Rambler. 

choice three scenes avail- 
able—a mountain view, seascape 
and autumn scene. The murals, 
which measure five feet four 
feet, are washable, canvas- 
textured paper. Valued $8.95, 
they can framed mounted 
like wallpaper. 


Something for Everybody 
dealers the city’s “Auto 
Row” came with something 
new Portland (Ore.) auto adver- 
tising. jointly sponsored one- 
column ad, they offered “better 
buys” new, used, foreign and 
sports cars. 
cut the showed the loca- 
tion each firm “Auto Row,” 


William Dawson, right, salesman Gary-Allen Chevrolet, Englewood, J., won 
the first prize tour the Don Allen Organization's national sales contest 
for 1957, outselling more than 250 retail salesmen. Dawson sold 282 cars 
and trucks. addition all-expense trips foreign countries, cash awards are 
Qiven for the highest volume sales new cars, new trucks and used units. Allen 
the idea handing trips and cash sales incentive prizes three 
years ago. Here Dawson congratulated Gary Seltenheim, Gary-Allen general 
manager, while his wife, Corinne, looks on. 


West Burnside from Tenth Ave. 
Twenty-First Pl. 


“If you buy new .car 


looking Auto Row, pay- 
ing too much,” the dealers said. 
Joining the were West Side 
Dodge, Windolph Pontiac, Don 
Rasmussen Edsel, Braley 
Graham Buick, Western Oldsmo- 
bile, Joe Fisher Lloyd Volvo, 
Smith Chevrolet, Wolfard Ford, 
Ralph Hoyt 
Wentworth Irwin Rambler. 


* 
‘Old-Fashioned’ Approach 


MOTORS (Ford), Ni- 
agra Falls, promoted 
business with unusual built 
around the caption, “Old Fash- 
ioned,” and featuring sketches 
old fashioned scenes. 

Said the copy: “Yes, maybe 
are, but like keep our 
customers. like give every- 
body their money’s worth and keep 
them coming back for their needs, 
whether they new used cars 
trucks, genuine Ford parts 
service. 

“When take your used car 
trade new one better 
used car, over the car com- 
pletely and then are posi- 
tion place full year guarantee 
for your extra value. Remem- 
ber, this guarantee good any 
the states where you might 
be.” 


* 
Traffic Stopper’ 


FAKE crackup was staged 
Security Motors, Memphis, 
attract attention the 1958 
Rambler. 

cut old car half, propped 
against the show window and 
used paint make look 
though was “crashing” the show- 
room. said the display was 
real traffic stopper.” 


Boost for the Home Town 


you for Greater 
Lawrence, you for yourself,” 
Nassar Motor Co., Inc. (Ford), says 
(Mass.) Evening Tribune. 

Nassar urges the reader spend 
his money the home town be- 
cause “when people patronize local 
business and local industry and 
services, everybody gains.” 

giant photo the shows 
Nassar standing his desk, rais- 
ing his arm stress his point. 


QUARTER-CENTURY serv- 
ice Henryetta, Okla, was 
Progressive Chevrolet Oldsmo- 
Henryetta Free Lance. 

Expressing his appreciation 
the people for their sup port, 
Holmes said “we are proud 
Henryetta and hope Henryetta will 
always proud us.” 


Hello and Goodbye 


get acquainted,” John 
Burns jr. suggested three- 
column, 22-inch the Coopers- 
town (N.Y.) Freeman’s Journal 
announcing his purchase Cook’s 
Auto Supply Co., 139 Main St. 
side the same page, Harry 
Cook expressed “my sincere ap- 
preciation all those wonderful 
people who have made years 

the auto business possible.” 
The firm, which handles Chrysler, 
Plymouth, Imperial and the Willys 
Jeep, will known Burns Auto 
Supply Co. 


Dealer Holds Import Show 


HAMBERS MOTOR CoO. 
(Chrysler-Plymouth-Imperial), 
New Castle, Pa., held its own auto 
show introduce new foreign 
models. 
The Jaguar, Mark VIII, Austin- 
Healey, MG, Morris Minor, Mag- 
nette and Austin were displayed 


during the four-day show. 


Mercedes ‘Heart Stealer’ 


“you will lose your heart first 
sight the Mercedes-Benz} NEW YORK: Edward Kruspak, Ray Billingham, Howard 


touring sports cartype 190 SL,” said 
Gezon Motor Sales, Grand Rapids, 
Mich., series ads introduc- 
ing different models. 

Four ads carried picture the 
model described. The prestige that 


comes with Mercedes-Benz owner-| ward 3-0495 


ship was the theme four other 
ads. 


USUAL... 


THE HOUSTON CHRONICLE PUBLISHED MORE ADVERTISING 
THAN BOTH OTHER HOUSTON NEWSPAPERS COMBINED! 


1957 


THE HOUSTON 


CHRONICLE 


PUBLISHED 


THE HOUSTON 


POST 


PUBLISHED 


THE HOUSTON 


PRESS 


PUBLISHED 


YES, MORE THAN BOTH OTHER HOUSTON 
COMBINED... 


THE 


THE HOUSTON 


YOUR BEST 
AUTOMOTIVE 
ADVERTISING 


Over 47,000 circulation. 
Over 150,000 readers. 
Buyers guide over 2,000 automotive concerns. 


registration figures, new car sales, production, engi- 
neering highlights, service data and specifications, album section 
and many other exclusive features. 


RESERVE SPACE TODAY! 
Published with April issue 


FIRST FORMS CLOSE MARCH 


The most influential publication the automotive industry. 


2666 Penobscot Bldg. Detroit 26, Mich. 


Bradley, Murray Hill 7-6871 
CHICAGO: Goldstein, Bill Gallagher, State 2-6273 
DETROIT: Webber, William Maas, Roy Holihan, Wood- 


LOS ANGELES: Deibler, Dunkirk 3-0303 
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FIRST PRIZE! 


Raccoon coat with matching Stutz! 


SECOND PRIZES! 


(One for each 10,000 the 
estimated half-million bonus cir- 
culation.) sports-car coat without 


matching Stutz! 


560 THIRD PRIZES! 


(One for each 10,000 the 
new circulation rate base 5,600,- 


000.) rakish straw boater! 


Arise, advertising (We mean you 
sales department any national advertiser! 
Turn the things you can really count the 
abacus, Univac, your fingers and toes and 
culate (guess!) the average weekly bonus that 
The Saturday Evening Post will deliver during 
the first quarter 1958. How else can you win 
the classic, offbeat prizes catalogued left 
and the fame and fortune that with them? 


Now, some facts about the Post Bonus: Volu- 
ble yea, raucous! demand for the Post has 
rocketed circulation past the 5,600,000 mark! 
This will the new circulation rate base, effective 
July. Until then, however, expect deliver 


AWARD WINNER! Shown above are two the awards our 
Stutz— Prize the Post Bonus Circulation Contest has 
won national competition. These medallions are the dash. 


average weekly bonus approximately half 
million copies over the present circulation rate 


base 5,200,000. 


All set? Guess the average weekly Post Bonus! 
Take our estimate 500,000 bonus copies. Dust 
off your crystal ball. Sharpen your wits and 
your pencil. Start figuring. Run your answer 
through the hopper. the flagpole. And there 
you are. (Hint: remember the figure ap- 
proximately 500,000 bonus copies. thoughtless 
guess sixty copies would sheer folly.) Also, 
while got your attention, tell the one word 
you associate with the Post. Send your entries 
the address listed right under RULES THE 
Hurry, read them now! 


dashing! Debonair! The pride the Advertising World! Win the 


sophisticated prizes this any year! 


i 


DURING THE FIRST QUARTER 1958! 


card (the caps are ours). Guess the aver- 
age weekly Post bonus for the first quar- 
ter 1958. Then, write down the one 
word you associate with the Post. Include 
your name, your firm name, your address. 
Only advertising INFLUENTIALS (de- 
fined heretofore) may enter this contest. 
Send many separate entries you 
wish. 

Employees the Post, its advertising 
agency and their families may enter the 
contest. They may enter, but they won’t 
win. 
All entries become the property the 
Post, its assigns, heirs and such. 


RULES THE CONTEST 


case tie, entrants concerned 
will have finish the sentence need 
(or more). Duplicate prizes? had 
terrible time finding even one Stutz! 

Entries must received later than 
March 31, this year. Mail yours to: 
BONUS CONTEST, Box 39-E, The 
Donnelley Corp., Mt. Vernon 10, 
The winner? The guy gal who 
guesses closest the average weekly cir- 
culation bonus for the first quarter 
1958. The bonus figure will deter- 
mined the official Publisher’s Interim 
Statement ABC for the period January 
March 31, 1958. 


To: Saturday Evening Post Bonus Contest 
Box 39-E, The Donnelley Corp. 
Mt. Vernon 10, 


Here are Influential answers your Post Circulation Bonus Contest. 


Throughout the first quarter 


The one word that springs 
1958, believe the Post will deliver 


mind when think The Saturday 


average weekly bonus Evening Post 
Estimated Bonus Post Word 
Name 
Position Coat Size Hat Size 
City State 


| 
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Practical Problems Selling 


YOUNG couple debt, with 
limited income and junker 
used car their hands would 
hardly considered hot pros- 
pect for new-car sale today’s 

market. 
Yet, digging beneath the sur- 
face their financial condition 
and helping them 


Sales set first 
family budget, 

Case Robert Cave, 
Histories Allen Chevro- 


let salesman 
Buffalo, chalked sale for 
himself. 


all came about very 


strange manner, related Cave. 
was his desk the dealership 
one day when young man and 
wife came in, asking for the loca- 
tion the service department. 
They told Cave their car had 
broken down front the deal- 
ership and they needed help. 


Alert any sales opportunity, 


couple’s monthly income. 

The couple was surprised 
find that there was sufficient left 
over make the monthly pay- 
ment new car—in the neigh- 
borhood $60. 

Cave then asked them how 
much they were spending each 
month keep the junker going. 
They replied was costing them 
about $30 repairs and new 
parts. 

Cave clinched his budget 
presentation pointing out 
that for additional $30 
month they could buying 
new car and have first rate 
transportation boot. 


The couple admitted they had 
never sat down and figured out 
they could afford new car. They 
just assumed they couldn’t work 
into their setup until Cave 
broke down the figures for them. 

Throughout his presentation, 
the salesman studiously avoided 
mention the total cost the 


large them, with little 
trade-in start with. 

concentrated the monthly 
payment angle and stressed the 
idea they actually would pay- 
ing out only $30 month more 
than present. 

+ * * 


couple was convinced and 
signed the dotted line. They 
never did find their way into the 
service department, which lo- 
cated behind the sales floor. 


pushing the monthly pay- 
ment idea, Cave also brought 
out the point that extra 
week’s pay would come into the 
budget five-payday months, 
easing the budget problem. This 
also was strong selling point, 
noted, 

strange twist fate, the 
young couple later moved into 
home three doors from Cave. 
They subsequently told him the 
deal worked out fine for them and 
they were able handle the car 


Mercury Signs Dealer— 


Dave Southern, left, Lincoln-Mercury 
zone manager, discusses sales agreement 
with Larry Wright, new Mercury dealer 
Covina, Calif. Wright, who has been the 
business for eight years, will 
handle the Mercury 525 Citrus St. 


Insurance 
Regional, 
Branch Heads 


NEW YORK. Three 


and five branch managers have 
been appointed Motors 


ance Corp. 

Frank Mingle has been 
moted from Baltimore region 
ager head the New York region 


Motors Insurance and 


Exchange Insurance Corp. 


ceeds Arthur deCarle, who re. 
tired. 

Alfred Small jr. 
Mingle Baltimore and Robert 
Turner has been appointed Detroit 
region manager Motors 


ance and General Exchange 


don who became assistant 
manager branch operation 
the two 

New branch managers are: 

Frank Worthing, Philadel- 
phia; Marcus Mooney jr., Char- 
lotte, C.; Frederick Meyer, 
Pittsburgh; Charles Hannert 


Cave immediately posed the ques- 
better idea invest new car 
instead putting more money 
into the old one. 

The young couple showed 
only mild interest the sug- 
gestion, pointing out that they 
were limited income, had 
debts and had very little trad- 
ing equity their junker. 

Undaunted, Cave asked them 
sit down his desk and see what 
could worked out the way 
budget. The couple admitted 
they had never set family 
budget since their marriage. 


AVE listed all their fixed ex- 
penses and then added the 
variable expense items fair al- 
lowance. Even beer and cigarets 
were included, These monthly ex- 
penses were subtracted from the 


Purolator Board 
Headed Brady 


James Brady chairman the 
board directors Purolator 
Products, 
was announced. 
succeeds the 
late William 
Griffin. 

Brady presi- 
dent and director 
the Brady 
Security Realty 
Corp. also 
serves direc- 
tor and member 
the finance 
committee 
Chrysler Corp., and director 
Bankers Trust Co. 


4. C. Brady 


Emkay Hikes Order 


4,000 New Cars 

CHICAGO. Purchase 4,000 
new 1958 automobiles will made 
January and February, an- 
nounced Emkay, Inc., national 
auto fleet leasing firm with head- 
quarters Chicago. 

This represents investment 
approximately $9,250,000, Lawrence 
Somerman, manager the inven- 
tory department, said. The cars 
will used replace 1956 and 
1957 models presently being used 
Emkay clients, added. 

The replacement program 
represents growth percent 
over the almost 3,300 cars bought 
Emkay 1957, Somerman said. 


AUTO 
TURNTABLES 


Macton Machinery Co. 


DYKE LANE 
Stamford 


car, because the figure would loom payments nicely. Covina. Taylor, Dayton, 


Louisville, and Richard 


Hundre 
the 
exhibit 
phone), 
Sammie 
grand bi 
Monroe-i 
in the ot 


The success hundreds American dealers proving the volume and 
profit opportunities with this truly amazing the economy car for 
which all America has been looking Priced the 1200 1500 dollars 
oil for complete oil change air-cooled engine costly anti- 
freeze less than dollars per tire and with low cost motor replace- 
ment policy car built with the well-known and long-accepted precision 
true German craftsmanship. Beyond the low price and lowest operating 


Alexander packed with powerful selling features 


FRONT WHEEL DRIVE: For the safest the surest the most efficient application power 
PROGRESSIVE SPRING TENSION: For amazing riding ease the load INDEPENDENT 
WHEEL SUSPENSION: For high roadability and sway-free turning FOUR SPEED TRANSMISSION: For 
more agility traffic more economy higher speed long drives ALL SYNCHROMESH GEARS: 
For smoother faster silent gear shifting DOUBLE ADJUSTABLE SEATS: For more 
leg comfort for more body posture comfort ADVANCED CONTINENTAL DESIGN: low 
sweeping design with real “snob-appeal” NEW STRIKING COLORS: Foreye appeal ... buy appeal 
and extra charge for two-tone combinations INTERIOR APPOINTMENTS: Bright-colored, embossed 
art leather and plaid fabric upholstering wide selection tone combinations. 


line cars priced that broad based mass market. line cars priced for 
volume sales, and full line both passenger and commercial models fit every 
purse and purpose Now the time include the LLOYD Alexander with your 
present line “duals” with any American line cars does not compete 
but instead compliments your present line. doubles your profit opportunities. 


EASTERN IMPORTER: 
LLOYD Cars 
Corporation America 
3940 
Miami 24, Florida 


WESTERN IMPORTER: 
Gallagher Motors, Inc. 
907, East Pike Street 
Seattle, Washington 


Everyone Ignored the ‘Lost 


Traveling Correspondent 


person wants buy car, must 
the car store and make his 
wants known. The chances any- 
one calling him and asking him 
buy are approximately 100 

have just completed inter- 
viewing 100 car owners five 
states, each owing 1953 1954 
model, and only one had been 
asked buy. 

person still lives the area 
served the dealer from whom 
bought his car, the chances that 
dealer asking him buy again 


are almost zero. Evidently auto 
ant dealers have the poorest followup 
Imperial Golf Show— system the world. 
Hundreds invited guests attended Chrysler division's first Imperial Golf These 100 car owners had par- 
the Hotel Miami Beach, Fia., watch top professional golfers| ticular complaint about the car 
exhibit their skill. From left, Bob Toski, champion, Fred Hass jr. (with micro-| the dealer and his service, contrary 
ar- phone), Doug Ford, champion, Lionel Hebert, 1957 P.G.A. champion, and| the general idea that most cus- 
Sammie Snead show their championship form the stage and runway the are dissatisfied both 
ert grand ballroom. Mervin Bass, president, Bass Jack Zeder, president,| these counts. 
Monroe-Zeder and McGahey McGahey Motor Co., cooperated| How many these 100 buyers 


the golf show. were contacted salesman be- 


establish protected LLOYD dealership 
for your territory ready for the 
heavy summer selling season,phone, wire 
write the LLOYD importer for your territory. 
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fore they bought their present 
cars? None. Every one went down 
the store and made the pur- 
chase. 

Most them shopped around 
some, all them window- 
shopped. Several visited many 
four dealers where they were 
not asked buy and where 
one took their name. 

The 100 owners were picked 
random during.a period three 
months. Selection was based be- 
ing able contact the owner 
his car supermarket, park- 
ing lot, motel parked along 
street. 

Sixty thought they would buy 
later model the same make but 
didn’t know they would buy 
from the same dealer. Twenty 
hadn’t given their next car any 
thought, but said was about time 
start considering what they 
would do. 

Eleven thought they would 
change makes and nine said they 


The Followup Fouled 


intended buy cheaper car, 

About said they might con- 
sider higher-priced car and felt 
that options like power steering, 
power brakes and electric windows 
were desirable and worth the extra 
cost because they reduce tension 
and make driving easier and 
thereby safer. 


All 100 said they thought cars 
were priced too high. When asked 
about bacon, real estate and 
clothing, they said those items 
were too high also. 


All 100 had bought their cars 
payments. All had traded cars 

Only few had purchased more 
than one car from the dealer who 
sold them their present car. One 
had purchased three cars from the 
same dealer, but said that dealer 
had never called him because 
“he knows that when need car 
come see him.” 

None the 100 said that had 
his car serviced the dealer who 
sold it. 

These 100 owners may not 
representative. They may not even 
grab-bag sampling from big 
jackpot—a small mite area 
five million people more. But 
the making national trend 

there. 

this the way autos are 
sold, somebody can make for- 
tune just following old 
customers and seeing how they’re 
making out, and when they plan 
being the market again. 

Lack consistent followup 
program apparently step with 

the overall low net profit made 
average auto dealer. would 
difficult find business that 
leads and keeping touch with old 
customers. 

Certainly some the “lost 100” 
that they received some 
mail from the dealer, but didn’t 
make any impression. They seemed 
remember the magazine sent 
the factory over the deal- 
signature but what they 
remember was what the 
dealer sent them. 

Not one could remember get- 

ting telephone call from his 
dealer asking him come 
how his car was faring. 

One said had called the dealer 
about repair job under insur- 
ance adjustment and was told that 
the dealer was not equipped 
handle the job the moment. 

The customer remembered that 
quite vividly. 


McGuire Sells 
State 111 Fords 


assistant director purchases for 
the State Wisconsin, announced 
contract for 111 autos has 
awarded McGuire Ford, 
Inc., Milwaukee. said was the 
largest single automotive purchase 

the history. 


The Custom 300 Fordor sedans 
will used the Motor Vehicle 
Dept., according John Mc- 
Guire, president the dealership. 
The cars are equipped with In- 

terceptor V-8 engines, overdrives 

and special police equipment, The 
State traded 110 two and three- 


year-old Fords and Chevrolets. 


Peterson Changes Name 

KANSAS CITY.—Peterson Weld- 
ing Laboratories, Inc., has changed 
its name Peterson Machine Tool, 
Ine. 


MOTOR 


MOTOR MASTER PRODUCTS 

BOX DEFIANCE, OHIO 
UNDERSTAND CAN MAKE MORE 
MONEY HANDLING THE 
ING AUTOMOTIVE ITEMS. PLEASE 
SEND DETAILS. 

OGENUINE BLUE CROWN SPARK 


PLUGS. 
OMOTOR UNIVERSAL 
JOINT KITS. 

NAME 

STREET 


CITY STATE 


the wonder car Germany: 
LLOYD 


COTTON gives 
Imperial performance 
convertible tops 


Improving the performance and appearance 
convertible tops just one cotton’s numerous con- 
tributions the automotive industry. many makes, 
including the Imperial shown here, cotton the pre- 
ferred convertible top fabric. Cotton keeps its original 
“set”. stays smooth and taut when top up, 
crack wrinkle when left down for long periods, 
exceptionally colorfast. Throughout modern cars, 
cotton the versatile fiber that adds comfort, 
convenience and appearance. wonder the auto 
industry, ever conscious style and serviceability, 


uses more cotton than all other fibers combined. 


Where COTTON used keep automobiles 
cooler, quieter, more comfortable 


HEADLINING AND CONVERTIBLE TOPS 


. UPHOLSTERY MATERIAL SIDEWALLS 


) FOUNDATION SHEETING 


SEAT PADDING 


NATIONAL COTTON COUNCIL, Memphis, Tenn. 


a 


never again will simple 
our lifetime. Neither business 
nor political news. What this 
country needs good five-cent 
newspaper that walks around 
announcement “business reces- 


around and stares 
into the way you new-model 
before buying it, writing 
off boo-boo. 

need more good nickel news- 
papers that analyze and compare 
and remember about the facts 
business life. need more clear- 
eyed business writers who circle 
piece “bad business” news 
more slowly than Sputnik 
Ike-nik, but just instrumentally 
alert, and tell what the situation 
really amounts to, year-long 
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view, instead scaring the pants 
off us. And there are some papers 
like that. 

suppose when been 
part the car industry long 
have, when you’ve seen cars 
improve, roads come out the 
mud, and the jolts and blowouts 
lessen, both the back seat and 
the front still “eat 
have more faith 
than you first had the springs 
and road-sense and durability 
American business. 


Our gyroscopes for steading 
ness could improved. And they 
are being. But can’t see busi- 
ness depression hard off star- 
board with the fog thickening. And 
think have facts back up. 

Prophets gloom can put per- 
fectly facts into 
isolated list and make most any 
picture look pretty bleak. But that 
isn’t walking around the picture, 
comparing with past that didn’t 
turn out all badly the end, 
and redrawing the picture with 


much more accurate 
* * * | 


Jobs Increased 1957 


puted last month, 
nearly percent the entire labor 


the new combination 
for integrated service 


DIE CASTING... plus 


other metal forming 
processes 


zinc and magnesium 
Plastics 
Stamping 


Closer cooperation 
Saving Freight 


economies you lower 


Headquarters Office 
8201 Guardian Building 


force. That’s bad for the percent. 
Yet year-long view shows 
bright side: More than million 
persons were employed 
300,000 over 1956. 


President 
Jan. report, admitted moder- 
ate decline business, but 
sees valid grounds for believing 
need not pre- 
dicted marked pickup later 
1958. 

And brighter than official proph- 
esy are facts like these: 

and the our banking system 
went pretty much pieces. Today 
that banking system far stronger. 
It’s closely supervised, has more 
secure assets and its deposits are 
largely insured. 

Today when unemployment in- 
creases, the buying power the 


jobless not drained 


fully because unemployment bene- 
fits begin. Those may for six 
months. And certain industries, 
supplementary benefits are paid 
the business itself. 

* * 


Helped, Too 


FARMERS have Government 
price supports. farmers find 
their market tightening the 


Combined engineering and manufacturing 
Die Casting—aluminum, 


“Are you interested some- 
thing within your means 
you folks for ‘keeping 
with the Joneses’?” 


general pinch, the farm program 
takes surpluses off their hands. 


Easier credit being used 
make sure the recession will 
not become depression—and 


The merger these two well-known companies means this our 


and machining 


Finishing—painting and plating 


Assembly 


One order—full service 


This combination facilities, with plamts located the East 
and Mid-West, means 


Economy Production 


burden costs. 


SEND 


Detroit 26, Michigan 


AINSWORTH-PRECISION 


FOR FOLDER 
NEW SERVICES 


Centralized estimating, engineering, quality control, order, bill- 
ing and service enable Ainsworth-Precision pass further 


Let our Field Engineers show you the broad advantages the Ainsworth- 
Precision merger. There obligation. Send your request our new 


shorten the recession itself 
quickly possible, Federal Re. 
serve officials far have used 
only small fraction 
powers. Yet their prompt cu: 
the rate member banks 
ready has lowered banks’ inte rest 
rates. Money can soon 
rowed lower interest rates 
along the line—by credit-worthy 
borrowers. 


sound, may make new plant 
ment practicable—and bring new 
production and somewhat 
buying power. 

our gyroscopes for keeping 
reasonably even keel, sort 
nationwide torsion-bar suspen- 
sion. 


One way might extend 
Government insurance credit. 
present, when home owner fallg 
down his mortgage payments 
insured the Federal Housing 
Authority, the FHA steps 
help the bank that holds the mort- 
gage. 


Would Aid Small Business 


extend this credit-insurance 
small-business financing. This plan 
—soundly administered, course— 
tide business over washouts 
the financial road. holds 
that much employment and helps 
the buying power. 

Even under heavy tax bur- 
den pay for two wars and 
build defense against another, 
have had the longest prosperity 
record. This doesn’t mean 
that really have recession 
all. There reason for cau- 
tion, reason for our best business 
minds use and improve our 
stabilizers. 

Yet fear and panic never did 
business any good. Walking around 
factory, new model, busi- 
ness pessimism finding out 
calmly what they actually mean 

that’s what has made America 
great. 

Probably our trickiest prob- 
lem find way keep wages, 
hiked the great power unions, 
from sprinting far ahead produc- 
tivity. Paycheck increases can 
fast they fall right into the arms 
new inflation. 

Still lot little things often 
count up. note from England 
heartens me. British inventor 
has devised rear-seat car heater 
prevent the clouding back 
windows. directs two streams 
warm air onto the window—and 
adds warmth backseat drivers 
and quiet riders. 

keep inventing, improving. 
And whoever develops popular 
gadget—either economical small 
car improvement for big 
one—American dealers, with their 
far-flung, efficient sales distribu- 
tion, will make money selling it. 


Incentive-Pay Plan 
Developed for 


Service Stations 


DAYTON, O.—A payroll incentive 
plan under which man paid 
what earns has been developed 
for service stations National 
Cash Register Co. 

The plan built around cash 
register with separate cash 
drawer for each attendant. 

The first step, according the 
firm, determine the percentage 
gross profit each the major 
items sold, such gas, oil and 
TBA. These percentages are applied 
sales for one week, determining 
gross profit for that week. 

The gross profit then divided 
the volume for the week as- 
certain profit percentage mer- 
chandise sales, When the profit 
percentage applied the attend- 
ant’s weekly sales, the gross profit 
the attendant produced revealed. 

The attendant paid percent 
this gross profit salary. 

Labor considered 100 percent 
gross profit, and the attendant re- 
ceives cents every labor dollar 
sells. 

All basic sales figures needed 
use the incentive plan are auto- 
matically supplied the register 
matter seconds, the firm said. 


Knutson Adds Mercury 


CHICAGO, ILL. CLEVELAND, OHIO—KALAMAZOO, MICH.—ROCKFORD, ILL. 


Knutson Motor Co. (Ford), Win- 
throp, Minn., has added Mercury. 


Jordan 
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Here are few process and product examples that 


demonstrate why Reynolds Aluminum the most adaptable 


metal high-production, low cost automation techniques 


PROCESSES 


Aluminum die-castings can produced 
automatic equipment very high 
rates speed. Very close tolerances can 
held even when casting intricate de- 
signs. current automatic transmission 
housing probably the most dramatic 
die-casting being produced today. in- 
corporates three functions—a torque converter 
housing, transmission housing and valve body 
components. Since they are cast assembly, 
the die-casting process assists automation because 
does away with the need for machining operations* 
required for proper alignment when assembling 
individual castings. Fewer operations reduce the 
cost and difficulty mechanically fabricating 
parts. Die-castings are the most direct route from 
the ore the ground the completed part. 

NOTE: *Aluminum alloys are available that can 
machined high speeds and feeds with low rate 
tool wear—another way aluminum aids automation. 


extrusions represent another 
direct route from ore the ground 
fabricated items. Present day technology 
permits the extrusion hot cast slug 
low cost die into wrought product 
complex shape with good physical 
properties—all single press motion. 
While traditional shapes have been tubular—such 
the spark plug tube, the reverse servo piston and 
transmission reaction shaft parts containing 
flanges have also been recently designed and tested. 
These parts resemble traditional forgings except 
that they have zero draft. 

Good surface finish, low tooling cost, short lead 
time, consistent high quality and high production 
rates are definite advantages aluminum parts 
produced the impact extrusion process. 


Hot extrusion aluminum components 
another fabricating process that lends 


itself automation techniques. Here 


again, tool costs are extremely low and 


single piece equipment. Hot extrusions 


again assist mechanizing metal fabri- 
cation providing high degree design com- 
plexity low cost die minimize forming and 
assembly costs. Automotive aluminum extrusions 
have replaced iron castings and steel stamping 
varied applications. 


The Finest Products 
Made with Aluminum 


Watch Reynolds All-Family Television Program 
ABC-TV. 


PRODUCTS 


Reynolds Aluminum Strip Conductors 
have tremendous automation potential 
because nothing easier automate 
than tapes. Reynolds Aluminum Strip 
Conductors are available either anodized 
interleaved. Both types offer advan- 
tages increased electrical performance, 
lower costs and better availability. Potential auto- 
motive uses for Reynolds Aluminum Strip Conduc- 
tors are coils, cables, wiring harnesses and other 
applications. 


Reynolds Aluminum Tubed Sheet, 
performance-proved refrigerator evap- 
orators, another Reynolds developed 
product that offers low cost means 
mechanized fabrication. Since basi- 
cally discrete welding over large flat 
surfaces and done rolls with pat- 
terns actually printed treated aluminum sheet, 
material that can easily and automatically 
handled production. With simple forming and 
kind will generate complex fin- 
ished product. Reynolds Tubed Sheet offers the 
advantages heat transfer passageways 
for gas liquid right the sheet. 


Reynolds Aluminum Bright Sheet of- 
fers outstanding mechanization po- 
tential that different from mild steel 
sheet because aluminum sheet avail- 
able roll-brightened form. For ex- 
ample, bumper and other decorative 
trim stamped from aluminum sheet offer 
definite savings finishing costs. Typical chrome 
plating processes are more elaborate and consider- 
ably more expensive than the simple anodizing 
processes used aluminum. 


These examples point out just few the mechani- 
zation potentials aluminum—process-wise and 
product-wise. learn more about aluminum prod- 
ucts and how aluminum can fabricated fewer 
steps and higher rates speeds than competing 
materials, consult Reynolds Aluminum Specialists. 
Their knowledge aluminum combined with your 
automotive know-how can add both important 
manufacturing economies and improved compo- 
nents. Contact your nearest Reynolds Office 
Reynolds Metals Company, Fisher Building, Detroit 
Michigan Reynolds Metals Company, P.O. Box 1800- 
South Third Street, Lovisville Kentucky. 


Reynolds Aluminum 


the for automation 


a 4 | 
| 
made 


AUTOMOTIVE NEWS, FEBRUARY 24, 1958 
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Joseph Callahan 


Truck End Called 


Toughest Purdy 
EWIS PURDY, who rose from 
production apprentice Dodge 
vice-president almost years 


the automotive industry, says 
the truck field far the tough- 
est end the business. 

“The truck business,” ex- 
plained, “is much more competitive. 
doesn’t have annual cycle 
like the car business. Sure, you 
have your new truck models; but 
month doesn’t that you don’t 
need new model, too. 


“In the truck field, 
pretty close life. Truck drivers 
almost live their trucks and 
they’re constantly coming with 
new ideas; your competitors 
have come with something; 
your dealers want new 
model. You’re developing and 
bringing out new models all the 
time.” 


example, mentioned the 
pie truck driver who 
suddenly got the idea many years 
ago that truck could built 
with movable racks which would 
quickly bring the pies the driver. 
This unsung hero produced con- 
siderable flurry the truck manu- 
facturing field for several weeks. 


Source Livelihood 


URDY continued, “When you 
sell person truck, 
Selling him something he’s going 
earn his living with. Your serv- 
ice and complaint organization has 
have highly technical persons 


they must able 
(Continued on Page 28, Col, 1) 


Reds Develop 
Improved Tracer 


For Motor Knocks 


GORKY, electronic 
device for finding valve knocks 
auto engines during assembly test 
runs has been developed team 
Russian engineers the Molotov 
Motor Car plant here. 

The new device rapidly and ac- 
curately evaluates the decibel 
strength the engine knock and 
its phase position, indicating which 
valve defective. 

According the inventors, 
Vodopyanov, the knock-finder can 
slightly modified and used for 
finding faulty teeth gears and 
Pinions during factory inspection 
runs. 

They report that their machine 
considerable improvement over 
the noise-meters formerly em- 
Russian car inspection 
since provides measure the 
knock itself, not the general noise 
level. The Russians also use highly 
skilled men measure the noises 
ear. 

The instrument, which only 
weighs about pounds, un- 
affected electrostatic and electro- 
magnetic interferences, vibrations, 
jars and outside noises. 


the floor tunnel, being eliminated 
the engineers the Big Three 


drive line—the transmission, 


Rear Transmission Expected Early 


the rear-tilted engine, (2) the and vibration problems. 
poid gear wnich enables the propel- Center bearing “shudder” 
ler shaft tie into the lower major problem itself. 
the differential and (3) the 
joint propeller shaft. Ford went Main Challenges 
little farther with the hypoid gear HESE two elements—noise and 
than did the other makers. vibration caused excitation 
The three-joint shaft, used this| the unit—are the main chal- 
year all cars except Buick, lenges the drive-line engineers 
one the more effective and they have become much more 
yet used reduce the tunnel, but 
expensive and requires 
center bearing mount and figuration 
severe angles the houette. 
joints—all which produces 


Joseph Callahan 
Engineering Editor 
the most objectionable 
features the modern car, 


auto makers. 

This tunnel, found varying 
sizes all current cars, 
the large “hump” running down 
the center the floor pan inside 
the passenger compartment. 

Its main function cover 


“playing” with the drive-line con- 
lower the body sil- 


propeller shaft and universal joints 
—which has stayed relatively 
the same distance above the ground 
while the average car height de- 
creased inches the last 
years, according one survey. 

provide the passengers suffi- 
cient space (and whether this has 
actually been accomplished de- 
bated many inside and outside 
the industry), has been necessary 
for the body engineers drape the 
floor pan around the drive line like 
watch Dali painting. 


manufacturing and product| and Norman Kroll, quality con- 
engineers must overcome trol 
host new problems and situa- Warner for- 
tions they switch from the tradi- merly was the 

tized body construction. 


manufactur- 
ing staff Am- 
How Lincoln, which changed erican Motors 
the unitized body this year, met Kenosha, Wis., 
these problems has been described which 
some detail News building the uni- 
William Singleton, Lincoln tized Rambler for 
plant manager; Earl Warner, as- several years. 
sistant plant manager; Weir, 
planning and engineering manager, 


COURSE, the tunnel must 

considerably higher than the 
component covering. must 
higher than all components and 
must even higher for some parts 
which have lot vibration. 

one body engineer said, 
“You design tunnel clearances 
around the movement the 
unit. all depends the unit’s 
whip.” 

Since the body sprung weight 
and the drive line unsprung, this 
movement becomes “jounce” 
the rear end which usually requires 
minimum clearance six inches 
prevent the floor pan from bang- 
ing against back end the propel- 
ler shaft and the differential. 

Another factor tending 
crease tunnel heights the striving 
all auto makers for maximum 
interchangeability the stamping 
floor pans. They try make one 
floor pan suitable for most body 
styles (sometimes everything but 
the station wagon model), well 
all engines and transmissions. 
Thus, the man with “stick” 
transmission and six-cylinder en- 
gine will have unnecessarily 
huge hump his front floor, be- 
cause the same the one that 
covers the automatic transmission 
and eight-cylinder engine his 
car. However, prob- 
ably wouldn’t willing pay for 
the pleasure having non- 
interchangeable floor pan. 

NGINEERS one big-selling 

car say their tunnel good 
inch higher than necessary because 
was designed for the transmis- 
sion one the corporation’s 
larger cars which management de- 
cided later not use. 

Furthermore, tunnels must 
considerably larger than the unit 
they cover because they must 
rounded out that there are 
sharp corners the floor pan 
cause the passengers 
stumble possibly injure them- 
selves. 

recent years, the desire get 
the cars lower without increasing 
the tunnel height has produced 
some expensive and important 
changes the drive lines. Most 
these measures have been designed 
run the drive line under the body 
and little lower than the engine 
and the differential. 

Among these measures are (1) 


Many engi- 


neers feel there 


Dipping Lincoln Bodies— 


Lincoln has begun using latex paint part its body priming operations. The 
firm said the first automotive make such use 
emulsion paints. Better corrosion protection within the closed box members the 
unitized construction body along with elimination the fire hazard present 
dipping operations involving solvent-thinned materials were said the principal 
reasons for the switch. Shown above ‘58 nearly halfway through the 
9,000 dip tank latex primer. 


The Chief Busy Man 


Myriad Problems Keeps Top Engineer 
DeSoto the All Day Long 


what does the engineers (but different than 
engineer automobile di-| other chief engineers the in- 
vision do? dustry) that and his small 
get detailed answer, E.| staff are largely liaison group. 
Kimberly, chief convey the division’s ideas 


was interviewed and his personal 
the corporation’s Central Engi- 


was carefully 
Like most chief engineers, Kim- also interprets engineering modifi- 


berly largely administrative 

and liaison officer, with liberal| division personnel. 

smattering public relations The bulk the engineering and 

lesser amounts advertising for DeSoto and other 

legal work. Chrysler Corp. cars done 
His job similar those Engineering, organiza- 

other Corp. division (Continued Page 30, 


NEW PRODUCTS 
PAGE 


partial answer the prop- 


URNINGS Makers Eliminate Floor Hump 


shaft rumble that characteris- 
cored prop-shaft designed 
GM’s Saginaw Steering Gear 
division and installed most 
Cadillacs this year. 

engineer, “This cuts the 
prop-shaft noise almost the 
vanishing point, particularly the 
chatter that you get 30-40 miles 


serious during this current era hour.” 


Another source noise, partic- 
ularly recent years, the Cardan 
universal joints that have been 

(Continued on Page 31, Col, 1) 


Solving Unit-Body Problems 


will gradual transition 
the unitized body the auto 
industry, with many five 
more cars making the switch 

1960. 

Aside from the pros and cons 
the unitized body, the major deter- 
rent wholesale transition the 
tremendous cost reequipping 
existing plant building new 
plant. Lincoln completed its new 
plant Wixom, Mich., last sum- 
mer. 

CCORDING Singleton, “Our 

problems never became too 
great because our planning per- 
mitted anticipate them. 
saw the problems they developed 
and confined them. 

said the main problems fell 
into these four categories: 

Engineering problems, which 
were solved getting the correct 
designs. 

Manufacturing problems, which 
were solved securing the correct 
tools and procedures. 

Production problems, which 
for the correct assembly 
methods. 

Quality control problems, which 
for the right gauges and 
methods for testing components 
and the final product. 

“We had group highly 
skilled technical and practical 
people tackle these problems,” 
said. “Each had voice dis- 
cussing the problem, its causes and 
possible solutions. were sur- 
prised how well this worked. 

“We had forecast what the 
labor should cost each depart- 
ment. After production got rolling, 
constantly reviewed the man- 
power situation until got back 
the prescribed work content 
work perfectly immediately.” 


‘Must Right Time’ 


Lincoln officials agreed that 
one the big differences be- 
tween frame and unitized construc- 
tion that the components 
“frame job” can made fit 
together “jacking around” and 
using shims, whereas unitized 
construction; must right the 
first time. 

weld versus nuts and 
bolts and shims,” said one man. 
“When you bolt you can slop your 
hole bit, but this doesn’t when 
you’re welding body together.” 

Weir declared, “It’s very im- 

portant that each piece di- 
mensionally correct. conven- 
tional construction, the front-end 
sheet metal can adjusted. You 
have chance using shim 
between the body and the frame. 
But there’s possibility mak- 
ing such adjustments our final 
line.” 

said that Lincoln met this 
problem principally requiring 

(Continued on Page 36, Col. 3) 
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Lapping Machine Features 
Pushbutton Operation 


larger Spitfire lapping machine, the 
Gyro-Matic 24, combining push- 
button operation with frictional drive work 
retainer rings, available from Spitfire 
Tool Machine Co., 2931 Pulaski Rd., 
Chicago, 

Including 24-inch diameter anti-dis- 
tortion lapping plate, the Gyro-Matic 
designed for production line precision 
lapping and finishing all types flat 
holder rings accommodate piece 
9%-inch diameter. The unit incorparates 
double duty frictional drive parts retainer 
rings. These rings both retain and guide 
work while conditioning lapping plate 
during cycle. 


Blind Rivet Produces 
High Strength Joint 


Daisy blind rivet fabricated steel 
for high-strength, low-cost fastening 
now available from Huck Mfg. Co., 2480 
Ave., Detroit Mich. 

The Daisy blind rivet, the original split- 
sleeve type, patented design that 
features brood grip range. Wide- 
spread gripping leaves, formed from the 
split sleeve when the fastener installed, 
make hole size non-critical assembly 


and metal glass and metal metal, 
such chrome and 
steels, according Corning. 


Synthetic Foam 


Development synthetic flexible foam 
has been announced Frederick Machlin, 
Armstrong Rubber Co. Months 
the laboratory, said, have proven 
that the foam “combines advantages 
Previous synthetic products with many 
desireable features sought synthetic 
foam.” 


Automated Machine 


Welds 


Inside Tubular Parts 


single station welding 
machine that said perform difficult 
welding operations the inside 
tubular production parts means 
techniques and new weld- 


ing protess now available from 


Welding Machine Co., 17144 Elliott 
Ave., Detroit 12, Mich. 

The machine, shown above, produces 
linear reinforcement welds the inside 


seam the banjo section rear 


housings production rate 250 
pieces per hour. The machine adapt- 
able any production part requiring 


short linear welds. 


Two Soldering Materials 


where the Aluminum Alloys 


rivet 


Two high-temperature soldering ma- 


The new rivet said terials, Alcoa Solder No. 805, and Alcoa 
all types light sheet No. 66, have been announced 


applications. 


Gear-O-Mation Develops 
Parts-Handling Device 


multi-function parts-handling unit for 
the air cleaning, orienting and elevating 
machined castings such pump hous- 
ings has been developed Gear-O- 
Mation Division, Michigan Tool Co., 7173 
E. McNichols Rd., Detroit 12, Mich. 


The although designed for 
specific parts, are as- 
sembled from standard components. The 
shown here designed for in-line 
processing pump housings and handles 
150 eight-pound castings hour through 
the three steps the sequence. 


High Service Temperature 
for Corning Cement 


pyroceram brand cement whose 
service temperature reported high 
its sealing range 400-450 degrees 
been announced 
Corning Glass Works, Corning, 

The cement can used seal most 
glasses, including lead, lime and barium- 
flint types, ceramics glass, ceramics 


Aluminum Co. America, 795 Alcoa 
Bidg., Pittsburgh 19, Pa. 

high zinc solder, the will 
join all aluminum alloys, and make joints 
between and other materials 
such copper, brass, steel, steel 
and nickel, claimed. With melting 
range 715 725 degrees Fahrenheit, 
the solder can heated any con- 
ventional methods. Recommended for use 
with the solder, the solder-fiux can be 
percent normal alcohol solution. 


Electronics Inspection Unit 
Checks Valve Concentricity 


Arlin electronic inspec- 
tion machine which checks concentricity 
well three other size dimensions 
either in-process finished engine valves 
now is available from Arlin Products, Inc., 
13541 Auburn Ave., Detroit 23, Mich. 

The model illustrated, 
checks concentricity the valve seat and 
stem, valve stem straightness, head thick- 
ness and over-all valve length pro- 
duction rate over 3,000 pieces per 
hour. The seat and 
check independent the size the 
electronic cybernetic system. 


Engineering and Production 
New Products 


Automatic Lathe 
Developed Wickes 


special crankshaft lathe, 
makes use cemented carbide 
cutting tools for machining 
cast iron crankshafts, has been 
announced Wickes Machine Tool Divi- 
sion, 515 Washington, Saginaw, Mich. 
model MP-4 heavy duty, single- 
spindle, multiple, crankpin turning lathe, 
| the machine turns, spaces and fillets the 
six crankpins four-bearing 
simultaneously. The machine features 
double-end drive, 
chucks and steady rests. powered 
cooled motor. In operation, the machine 
turns the rate per 
hour, cutting speeds fpm. 


* 


Korfund Mounts Simplify 
Machinery Installations 


said simplify installation the 
time, frequently eliminate special chassis 
foundations, and increase machine 
life has been developed Korfund Co., 
Inc., 48-028 Thirty-second Place, Long 
Island City, 

The type mounting, 
shock, and noise isolator utilizing steel 
springs the isolation medium, cur- 
rently available seven load-carrying 
capacities ranging from 38,000 pounds 
125,000 pounds each. These are the 
highest capacity mounts that have ever 
been built, anywhere. Lengths range 
from inches inches; widths range 
from inches inches. 


ccee 
> 
thn. 


Automatic Loader Designed 
For Honing Operations 


rocker-type Red Ring 
loader for handling long-shaft, unsym- 
metrical gears both gear tooth honing 
machines and rotary gear shaving ma- 
chines has been announced National 
Broach & Machine Co., 5600 St. Jean Ave., 
Detroit 13, Mich. 


The loader, features built-in gaging 
device, magazine feed, powered 
rocker-type loading mechanism and dis- 
charge chuie that feeds finish-honed parts 
unloading position front the 
operator. The loader adapted appli- 


Hand Screw Machine 


hand screw machine, called the first 
its kind its price range, has been 


introduced Delta Power Tool division, 
Rockwell Mfg. Co., 475 Lexington Ave., 
Pittsburgh Pa. designed primarily 
cut costs frequently 
faced with short Production runs. 


Ex-Cell-O Equips Machine 
For Bor-Dril Process 


Good results are being obtained 
automotive manufacturer Bor-Drilling 
small transmission components, according 
Ex-Cell-O Corp., 1200 Oakman Bivd., 
Detroit 32, Mich. Equipping two their 
style 112-D boring machines for the Bor- 
Dril process, the company reports that 
the two units are producing accurate, 
close tolerance holes from the solid. 

The parts, transmission range selector 
shafts, are manually loaded and hy- 
clamped three-station fix- 
ture. Three Bor-Dril tools then advance 
simultaneously and bore .312 .313-inch 
diameter, inches long through hole 
each the three parts. safety fea- 
ture incorporated the fixture each 
machine precludes the 
breakage tools due parts 
in the fixture, ts 


Dual-Range Flowmeters 


new line dual-range flowmeters 
being Air Reduction Sales 
Co., 150 42nd St., New York 17. 

* 


Solder Alloy 


alloy has been announced the Research 
division Fusion Engineering Co., 17921 
Roseland Avenue, Cleveland, The 
solder nonhardening and nonseparat- 


ing, the firm said. 


Lempco Hydraulic Press 
Has 150-Ton Capacity 


new-design hydraulic press with 


capacity 150 tons features fast 


approach safe tonnage and 
quick, adjustable ram return, according 
Products, Inc., 5490 Dunham 
Rd., Bedford, Lempco says the press 
ideal for large truck, bus and tractor 


Parts Storage Unit Designed 
For Demand Feeding 


high-capacity demand-feed storage 
unit for parts that can roll, in which the 
parts are fed belt although resting 
and rolling metal guide track, has 
been developed the Gear-O-Mation 
Division, Michigan Tool Co., 7173 Mc- 
Nichols Rd., Detroit 12, Mich. 

Functionally engineered, the store-and- 
feed unit designed for use 
processing lines said offer true 
demand-feeding system from controlled 
mobile-storage medium. the application 
shown, the principle used store and 
feed gear blanks having 2-inch OD. 
Storage capacity with part this size 
over 2,500 units. The parts are kept 
moving from motion imparted from two 
rubber belts rotating lengthwise the 
unit with the belt surface vertical. 


Fenway Portable Nibbler 
Designed Cut Titanium 


Exclusive design features have been 
incorporated into model 
portable nibbler make suitable for 
cutting titanium, stainless, and all types 
of non-ferrous metals, without distortion 
either side the cut, leaving the 
edge ready for fabricating. 


The tool cuts inches per 
minute, with minimum radius of 6 inches, 
but for shorter 3-inch special 
die holder available for use 
gauge stainless and lighter metal. Weigh- 
ing pounds and measuring inches 
length, the nibbler operates 
DC, 115 volts, cycles, with 220- 
volt optional additional Fenway 
Machine Co., Willow Grove, Pa. 


Wire... 


Michigan Tool Unveils 


Automated Parts Loader 


parts loader that feeds 
parts any rate 100 percent 
machine efficiency, yet swings 
the machine for easy tool change, hos 
been developed Michigan Tool Co., 
7171 Rd., Detroit 12, Mich. 


Designed initially for model 
1853 Shear-Speed gear shaper, the new- 
type loader can adapted for all 
Speed machines the 1800 series. The 
loader feeds parts from 
two position (90° spacing) index dial. 


Molded-Plastic Pulley 
Introduced Rampe 


Mechanical equipment and wide range 
control systems can use the model 
pulley provide variable-speed opera- 
tion, according the Rampe 
Mfg. Co., 14915 Woodworth Ave., Cleve- 
land 10, 

Molded impregnated nylon Fiber- 
glass, the pulley self-lubricating, and 
has extreme chemical resistance. The 
economical unit measures inch 
with maximum inch pitch diameter. 
has range times and spring- 
loaded tension, with shaft bores 
and Weight less than three 
ounces. 


Mont 
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POLICE SAVE 
WITH NON-SLIP DIFFERENTIALS 


Montreal Police report savings $25,000 and greatly improved 
all-weather traction for police cars equipped with non-slip dif- 
ferentials. 


The sum represents the cost tire chains, the use which 
has been practically eliminated, and the expense installing 
and removing the chains fall and spring. 


Commenting the performance the non-slip differential, 
Mr. Geise, superintendent charge Montreal’s municipal 
vehicles, states, differentials should standard equip- 
ment all cars and trucks operating snow mud. 


had our fleet police cars equipped with non-slip 


differentials and solved the problem wheel spin icy wet 


hills. result, we’ve practically abandoned the use tire 
chains and saved $25,000 more only year’s time. 


“Simple principle, the non-slip differential automatically 
delivers the greatest driving force the wheel with the surest 
traction. either one the rear wheels can grip the road, our 


Your Passenger Car Customers 
Will Buy Non-Slip Differentials 


BECAUSE 47% prospective new car buyers contacted 
recent survey said they wanted the convenience and safety 
features the non-slip differential their next car. 


Almost all were surprised the modest price the non-slip 
differential when they considered these features: 


When one wheel ice mired deep snow mud... 
power automatically shifts the wheel that has the traction. 
result either wheel can grip the road the driver 
pulls right out these common trouble spots. 


Moreover, the non-slip differential ends runaway wheels that 
sometimes cause sudden swerves and skids. Even the wheel 
bounced into the air sudden bump. hitting rail- 
road track power automatically shifts wheel that grips. 


Here’s positive proof. Drive car equipped with non-slip 
differential off the edge the road onto muddy shoulder. Ordi- 
narily you’d stuck with one wheel grinding itself into the 
mud. Not with the non-slip differential. You’ll pull yourself 
right back onto the road since the power’s all being fed the 
wheel that’s the pavement. 


You can stage similar demonstration your own service 
area. For complete details, write Dana Corp., Toledo Ohio. 


DANA CORPORATION 


cars will pull themselves icy hills and through snow and mud 
with danger stalling. 


“Another advantage that the non-slip differential eliminates 
lost power instantly shifting power from one wheel another 
when traction varies. This feature increasing gasoline mileage 
for and saving wear and tear tires whenever the cars 
operate wet, bumpy roads.” 


Confirming results are reported South Bend, Indiana, police 
officials who are ordering all cars equipped with non-slip differ- 
entials after studying the results 800,000 miles operation. 


Traffic Captain Ellsworth Hartz, the Sheriff’s Department, 
notes there were slowdowns operations towing calls 
during either last winter’s blizzard the whole this spring’s 
thaw. This despite the presence axle-deep mud and the fact 
that sheriff’s cars spend 75% their time rural roads. 


Here are typical comments patrolmen and sheriff’s deputies 
who are driving the cars equipped with non-slip differentials: 


“Surer cornering all types road surface” “Compen- 
sates for the tendency oversteer unexpected patches oil 
“Quick getaways from snow-banked curves and muddy 
bumpy rutted roads” “Smoother acceleration and response 
when patrol car performance counts most.” 


Push Right Through The Mud 
With Non-Slip Differential 


Ask your truck customers how much time and money they’re 
losing due spinning wheels. The story’s always the 
hour lost here another there because the truck was 
stuck deep snow mud. 


That’s your opportunity show how the non-slip differential 
will pay for itself two three days bad weather. Because 
the non-slip differential shifts power the wheel with the best 
grip, trucks push right through the mud, snow-filled drives 
and over icy hills. 


helping your customer get more use from the truck 
you sell, besides saving time and money, you recommend 
factory installed non-slip differential. 


Toledo Ohio 


en 
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something right then for the 
owner. 

“You feel the weight that, 
right the top management. 
Maybe somebody put his life sav- 
ings into the vehicle. You can’t 
say, you the auto business, 
‘Next year, will different.’” 


Commenting the truck 
dealer body, said that there 
are plenty “car-only” dealers, 
but the truck dealer high 
type who knows what the score 
because he’s selling neigh- 
bors who can badly hurt. 
“You build truck 

said. “Its life and service are 
generally longer. has built 
that its last mile good one. 
You must have good styling 
compete, but the styling has give 
more consideration the function 
the vehicle. Diamond for ex- 
ample, built business making 
trucks attractive. 

“Basically, you build the 

demands and dimensions the 
truck driver. extremely im- 


portant item the angle from the 
driver’s eye the curb front 
him. The closer can see that 
curb the less chance there that 
run over some neighborhood 
kid.” 
* * 

said the most important 

innovation during his years 
Dodge Truck was the introduc- 
tion the large truck cab and the 
Dodge “job-rated” truck which was 
built fit the needs specific 
said this caused the in- 
dustry greatly expand its num- 
ber truck models. 


Summing the truck industry, 
Purdy said, “It’s very practical 
business, but very lovable one.” 

Purdy, now 63, started the 
auto business boy Packard 
during his summer vacation 
1909. Four years later got 
job Northway Motors, Gen- 
eral Motors division which built 
engines for Oakland and Olds- 
mobile. 

1914 joined Cadillac which 


bright idea 


produced the first high-speed V-8 
engine the next year. became 
Cadillac’s assistant production 
manager before going into the 
Army 1917. After the war, 
joined the Oakland Motor Car Co., 
becoming Oakland works manager 
before left 1927. 


Drove First Pontiac 


PUT the Pontiac into pro- 
duction late 1925 and 
drove the first Pontiac into Detroit 
that New Year’s Eve,” Purdy said. 
April, 1927, joined Franklin 
Motor Co. shortly before intro- 
duced its air-cooled engine. Purdy 
became Franklin’s chief executive 
officer before joining Keller’s 
staff Chrysler Corp. 1931. 

After doing variety jobs 
the next five years, Purdy was 
assigned “fire alarm” basis 
lay out the Dodge Truck plant 
Detroit 1936. This turned 
out his permanent place 
business for the next years— 
the last which served 
general manager. 

From 1955 until October, 1956, 
when resigned form his own 
industrial consulting firm, Purdy 
worked the corporation level 
the development up-to-date 
prototype car program, This was 
basically plastic die program. 


For enduring beauty that sells new car and 


re-sells used car design it, improve and protect 
with McLOUTH STAINLESS STEEL. 


specify 


Smaller-Car Bearings 


Developed Timken 


CANTON, new 
cost wheel bearings with high 
capacity rating for their size have 
been developed Timken Roller 
Bearing Co., for use smaller 
economy automobiles. Timken 
said the new products also will 
fill any possible wheel bearing re- 
quirements for the same type 
car that eventually may built 
this country. 

The larger new Timken bearing 
has bore 1.0625 inches, 
outside diameter 1.980 inches 
and width .560 inches. The 
smaller bearing has bore 
inches, outside diameter 
1.570 inches and width 
inches. 


that management 
wanted produce substantial 
number prototype cars and parts 
soon possible after the en- 


gineering release dates. 
* 


was day this indus- 

try,” said, “that you had 

two prototypes—that was it. And 

this goes for all the manufac- 
turers. 

“Today, with automation, when 


LOUTH STAINLESS STEEL 


for automobiles 


MANUFACTURERS 


Corporation 


EET 


STAINLESS 


DETROIT, 
CARBON 


MICHIGAN 


you hit the production line, 
go. This just effort 
decrease your labor pains the 
start production. Some auto 
makers require Many 
prototype cars. They’re 
run destruction.” 

Purdy, who also had 
able experience with plastic dies 
Dodge Truck, said that plastic 
has been somewhat bypassed 
cently auto fabricating because 
the trend presses which can 
greater number opera- 
tions one time, and that 
more suitable than plastic for 
this purpose. 

declared, “The steel die 
lows appear gaining the 
plastic die fellows. Plastic dies wear 
out the edges. You can piece 
corner but it’s troublesome and 
expensive. current trend put 
plastic faces metal dies. 

smaller auto companies, the plastic 
plastic-face dies could turn out 
wonderful thing. About 
20,000 fairly-complicated, medium- 
sized pieces all that can 
expected from plastic die.” 

= 


SAID that plastic tooling was 
practical for “small runners” 
(low volume items), but that “big 
need steel dies and steel 
inserts. 


Commenting that the Franklin 
would have survived the mod- 
ern plastic dies had been avail- 
able years ago, Purdy said 
that the advent the longer car 
forced the Franklin people into 
other construction because long- 
grained ash was not obtainable 
for the frames. added that, 
otherwise, ash was very suitable 
for frames, giving very resilient 
ride. 

said that the Franklin was 
into aluminum construction 
was much more expensive 
years ago) because the im- 
practicality buying new steel 
dies. This resulted pushing the 
into the $4,000-$5,000 
and finally priced out 
the market. 


Asked about the current auto and 
picture, Purdy said: 
“It looks about like always did 
You have three four heavy years 
—then you run into little indi- 
gestion. The truck end seems 
holding little stronger now.” 


Trio Moved 
U.S. Rubber 


DETROIT.—Dr. Robert Mer- 
rill has been appointed assistant 
director tire 
development 
United States 
Rubber Co. 
had been assist- 
ant tire produc- 
tion manager. 
joined Rub- 
ber 1935. 

Francis Ken- 
nedy has been 
named manager 
tire-textile de- 
velopment. Ken- 
nedy was formerly charge off- 
the-road tire development. 
succeeded Carl Engstrom. 


Dr. R. A. Merrill 


Air-Spring Test 
Buick Device Measures 


Recovery Rate 


instrument that 
measures the recovery rate air 
springs insure uniform ride 
for cars equipped with Buick’s air 
suspension has been installed 
Buick’s final assembly plant, ac- 
cording Donald Taylor, gen- 
eral manufacturing manager. 

“The major advantage air 
springs variable spring rate,” 
Taylor said. “That the feature 
that adjusts air springs different 
load and road conditions, giving 
them recovery characteristics 
highly superior steel springs.” 

The new instrument tests variable 
spring rate duplicating car 
weight bouncing air spring, 
Taylor said. checks spring rate 
every position compression 
and rebound electronic means, 
showing the results force vs. 
curve which defined 
17-inch oscilloscope. 


The man who sells 


backed the features 


with new sales appeal! 


ant 


off- 
n. 
new Here’s demonstration natural that’s due pay big dividends for Olds 
Dealers everywhere! Oldsmobile’s new Anti-Spin Differential has benefits 
Anti-S Rear that every prospect can easily understand! any situation where one wheel 
has better traction the power automatically transferred the wheel 
with the grip. And regardless climate weather, every driver has en- 
extra countered conditions where the positive traction Anti-Spin would have 


SAL POWER helped make the going easier and safer! 


Although the obvious benefits are ice and snow Anti-Spin gives the 
demonst ration-m inded positive pulling power mud and sand. It’s equally valuable every 
te,” part the country. Any Olds dealer can easily demonstrate 

ent dealers and demonstration-minded dealers are cashing in! Yes, pays 
Oldsmobile Quality Dealer—all ways! 

car 

ing, 

on 
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Chief Engineer Busy Man 


(Continued from Page 25) 
tion 5,600 engineers, stylists, 
designers, technicians and clerks. 
* 


Reports Division Chief 


reports directly 
Woolson, DeSoto presi- 
dent. also has reporting re- 
lationship Central Engineering. 
Kimberly’s 25-man staff includes 
engineers. Among them are 
George Gale, assistant chief 
engineer, styling engineer, 
future-model contact engineer, 
final-car assembly engineer, two 
chassis engineers, three electrical- 
component engineers, 
body engineer and his staff and 
division laboratory group. 
bility for manufacturing engi- 
neering, nor responsible 
for the engineering the 
engine, transmission, axle, pro- 
peller shaft, universal joint, 
steering gear, suspension and 
number other components. 
All these are produced 


supplier 
the first year that DeSoto has 
not made its own 

course, Kimberly and his 
staff meet with manufacturing 
and other engineering people 
whenever mutual 
velop. 

Broadly speaking, Kimberly’s 
duties consist (1) half dozen 
regularly scheduled major meet- 
ings Central Engineering and 
DeSoto, (2) succession 
conferences with his staff, DeSoto 
management and corporation peo- 
ple and (3) large volume 
paper work sandwiched into his 
available “free” 


Offices, Secretaries 


HAS two offices, the main 

one DeSoto’s Wyoming 
plant Detroit and the other 
Central Engineering Highland 
Park, Mich. has 
secretary DeSoto and shares 
secretary with the other chief di- 


BODY LINES save 12¢ 
per body 


New Parker COLD BONDERITE 
SYSTEM slashes steam costs! 


Want save 70% heating costs your 
phosphate coating line? Put the amazing Cold 
Bonderite System, newly developed for low tem- 
perature operation. 

includes new cold alkaline cleaner, specially 
developed remove grease and soil through 
effective temperature range 60° 120°. new 
Spra Bonderite conjunction with the cold 
cleaner, producing excellent coatings low tem- 
peratures. B.T.U. requirements are drastically 
reduced, with sacrifice quality. 


gids in cold forming 
metals 


BONDERITE BONDERITE and BONDERLUBE PARCO COMPOUND 
corrosion t resis 


visional 
Park. 

The mountain paper work 
confronting Kimberly each day 
consists largely the minutes 
recent meetings, engineering- 
change bulletins, Central Engi- 
neering memorandums prob- 
lems mutual interest, 
proving-ground reports and 
weekly summary 
ground activities. 

also receives all service com- 
plaints from individuals, dealers 
personnel who 
keep him informed almost the 
minute exactly how the product 
performing. 

After scrutinizing the papers, 
Kimberly dispatches most them 
staff members with recommen- 
dations for appropriate 


engineers Highland 


Two Typical Days 
Kimberly’s recent days: 
Monday 
his Birmingham, 


Another Problem— 


Kimberly, chief engineer 
DeSoto, looks over engine equipment— 
one the numerous problems that crowd 
his busy schedule every 


(Mich.) home for the 20-mile ride 
the plant his experimental 
car. During the trip observed 
innovations that 
were being tested the car, well 


per cabinet 


Chemical costs the new Cold Bonderite Sys- 
tem just about match conventional cleaner and 
phosphating materials. Operation and control 


simple can be. 


New Cold Bonderite System work right 
now—has been for months—in famous 
production plants. It’s proven money-saver! 

Find out how much Cold Bonderite System will 
cut your phosphate line heat costs. Write call 


for complete information. 


rust resistant 


Parce Lubrite—Reg. U.S. Pat. Off. 


PARCO LUBRITE 
resistant for friction heavy duty maintenance 
surfaces 883 


RUST PROOF COMPANY 


2164 MILWAUKEE, DETROIT 11, 


MICHIGAN 


TROPICAL 
paints since 


the operation and durability 
various current-model components, 


This car contained 
with some special 
which wanted 
out before presenting 
Engineering. 

opening the hood, 
his finger the hood ornament, 
Made mental note take this 
later with the body man. 


8:00—Attended conference the 


Central Engineering styling studio 


review future models. decision 
several items affecting DeSoto 
was reached. 


9:00—Attended chief 


meeting held every Monday morn- 


ing for all chief engineers, most 
executive engineers, 


others. 


Models Discussed 


THIS two-hour meeting 
items the models were 
considered. Included were 
components, body exteriors and in- 
teriors, trim and the power plant. 
Also discussed were the external 
mouldings, interior panels, interior 
trim and seats. 


The purpose these meetings 
largely discuss current prob- 
lems what the proving ground 
has found and what steps should 
taken. 
11:00—Had half-hour talk with 
Virgil Exner, Chrysler Corp.’s styl- 
ing director, about future styling. 

11:40—Brief meeting with electri- 
cal design group discuss elec- 
trical accessories. 

11:50—Drive from Highland Park 

DeSoto plant. 

12:10—Lunched the “big table” 

with President Woolson, James 
Wagstaff, sales vice-president, the 
service director, distribution direc- 
tor, manager dealer relations, 
and the directors sales promo- 
tion, market analysis and public 


relations and several 


Business for Lunch 


OMETIMES the lunches are use- 

ful for the continuation 

inter-office discussion and some- 
times quick question asked. 

After lunch, Kimberly had his 

dessert with Bill Carroll, automo- 
tive writer, who was about 
leave cross-country trip 
DeSoto Adventurer. 

1:00 Fifteen-minute conference 
staff review his progress. The 
man was pleased when left the 
offce. 

1:15—Meeting with two electrical 
engineers discusse modifications 
the heater the experimental 
car. 

1:30—Rather lengthy phone con- 
versation with chief engineer the 
Central Engineering laboratory. 
Subject: Power plants and carbu- 
retors. 


Talks With Top Engineer 


chief engineer. They discussed 
the possibility effecting econ- 
omy the manufacture fuel 
tanks. 

1:50—Conversation with com- 
pany attorney regarding some 
patent litigation. 

2:05—Phone conversation with 
Central Engineering body engineer 
regarding new proposal seal- 
ing and its probable tooling costs. 

2:45—Visited contact engi- 
neer from Central Engineering who 
was polling all chief engineers 
the quality several components 
made suppliers. Kimberly in- 
vited two staff members who 
were little closer the problem. 


Future Car Examined 


minute meeting 
with president and several other 
executives. They examined future 
car equipped with several exterior 
innovations, preparatory making 
decision whether they want 
them. 
4:00—Call corporation 

product volume planning man- 
ager regarding the establishment 
specific timetable the 
program. 

DeSoto quitting 
time. 

5:00—The office quiets down and 
Kimberly able bear down 
his paper work which religiously 
cleans each day before going 
home. 

6:45—Left for home experi- 
mental car, again noting the opera- 


tion the innovations. reaching 
(Continued on Page 38, Col. 1) 
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Rear Transmission Expected Early 


Makers Eliminate Floor Hump 


‘Continued from Page 25) 
both ends the prop shaft 
most cars for the past half 
century. 

These joints, which must carry 
different loads different speeds 
different angles, rotate 
great variety velocities, some 
which produce great deal noise 
and vibration. 

answer this problem was 

found several years ago the 
velocity universal joint. But was 
extremely Within recent 
months, least three different 
firms have developed are near- 
ing completion less expensive 
constant-velocity universal joint 
that may appear production 
models year two. But this 
only partial answer the 
tunnel problem. 

Although the automotive drive- 
line engineers have worked stead- 
eliminate the “hump,” most 
them feel that the average car 
buyer takes the tunnel pretty 
much for granted necessary 
evil, even though will soon 
using center arm rest 
the current trend continues. 
Declared one Dodge salesman, 
while lounging his 4%-foot 
product, average buyer 
little surprised the size the 
hump when first climbs into 
new model and usually com- 
ments it. But soon becomes 
unconscious and becomes 
interested some other feature. 
After drives the car for three 
months, he’d have examine his 
floor you asked him about 
his tunnel.” 

Actually, the tunnel, which 
much broader the front floor 
because entirely over the 
transmission, causes the most dis- 
comfort the middle third 
passenger the front and back 
seats. Besides robbing him foot 
space (which aware of), 
also substantially reduces the 
amount seat cushioning 
allocated (which often isn’t 
aware of). 

Another disadvantage the 
tunnel that reduces the open 
space between the front and back 
seats, which important for the 
effective passage air from the 


heater air conditioner. 
> > 


How Big Are They? 
how large are the humps 


U.S. cars? 
The auto manufacturers not 


these dimensions public,. but 


informal measurement all 
the cars revealed that the average 
front-floor hump seven inches 
high and 165 inches wide its 
widest point. The average back- 
seat hump 5.5 inches high and 
inches wide. 

Here are the tunnel measure- 
ments, which may vary slightly 
from model model because 
different carpets and other factors, 
all current cars: 


1958 Tunnels (in inches) 


Car Front Rear 
Ford 
wide wide 

Chevrolet 5%*x17% 
Olds. 
Pontiac x15% 
Dodge x18% 4%x 
Stude. 10** 3%x 
Imperial x17 4%x 
Packard 10** x13% 


* Tapers to 214 inches, 
**Tapers to 4 inches, 


tackling the problem reduc- 
ing eliminating these tunnels, 
the Big Three engineers first enu- 
merated these possible solutions: 

Higher cars. This undesir- 
able. 

Smaller transmissions. Very 
desirable, but this counter the 
current trend larger transmis- 
sions that will give better per- 
formance. 

Front-wheel drive. This com- 


pletely eliminates the tunnel. 
now used the Citroen and for- 
merly used here the Cord and 
Ruxton. This completely eliminates 
the tunnel, but considered 
undesirable solution for the heavy 
American car today because 
concentrates too much weight and 
mass the front end and produc- 
ing unsafe and hard-to-steer 
car. 

Rear-engine, Now used the 
Volkswagen and Renault, this sys- 
tem also completely eliminates the 
drive line. But also gives poor 
weight distribution large car 
and would, unless compensated 
for, produce steering that was too 
easy. 

The rear-end transmission with 
front-engine. This solution, which 
had been considered only partial 
solution because still leaves the 
propeller shaft running the length 
the passenger compartment, 


now employed the Italian Lancia. 


auto makers have chosen 
the rear-end transmission 


“transaxle.” 
was first slated for introduc- 


—probably the Buick—but within 
the last few months has 
changed its plans and has post- 
poned indefinitely its tooling pro- 
gram for the transaxle, that was 
have started this spring. Initial 
arrangements had almost reached 
the stage where requests for tool 
price quotations would ordinarily 
have been made. 

Some insiders feel that the 
transaxle will now ready for 
the models, depending 
the condition the economy 
and barring any major changes 
the car market. 

Ford Motor Co. and Chrysler 
Corp. engineers have also done 
considerable paper and prototype 
work the transaxle and are 
reliably reported ready 
move this direction whenever 
competitive conditions demand it. 

Whenever the transaxle arrives, 
will produce revolutionary 
change the typical American 
chassis. will require new trans- 
mission, new propeller shaft, 
new independent rear suspension, 


new rear axle assembly and pos- 
sibly inboard brakes. 

Peter Kyropoulos, executive 
charge technical development 
the styling staff, discussed some 
the methods for reducing the 
drive-line hump the Society 
Automotive Engineers meeting 
Detroit last month. 


Tied Rear End 


COMMENTING the Lancia, 
said, “The transmission has 
been combined with the rear end. 
This eliminates the transmission 
hump the front compartment. 
The shaft transmits only engine 
torque and can smaller, thus 
reducing tunnel width, not height. 

“The large weight these 
components the rear makes 
independent rear wheel suspen- 
sion practically mandatory. 
Otherwise, the unsprung mass 
the rear becomes too great. 

“Inboard mounted brakes have 
commonly been associated with this 
design. Actually, the two com- 
ponents have necessary inter- 
connection. Since brake size and 
cooling limited wheel size, the 
inboard brake both logical and 
desirable. 

“Although transmissions have 
become more compact, they never- 
theless require considerable space. 


With the transmission group 
the rear, this space has come 
out the trunk space which 
have become accustomed. 
lowered rear decks are added 
this, apparent that are 
limited both space and useful 
geometry.” 
* * 

transaxle has the following 

possible advantages: 

The major advantage, 
course, the elimination reduc- 
tion the front hump 
and the rear hump. 

Some top drive-line engineers feel 
much better job reducing the 
tunnel than the Lancia transaxle 
does tilting the engine more 
and making use some the 
things that have been learned 
about the three-joint prop shaft 
recent years. 

They feel that with these steps, 
plus few other measures, will 
possible eliminate the entire 
front hump and most, not 
the back floor hump. 

Improved ride. This will 
accrue from the independent rear 
springs and axles which will 
cause the rear transmission and 
other heavy parts ride and 
down with the body the 
springs. suspension axiom is, 

(Continued on Page 34, Col. 3) 
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skilled technician 
with great future 


Today’s service man— 


takes skilled technicians with highly specialized 
training take care today’s automobiles. Not too 
long ago, was possible for young man become 
mechanic learning the job.” 


But now, able service cars capably and 
quickly, needs thorough technical training. 
longer merely mechanic, skilled specialist 
with the ability use the most modern tools and 
equipment. 


But enough him around. Today, 
there alarming shortage trained automobile 
service specialists. And this shortage will increase 
every year unless all work attract the highest 
caliber young men the automotive mechanics 
field and keep the ones already have. 


Ford Motor Company long ago set out, through 
its Divisions and its dealers, educate and train men 
provide better service. 


addition our service centers, service represent- 
atives tour their zones specially equipped station 
wagons and set training shops right your dealer- 
ships. also working closely with state and local, 
public and private institutions help provide proper 
training courses. 


all recognize the strategic importance the 
skilled service specialist today’s dealership oper- 
ation. Customer service satisfaction and service oper- 
ation profits depend great part upon the way 
does his job. 

intend everything can help increase 
his skills and make his future—and yours—better 
and brighter. 


FORD FAMILY FINE CARS CLEARINGHOUSE 


FORD MOTOR COMPANY THE AMERICAN ROAD 
DEARBORN, MICHIGAN FORD MERCURY EDSEL 
LINCOLN CONTINENTAL MARK THUNDERBIRD 
ENGLISH FORD LINE FORD TRUCKS FARM IMPLEMENTS 
TRACTORS INDUSTRIAL ENGINES 


Scientific Dunker— 


Chrysler Corp. engineers have their own version donut dunker for testing 
automobile radiator thermostats. The mechanism sinks the thermostats 195-degree 
water and 80-degree water test their durability. Laboratory supervisor 
Hanson checks batch the thermostats which are dunked 100,000 times about 


days. 


This chart shows 
how we’ve 


saved you money 


Chart the cost most anything for the 
last few years and need taller 
piece paper. But see how Timken® 
tapered roller bearings for the automotive 
industry have held the line. You helped 
switching the new design 
Timken Moto-Mated bearings made 
revolutionary methods the world’s most 


modern bearing plant. 
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Makers Eliminate 
Pesky Floor Hump 


(Continued from Page 31) 


“The more the unsprung weight, senger compartment. Engineers say 
the complete elimination the 

Safer ride, because the car will| prop shaft will give the body en- 
better balanced with the another inches play 
the front offset the transaxle| with—either for more lowness 
and differential the rear. more passenger room. The 
the heavier rear end will provide| transfer the transmission from 
better traction the rear rear should give the body 
Many engineers feel that the engineers about three more inches 


the better the ride.” 


heavy front ends the space. 
car becoming dangerous trend. 
Quieter ride because the trans-| Has Problems 


mission will farther away from ATURALLY, the transaxle will 
produce its own problems. 
Many them can solved. 


the driver and the passenger com- 
partment. The independent suspen- 
sion will also reduce the noise. 


Better brakes, inboard Among the problems are: 


brakes are used, since the The need run the delicate 
brakes have just about reached controls 


limit their effectiveness. the rear end. 

would especially true the Increased cost. Although 

trend smaller wheels continues.| engineer with years experi- 
Slightly lower silhouette with-| ence drive lines said, “It’s 

out reducing the size the pas-| really more expensive. It’s 


bearing price index 
Timken Company labor cost index 

and metal products* 

Possenger 


*B.L.S. wholesale prices, Bose — October, 1950=100 


1952 1953 1954 1955 1956 1957 


TOTAL VEHICLE COST OF PINION, DIFFERENTIAL REAR WHEEL AND FRONT WHEEL BEARINGS 


This picture shows 
how you can 
keep saving 


Here’s section the Moto-Mated bearing 
plant Bucyrus, Ohio. Custom built ma- 
chines like this turn out million new 
design Timken Moto-Mated bearings annually 
—from raw steel packaged bearings with- 
out hand touching them. We’ve passed the 
manufacturing savings you. You can 
help keep your costs down by: stand- 
ardizing still fewer Moto-Mated sizes 
can make even longer production runs and 
use more Timken bearings and increase 
the manufacturing savings Moto-Mation. 
The Timken Roller Bearing Company, 
Canton Ohio. Canadian St. Thomas, 
Ontario. Cable address: 


BEATING INFLATION 
WITH MOTO-MATION 


TIMKEN 


TRADE-MARK REG. PAT. 


TAPERED ROLLER BEARINGS 


going cost money for equip- 
ment because didn’t start 
this direction years ago.” 

The need for some form 
body stiffening that was formerly 
provided the tunnel. This might 
merely more reinforcement 
beads the floor pan 
mean additional frame members. 

Reduction trunk space and 
possibly back seat space. This 
could partly overcome the 
elimination the spare tire. 

The inability use inter- 
changeable frame because the 
transaxle probably would create 
too large hump over the rear 
end. 

The transaxle, like most so-called 
innovations, not completely new 
—even current cars. was used 
briefly the 1919 Studebaker, but 
soon discarded. 


Engineers Pine 
For Recognition, 


Survey Shows 


ANN ARBOR, Mich. America’s 
business scientists and engineers 
thirst for personal recognition. 
They enjoy the challenge 
difficult task, desire freedom 
tackle their own fashion, and 
readily admit they’re bit more 
individualistic than other employes. 

These are some the principal 
findings University Michigan 
interviews with 400 scientists and 
engineers, their supervisors and 
executives, major business 
firms. 

These professionals, the study 
found, not like treated 
group. They like jobs suited 
their qualifications, and want 
use their talents the maximum, 
said Prof. John Riegel, director 
the U-M Bureau Industrial 
Relations. 

Scientists and engineers have 
skeptical attitude toward many 
management practices affecting 
their work, Riegel said. They not 
accept management policy without 
question. They want know more 
the reasoning behind clerical, 
accounting, and reporting proce- 
dures and the standards used 
select reject technical projects. 

One their most serious, un- 
resolved conflicts with their man- 
agers, the study found, the 
standards they apply their 
work: While the scientist seeks 
and admires technical excellence, 
his manager may more often 
interested quicker application 
less refined and less costly results. 

They have extreme distaste for 
routine tasks, they feel time spent 
writing reports largely non- 
productive. They’re men hurry, 
anxious prove themselves and 
move ahead, Riegel said. 


Los Angeles Unit 


Formed 


MILWAUKEE.—Formation 
engineering facility Los Angeles 
has been announced Spark 
Plug. 

Martin Caserio, manager 
AC-Milwaukee operations, said the 
new organization will function 
part the Milwaukee engineering 
department. producing guid- 
ance systems for missiles. 

“Creation engineering or- 
ganization the West Coast will 
result closer liaison with the Air 
Force and other missile contractors 
and aid our missile guidance de- 
velopment program,” Caserio said. 


Headed East 


8,000-Mile ‘Tryout’ 
Ends Buffalo 


BUFFALO.—“The salesman told 
take her out for trial spin 
but didn’t say how far go,” 
reported George Morgan jr., who 
told police drove 8,000 miles 
auto that wasn’t his. 


was arrested here after 
auto dealer nearby Lancaster 
reported that stranger tried 
sell him new tire and wheel. 


Morgan said picked the 
1956 model from Victoria (Tex.) 
dealer. said hadn’t had 
single police inquiry, adding: 
just observed all the speed and 
traffic laws.” 
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can become partners-in-profit 
the business with the 
name transportation 


exclusive franchise can yours! one the lucky businessmen 


team with Greyhound the booming business. 


With the cost living rising every day, lot more cars are being leased 
rented rather than purchased. Here’s why many people are renting 
now instead buying. There’s down payment, finance charges, 
licenses maintenance—and big tax savings for business users. won- 
der the Car Rental business growing leaps and bounds. 

Greyhound Rent-A-Car capturing major share this market with 
its exclusive SAFETY-CHECKED® and service. 

Now Greyhound opening limited number exclusive Rent-A-Car 
franchises. One may still available your area. You can find out now. 
Write wire Greyhound Rent-A-Car, Inc., today. Work with the best 
known name transportation “Partner-In-Profit.” 


WRITE WIRE GREYHOUND RENT-A-CAR, INC. 


Steve Alien for You TV! 


Sunday nights Steve will keep telling 
coast-to-coast audiences that the car 
rent Greyhound. People will know that 
“U-Drive-It” means Greyhound Rent-A- 
Car. 


DEALER AIDS: Greyhound makes you signs, 
brochures, rate bulletins, displays, plus many other sure- 
fire aids help you build your rental volume. 

HOTEL AND AIRLINE AFFILIATIONS: Greyhound Rent-A-Car 
rapidly expanding its. service leading hotels and 
major airports throughout the country. This means more 
travelers will use Greyhound Rent-A-Car...more advance 
reservations for you cash on. 

NEWSPAPER ADS: addition outstanding advertising 
and magazines, you get free mats attractive, 
hard-selling newspaper ads use your own local 
advertising. 


MICHIGAN 


FRANK SHIRLEY, 1407 WASHINGTON 


NLY 700 DEALERS 


{ 


erly 
nent 
ight 
and 
This 
the 
ter- 
the 
pate 
rear 
new 
ised 
but 
ers 
and 
ore 
yes. 
ind 
ess 
ig ‘ 
rs 
a. 
n 
T 


= a = 


Designed for Handling Engines— 


Forty variations engines ore received, stored and fed the as- 
sembly line General Motors’ B-O-P assembly Gate, Calif., way 
lifters, above, designed and manufactured Colson Corp., 
Somerville, Mass. The lifters have reduced the number steps handling from 
seven three within centralized 100-foot 150-foot storage area, speeding 
the overall operation and helping eliminate any errors selection the proper 
engine. 
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How Lincoln Made the Switch 


Problems the Unitized Body 


(Continued from Page 25) 
closer tooling tolerances and 
holding the parts more rigidly dur- 
ing welding. Many more pad points 
must used than are used 
ordinary assembly, Weir added. All 
agreed that the subassemblies also 
must held closer tolerances. 


INGLETON asserted, “We ex- 
pected have some new weld- 
ing problems because the differ- 
ent gauges metal used, because 
these heavier gauges require more 
time weld and because this weld- 
ing required higher KVAs (kilo- 
voltamperes). 

“Standard construction,” said, 
“requires KVAs for electric 
resistance welding, but 150 KVAs 
are needed here. This had 
anticipated planning this build- 
ing, course.” 

Commenting the welding 
requirements, said the diam- 
eter the “nugget” (the area 
perfect fusion) increases with 
the gauge the metal. im- 
portant consideration design- 


“Mufflers should last longer” 


Say car owners 


Car owners want that last longer. 
That’s why you can build goodwill, keep 
customers coming back offering 
made Armco ALUMINIZED STEEL. They 
last much longer. fact, actual road tests 
show that made this special 
hot-dip aluminum-coated steel average 


STEEL 


ARMCO STEEL CORPORATION 1448 CURTIS STREET, MIDDLETOWN, OHIO 


least twice the life ordinary carbon steel 


next time you order mufflers, ask for 
those with parts made Armco 
NIZED STEEL. They will help you build rep- 
utation for top-grade service. 


SHEFFIELD DIVISION ARMCO DRAINAGE METAL PRODUCTS, INC. THE ARMCO INTERNATIONAL CORPORATION 


ing the numerous special welding 
guns was that they usable 
nonspecialists, added. 


assembling the Lincoln body 
some 3,300 spot welds are made, 
compared with about 2,200 the 
Lincoln. The entire car has 
about 10,000 welds, versus some 
8,000 the Rambler. 

Besides these spot welds, there 
continuous seam weld around 
the roof drip rail, the only place 
where this was feasible. 

= 


Open-Chain Conveyors 


welds must followed 
the application grinding 
wheel and wire brush. 

big difference this type 
construction,” Singleton said, “is 
that all chassis components must 
installed from underneath the 
body. frame construction, you 
build down. 

“This required, constructing 
this building, that the single, open- 
chain type conveyor used, 
rather than the slat type con- 
veyor. 

“The wheels are the last things 
lot gravity overcome. 
Your conveyors have cap- 
able carrying more than 4,000 
pounds. use monorail con- 
veyor track that always keeps 
the work unit the correct 
height. 

“The engine goes from the top 
after the fenders are and while 
the car still the overhead 
conveyor. Another thing, there are 
pits here, your conveyor line 
must high enough permit the 
men work under the car.” 


Singleton added that unitized 
body building requires numerous 
special lifting devices, many 
which are pneumatic. Even the 
and camber equipment must 
come under the car, said. 


MUCH this lifting equip- 

ment possible must sus- 
pended from the ceiling—to save 
space and floor clutter,” said. 
“All our lifts, except those used 
for the rear-axle assembly, are 
suspended from the ceiling. 
costs more money work from 
underneath.” 


provide the proper 
tion for this work, Lincoln in- 
stalled system continuous 
floor lights directly 
under the conveyors. Despite the 
usual dropping wrenches and 
other tools, breakage the 
covers has not been problem. 


Singleton said the last point 
where any important changes can 
made one the six main 
framing jigs where the under- 
bottom, fenders, roof and sides are 
welded together. 


Switching the paint problems 
connected with the unitized body, 
Singleton said that Lincoln started 
devise series special spray 
guns that would reach inside the 
difficult-to-reach portions the 
unitized body. Then, management 
decided that the new four-passenger 
Thunderbird also would built 
this plant. 


Dip System for Primer 

THIS point, the spray paint- 
ing plan became too compli- 

cated and the Lincoln engineers 

decided use the dip system for 

the underbody primer coat. 

“At first,” Singleton said, “our 
biggest dipping problem was 
keep paint the inside metal 
surfaces. had the same situa- 
tion when you empty paint out 
bucket. make the paint 
stick, had expose air 
while was the metal. So, 
had develop the proper number 
air holes. 

“Then, were confronted with 
potentially serious fire hazard. 
With 8,000-gallon dip tank (in 
which the body submerged 
bad vapor condition—much worse 
than ordinary spray painting. 

“We then redesigned the equip- 
ment handle water emulsion 
primer which Glidden developed 
conjunction with Ford engineers. 
Because this paint has different 
curing and drying characteristics, 


had change our drying sys- 
tem completely.” 
* 
ASSERTED that 
went the conventional gas 
drying ovens because they provided 
less expensive drying and because 
“complex, 
ture like unitized body” was 
considered unsuitable for infra-red 
drying which more effective for 
surface drying. 

Except for this primer opera- 
tion, the other Lincoln paint 
phases are conventional. They 
consist coat sealer and 
two coats enamel. There are 
wet sandings between the primer 
and the sealer and between the 
sealer and the first color coat. 

Commenting the unitized body 
from the quality control standpoint, 
Kroll said, had design more 
‘in-process’ gauges for checking the 
body because the penalty error 
this construction too great. 

“Also, had convince the 
vendors that their former quality 
was not good enough.” 

this connection, Singleton said 
that program controlled ship- 
ments was begun which each 
vendor made only limited 
number pieces—as few 200— 


changes could made. 


Ourselves 


STARVED ourselves 

first,” said, “with mini- 
mum number floats. Some the 
first items were even 
hand made. had 100 percent 
checking components the early 
stages.” 

Lincoln found and confined many 
its early problems carefully 
controlled production acceleration. 
Last March and April (before the 
plant officially opened), there was 
pilot run which “sets 
metal” were produced. 

Although these sets had the 
parts for the different body 
styles, only three cars were com- 
pletely built try out the paint 
dip and check the welding. 
Then, May and June, 

manufacturing prototypes were 
built. Most these went en- 
gineering where they were care- 
fully studied. 
“As result the things 
from these units,” Single- 
said, “quite number 
changes were made.” 
July production work 
got underway and “job one” 
the 1958 unitized-body Lincoln 
off the line Aug. Produc- 
tion was increased gradually until 
the plant capacity units 
hour was reached. 
> > 

Lincoln officials also made 

these comments the unitized 

body: 

(4,951 5,565 pounds vs. 4,527 
4,585) than the Lincoln because 
larger package, not because 
the unitized body. 

The increased sound that 
usually accompanies unitized con- 
struction was handled using 
more sound deadening. 

More lowness possible, 
primarily because “you 
have the body stacked top 
the frame.” 

The major difference between 
the Lincoln “uniframe” 
Rambler unitized body that the 
Lincoln has longer unsupported 
spans and substantially heavier. 
This requires heavier gauge metal 
and more reinforcements. Heavier 
sheet metal needed particularly 
the body stampings that re- 
placed the frame. 

The basic designing most 
jigs, fixtures, gauges and welding 
equipment was done Lincoln 
engineers. 

Singleton concluded, “We saw 
the problems they developed and 
confined them.” 


U-M Research Hits Peak 


ANN University 
Michigan’s Engineering Research 
Institute reported conducted 
$12.5 million worth sponsored 
research during 1956-57—an alltime 
high for the 36-year-old organiza- 
tion. Dollar volume research 
percent greater than the $10 mil- 
lion total 1955-56, also record 
year, ERI said. 


me 


Norwin Miller, Town Country Buick, Inc., Jersey Shore, Penna., reports: 


every car sell with nylon cord 


“Depending the deal, put anywhere from $20 $50 extra 
pocket every time sell set nylons. put them dem- 
onstrator models and bring them into the sales talk from the start. 
Once customer sold car like the B-58, wants the best 
and the safest tires can get. And he’s usually willing pay 


THE SAFEST, STRONGEST TIRES ARE MADE WITH 


out customers say they will buy nylon Intensive advertising Pont carries the 


little extra for the real blowout protection gets with nylon. 

“Back ’55 had tell customers about nylon, but not any 
more. Recently one them insisted wouldn’t own car without 
nylon cord tires. I’ve made practice talk nylon cord tires 
along with the other options. It’s paid off 


REG. U.S. PAT. 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


Enjoy the “Du Pont Show the CBS-TV 
cord tires when you offer them, according nylon safety story 19,500,000 people, the com- 
recent survey conducted Dun Bradstreet. bined circulation these nine leading magazines. 


‘ 
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The Chief Busy Man 


Myriad Problems Keeps Top Engineer 
DeSoto the All Day Long 
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(Continued from Page 30) 


home, called Exner arrange 
meeting. 
8:30—Chief laboratory engineer 
dropped around with car 
equipped with new carburetor. 
Drove for two hours. 
Tuesday 
8:15—Arrived Central Engi- 
neering and spent few minutes 
investigating special matter. 
special meeting 
styling studio with DeSoto ex- 
ecutives and Exner and some 
his men review the progress 
the Adventurer. 
DeSoto plant. 


°59 Heater Discussed 
0:45—Phone conversation with 
the chief electrical design 
Central Engineering regarding 
the heaters. 
11:00—Called assistant service 
director who wanted Kimberly’s 
advice about some information 


picked from field 

11:10—Went downstairs look 
over car which had special 
type sealing. 

11:20—T electrical engineers 
dropped discuss five different 
matters, including the heating sys- 
tem the experimental car and 
the current air conditioning. 

11:30—Call from Wagstaff about 
the final arrangements for the 
showing prototypes the 
DeSoto advertising agency people. 


Wrong Ornament Installed 


1:40—Body-in-white engineer 

stopped in. explained that 
Kimberly caught his finger the 
hood ornament the day before be- 
cause the wrong ornament was 
installed. 

11:45—Call from the manager 
engineering operations Cen- 
tral Engineering who inquired 
about the prototypes. Kim- 
berly was asked had heard 


about the modified DeSoto with 
the crank-down front window 
and roof platform which was 
being used for big game hunting. 
hadn’t. 

11:55—Called director distribu- 
tion effort track down 
report the modified DeSoto. 

12:00—Lunch. 

1:00—Presided staff conference 
with his chassis, electrical and 
future-model engineers discuss 
five matters the and cars 
and one item. Among these 
items were chassis components, ex- 
haust routing, instrument colors, 
the visibility some braces 
through grille and the fuel tank. 


* * 


Talks University Official 
distance call from 
official his alma mater, Ohio 
State University. This concerned 
aid-to-education program which 
Kimberly working for pre- 
sentation the Ohio Legislature. 
DeSoto’s manager 
product planning about spe- 
cial model showing. 
2:30—Visited representative 
designing and engineering firm 
who was soliciting outside business. 
Man directed Central Engineer- 
ing which handles this. 
2:40—Called the chief engineer 


KEEP CAR OWNERS HAPPY 


WITH THE GUARANTY 


happy new car owner always comes back. With Valvoline’s guaranty program, 
meets your Service Manager and builds personal relationship which promotes cus- 
tomer confidence and increased service sales. 
complete advertising program merchandise the FREE Guaranty furnished every 
Valvoline dealer. Write TODAY for your brochure that will show you how KEEP CAR 


OWNERS HAPPY. 


Never has program covered much with 


such small amount effort detail. 


COMPANY 


ALVOLINE 


Division 


FREEDOM, PA. 


AN-258 


Ashland Oil Refining Company 


early days American 
motoring, “storm apron” was 
just the thing for driving the 
rain. 


the axle-and-transmission divi- 
sion about experimental power 
steering unit. 

2:50—Conference with production 
and control manager about the 
prototypes. 


Reviews Power Plants 


with the operations 
manager review the current 
power plants and the proto- 
types. 

3:20—Call from agency public 
relations man who arranging 
for Kimberly and two others 
30-minute show about 
the shortage 

phoned the 
Chrysler Corp. safety engineer 
discuss safety belts. strong 
believer their value and has 
them his car. 

3:30—Had conference with Chief 
Assistant Engineer Gale discuss 
department procedure, personnel 
evaluation, future models and 


couple service complaints. 
> 


Assistant Well-Informed 

keep his assistant well- 

informed about everything 

doing that the assistant can 

carry isn’t there. 

Gale also handles quite bit 
the administrative, sales and 
advertising work which becomes 
bigger job introduction time 
approaches, 
4:00—Called body engineer 


find out why got ice his door 
lock after having his car washed, 
Learned they were using 
mental seal. 

4:10—Received call from engi- 
neer the performance lab re. 
garding possible fuel-economy 
measure. 


4:50—Called director product 
planning same subject. 


5:00—Pitched into paper work. 
6:30—Left for home 


Busy Days Follow 
the next few days Kim- 
berly also: 

Met with the division presi- 
dent discuss several matters 
about the current and future 
models and about supplier 
problem. 

Attended number other 
committee meetings. mem- 
ber the DeSoto administration 
committee, the DeSoto product 
planning committee, the DeSoto 
sales council, which meets every 
Friday, and the Central Engineer- 
ing product committee, which 
meets every two weeks and which 
principally concerned with the 
target dates for the entire product. 
There also monthly quality 
meeting. 

About once month the chief 
engineers meeting held the 
Chrysler proving ground near 
Chelsea, Mich., where they are 
before going out test and evalu- 
ate them. 

= 


Service Manual Aired 


VISITED with the final car 

assembly engineer discuss 
the dealers service manual. 

Checked out some technical 
information gathered the pub- 
lic relations man and examined 
some advertising copy sure 
its 

minor chore for Kimberly 
every three months indoctri- 
nation talk gives the four 
new graduate engineering students 
assigned DeSoto the Chrysler 
Institute. 

Although his work load varies 
for each model from year year, 
Kimberly said now spends about 
percent his time the cur- 
rent model, about percent the 
model and another percent 
the model. And every 
and activity. 


Engineering Briefs 


KEENE, H.—Ground has been 
broken for $350,000 Split Ball- 
bearing plant Lebanon, H., 


according Horace Gilbert, 


president, Miniature Precision 
Bearings, Inc. Split Ballbearings 
division Miniature Precision 
Bearings. 

Plans call for the 30.000-square- 
foot plant completed early 
summer. Split then will move from 
its present plant, also Lebanon. 
According Gilbert, the present 
work force will doubled. 


> 
Materials Handling Parley 


Set for Cleveland June 

NEW national con- 
ference materials handling, the 
first sponsored the Ameri- 
can Society Mechanical Engi- 
neers since 1949, has been an- 
nounced John Somers, 
chairman the materials 
handling division and president 
Industrial Products Engineering 
Co., Long Island City, 

The conference will held June 
9-12 conjunction with the Na- 
tional Materials Handling Exposi- 
tion Public Auditorium, 
Cleveland. 
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National Automotive Fibres 
Acquires California Firm 
DETROIT.—John Bannister, 
president, National Automotive 
Fibres, Inc., announced the ac- 
quisition Electrophysical En- 
gineering Co., Inc., Los Angeles. 
Electrophysical Engineering, 
relocated the corporation’s 


Orange (Calif.) plant where 
greater production space and fa- 
cilities will permit increased out- 
put induction heating extrud- 
ers, the prime product the new 
division. Robert Wenzel, 
former owner and president 
Electrophysical, will continue 
manager. 
* 
Norton Research Setup 


Revamped; Milligan Hiked 


WORCESTER, re- 
search and development depart- 
ment Norton Co. has been re- 
organized correspond with the 
company’s divisional reorganization 
announced year ago. Four major 
sections now will handle abrasives, 
refractories, basic exploratory re- 
search and laboratory services. 

Dr. Lowell Milligan, formerly 
assistant director research and 
development, has been appointed 
associate director. will re- 
sponsible for liaison with patent 
attorneys laboratory patent 
matters and progress outside 
research projects. 


* 
Townsend Buys 


Makes Subsidiary 


NEW BRIGHTON, Pa.— Pur- 
chase Townsend Co. all the 
capital stock Sheffco Mfg. Corp., 
Fairview, J., has been an- 
nounced. 

Sheffco producer precision 
stampings made metal, fiber, 
Bakelite and insulating laminates. 
The company will retain its former 
corporate name while operating 
wholly-owned Townsend sub- 
sidiary. Townsend producer 
special and standard fasteners and 
parts. 


With this amazing E-Z-I Mirror, head- 
lights behind you are distinct, yet g/are- 
free. You can judge more accurately 
how near the headlights are behind you. 
guessing, blinding. Safer! It’s 
optically better because it’s front-sur- 
face mirror—you only see one image. 


LIBERTY MIRROR DIVISION 


Brackenridge, Pennsylvania 


Better looking for car buyers 
better selling for you! 


other inside-mounted mirror gives 
such perfect vision for safe night driving! 


Not just two positions, but three! 


123 


(1) DAYTIME, you get clear, soothing yellow-green image. 
(2) NIGHT CITY, you filter out low-beam headlight glare. 
(3) NIGHT HIGHWAY, you de-glare “brights” behind you. 


SOLD THROUGH NEW CAR DEALERS ONLY. 


other outside-mounted mirror gives you such perfect 


vision clear rainy 


Cromir front-surface, chromium-alloy-type mirror. provides 
clean, sharp, single images. ghosting! blurred reflections! 


Cromir gives you better day-night vision than ordinary back- 


surface mirrors. It’s clearer wet weather because moisture droplets 
run off the front-surface coating. Available from manufacturers 
outside mirrors. The mirror guaranteed for long the first 
owner keeps the car. 


SOLD THROUGH NEW CAR DEALERS ONLY. 


Tune The PERRY MASON SHOW Saturday Evenings 


hed, 
ing. 
uct 


GENERATOR-REGULATOR new low 
generator has been announced 
American Bosch Division, American Bosch 
Arma Corp., Springfield, Mass. The gen- 
erator, designed as the SSG, and its 
companion regulator, the SSR, are both 
heavy-duty designed withstand 
the rigors severe service police cars 
and other municipal commercial ve- 
hicles. The generator said embody 
all the refinements developed the past 
plus additional new features. Armature 
windings ore bonded their slots 
heat resisting plastic and further 
supported fiber-glass bands improve 
their ability withstand high speeds. 
Field coils encased this special 


plastic and are longer wrapped 


trim assortment being 
Biock Decker Mfg. Co., Towson Md. 
Designed for kinds trim and 
uphoistering installations, the assortment 
able electric positive clutch scrugun, and 
variety bits and sockets for driving 
and removing screws and hex-head bolts. 
The magnetic bit 
tip holder, three bits for Nos. 
driver adaptor, three hex sockets, 5/16- 
inch, %-inch, and 7/16-inch, and a bit 
and finder assembly for driving slotted 
head screws. With these attachments, all 
assembly work can done convertible 
glass placement and other trim 


work, claimed. 


Steel Cabinets 


line steel cabinets for use 
office shop has been marketed 
Penco Metal Products Division, 
Alan Wood Steel Co., 200 Brower 
Ave., Oaks, Pa. 


WHEEL BALANCER—Hub-O-Matic wheel 
balancer consists circular steel frame 
with movable weights adjustable over 
360-degree range. firmly under 
the lug bolts, and concealed and pro- 
tected all times beneath the hub cap. 
This method said moke 
for the weights spin off high speeds 
scrape off against curbs. Hub-O- 
Matic can transferred from wheel 
giving the owner yeors use, said. 
Hub-O-Matic, 503 Indiana, 
Spokane 17, 


Directional-Signal Switches 


Also Serve Flashers 


series directional-signal 
switches with built-in disability 
warnings have been announced 
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Speaker Corp., 3059 Weil 
St., Milwaukee 12, Wis. 

The switches normally function 
turn indicators. the driver 
flips finger switch the housing, 
they flash all lamps the vehicle 
for protection event vehicle 
disability. 


ROTARY COMPRESSOR—Designed and 
manufactured the Kellogg Division, 
American Broke Shoe Co., Rochester 
Y., the Kellogg-American rotary air 
compressor, model R-1, may operated 
two horsepower electric motor 
the equivalent gasoline engine. De- 
signed that may permanently 
spoce, the R-1 weighs 
pounds, and delivers its supply air 
200 pounds per inch pres- 
sure. Light weight, compact, and vir- 
the compressor can 
shelf mounted fixed suspended 


saving, it is claimed. 


SPARK PLUGS—The adoption the 
type spark plug for use 
engines susceptible and 
carbon fouling been announced 
Champion Spark Co., Toledo, 
Champion types currently being produced 
ore the UD-16, UJ-12, and the UJ-6. The 
principle designing the 
types employs the use 
the top the center electrode. 
The added gap increase 
voltage the firing end the spark 
plug which can overcome oil and carbon 
fouling, claimed. 


Filter- 
Matic vacuum filter have more 
filtration flow engineered into smaller 
filter size. The basic purpose the unit 
when cleaning. accomplish this, the 
manifolds are cycling operation 
opposition each other. When one 
manifold filtering, the other 
backwash for cleaning the permanent 
filtering elements. Flow capacities range 
from 1,000 G.P.M. Higher capacities 
are through use multiple units. 
Industrial Filtration Co., Lebanon, 


MUFFLER “Easy muffler 
tool designed remove exhaust and 
tail pipes seconds, without 
cutting tools. This tool said 
advantageous when pipes mufflers are 
they are not damaged 
removal. The tool wraps around the 
muffler neck after the clamp has been 
removed; then with a few quick turns it 
cracks the seal caused by heat, rust and 
moisture. Moorco division, Automotive 
Marketing, 16013 Madison Ave., Cleveland 


SPRAY costs during 
color changes said cut per- 


Carroll Ave., Chicago 12, The Binks 
model spray gun purged with only 
two four ounce “bleed Two 
internal design features are said 
responsible for this paint savings. The 
terial inlet orifice reduced 
all pockets the gun head 


trapping paint are eliminated. 


features and 
improvements have been into The 
Mileage Minder, model MM-200-MB, in- 
troduced Paser Mfg. 537 Turk St., 
San Francisco Calif. Outstanding im- 
provement said the addition 
device Trouble Trap, 
permanent-type magnet engineered 
catch and remove ferrous metallic con- 
from the fuel stream. The unit, 
replacing the conventional glass 
and giving the unit percent more 
compact size than earlier models. Mileage 
motor accessory designed and engineered, 
according Paser, improve per- 
formance internal combustion engines. 


Adjustable Battery Holddown 
Simplifies Job, Says Maker 

Positive for any size 
battery simple matter with the 
adjustable battery holddown, ac- 
cording Houser Engineering 
Inc., Bluffton, Ind. 

After the holddown adjusted 
proper dimensions and loops and 


cent spray gun for circulating 
tems, produced Binks Mfg. Co., 


clips are positions, 

the entire assembly placed over 

the battery and easily adjusted 

closer fit with accurate positioning 

loops and slides, Houser said. 
* 


PAINT PUMP—A portable, air-powered 
pump said ideal for production 
and maintenance painting 
plants, has been announced the Ale- 
mite Division, Stewart-Warner Corp., 1826 
Diversey Pkwy., Chicago 14, 
pump handles wide range 
protective and fininshing materials 
lacquers, enamel, primers, sealers, vinyls, 
epoxys, spray booth and 
strippable coatings directly from five- 
gallon containers. full power 
ratio pump delivers constant flow 
material providing ample supply 
the spray gun even though exceptionally 
long hose lines. Pump and accessories are 
zinc plated. 


disappearing type auto radio antenna, 
being marketed Merlin Mfg. Co., 4720 
Werner Rd., Garfield Designated 
the model TM-1 this universal 
mounting, motor-driven antenna, 
patented thrust-limiting clutch, which 
prevents “motor claimed. 
The motor operates volts and 
draws maximum amperes. Its 
housing treated with special 
proofing compound. 


* 


ELECTRIC CLOCK Motometer electric 
clock, introduced Fisher Products, 
21-21 Forty-fourth Dr., Long Island City 
Y., measures inches diameter, 
and operates any six-volt system. 
features black dial with gray numerals 
and hands. Model 1823/60 comes with 
installation instructions for mounting and 
wiring. 


The 


TIRE CHANGER 
tire changer, designed cut 
changing time minutes and handle 
size wheels from inches 
| diameter, has been announced by Coats 
Fort Dodge, la. The bead breaker 
works cam-action principal which 
gives greater lift and 30% more leverage, 
claimed. Bead loosener shoes the 
3-Stor are wide, steel arcs that 
gently force the beads while eliminating 
the possibility damage. Both tubeless 
and conventional tires can changed. 


Pen-Sized Oiler Marketed 


pen-sized oiler with 
narrow beak for oiling hard-to- 
reach locations being marketed 
Lofthouse Co., Box 832, Bing- 
hamton, 


SHOCK SPRINGS—Designed 
over loads with soft level ride, GorDag 
shock springs fits percent all makes 
and cors, said. GorDog 
Springs slip over present good shock 
absorbers. The springs are said increase 
road clearance, prevent bottoming 
from heavy loads without replacing 
standard rear shock absorbers. GorDag 
Industries, 3954 Wooddale Ave., 
Minneapolis 16, Minn. 


REVOLVING revolving bin 
units are said for the storage 
bulk stock, nails, nuts, bolts, screws 
and small parts. Shelves revolve easily 
either direction ball bearing rollers. 
They are available four seven 
models. Each shelf has five permanent 
dividers. five additional dividers 
may added separate each bin into 
smaller openings. Lyon Metal Products, 
Inc., 
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New Mexico and Tennessee last year? and it’s all contained one source! 
Check the Almanac!” This year, over 47,000 car and truck dealers and 
ill refer the Almanac over and 
Dog actory executives 
What was the seasonal trend truck sales last why your 
Year? bargain 1958. fact, you can’t afford put 
Check the Almanac! your product before this important audience. 
the man charge purchasing Ford Contact your AUTOMOTIVE NEWS 
Division? tive today. welcome the opportunity tell you 
Check the Almanac! all about the Almanac. 
executives well car and truck dealers, bave CLOSING MARCH (first forms) 
well-informed—because they know their competition 
is! And when they ask question, they want Circle these dates your calendar—they could 
authoritative answer. two the most important days the year your 
business! 
why they keep the AUTOMOTIVE NEWS 
Almanac close hand settle the questions that 
come every day the year. 
Day after day, throughout the year, they use for 
production and registration figures, sales and service 
NEW YORK: Edward Kruspak, Ray Billingham, Howard 
reports and hundreds other unembellished statis- Bradley, Murray Hill 7-6871 
tics. addition, there the Album over 1,200 CHICAGO: Goldstein, Bill Gallagher, State 2-6273 
auto executives and the guide showing Webber, William Maas, Roy Holihan, 
plete product and personnel information over 2,000 Woodward 3-0495 
automotive concerns. LOS ANGELES: Deibler, Dunkirk 3-0303 
int 
is, 
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Average Prices Used Cars Sold Auction 


(Compiled Automotive News from Auction Reports. 


Prices of '57s added and ’49s dropped in November, 1956, Prices of 58s added and '50s dropped in December, 1957. 


Market Trend 


The overall average price 
used cars sold wholesale auc- 
tion last week advanced 
even $1,000, according Auto- 
motive News’ index. 


The index was evenly 
with four models gaining aver- 
age price and four suffering re- 
verses. Gains amounted $38 

Reductions were posted 


auctions last week, the average 
consignment was 172.7 units, com- 
pared with 184.2 units the pre- 
vious week. The sales ratio fell 
the lowest point recorded thus 
far this year, 65.1 percent. had 
been 68.7 percent week earlier. 


Prices marked with asterisk 
indicate unit equipped with 
automatic transmission over- 
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Figures alongside bars 


drive, and (ps) indicates power 


(ps); Two-ten station wagon, $825; Del- 
CHICAGO ray, $765; 2-dr., $750. '54 Bel Air coupe, 
705° (ps); 4-dr., $680° (ps); 2-dr., 
(Arena Auto Auction, Sale every Tues-| $620; Two-ten $505; 
Prices are for sale Feb. 11.) Delray, $490, $480. coupe, 
(Consignment slightly down due zero Two-ten $270; 
weather. Sold 291 cars out 397 offer- $430, 
ings.) Windsor Hardtop, 
BUICK Century Hardtop, Windsor Nassau, (ps). 
Super Hardtop, $1,930° (ps); Special’ DesOTO'56 Firedome Hardtop, $1,195* 
Hardtop, $1,.845° (ps); station wagon, | (ps). '55 Firedome Hardtop, $1,.050*. | 
$1,805*. Special station wagon, $1.| DODGE—'55 (8) station wagon, $1,060*. 
600° (ps); Hardtop, $1,150*°, ‘55 Special Coronet (8) 4-dr., $255*°. "53 
Hardtop, $1,050*; RM Hardtop, $1,000*° owbrook 4-dr., $360*. 
(ps), $1,050° (ps); Century Riviera,| FORD—'5S8 Fairlane (8) 500 Victoria, $2.- 
$995° (ps); 4-dr.. $925* (ps). ‘54 Super 405° (ps). "57 Thunderbird, $2,575* (ps), 
4-dr.. $680° (ps); RM 4-dr., $500° (ps).| §2.475* ‘ps); Del Rio Ranch Wagon. 
$315. | $1,805° (ps); station wagon, $1,730*; 
CADILLAC —-'58 coupe de Ville, $5,570* Victoria, $1,585*, $1,450. $1.310° (ps); 
(ps), $5,140° (ps); (62) coupe, $4,505*° 2-dr.. $1.300; Custom Ranch Wagon, 
(ps). ‘57 (62) conv., $3.845* (ps); coupe | $1,355; 4-dr.. $1,.380° (ps); 2-dr., §$1.- 
de Ville, $3,800° ‘ps). ‘56 Eldorado 340°, $1,295, $1,250. ‘56 Country sedan. 
coupe, $2.800° (ps); coupe de Ville, $2.- $1,300°; Fairlane (8) Victoria, $1,250* 
580° (ps); (62) 4-dr., $2,570° (ps); (ps), $1,100° (ps); 4-dr.. $1,205°, $1.- 
coupe, $2.540° ips), 2 at $2,535* (ps), 115°, $1,095" (ps), 2 at $1,005*° (ps); 
2,505* (ps), $2.470* (ps). "55 coupe 2-dr.. $990°, $985*, $970; Custom (8) 
Ville, $2,080° (ps), $2,075° (ps); 4-dr..| 4-dr.. $870, $855, $845; 2-dr.. $770. 
$1.705° (ps). ‘54 (62) 4-dr.. $1,450° $765. ‘55 Fairlane (8) Victoria, $970* 
(ps); coupe de Ville, $1,500° (ps). (ps), $970°, $920° (ps), $865°, $825° 
CHEVROLET—'58 Impala (8) conv.. $2.- (ps); Ranch Wagon, $900; Custom 4-dr.. 
705° (ps); Bel Air (8) 4-dr., $2,305*. $810°; 2-dr., $735, $685. $600, $465; | 
"57 Two-ten (8) station wagon, $1,815*; Main 2-dr.. $560. ‘54 Ranch Wagon. 
4-dr., $1.750°, $1,420°; 2-dr., $1,355°; $675*. ‘53 Crest Victoria, $425; Custom 
Bel Air (8) 4-dr., $1,805* (ps); Hardtop. 2-dr., $305*; 4-dr.. $270. 
$1,750°*; conv., $1,750°, $1,635*; Bel Air| HUDSON—'54 Hornet Hollywood, $410*; 
(6) Hardtop, $1,650°. ‘56 Bel Air (8) Wasp 4-dr.. $185. °53 4-dr., $260. 


4-dr., $1,300°, $1,170°; Hardtop, $1,300°*, 
$1,265°, $1,200°, $1,130; Bel Air (6) 2- 


dr., $1,110°, $1,035; Two-ten 4-dr., 


Aug. 


MERCURY- 


00 


"56 
Nov. 


"56 
Oct. 


"57 


"56 
Sept. 


represent dollars. 


$990*; 2-dr., $925, 2 at $900, ‘55 Bel Air 


(8) conv., $1,100*; Hardtop, $1,050, $1.- 


Montclair conv., 
(ps); Monterey Hardtop, $1,925°. 
Monterey Hardtop, $900°: 4-dr.. 


"55 


"57 


$725* spirited bidding prevalied for the last 


twe weeks with the buyers needinz cary 
for stock and anticipated orders.) 
BUICK—’57 Special 4-dr. Hardtop, £1,965+ 


Special 4-dr. Hardtop, $1,400", 
Super 2-dr. Hardtop, $1,035" (p). ° 
Special Hardtop, $745*; 2-dr., $589, 
$570*. °53 Special 4-dr., 
$305, "52 Super Hardtop, $245*; Speciaj 
2-dr., $170*, "51 RM 4-dr., $150*, $135* 
"50 Super 2-dr., $165*, $135*. 

CADILLAC—’52 (62) 4-dr., 500" «psy, 
"51 conv., $370*. 

CHEVROLET—'56 Two-ten 2-dr., $1.420*; 
station wagon, $1,200*; 4-dr., $1,195*, 
$1,150*, $1,050*, $950, $940, $935 $915, 
$910, '55 Bel Air conv., $945*; Two-ten 
4-dr., Bel Air $650, 
$575, °53 Two-ten 4-dr., $430, $299; Ber 
Air 2-dr., $350. ‘52 4-dr., $290°. 
4-dr., $220*, $115, $110. "50 conv., S180* 


$170. 
| CHRYSLER—'54 NY Hardtop, $700" (ps), 
"50 NY station wagon, $130*. 


| DeSOTO—'55 Powermaster Hardtop §$1,. 
| "53 Powermaster 4-dr., $265° 
| DODGE—'57 Coronet 4-dr., $1,650* (ps). 
$755. "53 Coronet Hardtop, $275*. 
Fairlane 500 4-dr., $1,635* (ps), $1.400*, 
Date Fairlane (8) Victoria, 
$975*, $795*; Custom 2-dr.. $740*, 
(Copyright, 1958, by Automotive News) | $700, $660. °54 Custom 2-dr.. $595*, 
| $580, $465, $365*. ‘53 Custom 2-dr., 
$480, $385* ‘ps), $275; Main station 
(ps). "54 Custom 4-dr., $650. "53 Mon- wagon, $460°. ‘52 4-<dr.. $360", $235* 
terey Hardtop, $350*. coupe, $280. $215. "51 2-dr., $195* 
Statesman 4-dr. $320*: Ambassador 4-| MERCURY-°55 Montclair 4-«ir. Har«itop 
.160° Monterey station wagon 
750° (ps). $500, "52 4-dr.. S270 
OLDSMOBILE —-'57 (98) 4-dr. Holiday, 4-dr. $240°. 
| (ps); 4-dr. Holiday, $2,250° (ps), $2.-| ar. $200*, 
conv., $2,175* (ps); Holiday, $2,150*; | "5S (88) Hardtop, $1.000*, "52 Super 
coupe, $1,875*. (98) 4-dr. Holiday. | 2-dr.. $235*: (98) 4-dr,. $165*, “51 4-<r., 
$1.695* (ps), $1,.690* (ps); «SS) Holiday, $220°*, 2 at $165". 
$1,585°; 4-dr., $1,405*° (ps); (88) Super) pac KARD-'53 Clipper 4-dr.. $225*. ‘51 
Holiday, $1.450* ‘ps). "55 (98) Holiday. | 4-dr., $100 
SSS0*. °54 (98) conv., $880*, $810*; (SS) (police). Savoy 4-dr.. $1,025". ‘55 
4-dr., $445° (ps); «SS8) 4-dr., $255*, ‘52 station wagon, $700: Savoy 4-dr.. $625 
Holiday, $240°. ‘51 4-dr.. $200° ‘53 station wagon, $425. Cambridge 
| PLYMOUTH—'57 Belvedere Hardtop, $1.- 2-dr., $140. $130 
740°, $1,600°; Savoy (6) 2-dr., $1,595" | PONTIAC-°57 Chieftain 2-dr.. $1,435. ‘54 
dere 4-dr., $995"; Plaza 4-dr.. $835, tion wagon. $320, $275*. ‘52 Haritop, 
Belvedere station wagon, $880; $220°. 
| $600; Plaza 2-dr.. $575, $525, $445;| RAMBLER ‘55 station wagon, $1,125". 
| conv., $520°. Plaza 2-dr.. $495; sta- $975*. ‘52 conv., $125, ‘51 station wagon, 
| tion wagon, $385. °53 2-dr.. $250. $165 
PONTIAC ---'57 Chieftain 4-dr. Hardtop. STUDEBAKER ‘51 Commander 1-:r., 
$1,700°, $1,625°. ‘54 Chieftain 4-dr., $105 
$205. "53 Chieftain station wagon, $425°; | MISCELLANEOUS—°57 Metropolitan Hari- 
| RAMBLER— ‘55 club coupe, $935, $925. $430, "49 Studebaker pickup, $105. 
"54 station wagon, $525. 
MISCELLANEOUS—'5S8 Volkswagen 2-dr.. 
$1,700. Volkswagen $1,495; JENISON, MICH. 
Metropolitan Hardtop, $820. (Grand Rapids Auction. Sale every Tues- 
day. Prices are for sale of Feb. 11.) 
WAREHOUSE POINT, CONN, (Weather was terrible and consignment 


very light, but all makes and models sold 


| ‘Southern Auto Sales. Inc. Sale every well. 56 cars sold out of 88 offerings.) 
$2.035* | Wednesday. Prices are for sale of Feb. 12.) | BUICK—'5S Century 4-dr., $2.965* (ps), 
(Market shows improvement. Strong $2.875° ips). "57 RM Riviera, $2.205* 


(Continued on Page 43, Col. 1) 


COLORADO 


COLORADO AUTO AUCTION 
LITTLETON, COLO. 
DEALERS ONLY 


Sale 11:00 a.m. 


very Monday— 
Owners: Francis 8. Cassell—Cerroll Kopfer 


Denver: SUnset 1-7821 
Wire Colorado Aute Auction FAX 


Colenels Johnny Weed and Deon Davis 


All cars paid for by our own check through 


The Bank of Denver 


DENVER AUTO AUCTION 
(Denver's Oldest and Finest Auto Auction) 
So. Santa 
Auction Every Friday 12:00 Noon 


Issue Auction Checks and Titles Are 
Guaranteed by Empire Auction Insurance 
Agency 


CONNECTICUT 


NEW ENGLAND'S OLDEST AND BEST 
YEARS CONTINUOUS OPERATION 


Sale Every Wednesday 11:00 


SOUTHERN AUTO SALES, INC. 
AUCTION 


Warehouse Pt., Conn. 


FLORIDA 


DAYTONA BEACH Florida Auto 
rt. Tues., 


Auction. Municipal Air 
A.M. Completely under shelter. 


Crossroads 
where they meet buyers 
sellers new and used car 
dealers. They meet the dealer auc- 
tions the nation and the 
pages Automotive News. 


You will reach both groups through 


SOUTH DENVER 


Littleton, Colo. 


MARYLAND 


BEL AIR AUTO AUCTION 
Bel Air, Md. 
subsidiary Manheim Auto Auction 
% Auction Checks Issued 
Titles Guaranteed 
— Every THURSDAY at Noon — 
Phone Bel Air, 894-1580 


MICHIGAN 


GRAND RAPIDS AUCTIONS, INC. 
On M2i—One Half a west of Grandville, 
ich. 


EVERY TUESDAY—CHECKS INSURED 
1:00 Sharp—Dealers Only 
“Michigan's Best" 

Phone: ARdmore 


CLASSIFIED WANT ADS 
BRING RESULTS 


APTCO 
AUTO AUCTION 


DETROIT'S 
Oldest, Largest and Very Best 


Wednesday and Friday Noon 


Just ' mile from Detroit City Limits _ 


MELVINDALE, MICHIGAN 


INSURED CHECKS and TITLES 
PHONE: DUnkirk 3-0150 


LEADING USED-CAR AUCTION DIRECTORY 


Frequency Rates: Listing (maximum: three lines 1-time; $4.00, 13-times; $3.50, 52-times. Display (minimum space, inch 
column—maximum 5-inches columns.) For Display Retes contact Want Dept., Automotive News, Detroit 26, Michigan. 


MISSISSIPPI 


ACKSON Greater Jackson Auto 


Auction, Inc., Wilmington St., 


Box 8468, Wednesday, 12:30 


MISSOURI 


ST. LOUIS AUTO 
AUCTION BARN, INC. 
3807 Easton Ave. 

St. Louis, Mo. 
Phone Franklin 1-3845 


SALES EACH TUESDAY 
AND FRIDAY 


We Issve Our Checks and Insure Titles 
Owned and Operated 
BILL McCRACKEN and 


ROY McMANAMA 
We Will Buy Your Used Cars 


NEW JERSEY 


Crossroads the East 


JUNCTION PENNSYLVANIA AND 
NEW JERSEY TURNPIKES 


Dual Lane Sale Every 


WEDNESDAY, A.M. 


We issue auction checks, guarantee titles 


NATIONAL AUTO 
DEALERS EXCHANGE 


Route 206 South, Bordentown, 
(Exit 7, N. J. Turnpike) - AXminster 8-1702 


the Classified Section the Automotive News 
Will Get You Quick, Satisfactory Action 


NEW YORK 
LAFAYETTE—Syracuse Auto Auction, 

Center Empire State. Check and| MONTPELIER AUTO AUCTION CO. 
Protection. (Wed.). MONTPELIER, OHIO 


Sele Every Monday, 12:30 P.M. 
“WE NEVER 


Your Good Will—Our Most Valuable Asset 
Route 20A Phone 5-9535 


NEW YORK STATE'S OLDEST 
NATIONALLY KNOWN 


TIM ANSPACH 


Dealer Auto Auction 


Albany 


Every Monday — I! O'Clock PENNSYLVANIA 
180 car sale average 
All Titles and Checks Guaranteed 
MANHEIM 


AUTO AUCTION, INC. 
Manheim, Penn. 
Route No. 
5 miles South of Pennsylvania Turnpike 
Sale Every 


Lane Selling 
Titles Guaranteed 


NEW YORK 
SKYLINE 


AUTO AUCTION 


EXCLUSIVELY FOR AUTO DEALERS 


You are 100% safe because titles 
and checks are insured 


Issued 


EVERY TUESDAY 12:30 P.M. 


Patronize the 


LARGEST AUCTION 
Phone Manheim MOhawk 5-240! 


GREENPOINT AVE. PROVOST ST. 
BROOKLYN 22, 


Tel. EVergreen 3-4800 
Auctioneers—David 8. Spielman 
John W. Becker 


TENNESSEE 


JOHNSON AUTO 
AUCTIONS 


Lawrenceburg, Tenn.—Tuesday 


Huntsville, Ala.—Friday 
100% Registration Fee 


Thruway Auto Auction, Inc. 
18B Buffalo, New York 
EVERY MONDAY 
Insured Checks Insured Titles 
Fast, Accurate Market Reports 
Phone: HObart Clements, Owner 
Flying Dealers Land Buffalo 
5 miles south of Buffalo Municipal Airport. 
Hard surface runway Unicom Radio. Auction 
is only five minutes away. Call us, “we'll 

pick you up. 


WASHINGTON 


SOUTH SEATTLE AUTO AUCTION 


Marginal Way 88, Wash. 
Phone Mohawk 6490 


SALE EVERY WED. A.M. 
“WE HAVE BUYERS!" 


“Take Home Guaranteed Auction 
Johnson Bob McConkey 


NORTH CAROLINA 


RALEIGH Auto Auction 
Sale, Rt. Ph. 3-1564, Titles 
checks guaranteed. Mon. 
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every Tuesday, Prices are for sale of Feb. 


BUICK — ’'56 Century Hardtop, 


CHEVROLET—'57 Bel Air 4-dr., 


FORD—’57 Fairlane (8) 500 4-dr. Hard- 
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Used-Car Auction Prices 


(Continued from Page 42) 


(ps); Special 2-dr., $1,400*. '56 Special 
g-dr., $1,170*. "55 RM _ Riviera, $1,025* 
(ps); Century 4-dr., $1,125*. club 


coupe. $665*, $530°. 

CADILLAC—’52 4-dr., $600* (ps). 

CHEV ROLET—'58 Brookwood 4-dr. station 
wacon, $2,390*. "56 Two-ten station wag- 
on. $1,350%. °55 Two-ten 4/6) 4-dr., $700. 
*s4 Bel Air club coupe, $575*; Two-ten 
Delray club coupe, $525. °53 club coupe, 

2-dr., $315. 

CHRYSLER — ’57 Windsor 4-dr., $2,005* 


(ps). 


395° ; 


PODGE—'53 4-dr., $225. °51 2-dr., $120°. 


F O K D — '57 Fairlane (8) 4-dr. Victoria, 
$1,605* (ps). '56 Country Squire, $1,540° 
‘5S Fairlane 4-dr., $870°; 2-dr., 


(ps). 
$715*. °54 Crest 4-dr., $605*, $555° (ps); 
Victoria, $595; Ranch Wagon, $565; Cus- 
tom 2-dr., $520; Main 2-dr., $450. ‘51 
club coupe, $190. 
HUDSON— 54 4-dr., $365°. 
MERCURY—'56 Monterey 4-dr., $1,040*. 


'54 Custom 4-dr., $425. "53 Custom coupe, 


$435; 4-dr., $415*. '52 club coupe, $265. 

OLDSMOBILE—'57 (88) Holiday, $1,900° 
(ps), $1,750%. ‘56 (88) 2-dr., $1,050°*. 
(88) 4-dr., $435*, $400°. 

PLYMOUTH — ‘57 Savoy 2-dr., $1,390°; 
Piaza 4-dr., $1,175. 

PONTIAC—'56 Star Chief 4-dr., $1,115*. 
Star Chief station wagon, $1,065°. 
‘54 Chieftain 4-dr., $405°, $390° (ps). 
Chieftain coupe, $450°; 2-dr., $380. 


"50 4-dr., $105°. 
MISCELLANEOUS — '55 Chevrolet 
pickup, $680; 2-ton tractor, $620. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Feb. 7.) 

(Shortage of cars. Demand strong on 
any model sharp car. Sold 195 cars out 
of 279 offerings.) 

BUICK—’56 Century Riviera, $1,415*; Su- 


\%-ton 


per Riviera, $1,395° (ps), $1,295° (ps). 
'55 Century Riviera, $985°, $895°; Super 
Riviera, $995° (ps), $940°, $610°. ‘53 
Super 4-dr., $400°; Special Riviera, 
$465°; 4-dr., $375* (ps). ‘51 Special 
Riviera, $215°. "50 RM 4-dr., $140°; 
Super 4-dr., $140°. 

CADILLAC — °57 sedan de Ville, $3,595° 


(ps). "56 (62) coupe, $2,375° (ps); Eldo- 
rado conv., $2,675* (ps); coupe, $2,975° 
(ps). "55 (62) conv., $1,610° (ps); (60) 
4-dr., $1,750° (ps). 


CHEVROLET—'58 Bel Air Impala conv., 


$2,650° (ps); Bel Air Sport coupe, $2,- 
235°. "57 Bel Air (8) 4-dr., $1,710°, $1,- 
635°; Two-ten (8) station wagon, $1,- 


610; 4-dr., $1,030. "56 Bel Air (8) 4-dr., 
$1,200*°, $1,100°%; Two-ten (8) station 
wagon, $1,105; 4-dr., $895; Two-ten (6) 
station wagon, $940°. ‘55 Bel Air (8) 
4-dr., $895°, $800°, $775°; Two-ten (8) 
4-dr.. $780°, $760; Two-ten (6) 4-dr., 
700°. Two-ten station wagon, $485; 
One-fifty 2-dr., $150°. "52 4-dr.. $240°. 

CHRYSLER—'53 Windsor 4-dr., $320°; NY 
4-dr., $290°. 

DeSOTO—'56 Firedome coupe, $1,120*° (ps). 

DODGE—'55 Royal 4-dr., $800° (ps). 
Coronet 4-dr., $495°, $375*°, $350°. ‘53 
Coronet 2-dr., $120; Meadowbrook 4-dr., 
$150. °52 4-dr., $150, $135. 

FORD — ‘57 Fairlane (8) 2-dr., $1,255°; 
Custom 300 4-dr., $1,470. ‘56 Thunder- 
bird, $2,000°; Fairlane (8) Victoria, $1,- 
230° (ps), $1,005° (ps); 2-dr.. $1,045°, 
$720; Country sedan, $1,095*; Custom 
(8) 2-dr., $845, $800. "55 Custom 4-dr., 
$725*; Ranch Wagon, $820°, $635. 
Custom 2-dr., $530, $440. ‘53 Ranch 
Wagon, $485. ‘52 conv., $215; 2-dr., 
$210. "51 2-dr., $170. 

HUDSON—'54 Hornet 4-dr., $200° (ps). 

LINCOLN — ‘56 Premiere coupe, $2,180* 
(ps). "53 Capri 4-dr., $350°. ‘52 Cosmo- 
politan 4-dr., $205*. 

MERCURY—"57 Monterey coupe, $1,840°*. 
‘55 Monterey 4-dr.. $895° (ps). ‘54 


Monterey coupe, $635*, $620. '53 sedan, 
$495°. coupe, $365°; 4-dr., $335°, 
$285". 


NASH—'54 Statesman 4-dr., $355. "52 Am- 
bassador 2-dr., $185°*. 


OLDSMOBILE—'56 (88) Holiday, $1,125* 
(ps). "55 (88) 4-dr., $1,030° (ps), $1,- 
000°. ‘54 (88) 4-dr.. $775°, $545°. ‘53 


4-dr., $330°. "52 2-dr., $300° (ps), $295°. 
"51 4-dr., $150°. 2-dr., $170°. 

PACKARD—'55 Clipper 4-dr., $795° (ps); 
coupe, $570* (ps). 


PLYMOUTH—'56 Belvedere 4-dr., $1,095°. 
‘53 station wagon, $385; 2-dr., $225, 
$190; coupe, $100. ‘52 4-dr., $110. ‘51 
4-dr., $220. 

PONTIAC—’57 Star Chief Catalina, $1,- 
715°, $1,540° (ps); Chieftain 2-dr., $1,- 
435°. °55 Chieftain 4-dr., $815° ‘54 4- 


2 at $295. 2-dr., $135°. 
RAMBLER—'55 coupe, $745°*. 
$145. 
STUDEBAKER — '57 Silver Hawk 2-dr., 
$1,275. °53 Commander sedan, $380°*. 


BUFFALO 


(Thruway Auto Auction, Inc. Sale every 
Monday. Prices are for sale of Feb. 10.) 
(Blizzard stops Buffalo Auction cold. 
Sold 13 cars out of 33 offerings.) 
BUICK—'56 Special Hardtop, $625°*. 
CHEVROLET—'56 Corvette, $2,000*. 
Two-ten 2-dr., $800*; 4-dr., $700. '54 Bel 
Air 4-dr., $570*; One-fifty 2-dr., $420*. 
CHRYSLER — '55 Windsor 4-dr., $1,100* 
(ps). Hardtop, $120*. 
FORD—'56 Custom 2-dr., $945*, $900. '55 
9 pass, station wagon, $950. 
PONTIAC—’53 Chieftain 2-dr., $185*, 


PORTLAND, ORE. 


(Dealer’s Wholesale Car Auction. 


"52 coupe, 


Sale 


4.) 
$1,380* 
(ps). °55 Century 2-dr. Hardtop, §$1,- 
265°, $975*. °52 Special Hardtop, $370. 
"50 Special 2-dr., $125. 

$1,855* 


(ps), $1,845*° (ps), $1,840* $1,830°, $1,- 
(ps), $1,775* (ps), 2-dr., 
Hardtop, $1,875*; Two-ten 4-dr., $1,680*, 
$1,610*°, $1,600*°. '56 Two-ten 4-dr., $1,- 
350°. °55 Bel Air 4-dr., $1,415* (ps), 
$995*; Two-ten Delray, $1,155*. '54 Bel 
Air Hardtop, $895*. ‘53 Bei Air 2-dr., 
$525; Two-ten coupe, $355, ‘52 4-dr., 
$300°. '50 2-dr., $235. 

CHRYSLER—’'56 NY 4-dr., $1,550* (ps). 

DODGE—'54 Coronet (8) station wagon, 
$530*. Coronet 4-dr., $400*. 


top, $2,065* (ps); 4-dr. sedan, $1,945* 
(ps), 2 at $1,870* (ps), $1,865* (ps); 
Custom 4-dr., $1,590° (ps), $1,450°. °56 
Fairlane Victoria, $1,475* (ps). °55 Fair- 
lane 4-dr., $1,090*. °54 Crest Victoria, 
$705* (ps). Victoria, $450*, 2-dr., 
$255*. ‘51 conv., $300*%; 4-dr., $260*; 
2-dr., $110, "50 2-dr., $205*. 
MERCURY—’56 Monterey (8) station wag- 


on, $1,455* (ps); Hardtop, $1,105*. °55 
Monterey Hardtop, $800*°. °54 Monterey 
4-dr., $605* 4-dr., 


PACKARD—’53 Clipper 2-dr., $75* (ps). 

Belvedere Hardtop, $2,- 
335°. °56 Belvedere Hardtop, $1,345*; 
Savoy 4-dr., $1,050*. °53 4-dr., $250. 

PONTIAC—’55 Star Chief Hardtop, $1,- 
280*. °51 Star Chief 4-dr., $150*. 

MISCELLANEOUS—’55 Studebaker %-ton 
pickup, $745*. ‘51 GMC %-ton pickup, 
$405; International panel, $240. °49 
Dodge %-ton pickup, $140. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Wed- 

nesday. Prices are for saie of Feb. 12.) 

(Conditions improved somewhat in gen- 
eral. However, prices still about $100 per 
unit off. Sold 122 cars out of 163 offer- 
ings.) 

BUICK—’57 Special 2-dr., $1,665*. "55 Spe- 
cial 4-dr., $800°. '54 Super 2-dr., $415*. 
"53 Special 2-dr., $335*. "52 RM 4-dr., 
$195°*. Super 4-dr., $125. 


CADILLAC—’53 (62) 4-dr., $705*. 49 2- 


CHEVROLET—’57 Bel Air (8) 4-dr., $1,- 
655* (ps), $1,615*, $1,605*; Two-ten (8) 
2-dr., $1,150, $1,145, °56 Bel Air 2-dr., 
$1,285*, $1,095; Two-ten 2-dr., $1,115*, 
$805. Bel Air 4-dr., $975, $895, $845, 
$755; Two-ten 2-dr., $750; conv., $750. 
"54 Bel Air 2-dr., $680; Two-ten 2-dr., 
$510. '53 4-dr., $495. °52 station wagon, 
$290; 2-dr., $300. '51 2-dr., $305, $275, 
$205. '50 2-dr., $115. 

OHRYSLER—’51 NY 2-dr., $130* (ps). 

DODGE— 57 Custom Royal 4-dr., $1,625*. 
‘56 Royal 2-dr., $1,315*. °53 Coronet 4- 
dr., $215*; Meadowbrook 4-dr., $150. 

F OR D — '57 Fairlane (8) 2-dr., $1,330; 
Custom (8) 2-dr., $1,330, $1,265; 4-dr., 
$1,390*. '56 Parklane station wagon, $1,- 
420°; Fairlane Victoria, $1,145*, $1,115* 
(ps); 2-dr., $1,010*; Custom 4-dr., $975*, 
$840, $830*; 2-dr., $1,210*, $1,025, $1,- 
005, $980, $795. °55 Fairlane (8) Vic- 
toria, $975; 4-dr., $965; 2-dr., $825*, 
$795*; Custom 4-dr., $730*°, $655; 2-dr., 
$825, $745; Main 2-dr., $600. '54 Crest 
2-dr., $635*; Custom 2-dr., $690° (ps), 
$580, $505, $350; Main 2-dr., $515. °53 
Custom 4-dr., $325, $305°, $265, $260, 
$215; 2-dr., $430, $410; station wagon, 
$475;. Crest Victoria, $320°. ‘52 2-dr., 
$270, $265; Victoria, $340, $180, $135*; 
Main 4-dr., $265*. °51 2-dr., $225, $140, 
$125. 2-dr., $270. 

MERCURY—’56 Custom (8) 2-dr., $1,100*. 
"54 2-dr., $490. 

NASH—’'53 2-dr., $295. 


OLDSMOBILE — ‘56 (88) 4-dr., $1,515* 
(ps). (88) 2-dr.,. $1,235°. (88) 
4-dr., $645°. '51 2-dr., $300°. 2-dr., 
$155*. 

PLYMOUTH—’55 (8) station wagon, $960* 
(ps); Plaza (6) station wagon, $915; 
Savoy 4-dr., $720, $715; Belvedere (6) 
4-dr., $860°*. 2-dr., $140. ‘51 4-dr., 
$155. 

PONTIAC—'56 Chieftain 2-dr., $640. ‘54 


Catalina, $505*° (ps). '52 2-dr., $160. '51 
4-dr., $190. 


(ps); (62) coupe, $3,485* (ps). '56 Eldo- 
rado conv., $2,800* (ps); (62) conv., $2,- 


830° (ps), $§2,800° (ps); 4-dr., $2,450*° 
Model Breakdown (ps). °55 (62) conv., $1,975* (ps). "54 
(62) coupe, $1,750* (ps), $1,500° (ps) 
Of Auction Averages $1,450* (ps). '53 (62) coupe, $820* (ps), 
Feb., 1958 Jan., Dec., $775* (ps). °52 4-dr., $625* (ps). ‘51 
To Date 1958 1957 conv., $500°%; 4-dr., $465*. °50 4-dr., 
6 856 $500*, $310°. °49 4-dr., $320°, $235. 
$2,865* (ps), $2,675*° (ps), 3 at $2,650*° 
1,178 1,161 1,269 (ps); Biseayne (8) 2-dr., $2,140. Cor- 
939 vette, $2,600*; Two-ten (8) station 
599 604 631 
359 367 391 $1,775*; 4-dr., $1,595*; Two-ten 
2 (6) Delray, $1,400; Bel Air (8) Sport 
sedan, 2 at $1,835°; 4-dr., $1,790* (ps), 
$1,775* (ps), $1,770* (ps), $1,765* (ps), 
, 4 1,04 ’ ps); conv., $1, Py, e r 
Average $1,01 $1,043 (8) conv., $1,500* (ps); Sport sedan, 
$1,370*, $1,345*; Two-ten Delray, §$1,- 
275*, $1,235°; station wagon, $1,165; 
$440. Champion 2-dr., $1,025, $875; 2-dr., $935; 
dr., $115. station wagon, $1,150. ‘55 Bel Air (8) 


Sport coupe, $1,350* (ps), $1,230*, §910*; 
conv., $1,155* (ps); 4-dr., $810; Bel Air 
(6) station wagon, $855; Two-ten station 


WILLYS—’' 54 2-dr., $300. 
MISCELLANEOUS—’56 Volkswagen 2-dr., 


$1,215. Ford pickup, $550. °54 Ford 
- i. Ford pickup, wagon, $1,275*; 4-dr., $745; One-fifty 
pe pickup, $580. °20 P P 2-dr., $630. °54 Bel Air Sport coupe, 
$850°; 4-dr., $780; One-fifty station 


wagon, $625°; Two-ten Delray, $515; 4- 
dr., $480. '53 Bel Air Sport coupe, $665*; 
4-dr., $465, $450; Two-ten 4-dr., $515°*; 


LOS ANGELES 


(Harold Henry’s Los Angeles Auto Auc- 


ion. esday, Prices are for| $405; conv., $215; One-fifty 2-dr., 
Century Riviera, $1,305* (ps); Super 4- cH 
dr., (ps), (ps); Special RYSLER St. Regis, $1,535 
Riviera, 2-dr., conv., (ps); Windsor 4-dr., 


NY 4-dr., $380° (ps), $360. 
DeSOTO — '57 Firesweep Sportsman, $1,- 

850°. Firedome 4-dr., $455°; club 

coupe, $230*. ‘52 Custom 4-dr., $190*, 
DODGE—’56 Royal (8) Lancer 2-dr., $1,- 


Century Riviera, $850°; 4-dr., $745; 
Super Riviera, $850° (ps). ‘53 Super 
Riviera, $500*, $395°. '52 Riviera, $270. 
Special Riviera, $250°, $165*. 
Special 4-dr., $100*. 


dr., $300°. STUDEBAKER — ‘55 Commander 4-dr.,| CADILLAC — '57 coupe de Ville, $4,000* (Continued on Page 45, Col, 1) 
A 


And used bus sales will it! 
Take look around. 

see big market 

for this great seller. 


Used buses move fast 
schools, churches, scout troops, 
contractors, hundred- 
and-one organizations 

your sales area. you’ 


CHECK THESE FEATURES: 
prices for big profits 
Transit buses, seat passengers 
Continental gas engine, rugged body 
13,540 Ibs., ft. long, ft. wide 
fine shape, ready roll 


PHONE, WIRE WRITE TODAY! 


Leo Nowicki, general manager, 
Department Street Railways, 

11200 Shoemaker, Detroit 13, Michigan 
(Detroit, Walnut 1-4800, a.m. p.m.) 


(psy, 
$650, 


The following prices include the sug- 
gested base factory list prices, Federal 
excise tax amounts and suggested dealer 
delivery-and-handling charges, Not in- 
eluded are variable items passed on to 
the retail buyer, such as State and local 
taxes, transportation charges and op- 
tional equipment, 
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Current Prices Cars 


4 


ur, 


2- 


56.50; 
dr. 


sed., 
399.50; 2- dr, hardtop, $2,328.50. Belvedere 
—4-dr. sed., $2,439.75; 2-dr. sed., $2,288.59; 
4-dr. hardtop, $2,527. 50; 
(V-8 std.), 


$2,254.25; 


conv. 


$2,028.25. Savoy—4-dr. sed., 


4-dr. 


hardtop (V-8 std.), 
tion Wagons (Suburbans)—2-dr. 2-sext De. 


2-dr, 
$ 
$ 


$2,304 75; 2. 
hardtop ‘32. 


hardto $2,. 
2,762. 
3,066.50. Sta. 


luxe, $2,431.50; 4-dr. 2-seat Deluxe, $2 
(Copyright, 1958, Automotive News) 3-seat stat. wag., $3,803. hardtop, $3,425; 2-dr. hardtop, power steering, power brakes standard 485.50; 2-dr. 2-seat Custom, §2, 553.25: 
BUICK—Special—4-dr. sed., $2,700; 2-dr. 4-dr. sed., $3,818; 4-dr. hardtop, $3,955; | Citation—4-dr. hardtop, $3,615; 2-dr. hard- a!! models.) 4-dr. 2-seat Custom, $2,607; 4-dr. 3-seat 
$2,636; 4-dr. hardtop, $2,820; $3,878. New .Yorker—4-dr. top, $3,535; conv., $3,801. Station Wagons MERCURY—Medalist—4-dr. sed., Custom, $2,747; 4-dr. 2-seat $2,. 
hardtop, $2,744; ¢onv., $3,041; 4-dr. 2-seat | Sed., $4,295; 4-dr. hardtop, $4,403.50; 2-dr. —Roundup—2-dr. 2-seat, $2,876. Villager— 2-dr. sed., $2,547. Monterey—4-dr. sed., 759.75; 4-dr. 3-seat Sport, $2,899.75 or 
stat, wag., $3,145; 2-seat hardtop| hardtop, $4,346.50; conv., $4,760.50; 2-seat, $2,933; 4-dr. 3-seat, $2,990. $2,721; 2-dr. sed., $2,652; 4-dr. hardtop, sed., EDS 
4- ,083, - D—2-dr. ,173;) 5 3, ssio -dr. ; -dr. | 2-dr. hardtop, con 
stat. wag., $3,831. Super—4-dr, sed., $3,-| ing standard on Saratoga, New Yorker and FORD—(Prices are for six-cylinder mod- | COMV., $3,536; Turnpike Cruiser 4-dr. | wag., $3,088. Super Chief—4-dr. sed. $2, Tr 
557; conv., hardtop, dr. hardtop, $6,072; 2-dr. hardtop, Custom 300.) Custom $3,944; hardtop, $3,867; hardtop, $3,210; $3,122; 
$5,112; hardtop, $5,002; conv., (Turbo-Drive, power $2,109; 2-dr. sed., $2,055; business Station 2-seat 2-seat stat. wag., $3,350. 
Dynafiow standard Cen- ing, power brakes standard all models.) sed., $2,275; $3,035; hardtop, $3,481; conv., $3,586. 
tury and Super; Flght-pitech Dynflow DeSOTO — Firesweep — 4-dr, sed., $2,- | 9¢4., $2,221; 4-dr. hardtop, $2,418.73; 2-dr. $3,105; 4-dr, 3-seat Commuter, $3,201; 2-dr. RAMBLER — American -—— Deluxe 2-dr, ce 
standard on Roadmaster 75 and Limited. | hardtop $2,963;° hardtop, $2, 354. 12. Fairlane 500—4- dr. sed., | 2-Seat Voyager, $3,535; 4-dr. 2-seat Voya-| sed.. $1,789; Super 2-dr. sed., $1,874, « st 
Powering steering standard on Super, Road- top, $2,889.50; conv. 3 $3 218.50: 4-dr 2. $2,427.72; 2-dr. sed. $2,373.72; 4-dr. hard- | 8€T, $3,635; 4-dr. 2-seat Colony Park, | Deluxe Six—4-dr. sed., $2,047. Super Six— w 
master 75 and Limited. Power brakes stat was. $3 286: stat. | $2, 498. 72; -dr. hardtop, $2,434.72: $3,775. (Multi-Drive Mere-O-Matic, power | sed., $2,212; 4-dr. hardtop, $2,287 Tr 
standard on Roadmaster 75 and Limited.) | wag., $3,408, Firedome-——4-dr, sed., $3,085; | COMV., $2,649.88; retractable hardtop (V-8 | standard on Park | 4-dr. 2-seat stat, wag., $2,506. Custom Six 
Sedan Ville 4-dr. hardtop, $5,497; Coupe hardtop, $3,675; conv., $3.972; 4-dr. 2-seat $2,971; hardtop, §2,893; conv., 4-dr. 2-seat 
Sixty hardtop, $6,232. Sertes| Fireflite and Adventurer. Power brakes (4-passenger), hardtop, conv., $3,529: 4-dr.|822: 2-seat stat. 
power brakes standard on all models.) 529.50; 2-dr. sed., $2,448.75; 2-dr. hardtop, $4,945; 2-dr. hardtop. | hardtop, $4,020; conv., $4,300, Jet- $1,874: 2-dr, sed. $1,795; $3 
cylinder modeis. For V-8s, add $107.) Del- ~ conv, $5,758.50. brakes standard on Series 98.) | $2.253; 2-dr. sed., $2,189. Commander V-§ 2- 
util. sed., $2,013, Flite, power steering, power brakes stand- hardtop, $3,262; 4-dr. 2-seat stat. 2-seat Provincial stat. wag., $2,644. 
sed., $2,440; sed., $2,386; 4-dr. $3.1 sed., $3,030; hardtop, and power brakes are stand- hardtop, Hawks—Silver Hawk LIN 
Impala hardtop, $2,586; Impala conv., $2,-| J0%5 Ww “ae we _> oP, $3. 45.25. | dr. ~ top, $4,951; 2-dr. hardtop, $4,803. PLYMOUTH—(Prices are for six-cylinder | 352; Golden Hawk V-8 2-dr. hardtop, C: 
734, Station Wacons—2-dr. 2-seat Yeoman, os i — 7 -dr. -seat Suburban, ye -dr. sed., $5,565; 4-dr. hardtop, | models. For V-8s, add $107.) Plaza—4-dr. | $3,282. (Overdrive standard on Golden ME! 
$2,413; 4-dr. 2-seat Yeoman. $2,467; 4-dr. | $2.‘ -25; 4-dr., 2-seat Sierra, $3,034.75; | 85.565; 2-dr. hardtop, $5,318. (Turbo-Drive, | sed., $2,169; 2-dr. sed., $2,117.50; bus. cpe., | Hawk. Heater standard on Seotsman.) 9¢ 
2-seat Brookwood, $2,571; 4-dr, 3-seat| a r. 3-seat Sierra, $3,176.25; 4-dr, 2-seat te 
Brookwood, $2,678; 4-dr, 2-seat Nomad, Sierra, $3,212.25; 4-dr. 3-seat Cus- $1 
CHRYSLER — Windsor — 4-dr. sed., $3,-|2-dr. hardtop, $2,593. Pacer—4-dr. sed., 
$3,279; $2,735; 4-dr. hardtop, $2,863; 2-dr. hard- 
All States for December, 1957-1956 
7 4- 
Paulin Builds $400,000 Deal Truck registrations states 
are released here weekly, as | grock-| Chev nter- | ‘} 
ing lounge and snack bar for 1067 
‘The information contained in this report has been compiled from official state documents. Eve reasonable recaution ha been 4 
i °. insure accuracy of this report to the extent of the registrations received and tab lated at the time the revort is published. . 
six exists to the four streets sur- at the new dealership. |R. L. Polk & Co. cannot assume any liability by reason of inaccuracies or omissions.""—R. L. Polk & Co. _ = ' mi ar 
Fassenger hegistrations, tates for December, 1957-1956 
4 
Car registrations 
Co. 
Previous Report 6141) sie) 237; 96992) 4869) 1513| 4332) 10010; 23560; 44284) 624; 1600 21857 65355; 21797| 15947! 152852! 135] 13588| 315412 
56 18} 2 2 65 8 130} 724 it 2 218 1952 281 74 1782| 253) 327| 2717 74 32 5524 
New Mexico 4). 55 112 164 3% 616 7; 729 167 752 160! 149 1294) | 21; 
New York 2 1015 286 824 1517 335! 6993 758? 9425 3008 1249 8465 3331| 2233) 18286) 20) 36! 38r| 2356) 38288 u 
Oregon 150) 182 54 12} 60 270; 22) 1633 256 114 1353 297 2298 | 66} 232 
Texas 264 s 357 160 7%|  2175| ‘3770 7214 | 10573 22% 745| 10348; 2605 1738| 17732 265 274 809! 33462 
Washington 205 16 il 67 7 60 367 710 1732 38 175| 2070 267 131 1709 2761 71 72 6377 t 
*56| 109 23 13 32 177 63 5 ioe 325 678 1495 ~~ es 1716 303 66 1262 289 249 2169 it 64 75 365| 5180 a 
For December ‘56) 5573) 630 753 1593 8549; 8192 9327 43649| + 82716) 138357 |_ 162376} 40105) 11856) 129111) 34720 243752 660! 5707) 6367} 10301| 51406! 
Year's ‘57 91469; BM 9474| 117330| 106436 en 103915; 73|1818169| 394553) 141209|1456268| 37159% 5169| 62565 199365 | 5982342 
Total 70867; 7145} 11822) 25271) 115105) 106853) 10460} 100766 483756 3| 1375343 1694108] 529371| 132952] 1565399| 437896] 358668/3024286| 28396; 74402| 104798| 94908/5955248 
information contained this report has been compiled from “from official state Every reasonable the time the report Polk Co. cannot assume any liability reason 
precastion has been exercised insure accuracy this report the extent the registrations received and inaccuracies Polk Co. 
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isv*, Coronet 4-dr., $650° (ps). '51) 
Hardtop, $2,-| 


‘58 Skyliner, $2,875* (ps); | 
lane (8) 500 Victoria, $2,530* (ps). '57 
Fairlane (8) 500 Victoria, 
(ps), $1,850% (ps), $1,845* (ps), $1,825* 
(ps), $1,820*, $1,810* (ps); club sedan, 
81.685* (ps), $1.610*; Fairlane (8) sedan, 
1.545%; Ranch Wagon, $1,860" (ps); 
Country sedan, $1,800* (ps); Del Rio 
station wagon, $1,575*; Custom Ranch 
Wagon, $1,.600%; 2-dr., $1,485*. 
Thunderbird, $2,395*, $2,375", $2,200*, 
€2,.175*, $1.950*; Country sedan, $1.450*, 
£1,360*, $1.305*; Fairlane (8) Victoria, | 
$1,400* (ps). $1.300* «ps), $1.255*. $1.- 
Custom Ranch Wagon, $1,200*, 
$965; 4-dr., $875; Main 2-dr.. $750. ‘55! 
Country sedan, $1.140* Fairlane | 
«S) Crown Victoria, $1,080* ‘ps!; conv., 
SS00* ; 


$ss0*; Custom (8) 2-dr., 4-dr., | 
$725, $670; conv., $700°; Main 2-dr., 
Custom 2-dr., $565*, $420; 
4-dr $400: Main 4-dr.. $399; coupe, 


$335. °53 4-dr., $425; conv., $390; 2-dr.. 
$360, $315; sedan, $295*, $255*. ‘52 sta- 
tion wagon, $415; Victoria, $370, $330°; 
9-dr., $220*, $180*; 4-dr., $170. "51 4-dr., | 
$155, $115; 2-dr., $140° 

HUDSON—54 Jet sedan, $420. '53 Hornet | 
club coupe, $225*. °52 4-dr., $115. | 

LINCOLN — ‘57 Premiere 4-«ir., $3,285° | 
(ps). "56 Capri coupe, $2,030* ‘ps). °53) 
Capri coupe, $590*. 


MERCURY —- ‘57 Monterey Phaeton, $1.- 
995* (ps); conv., $1,950* ‘ps). "56 Mon- | 
terey coupe, $1,400* (ps); Phaeton, | 
$1,060"; 4-dr.. $925* (ps); Montclair 
conv. $1.350* (ps). $1,350*; Custom, 
coupe, $940. °55 station wagon. $1,100°; | 


Monterey coupe. $950* (ps). "54 Monterey | 
coupe, $675*. ‘53 Monterey coupe, $625* 


(ps), $615. 8605; 4-dr.. $330; Custom 
4-dr.. $405 

NASH —-'53 Ambassador Country Club, 
$510*. 

OLDSMOBILE— "5S (98) Holiday, $3,750* 
(ps). "57 (SS) Super 4-dr 2.225° (ps); 


Holiday, $2,150* (ps). "56 (98) Holiday, 
$1.685* (ps); (88) Holiday coupe, $1,580* 
ps), $1.300*, "55 (SS) Holiday, $1.245*. 
$1,150* «ps), $1,.105*; 4-dr., $1,060", ‘54 
‘98) Holiday, SS895*; conv.. SS35*; (SS) 
2-dr.. SS45* ‘ps), S$700*. ‘53 Holiday. 
S650* (ps); 4-cr., $400° (ps). “52 2-dr., 


$390*: Holiday, $285*. ‘51 Holiday, 
$245°, $235°*; 4-cir.. $150° 
PACKARD — 55 ‘“‘400°' Hardtop, $1,945* 


(ps). "54 4-dr.. $750° (ps), $490°. 
PLY T H—'SS Belvedere Sport 
coupe. $2.525* (ps). Fury Hardtop. 
$2.415* ‘ps'; Suburban, $2.175* (ps); 
Belvedere 4-cr.. $1,.725*; Savoy 4-«ir., 
£1.405*; Plaza 4-dr.. $1.195. ‘56 Beive- 
dere Sport coupe, $1,.275*:; $1,005°. 
‘55 Savoy sedan, $625*. ‘52 4-dr.. $120, | 
$105. ‘51 Suburban, $340; Sport coupe, | 
$155 
PONTIAC —'57 Chieftain Catalina, $1.790°*. 
‘56 Chieftain Catalina, $1,195"; Star 
Chief Catalina, $1,.125* ips). ‘55 Star) 
Chief Catalina, $975* (ps). ‘54 Star Chief 
4-dr., $550°; Chieftain 2-dr., $465, $400°. 
"53 conv., $255°. °52 conv., $135°. 
Catalina, $230°, 8160°*. 


RAMBLER—'57 Cross Country, $1.700*. 
"55 Cross Country, $1,110*; 2-cdr.. $680. 
STUDEBAKER - "53 Commander sedan, 


$290. 


MISCELLANEOUS MG roadster. $2.- 


125. ‘57 Ford Ranchero, $1,495: Volvo 
2-dr., $1,440. ‘56 Ford ;-ton pickup. 
8825; ‘>-ton pickup, $800; Porsche, $1.-! 
910; Volkswagen 2-dr.. $1,240; Interna- | 
tional “%-ton pickup, $890. "55 Chevrolet 
pickup, $699, $565; Ford ‘\-ton! 
pickup. $810, $730, $400; Volkswagen 
2-dr.. 2 at $1.125. "53 Thames panel, | 


$140. "48 Dodge *-ton pickup, $165. 


NEW YORK CITY 


(Skyline Auto Auction, Sale every Tues- 
day. Prices are for sale of Feb. 11.) 

(Market continues te be strong in the 
New York area. Lack of trade-ins on 
mew cars has good clean used cars in 
strong demand, Ketall used car business 
picking up. Sold 91 cars out of 131 con- 
signments.) 


BUICK 


‘57 Special 4-dr., $1,610*. "55 Su-| 
per 4-cr., $1,070*; Special Hardtop. $1,-| 
100*, $790. °'54 Special Hardtop. $715*. 
‘53 RM station wagon, $570*. Super 
Riviera, $220". 


CADILLAC—'57 (62) 4-dr., $3,550". ‘55 
4-dr., $1,800°, ‘52 4-dr.. $550°; 2-dr., 
$460°. | 


One-fifty 4-dr., $605*; station wagon, 
$1,045. '55 Bel Air 4-dr., $855; Two-ten 
2-dr., 2 at $730, $520; One-fifty 2-dr., 
$565; station wagon, $745. "54 Two-ten 
4-dr., $500; One-fifty station wagon, 
$600*. $550*; 4-dr., $380, $225. '52 4-dr., 
$200*; 2-dr., $110; conv., $190*; station 
Wagon, $135. 

CHRYSLER—'55 NY St. Regis, $985*. ‘53 
Windsor 4-dr., $370*. ‘52 Windsor New- 
port, $165*. "51 4-dr., $175*. 

DeSOTO—'52 Sportsman, $270*. 

DODGE—’53 Coronet 4-dr., $300*; 2-dr., 
$205°. 

FORD—’58 Custom 4-dr., $1,625. Fair- 
lane (8) 2-dr., $1,435, $1,430*°; Custom 
2-dr., $1,160. ‘56 Custom 4-dr., 
Fairlane 4-dr., $835; conv., $825*; Main 


State 


Auctioned Oregon 


PORTLAND, Ore.—Buyers 
used motor vehicles paid 
average $955 for ten 1956 
Chevrolet four-door sedans with 
standard transmission and av- 
erage $1,050 for four sedans 
the same make and model with 
automatic transmission. 

Seven other 
doors with standard transmission 
brought average $755 each. 
About 300 persons participated 
the auction. 


4-dr., $715. Custom 4-dr., $730, 
$720*; Main 2-dr., $560*; Fairlane 2-dr., 
$760*, °54 Country Squire, $705*; Main 
2-dr., $395, $385. '53 Main 2-dr., $275; 
4-dr.. $175; Custom 2-dr., $355*,. °52 
Main 4-dr., $105, 

HUDSON—'53 Hornet 4-dr., $205*. 

LINCOLN —’53 Cosmopolitan Hardtop, 

$385*. 

MERCURY — '56 Monterey Hardtop, $1,- 
335°. °55 conv., $910*. °54 Monterey 
Hardtop, $640*. '53 2-dr., $410. 

OLDSMOBILE—-'56 (88) Holiday, $1,475*. 
‘54 (88) Super Hardtop, $890*; conv., 
$680*. "53 (98) 4-dr., $305*. "52 Hardtop, 
$265*. 

PACKARD—'55 Patrician 4-dr., $1,010*; 
Panama Hardtop, $830*. ‘54 Clipper 4- 
dr., $360, '52 4-dr., $140. 

Belvedere Hardtop, 
$1,695*. station wagon, $1,000* ‘55 
Plaza 4-dr., $410. "54 Savoy 4-dr., $425*. 
"53 4-dr., $170. 

PONTIAC—'56 Chieftain Catalina, $1,290*. 
Chieftain 4-dr.. $315*; 4-dr., $190. 
STUDEBAKER Commander 4-dr., 
$140*; Land Cruiser 4-dr., $140 
MISCELLANEOUS "56 Chevrolet 

pickup, $710. 


VALDOSTA, GA. 


‘Tom Hewitt Auto Auction, Sale every 

Friday. Prices are for sale Feb, 14.) 
(We had a real big sale today, Lots of 
cars were here and lots sold for the high 
dollar.) 

Special Hardtop, $1,960*, $1.- 
800°, °56 Century Hardtop, $1,.250*. °55 
Special 4-dr., $1.180*; Super coupe. 
$990*. 4-dr.. $340. ‘52 2-dr.. $280. 
"50 4-dr., $100°, '49 4-dr., $300 

CADILLAC—'57 (62) 4-dr.. $3,150°. ‘56 
sedan de Ville, $2.460*. coupe, $370°. 

CHEVROLET—'58 Nomad station wagon, 
$2.500*;: Impala Hardtop, $2,500*; Bel 
Air 4-dr., $2,250°. ‘57 Two-ten 4-dr.. | 
$1,655* (ps). "56 Bel Air 4-dr., $1,275* 
(ps); 2-dr., $1,225*;: Two-ten 4-dr., $1,-/ 
050°. '55 Bel Air Hardtop, $1.075*; 4-dr., 
$750; Two-ten 4-dr.. $600*; 2-dr., $450. 
"54 Bel Air 4-dr., $600; Two-ten 4-«r., 
$575. Two-ten 4-dr.. $430°; Bel Air 


1. -ton 


2-dr., $255. °52 4-dr.. $345. ‘51 2-dr.. 
$270. °49 sedan, $285. 
CHRYSLER.°57 NY coupe, $2,165*. ‘53 


4-dr., $310°. 

DODGE—'57 station wagon. $2,050*. 

FORD.-5S8 4-dr. station wagon, $2.350*; | 
4-dr. station wagon, $1,650*°;: Fairlane | 
2-dr.. $1,450°; 4-dr.. $1,200; Custom 
dr., $1,.370° ‘ps); 2-dr.. $1,.340°. ‘56 
Fairlane 4-dr., $1,200*; Victoria, $1,140* | 
(ps); 2-dr.. $1,050; Country sedan, §$1,- 
295°; Custom 4-dr., $1.110*; Ranch’ 
Wagon. $975. ‘55 Fairlane 4-dr., $970*; 
Ranch Wagon, $775. ‘54 Custom 4-dr., 


$660°; 2-dr.. $540°. ‘53 Crest Victoria, | 
$500°; 2-dr.. $350. "51 2-cdr.. $260. 
HUDSON 4-dr.. $250 
LINCOLN—’53 coupe, $565* 
MERCURY Montclair 4-dr.. $1,030°| 


(ps); Medalist 2-dr.. $875. ‘55 Montclair 
sedan, $760* (ps); Monterey 4-dr., $740*. | 
‘54 coupe. $325*. ‘53 coupe, $370°. ‘49 
2-«dr., $225 | 
OLDSMOBILE—'57 (98) Hardtop, $2,265*: 
(88) Hardtop, $1.795*. "56 (98) Hardtop, 
$1,750*; (88) Hardtop. $1,400°, $1,310*. | 
"55 (98) Hardtop, $1,.240*. (98) 4-dr., | 
$825°: (SS) 4-dr.. $800*. °51 4-dr., $260°. 
PLYMOUTH .°55 Savoy 4-dr.. 8660: Bel-| 
vedere 4-dr.. $560. ‘54 station wagon. 
$355. ‘52 station wagon. $210. 
PONTIAC— "58 Star Chief Hardtop. 
850°. Chieftain 4-dr.. $2.050°. 
"54 coupe. $700*; 4-dr.. $455°*. | 
STUDEBAKER— ‘52 coupe, $155. 
$325. 
MISCELLANEOUS.-°58 Renault 4-dr.. $1,-| 
240. "S57 Chevrolet %-ton pickup. $1.050. | 


pickup. $470. '51 GMC 1-ton truck, $180, | 


OMAHA 


‘Richard Abel Auto Auction, Sale every 
Thursday. Prices are for sale of Feb. 13.) 

(Demand for ‘52, ‘53 and ‘54 cars. 
Prices holding to slight increase, Sharp 
ears bring top 

RM 4-dr., $575* (ps) 

CADILLAC—"54 (62) 4-dr.. $1,575* 
$1.500° (ps). 

CHEVROLET.—'57 Two-ten (8) 2-dr., $1,- 
475. ‘56 Bel Air station wagon, $1,575* 
(ps); Two-ten (8) 4-dr.. $1,150°; 2-dr., 
$1,025. '55 Bel Air 2-dr.. $980: Two-ten 
(6) Delray, $920; 2-dr., $850. '54 Bel Air 
Sport coupe, $745*; Hardtop, $685*: Two- 


(ps), | 


ten 2-«dr., $575; 4-dr.. $510, $485. °53 
4-dr.. $485*; conv., $485°. 

CHRYSLER -- ‘53 Windsor 4-dr., $350* 
(ps). 

DODGE—'57 Custom Royal Lancer, $1,890* 
(ps). 


FORD—'57 Fairlane (8) 500 4-dr. Victoria, 
$1,795* (ps); 4-dr., $1,740*; 2-dr., $1,- 
675* (ps); station wagon, $1,770*: Fair- 
lane Victoria, $1,630* (ps); Custom 300 
2-dr., $1,425. '56 Fairlane Crown Vic- 
toria, $1,490* (ps); 4-dr.. $1,065*; Cus- 
tom 2-dr., $1,175; 4-dr., $1,040*, $885. 
"55 station wagon, $1,125; Fairlane 4-dr., 
$1,025*, $995°. ‘53 Victoria, $580*; 
4-dr., $385. ‘52 Victoria, $410*. 

HUDSON—'55 Hornet 4-dr., $785*. 

MERCURY—’'57 Montclair Hardtop, §$2,- 
115° (ps); Monterey 4-dr., $1,850° °55 
Montclair Hardtop, $1,195* (ps), $1,135*; 
coupe, $1,055*. ‘51 4-dr., $150*. 

OLDSMOBILE — ‘55 (98) 4-dr., $1,275* 
(ps). "54 (88) Super 4-dr., $1,035* (ps). 
"53 (88) Super 4-dr., $990* (ps). 

PLYMOUTH—'56 Savoy 4-dr., $1,015*. 
Savoy club sedan, $650*°. "54 sedan, $585, 
$400°. 

PONTIAC—'55 Star Chief sedan, $930*; 
Chieftain 2-dr., $745, $635. °54 Catalina, 
$805* (ps). '51 4-dr., $155*. 

RAMBLER—'58 station wagon, $2,260*. 

MISCELLANEOUS — ‘56 Chevrolet 2-ton 
truck, $1,500. '55 Chevrolet %-ton pick- 
up, $810. '54 International %-ton pickup, 
$425. GMC %-ton pickup, $525. 
Chevrolet %-ton pickup, $490. ‘51 Ford 
%-ton pickup, $475; GMC %-ton pick- 
up, $350. Ford \%-ton pickup, $240. 


ALBANY 


(Tim Anspach Dealer’s Auto Auction. 
Sale every Monday. Prices are for sale of 
Feb. 10.) 

(Sunday’s severe 40-mile winds and 
snow blizzard cost the auction here today 


the worst setback in our history. Ma- 

rooned cars and snow drifts 12 to 15 

feet high across the highways paralyzed 

traffic from Albany to Buffalo, At least 

100 cars and car buyers were kept at 

home, the market was slow and narrow, 
however, ready cars sold at strong prices 

as usual, 48 cars sold out of 73 offer- 
ings.) 

BUICK—’56 Super 4-dr., $1,100* (ps). 
Special Riviera, $1,210*; Century Rivi- 
era, (ps). Super 4-dr., 
(ps). RM 4-dr., $420* (ps). Spe- 
cial $200. 

(62) 4-dr., $2,385* (ps). 
"53 (62) 4-dr., $975* (ps). 

CHEVROLET — '56 Two-ten (8) station 
wagon. $1,400*; Two-ten (6) station 
wagon, $1,100; 4-dr., $975, $935; 2-dr., 
$925, $920. 55 Bel Air (8) 4-dr., $1,- 
050*, $950*; Two-ten (8) station wagon, 

(Continued on Page 47, Col, 1) 


MOVING CARS? 


THE BEST WAY 
TROYLER AUTO HAUL-A-WAY 


This ad is sponsored in the interest of the 
Avto Havl-A-Way Industry by 


THE TROYLER CORP. 
1401 MEYLERT AVENUE, SCRANTON PENNA. 


MANUFACTURERS THE MOST ADVANCED 
AUTO HAUL-A-WAY AND SPECIALIZED TRAILERS 


STUDEBAKER TRUCKS 
OFFER NAPCO 


Napco 4-Wheel Drive offers the opportunity for more 
sales for TRANSTAR Dealers more profits 
satisfied customers like this one. 


New TRANSTARS 


3 


“everywhere” with Napco 
Wheel Drive from undeveloped farm land 
crossing creeks. TRANSTAR with Napco gets you there! 


IVE 


Here’s exciting news from and 
STUDEBAKER. 


The Napco Drive now of- 
fered regular production option equip- 
ment all Transtar Trucks the 
and ton weight classifications. 


This opportunity which 
BAKER Transtar Dealers have been wait- 
ing for. They can now offer their custo- 
mers dependable off-the-highway vehicle 
with surging power all wheels easy 
finger-tip shifting stick control 
operation...high road clear- 
ance that protects parts which are vul- 
nerable ordinary 4-wheel drive trucks 
conveniently located power 
take-offs ... plus all the regular 
features. 


Napco proud that can join the 
technical advancement STUDEBAKER. 
Napco expresses its thanks the many 
Transtar Dealers for their 
past fine cooperation and pledges con- 
tinued fine service and high quality prod- 
ucts both which are tradition 


NAPCO 


AXLE DIVISION 


Napco Industries, Inc. Minneapolis 11, Minnesota 


Rough, steep grades level out for TRANSTAR 


that equipped with Napco 4-Wheel Drive. And these 


powerful trucks can really haul their share. 
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Auto News from Japan 


Vehicle Exports Expected Set Record; 
Toyopet Prepares for Sales 


Stuart Griffin 
Staff Correspondent 
exports last 
year were expected top 6,600 
units, registering record high, ac- 
cording the Japan Automobile 
Industrial 

The association further reported 
that Japan had exported total 
590 motor vehicles valued about 
$2,750,000 during November. Ship- 
ments December were expected 
reach the 900-car mark, the 
highest figure for any month. 

Total automobile exports for 1957 
will likely 2.7 times those for 
1956, which this nation exported 
total 2,455 units. 

Toyota Motor Car Co.’s outlet 


the scheduled start func- 
tioning next February with its 
head offices Los Angeles. Two 
Toyopet cars have already been 

The Japanese are 
invade for the first time the luc- 
rative American market for for- 
eign-make small cars. The Toyo- 
pet will sell America for 
between $1,800 and $2,000, 
about the same price range 
the French Renault Dauphine 
(almost), German Volks- 
wagen and the British Hillman 


bigger car than any its com- 
petitors the price range. general business depression 


four-door sedan, with four- 
cylinder engine and room for be- 
tween five and six passengers. 

per hour and have gas con- 
sumption miles per gallon 
fuel. Its standard equipment 
includes heater, radio, clock, rear 
window venetian blinds, and both 
fog and backup lights. 


Japanese Output Sags 


mobiles, excluding three- 
wheeled light trucks, totalled 14,168 
units, registering drop 1,013 
units 6.7 percent from October, 
according the Japan Automo- 
bile Industrial Assn. 

Passenger cars and trucks 
showed particular decreases. Pro- 
duction these vehicles fell off 
350 and 553 units, respectively. 

The association attributed the 
decline November’s production 


under the Government’s continuing 
“tight-money” policy. And associa- 
tion officials forecast further 
reduction production when De- 
cember totals can toted up. 

+ 


Model Given Army 


GLASS-ENCLOSED scale 

model truck, replica the first 
some 4,000 vehicles contracted 
for the Armed Forces 
Japan with Isuzu Motor Car Co., 
has been presented company 
officials the Ordnance Office, 
Army. 

It- will remain there ex- 
hibit symbolic contract perform- 
ance together with ordnance items 
procured the past. 

* 


Toyopet Invades Hawaii 


first two Toyopet Crown 
deluxe passenger cars sold 
the Hawaiian market have left for 
Honolulu aboard the American 


President Lines’ 
son.” 

Toyota has been able report 
considerable success the past for 
its Land Cruiser jeep-type 
but this the first direct saie 
its passenger cars. 


“President 


Simca Crosses 


Record Hours 

NEW YORK.—A new trans- 
continental record was set 
Aronde when crossed 
the hours and three 
minutes. The old mark, held 
Ford, was hours and 
minutes. 

The Aronde left New York 
4:05 a.m. EST, Dec. 19, 1957 and 
arrived Los Angeles 11:08 
p.m., PST, 20. During the 
2,945-mile test, the Aronde aver- 
aged miles per gallon while 
maintaining average speed 
miles per hour. Only nine 
stops were required for refueling. 


New Passenger Car Registrations, Months’ Total, 1957-1956 


1085 


Car registrations 
by states as com- 


‘olk and Co. 


information contained this report has been compiled from official state Every reasonable 


‘precaution has been exercised to insure accuracy of this report to the extent of the registrations received and 
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Used-Car Auction Prices 


(Continued from Page 45) 


<1.080* (ps), °53 Bel Air 4-dr., $450* 


Windsor 2-dr., 


‘55 Coronet 2-dr., $880*. '53 Cor- 


4-cir,, $325°. 


onet 


FORD ’55 Country sedan, $1,070. ‘54 
country sedan, §860*; Custom Ranch 
Wagon, $550; $610; 2-dr., 
$440, °563 Main 2-dr,, $300. '52 Custom 
$220, $200°. 

NASH—'53 Statesman 4-dr., $250*. 

(88) Holiday, 
(ps). "55 (98) 4-dr., $1,250° (ps). "53 
(SS) Super 2-dr., $335°. "52 (88) conv., 
"51 (88) Holiday, $250*; (98) 4- 


$125, '50 4-dr., $140*. 

pLYMOUTH—'56 Savoy (6) 
on. $1,110. °55 Belvedere 4-dr., 
Plaza 4-dr., $750, "51 coupe, $130. 

PONTIAC—'55 Chieftain 4-dr., $685*. 
Chieftain 2-dr., $170°*. 

RAMBLER-—'56 4-dr., $960. 

MISCELLANEOUS — Chevrolet 
delivery, $240. 


FARGO, 


‘Tri-State Auction Co., Inc, Sale every 
Thursday. Prices are for sale of Feb. 13.) 
(Sold 68 cars out of 150 offerings.) 
BUICK—'53 Super 4-dr., $365*. Special 

2-dr., $250°; RM 4-dr., $100°*. 
CHEVROLET—'57 Bel Air 4-dr., $1,765* 
(ps), $1,605*, $1.470*; Two-ten 4-dr., 
$1,540, $1.410. "56 Bel Air 4-dr. Hardtop, 
$1.365*, $1,.285*; 4-dr. sedan, $1,180; 
Two-ten 2-dr.. $850. "55 Bel Air 2-dr., 
$1.065*:; 4-dr. station wagon, $1,010*; 
Two-ten 4-dr.. $870; coupe, $810; 2-dr., 
S795; One-fifty 2-dr.. $730. °54 Bel Air 
4-dr.. $635; Two-ten 2-dr.. $490. ‘53 
sedan, $590*, $480. 
DeSOTO-'56 Fireflite 4-dr., 
Firedome 4-<dr., S800". 
Country sedan, $1,705*; 
lane 4-dr. Victoria, $1,605° (ps); 4-dr.. | 
$1,550* (ps); Custom 300 4-dr., $1,480* | 
(ps), $1,460°, $1,400. '56 Fairlane 4-dr., 
$1.230°, $1.120, $1,065; Custom 2-<r., 
81.105; 4-dr., $1,055. °55 
S970*. $935; Victoria, $910*; Custom 4- 
dr., $905, $855*. Custom sta- 
tion wagon, $725; Victoria, $550; 4-dr.. 
$375, $335. 
HU DSON—'52 
MERCURY 
terey 4-dr., 
dr.. $400°. 
NASH —'51 Ambassador 4-dr.. 
OLDSMOBILE — "54 (88) 
$890°* (ps), $S875* (ps). 
S370* (ps). 
PLYMOUTH 
PONTIAC 
$1,.285°. 


or 
station wag- 
$800*; 


"52 


1,-ton 


‘ae 


$1,320°. 


Commodore 
"54 Custom 2-dr., 
S670* (ps). 


2-dr., $130. 
$690: Mon- 
"53 Monterey 4- 


$135°. 
Super Holiday, 
"52 (98) Holiday, 


"51 Belvedere Hardtop, $150. 
"56 Star Chief 4-dr. Hardtop. 
Star Chief 4-dr., $575. 


STUDEBAKER "53 Commander 4-dr.,. 
$235 

MISCELLANEOUS "S57 Chevrolet ‘-ton 
pickup, $1.225. ‘55 International '<-ton | 


pickup, $625. "54 Ford 2-ton pickup, $700. | 
‘51 Chevrolet i-ton pickup, $435. ‘48 


Chevrolet '-ton pickup, $185. | 
DETROIT 
‘Motor City Auto Auction. Sale every 
Monday. Prices are for sale of Feb. 10.) 


(Buying brisk, Sharp cars still bring- 
ine terrific prices, Sold 149 cars out of 
253 offerings.) 


BUICK Special 2-dr., $1,700*. "56 Cen- | 
tury station wagon, $1,685*; Special | 
(ps), $910°, $700°, $695*°; Century 
sedan, $985*. ‘54 Special 2-dr.. 2 at 
$665°. ‘53 RM 2-dr., $385° (ps). ‘52 


Super 2-dr., $135. '51 Super sedan, $150. 
"50 Super sedan, $215; Special sedan, 
$125°. 
CADILLAC (62) coupe, $600*. 
CHEVROLET—'57 Two-ten 2-dr., 
‘56 Bel Air sedan, $1,150*. Bel Air 
2-dr.. $625°. ‘55 Two-ten 2-dr., $710, 
S705*,. $700°, $675; One-fifty 2-dr., 
S520°. '54 station wagon, $630; Two-ten 
Delray, $575, $475; sedan. $530*°. 
Bel Air conv., $475*, $265*; Two-ten 
sedan, $405*, $330; One-fifty 2-dr.. $250. 


Repair Estimates 
Kansas City 
Require Deposit 


KANSAS CITY.—In move 
discourage estimate shoppers, 
Greater Kansas City body repair 
shops now are requiring deposits 
for written estimates repair 
work. 


Calvin Ham, chairman com- 
mittee which set the plan, said 
deposits will required oral 
estimates those sent directly 
insurance companies. 


said this how the plan 
works: 


customer must make deposit 
ratio the cost repairs. 
goes another shop for 
estimate, also will make 
deposit there. either shop does 
the work, the customer will get 
back both deposits. 


gets more than two esti- 
mates, however, will get back 
only two deposits. 

Ham said many customers get 
the highest the insurance com- 
pany, have the work done for less 
money and pocket the difference. 

The scale deposits: Work 
$100, $1; $250, $2.50; $500, 
$5; $750, $7.50; $1,000, $10; 
more than $1,000, $15. 


$1,360. 


Fairlane 4-dr., 


‘52 One-fifty sedan, $135, "51 sedan, 2 at 

>, $200, $175. 

CHRYSLER—'55 NY sedan, $1,100* 
$925*. °'53 Windsor club coupe, 
"50 sedan, $115. 


(ps), 
$285*. 


DeSOTO—’53 Custom club coupe, $285*; 
sedan, $200*, "52 Firedome sedan, $125. 
DODGE—'56 Royal Lancer sedan, $1,170*; 


Coronet 2-dr., $1,180*. 
$850*. ‘54 Royal sedan, $440*. 
onet sedan, $260. 

Country sedan, $1,815*, $1,- 
750°: Ranch Wagon, $1,675*; Fairlane 
club coupe, $1,705* (ps), $1,615*. °56 
Fairlane (8) Victoria, $1,340*°; sedan, 
$1,120*, $1,080*; station wagon, $1,205, 
$1,165*; Custom 2-dr., $945*, $910. 
Ranch Wagon, $1,000*; Fairlane club 
coupe, $850*; sedan, $700*. °54 Crest 
club coupe, $600*, $555*. 

LINCOLN—'55 Capri sedan, $675*. 

MERCURY—'57 Montclair sedan, $1,960*; 
club coupe, $1,290*. °54 Monterey club 
coupe, $660*, $560*, $560. 2-dr., 

OLDSMOBILE — ‘57 (88) 4-dr., 
"55 (88) club coupe, $1,075*. 

PLYMOUTH—'56 station wagon, 
‘55 Plaza 2-dr., $650. ‘54 station wagon, 
$405; Cambridge sedan, $340. ‘53 club 
coupe, $305, $240; Suburban, $275, $250. 
"52 club coupe, $130. 

PONTIAC—'56 station wagon, $1,200*. ‘55 
Chieftain Hardtop, $1,050* (ps), $850*° 
(ps); 4-dr., $860°, $690°; 2-dr.. $650*. 
"54 Chieftain 4-dr., $395. 2-dr., $260. 
"52 club coupe, $375. 


’55 Royal sedan, 
"53 Cor- 


$1,680°. 
$1,100*. 


RAMBLER—-°54 2-dr., $460. "52 club coupe, 
220. 

MISCELLANEOUS—'56 Ford panel truck. | 
$500; F-100 pickup, $665. "47 Willys %-/| 
ton pickup, $475. | 

CHICAGO 
(Greater Chicago Auto Auction. Sale| 
every Thursday. Prices are for sale of} 

Feb. 13.) 

(Sold 306 cars out of 468 offerings.) | 

BUICK—.'57 Super Riviera, $2,075" (ps); 


Special Riviera, coupe, 
"56 RM Riviera, $1,360* (ps); Special) 
Riviera, $1.370* ‘ps). $1.125* ‘ps): Su-/| 
per 4-dr., $1,210° (ps). "55 Special conv.. | 


$700°. °54 Century Riviera, $770*; Spe- 
cial Riviera, $735*. ‘53 Special conv.. 
$400, $285; RM 4-dr., $375*, $350°; Su- 


per 4-dr., $370*, $365°. 


CADILLAC—"57 (62) coupe de Ville, $3.- 
635* (ps). $3.575* (ps); coupe, $3,380* 
(ps): conv., $3.195* (ps). "56 (62) sedan 
de Ville, $2,710*° (ps), $2,560° (ps). "55 

(62) coupe de Ville, $1,.830° (ps), $1,-| 

725* (ps); conv., $1.800° (ps). "4 (62) | 
4-dr., $1,.250° (ps). "53 (62) 4-dr., $805* | 
(ps). ‘52 coupe, $680* (ps). 4-dr.,/ 
$380*. coupe, $265*. 

CHEVROLET Bel Air (8) Sport sedan. 
$2,339"; Sport coupe, $2,220° ‘57 Bel 
Air (5) station wagon, $1,735*; Sport 
sedan, $1,700° (ps); 4-dr.. $1.700*° (ps); 
conv., $1.675, $1,625; Sport coupe, $1,- 
620°, $1,550; Bel Air (6) 4-dr., $1,495*; 
conv., $1,440° $1,.440* (ps); Two-ten 
(S) 4-dr., $1,495°; 2-dr.. $1,260. Bel) 
Air (8) Sport sedan, $1.270° (ps), $1,- 
260°. $1,215; Sport coupe, $1,165*; Two- 
ten (6) station wagon, $1,095; Two-ten| 
(8) 4-dr.. $1,080°; 2-dr. $1,070°, $1,-) 
055°. $1,050°, $990° ‘55 Bel Air 
conv., $685*; Sport coupe, $800*; Bel Air) 
(8) station wagon, $1,095*; Two-ten 
dr., $770; Detray, $805*; One-fifty 2-dr., 
$770. Bel Air Sport coupe, 
$600*; 4-dr., $565; Two-ten station wag- 
on, $500; 2-dr., $450, $415; Delray, $390. | 
"53 Beil Air Sport coupe, $435*; conv.,| 
$315*; Two-ten 2-dr.. $305; 4-dr., $300.) 

CHRYSLER—'58 NY 4-dr. Hardtop, $3,570* | 
(ps). 

Firedome Sportsman, $1,090* | 
(ps). '55 Firedome Sportsman, $930*. 

DODGE — "57 Coronet (8) conv., $1,800* 
(ps); Custom Royal Lancer. $1,650* 
(ps). "56 Royal (8) 4-dr.. $1,250*; coupe, 
$975. "55 Royal (8) Lancer coupe, $905°*. 
"53 Coronet (8) 2-dr., $225*. "52 Coronet 
(8) conv., $210. 

EDSEL—'58 Citation coupe, $2,700* (ps). 

FORD— Fairlane (8) 500 Victoria, $2,- 
300°, $2,285°, $2,275*. ‘57 Fairlane (8) 
500 Vicoria, $1,755* (ps), $1,660, $1,650*, 
$1,630°, $1,615*; conv., $1,725* (ps), 2 
at $1,700°, $1,605*, $1,545* (ps); Ranch 
Wagon, $1,185*; Custom (6) 300 4-dr., 
$1,315*, $1,285*; Custom (8) 4-dr., $1,- 
305*; 2-dr., $1,030. '56 Fairlane (8) Vic- 
toria, $1,265*, $1,175*, $1,040*, $980*, 
$840*; conv., $1,190* (ps); 4-dr., $1,150* 
+(ps); 2-dr., $950°, $935°*, $915°, $840; 
Ranch Wagon, $980*; Custom (8) 4-dr., 
$910*, $850°; 2-dr.. $880; Custom (6) 
2-dr., $845, $655. ‘55 Fairlane (8) 4-dr., 
$835*, $800*; 2-dr., $745*; Custom (8) 
4-dr., $725°, $715*; 2-dr., $580, $500; 
Custom (6) 2-dr:, $640. "54 Custom 2-dr., 
$680°; Ranch Wagon, $450; Crest (8) 
Victoria, $360*°; Main 2-dr. $350. °53 
Custom 4-dr., $330, $270; 2-dr., $290; 
Crest Victoria, $320, $305; Main 4-dr., 
235. 

IMPERIAL —'57 2-dr., $2,950* (ps). 

LINCOLN — '57 Premiere 4-dr., $3,130* 


Wayne Appoints 
New Sales Chief 


RICHMOND, Ind. Richard 
Thomas has been appointed sales 
vice-president Wayne Works 
division, Divco- 
Wayne Corp. 
succeeds 
Brown, who now 
sales vice-pres- 
ident for 
Wayne. 

With Wayne 
since 1938, 
Thomas has been 
sales manager 
since May, 1957. 
Previous that 
served 


R. 0. Thomas 


The plan was worked out by| Eastern sales manager, assistant 
members the Greater Kansas|the president, and other sales 


City Automotive Trade 


(ps), $2,795* (ps); coupe, $3,055* (ps), 
$2,795* (ps). "56 Premiere coupe, $2,000*° 
(ps), $1,900* (ps). "55 Premiere coupe, 
$1,200* (ps). 

MERCURY—’57 Montclair coupe, $1,955* 
(ps), $1,790* (ps), $1,775* (ps), $1,745; 
Phaeton, $1,895*. '56 Monterey Phaeton, 


$1,275*; Montclair Phaeton, $1,275*; 
Custom coupe, $1,150*. ‘55 Monterey 
coupe, $905*, $800*, $780*; Montclair 
coupe, $775* (ps). °54 Monterey conv., 
$670* (ps), $660* (ps); Custom 4-dr., 
$475*. 

NASH — '53 Ambassador Country Club, 
$265*. 


OLDSMOBILE—’57 (98) 2-dr. Holiday, 2 
at $2,350* (ps), $2,045* (ps); 4-dr., $2,- 
275* (ps); 4-dr. Holiday, $2,105* (ps), 
$2,100* (ps), $2,075* (ps), $2,050° (ps), 
$1,990* (ps); (88) Super Holiday, $2,- 
050* (ps). "56 (98) 2-dr. Holiday, $1.- 
655* (ps), $1,625* (ps), $1,560* (ps); 
4-dr. Holiday, $1,540* (ps), $1,395* (ps), 
$1,145* (ps); 4-dr. sedan, $1,265* (ps); 
(88) 4-dr., $1,195*. "55 (88) Super conv., 
$1,195* (ps); Holiday, $1,140* (ps); 4- 
dr., $1,080*, $1,040*, $1,035*, "54 (98) 
Holiday, $1,150* (ps), $985* (ps); (88) 
Holiday, $975*; 4-dr., $785*; 2-dr., $725*. 
*53 (98) Holiday, $600* (ps); (88) Super 
4-dr., $200°. 

PACKARD—'55 Clipper 4-dr., $690*. 

PLYMOUTH —'57 Belvedere (8) coupe, $1,- 
650; 4-dr., $1,620. "56 Savoy (8) 4-dr., 
$1,105*, $925, $875, $825°; Suburban, 
$740. '55 Belvedere coupe, $810; 4-dr., 
$670. "54 Suburban, $425. "53 4-dr., $380, 
$355; 2-dr., $335. 

PONTIAC—'58 Bonneville coupe, $2,925* 
(ps). ‘57 Safari, $1,915* (ps); 4-dr. se- 
dan, $1,110*. Chieftain Catalina, 
$765*: 4-dr.. $655*, $655. °54 Star Chief 
4-dr.. $670*; Chieftain 4-dr., $375*, 
$270*. Catalina, $305*. 

RAMBLER—'56 Cross Country, $1,415*, 
$1,390*, $1,295*, $1,200° $1,190° ‘55 
Cross Country, $750. °54 2-dr., $455. 

STUDEBAKER ‘56 Commander 2-dr., 
$805*. °53 Champion 2-dr., $375*. 

MISCELLANEOUS — ‘55 Chevrolet %-ton 

pickup, $695. 


INDIANAPOLIS 
Ken Schaefer Auto Auction, Sale every 
Thursday (Feb. 13). Zero weather held our 
consignment short, however, spirited bid- 
ding saw 136 cars change hands. All clean 
cars up noticeably. 


FLINT, MICH. 
Flint Auto Auction, Inc. Sale every Wed- 
nesday (Feb. 12). It is our gpinion that 


| the sub-zero weather for the last week has 


slowed the market. The market seems 
about as cold as the weather. Sold 104 cars 
out of 186 offerings. 

* 


BORDERTOWN, 
National Auto Dealers Exchange. Sale 
every Wednesday (Feb. 12). Clear weather 
brought an upsurge of registrations and 
an even larger contingent of buyers than 
usual, taking home with them 256 cars 
out of 331 that were offered. Our new for- 


Dickering for No. 


Miles, left, Chevrolet dealer 
Madison, Mo., dickers with Harve Hall, 
retired mail carrier, for the 
32nd Chevrolet. has cars 
from Miles since the dealership was 
opened 1926. 


eign car line saw lots of action with a 
great demand for even more of these little 
big money-makers. 


MANHEIM, PA.—BEL AIR, MD. 
Manheim and Bel Air Auto Auction. Sale 
every Thursday and Friday (Feb. 13 and 
14). The Maryland market is good. Bel Air 
needs more cars, Sold 80 percent of 535 
cars. 


EBENSBURG, PA. 
Ebensburg Auto Auction. Sale every 
Thursday (Feb. 13). Market remaining 
same, prices steady. Cold weather keeping 
buyers and sellers away. Sold 65 cars out 
of 71 offerings. 


Rural Mailman 


Times 


Dealer’s Door 


MADISON, Mo.—Del Miles, Chev- 
rolet dealer here since 1926, believes 
repeat has sold one 
customer autos, including one 
the first delivered after open- 
ing the dealership. 

This customer Harve Hall, 
rural mail carrier who retired re- 
cently after years service and 
thousands miles driving all 
kinds weather. 

“Most important mail carrier 
besides selecting car that will 
the work service,” Miles said, 
“and tried give Harve Hall 
the best service possible because 
realized his responsibilities and 
ours.” 

Hall usually traded each spring 
would have new car when 
the roads were better. later 
years, Hall said, modern highways 
and good heaters took many the 
tough the job. 

During mail service 
used two Model Fords, 
Model Chevrolets. 

Miles has citation from the 
AAA for his work furnishing 
driver-training cars the local 
school and has been the official 
AAA garage since 1926. 


Simea Distributor Erecting 


Office, Parts Building 


ATLANTA.—F red Walters, At- 
lanta Oldsmobile dealer and South- 
eastern distributor the Simca, 
constructing 5,000 square-foot 
building house Simca distribut- 
ing offices, parts and accessories. 

The new building directly be- 
hind Walters’ Oldsmobile building. 
The Simca will continue dis- 
played the Oldsmobile show- 
rooms. 


PUSH THEY’RE ASSEMBLED 


threading, notching 
drilling for cotter pins 


Type 
closed 
end 


Cest Saving. PUSHNUTS are very low cost. 
They reduce the cost other parts eliminat- 
ing threading, notching, cotter pins, etc. Easy, 
speedy application reduces your assembly time 


and costs. 


Grip Tight. forces from 240 Ibs. 
according to. size used, assuring reliable hold- 


ing power. 


Smart Appearance. Smooth contour the Acorn 
Type fully covers ends rods. Type 
(open end) assembles with rod end flush with 


top PUSHNUT. 


ever your assemblies. Where can you use 
PUSHNUTS? Send for free samples and literature. 


THE PALNUT COMPANY, 47 Glen Road, Mountainside, N. J. 


Detroit Office and warehouse: 
730 West Eight Mile 20, Mich. 


These 


pered spring nuts quickly push 
specially designed locking grip 
the base exerts great resistance 
removal. Available for 
various finishes. 


Type 
open 
end 


decorative, tem- 


High Speed Assembly 


The magnetic socket 
shown above provides 


easy, fast assembly, 


either with 
air hammer. Simple 
arbor presses can used 
for bench assembly. 


LOCK NUTS 


Quick, secure fastening low cost 


FASTENERS 


or 

sed 
ree 
eld 
ind 
108 
the 
er- 
ine 

12221 
19346 
8867 
6506 
8174 
8423 
3895 
0995 
3134 
8985 
7400 
1124 
547 
493 
728 
605 
288 
241 
413 
789 
123 
408 
355 
248 


RAYON 


CORD 
TIRES 


res are standard equipment all manufacturers’ 1958 production models. 


Rayon Cord 


4 
7 
if 
- - - 


BEST TEST! 


wonder new 1958 


RAYON CORD TIRES 
pay off for 


WILLIAM WEBSTER... 


LONGER TREAD driven under largest Ford dealers upper New York State 
conditions for same length time, rayon tire (right) 
shows much less tread wear than nylon tire. 


) 


Greater Heat Resistance ...new Rayon tire cord actu- 
ally grows stronger heat builds high road speeds. 


Quieter Ride tires ride per cent quieter, reduc- 

ing easier steering control. 


Longer Tread Life controlled tests prove Rayon tires 
give per cent longer tread life. 


Retreadability comparative retreading tests prove 
Rayon tires take more retreads, with greater mileage 
per retread. 


QUIETER taken from oscilloscopes 
shows difference octave noise levels rayon 
tires (right) versus nylon under normal operating 


conditions. Mr. Webster, Ford dealer Schenectady, also owns 

Lincoln-Mercury dealership Schenectady and the Ford 

dealership Saratoga. Here’s what has say about 

new 1958 RAYON CORD TIRES: “Because they’re five 

ways best, rayon cord tires are the only tires that can match 

the high quality the automobiles sell. They’re the only 

tires that guarantee customer satisfaction, and everyone 

knows, it’s only the satisfied customer that keeps coming back. 

Yes, business new cars and trucks depends large 
measure rayon cord tires. I’m for them 100 per 


AMERICAN RAYON 
INSTITUTE, INC. 


350 Fifth Avenue, New York 


RAYON 
cord tires tested smashing into six-inch granite 
curbstone mph, show trace cord rupture 
even under microscopic examination. 


| 
: 
OO} 
zZ J a 


AUTOMOTIVE NEWS, FEBRUARY 24, 1958 


Quantity 
PRODUCTION 


GREY IRON 


CASTINGS 


ale 


ONE THE 


LARGE: EST 


MOST MODERN 


PRODUCTION 


866 


FOUNDRY DIVISION 


MAIN OFFICE 


AND MANUFACTURING PLANTS 


Impressive 


and 


Intensive 


Worcester’s Sunday Telegram Feature Parade, the only locally Sunday 


circulation 163,573; Sunday 104,590.(Publishers Statement months ending Sept. 30, 1957) 


New 
Book 


magazine Central New England, has established 


year lineage growth over 55.7% 


and coverage the 
2nd market Massachusetts 


The Worcester 


WORCESTER, MASSACHUSETTS 


Howard Booth, Publisher 
MOLONEY, REGAN SCHMITT, 


Notional _Representotives 


HOW OPERATE PROFITABLY 
MARKET 


AUTOMOBILE DEALER”’ 


MARTIN BURY 


TELEGRAM ano GAZETTE 


written for dealers, executives, department 
heads and salesmen by a leading automobile dealer 


with 
DEALER" how 


years of successful experience. 


“THE AUTO- 


to operate profitably in 


each department. Filled with valuable information 


about compensation and incentive plans, about 


profitable conduct of new car, used 
and parts departments and all other phases of the 
dealer business. Also tells about 


rentals, advertising, 
guides, formulates .an 
mon Send 
direct to 


car, service 


inancing, car 


sales promotions and 
functions, 
against com- 


Also 
0 for your copy 


PHILPENN PUBLISHING CO. 


1750 NORTH BROAD ST., PHILA. 21, PA. 


Affecting Factories and Dealers 


Auto Advertising 


Marking its 10th anniversary, point sale, but radio, trade 
Chicago Sun-Times has advertising, direct mail and other 


its new $15 million plant the 
memory the late Marshall Field, 
founder the Chicago Sun and 
first publisher the Chicago Sun- 
Times. 


Marshall Field jr., editor and 
publisher the Sun-Times, also 
announced completion plans 
provide four-color advertising 
and editorial matter all edi- 
tions publication. The new 
presses increase the capacity 
the paper from previous high 
pages, with full color available 
throughout. 

Full-color advertising now 
being accepted for publication 
after March and the first ROP 
four-color advertisements have 
been scheduled for the issue 
March 


Laurence Knott, advertising 
director the Sun-Times, said that 
the new equipment will result 


The new Sun-Times plant rises| 
nine stories above river level 
the Chicago River between| 


Wabash Ave. and Rush St. 


Exide BBDO 


Harry Roberts, general sales 
manager the Automotive division 
Electric Storage Battery Co., 
announces the appointment 
Batten, Barton, Durstine Osborn 
(Cleveland office) advertising 
agency for the Exide Automotive 
division, effective Apr. 11. The for- 
mer agency was Aitkin-Kynett Co., 
Philadelphia. 

May, 1957, all the advertis- 
ing the Automotive division was 
consolidated Cleveland. “This 
move,” said George Linn, ad- 
vertising and sales promotion man- 
ager, “necessitated review our 
advertising agency setup, and 
decided that our requirements 
would best served Cleveland 
agency.” 


Renault Expands 


stepped-up, continuing pro- 
gram advertising for Renault 
automobiles this country will 
launched this year, according 
Jack Kent, sales man- 
ager for Renault, Inc. 

Work the new program 
will done the New York 
office Needham, Louis 
Brorby, Inc. 


Drive 


Plans for aggressive Olin 
Mathieson anti-freeze campaign 
have been announced Richard 
Carr, advertising manager, Indus- 
trial Chemicals 

The cast supporting “play-for- 
sales” includes such names Peter 
Lorre, John Carradine, Bill Fraw- 
ley, John Cameron Swayze and six 
artists. 


Promotion will concentrate 


Edward Ragsdale, left, Buick general 
manager, shakes hands with Marion 
Harper jr., president McCann-Erickson, 
seal the contract giving the Buick 
advertising account the agency. 
McCann-Erickson will take over officially 
June 


promotional activities have been 
programmed, Carr reported. 


The campaign has been geared 
two peak sales seasons—spring 
and fall. Purpose the spring 
campaign will stimulate 
motorists drain their radiators 
the end the cold weather 
season. 


The fall campaign, persuade 
drivers install their anti-freeze 
early, will center the 
sale. 


Advertising agency VanSant, 
Dougdale Co., Baltimore; account 

* 


Ups Warner 


Establishment General 
Motors regional public relations 
headquarters Dayton, and 
appointment Edward Warner 
regional 
manager are an- 
nounced An- 
thony DeLor- 
enzo, vice- 
presidentin 
charge public 
relations. 

The new re- 
gional headquar- 
ters will re- 
sponsible for 
public relations 
southwestern Ohio. plant cities 
the area are Dayton, Cincinnati- 
Norwood, Columbus and Hamilton. 
Public relations activities for 
the area were formerly assigned 
the regional office Cleveland. 

Warner, who has been publicity 
director for Oldsmobile since 1950, 
assumes his new duties March 

> > 


ANPA Names Four 


Five vice-presidencies have 
been created the Bureau 
Advertising, American Newspaper 
Publishers Assn. 

Charles Lipscomb jr., pres- 
ident, announced appointments 


four the offices, with the fifth 
filled the near future. 

Edward Burgeson, director 
sales development, has been 
named retail vice-president; 
ward Falasca, director pro- 
motion, becomes 
president; Robert Moore, 
director sales and marketing, 
now vice-president and general 
sales manager, and Edward 
Raymond, formerly business 
manager, assumes the title ad- 
ministrative vice-president. Still 
president. 


Dig That Stutz! 
Model First Prize 


Post Contest 


1925 Stutz Speedway car with 
matching raccoon coat will the 
first prize new contest for 
advertising and sales people spon- 
sored the Saturday Evening 
Post. The contest opened Feb. 
and closes March 31. 

The contest requires that adver- 
tising men guess the average 
weekly circulation bonus delivered 
the Post during the first quarter 
1958. 

There are second prizes 
sports-car coat. The 560 third 
prizes are straw boater hats. 


Feb. 15, more than 16,000 
entry blanks were sent out ad- 
vertising and sales people agen- 
cies and the departments 
national advertisers, Agency 
Batten, Barton, Durstine Osborn. 


Names 

Devine has been appointed 
advertising director, International 
Editions, announced Fred 
Thompson, advertising director 
the Reader's Digest. 


Richard been ap- 
pointed copy director for the De- 
troit office Young Rubicam, 
Inc. John Rindlaub has been 
added the Detroit copy staff 
writer. 

> 

Miles David has been named 
head the Radio Advertising 
Bureau’s promotional activities. 
succeeds Sherril Taylor, who 
becomes vice-president and director 
sales administration. 


the Letterbox 


(Continued from Page 10) 


doing bound aggravate the 

Suppose the auto makers decided 
turn their plants manufac- 
turing some other product, say 
household furniture. they then 
started mass produce living 
room, bedrocm and dining room 
suites, would they keep making the 
furniture larger and larger and 
then call the public finance 
multibillion-dollar program 
enlarging present houses and build- 
ing ever bigger new houses ac- 
commodate the furniture? That 
sounds silly, but isn’t just about 
parallel with what happen- 
ing the case the automobile? 

Today’s car averages trans- 
port less than two persons. Mo- 
tionless, occupies the road 
the space more than pedes- 
large area view 
the traffic congestion that has 
now been national problem for 
more than quarter century. 

And what has been done the 
new cars about the still greater 
problem automobile accidents? 
The automobile killing 40,000, 
maiming for life some 100,000 and 
injuring more than two million 
others annually the highways 
our country. That worse than 
war. 

The only way solve that prob- 
lem redesign the automobile 
for safe operation. 

Safe operation every automo- 
bile depends primarily the 
ability see the 
and its unpredictable hazards. 
Today’s passenger automobile 
designed and built that the opera- 
tor, located halfway more back 
from the front his car and down 
behind long, high hood, can’t see 
the rcad close ahead and the 
side. 


clearances and front and rear 
intervals. His positioning his car 
gives him sense detachment 
with respect the road. in- 
flated with feeling power that 
makes him forgetful the unpre- 
dictable hazards dangers in- 
volved driving. 

lured drive too fast. 


Auto makers are talking abcut 
building safety into their cars. But 
what are they doing? Installing 
safety belts and shoulder straps, 
strengthening door locks, padding 
interiors—each and every feature 
which designed mitigate the 
severity accidents AFTER they 
happen, not prevent the acci- 
dents from happening. Put all the 
drivers the country strait 
jackets and you prevent 
single accident from happening. 


The place look for solution 
the automobile accident prob- 
lem obviously the automo- 
bile itself. Auto makers may try 
sidestep responsibility 
claiming they build what the 
public wants. There ground 
for this. The public has have 
transportation and the only avail- 
able means that end the 
automobile designed and built 
and promoted the auto in- 
dustry. 

The problems traffic conges- 
tion and automobile accidents will 

made worse, not better, the 
1958 cars. These problems will 
solved only when the automobile 
manufacturers design and build 
cars fit the people who will 
operate them and the road 
which they will operated—and 
that will best accomplished 
driver-in-front, engine-in-rear pas- 
senger 
Srevens, president, Automobile 
Safety Assn., Boston. 
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Next Business Upturn 
Could Different 


Kenneth Kelley Jr. 
Staff Writer 

current recession could 

prove substantially differ- 

ent, though not necessarily worse, 

than the recession 1948-49 and 
1953-54. 

The earlier reces- 


sions were pauses 

while growing 
economy straight- 
out maladjust- 


ments that developed 
part the growing process. 
When the dips were over, the econ- 
omy took the growth process 
again. 

This time could case 
shifting gears enjoy the growth 
the last years with immedi- 
ate return the type growth 
seen those years. 

While most economic observers 
take for granted that the cur- 
rent recession another pause 
the growth process, some take the 
point view that the postwar 
boom over. 

The latter group notes that 
many needs that existed the 
beginning 1946 have been filled. 
Some hint that, since many major 
needs have been filled, the nation 
danger slipping from the 
present downturn into full- 
blown depression. 

The group looking for return 
the “dynamic, growing Ameri- 
can economy” and the group look- 
ing for end the boom could 
both find that they are partly right 
and partly wrong. 

certain that the economy 
must sooner later slow down 
from the pace the last years. 
The years expansion were 
based more than growing pop- 
ulation—it was case catching 
for the decade and half 
neglect when needed projects were 
left undone due the Great De- 
pression and World War II. 


Baby Boom May Ease 


this undone work has 
been done since the end the 
war. addition, the rising tide 
babies will probably ebb bit 
the years immediately ahead. The 
young people now getting married 


Ford Canada 
Reports Declines 
Sales, Profit 


Ford Motor Co. Canada has 
reported sales and profit Can- 
adian operations fell 1957. 

Canadian operations produced net 
sales $339,802,000, down from the 
$345,682,870 for 1956. Profit before 
taxes was put $4,113,912, less 
than half the $9,860,699 earned 
1956. 

Dividends received from subsidi- 
aries other parts the British 
Empire increased during 1957. The 
1957 total less taxes deducted over- 
was $15,294,962, compared with 
$14,211,344 the previous year. 

The full company profit includ- 
ing overseas income but after al- 
lowance for taxes was $17,468,874, 
down from the $19,722,043 earned 
1956. 

The company reported factory 
sales cars, trucks and tractors 
including imported units amounted 
142,368 vehicles, decrease from 
the 157,834 units sold 1956. 

Last year’s production was put 
134,147 vehicles, compared with 
148,866 1956. 


Ford, Chevy Deals Get 
$1.1 Million State Order 


SALEM, Ore.—Les Davis Valley 
Motor Co., Salem, has. been named 
provide the State with 485 Ford 
Passenger cars for $730,000 dur- 
ing the coming year. was the 
first time years that 
Chevrolet dealer has not been 
awarded the contract. 

Lyman Slack Chevrolet Co., 
Portland, received $450,000 
contract for 110 police cars and 
vehicles. Bids 
were submitted dealers. 


are mainly the products small 
baby crops the 1930s. 

While this points slower busi- 
ness activity some lines, particu- 
larly construction, does not indi- 
cate that depression lies ahead. 

Even excluding demand built 
the Depression and during 
the last war plus that generated 
huge increases the popula- 
tion, there reason sus- 
pect that the economy could not 
hum along brisk clip filling 
what might called normal 
demand. 

With the most pressing needs out 
the way, the nation might well 
find the period ahead excellent 
time meet some less pressing, 
but highly desirable wants. 


62.2 Million Had Jobs 


number people employed 
somewhat obscured the increase 
the number unemployed when 


the monthly report the labor 
force was released. 

While unemployment was 
million mid-January, the re- 
port also noted that 62.2 million 
held 

The employment concept 
involves both keeping the present 
labor force work and finding 

new jobs for the additional peo- 
ple who join the labor force each 
year. 

The labor force amounted 
million 1950 and now stands 
66.7 million. Had the labor force 
remained static since 1950, the 
number unemployed now would 
about 800,000 rather than 4.5 mil- 


lion. 


‘Fair Trade’ Doubt 


FAIR Trade the Way Out?” 
question raised Dun’s 
Review and Modern Industry. 

The Dun Bradstreet publica- 
tion finds that the fair-trade 
movement still has some life 
losing battle.” 

State courts increasingly have 
been ruling that retailer free 
set his own prices. The article 
also notes that manufacturers are 
dropping fair-trade pacts failing 
enforce them and many retailers 
are ignoring fair-trade practices. 


Beauties Auto Trim Show— 


Airline carline, 1903 1958, the passengers have the most beautiful “lines” 
they start out the rain for the Auto Trim Show, properly garbed Southridge 
Vinalon, clear vinyl plastic designed protect car seats well pretty girls. 
Airlines takes credit for bringing these lovelies into Dallas for the Southbridge 
display the Southbridge Plastics, Inc., division Golding Bros., New 
York, was one the major exhibitors the show. The 1903 Oldsmobile the 
property John Grossman, president the Horseless Carriage Dallas, and 
service manager Triangle Motors (Oldsmobile). 


it’s sport, it’s covered WJR 


Most every sport that pits man against man, 
beast, mountain, machine, gets its details 


reported 


right down the last whistle. 


addition daily sports bulletins, WJR pre- 
the only 15-minute sports shows the Detroit- 
Great Lakes area. “Sports the last 
complete sportscast the day and, this 
17,000,000-person market, precedes more 
bedtime dreams than yawns do. And when 
comes the real baseball, special 
events, basketball, college and professional foot- 


CBS 


again beams brightly many dial. 


Alfred Politz survey shows: Not only 
first choice for play-by-play broadcasts, but 
more people prefer WJR for summaries sports 
news and scores than the next six Detroit radio 
stations combined! There’s preference, also, 
for the products advertised. Letters from listeners 
prove it. sales. 


Want further proof? Have your manager con- 
tact the man with all the facts for success: his 
nearest Henry Christal representative. 


More sports fans prefer summaries sports news 
os and scores over WJR than from the 
next six Detroit radio stations combined. 


50,000 Watts 
RADIO PROGRAMS WITH ADULT APPEAL 
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pr- 
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Reds Eye Racing, 
Sebring Gets Set 


Don 
Staff Correspondent 

Russians seem serious about 

entering European road races, 

announcing new straightaway 
speedster, the Kharkov six, re- 
170 m.p.h. over six-mile 
course. 

The grand prix version the car 
reported ready for road racing 
and the organizers the Monza, 
Italy, 500-mile race have extended 
invitation enter. 

Firestone credits its experience 
development racing tires 
paving the way for successful 
development the new 200-m.p.h. 
tires for the Boeing 707, the first 
jet airliner. 


Mercedes Sebring? 


changes are being made 
the physical layout the 
Sebring international grand 
prix endurance for sports cars, 
the 12-hour world championship 
race March 22. 

addition the existing per- 
manent Amoco pedestrian bridge 
the starting line, new pedestrian 
bridge being erected near the 
“esses” turns, and 
bridge across the main straight 
near the start the pit area. 

Four new grandstand locations 
are being set the organizers 
prepare for minimum 40,000 
spectators. 

Mercedes-Benz reappearance 
sports car and grand prix racing 
may become reality. 

Unconfirmed reports say the 
Studebaker-Packard-Mercedes peo- 
ple this country are anxious 
have Mercedes-Benz official entries 
Sebring. 

Alfred Neubauer, the great Mer- 
cedes team manager for many 
years, rated one the greatest 
the sport, has retired. may 
succeeded Karl Kling former 
driver. 

auto makers have not been 
invited enter cars Sebring this 
year, but Alec Ullman, race direc- 
tor, hopes there will private 
Corvette and Thunderbird entries. 


Early Start 


plans for USAC speedway 
car national championship race 
Trenton, March 30, have 
sent the mechanics scurrying set 
their garage headquarters the 
Indianapolis Motor Speedway. 

Normally, the crews not re- 
turn the Hoosier capital from 

California until spring. This year, 
have come back earlier, 
and bottled gas heaters are being 
installed alongside the air condi- 
tioners the garages. 

This will mark the first time 
many years that the speedway 
cars have raced before the May 
traditional opening date 
lis. 

One the real veterans In- 
dianapolis Earl Twining, Cham- 

pion Spark Plug engineer since 
1913. 

Twining retired recently and 
was succeeded Don Garner. 

Twining was once voted the 
“man who had done the most for 
auto racing” and honored his 
company’s own Champion 100-Mile- 
an-Hour Club, one the most 
exclusive clubs the world. 
made the men who have 
completed 500 miles Indianapolis 
without relief better than 100 


7 


Equipment Ban Spreads 
major sanctioning 

associations have banned the 
use superchargers and fuel 
injection racing. 

NASCAR prohibited use the 
equipment last year because 
was too expensive for the average 
independent car owner and be- 
cause was not always available. 

USAC, Midwest Auto Racing 
Club and the International Motor 
Contest Assn. have included the ban 
their 1958 regulations. 

long-distance record: The 

Indianapolis Speedway has re- 


cewed ticket order from 
gentleman Steamer Point, 
Aden, Arabia. ordered box 
seat the main straightaway. 
Daytona Beach, Bill France 
already receiving orders for 
seats for the 1959 NASCAR 
speed weeks races. The new 2%- 
mile asphalt speedway expected 
ready for use that time. 


Baker Get Trophy 


team makes its own tests 
competition and neither prize 
money nor trophies influence 
team’s choice rings. They’re 
after good performance.” 

Perfect Circle rings were used 
the winners all the USAC 
national championship speedway 
car races and the leading NASCAR 
stock-car events which records 
were maintained. 


Taking Chances 


isn’t taking any chances. 
Just case the auto makers 
want advertise the performance 
their products auto racing, 
the 1958 rule books lists the require- 
ments. 

reliably reported that one 
auto maker had two investigators 
covering the Southern cities where 
stock-car racing teams are located, 
checking the competitors. 

One newsman said the investiga- 


tors were almost ready recom- 


Circle perpetual trophy will 


mend that their firm had better get 


presented Elzie (Buck) Baker the sport fast left 


the second straight year 

NASCAR grand national champion. 
Gene Stonecipher, Perfect 
Circle service engineer, said “We 
learn much from the use our 
rings racing competition. Each 


behind. 
Peter DePaolo, 1925 Indianapolis 
500-mile winner and chief the 
Ford factory-backed stock-car 


MOTOR 


“You can let now, Ethel! 
I’ve made the deal!” 


designing, manufacturing and 
marketing automotive products 
from his Long Beach (Calif.) 
headquarters. 

has Turbo-Injector, 


designed increase engine life, 
and the DePaolo Engine Condi- 


racing team last year, now |tioner Oil, reported remove 


undesirable byproducts 
bustion. 


Checking Auto Ads 


trade publication, reports: 


bill regulate automobile 
advertising apparently has been 
averted the manufacturers 
decisions not feature speed and 
horsepower. 

“Even so, the House Interstate 
and Foreign Commerce Com- 
mittee will monitor observance. 

“Already dubious over some 
copy the 1958 models and some 
members are considering bill 
directing the National Bureau 
Standards establish safety 
requirements for vehicles using 
Interstate highways.” 


Carl Kiekhaefer, Mercury out- 
board motor manufacturer who 
has been the stormy petrel 
stock-car racing the last few years 
and thorn the side the fac- 
tory-backed racing teams, has 
intention ever getting back into 
stock-car racing, told this 
reporter. 


More than 150,000 persons read AUTO- 
MOTIVE NEWS every week! 


You can tell them their tail lights 
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Salem, Ore. 


Pioneer dealers Salem, Ore., 
anticipate extra-early spring 
and increased sales for popular 
makes. 

The models had good recep- 
tion here, but January sales fell 
percent below year-ago Sales 
Volkswagen and Hillman, how- 
ever, increased. 

Shop work has declined and 
dealers are double checking 
credit. There have been few re- 
possessions. 

Dealers believe that though their 
inventories are both new and 
used cars, stocks will adjusted 
satisfactory levels before the end 
the year—(F. Haskell.) 


Fort Smith, Ark. 


Sales new cars are definitely 
down, but used cars are perking 
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some, according most dealers 
Fort Smith, Ark. 

Economic conditions, while ap- 
parently bumping along normally, 
seem have created atmos- 
phere uncertainty which 
spreading. This makes most pros- 
pects reluctant buy now. 


Big trouble the spread re- 
possessions and bad credit reports. 
Repossessions are reported 
percent over the last few months 
and collections are tight—(L. 


Houck.) 


Miami 

Faced with the worst winter sea- 
son that Miami has ever known, 
new and used-car dealers are hurt- 
ing. 

Volume dealers are piling in- 
ventories and some have been hit 
particularly hard because fleet buy- 
ers have been holding off. 

Some used-car lots and smaller 


Sales Conditions Various 


Auto Market Reports 


finance companies are making deals 
that have been turned down else- 
where one two times because 
questionable credit. 

New dealerships are turning 
foreign makes and several 
these dealers have affiliated 
with the Miami Aute Dealers 
Assn. 

There has been breaking-down 
barriers among “make” dealers. 
One Mercury dealer now han- 
dling virtually all lines. Dick 
Fincher, one the largest Olds- 
mobile dealers the South, has 
added Studebaker-Packard deal- 
ership. 

Conditions are spotty. One dealer 
Big Three product said 
buying from other retailers build 
inventory. Another dealer 
handling the same make said, 
got cars running out ears and 
could sell them all, still lose 
money. 

Chrysler dealers say they could 


sell more Windsors they could 
get the models they need. Four- 
doors are said short sup- 


ply. 

Some long-established used-car 
dealers say they need clean, late- 
model cars; others complain there’s 
business, The small lots are 
difficulty. 

total 52,795 new cars were 
sold during 1957, compared with 
44,630 1956. Chevrolet beat Ford 
for the year, 16,939 12,556. For- 
eign cars accounted for 3,264 regis- 
trations 1957, compared with 


Connell.) 


New Orleans 

New-car sales New Orleans 
for January totalled 2,023, com- 
pared with 2,501 December and 
2,445 January, 1957. 

New-truck sales amounted 315 
January, which was 231 greater 
than December and less than the 
corresponding period last year. 

New-car registrations makes 
were: Chevrolet, 661; Ford, 544; 
Plymouth, 155; Pontiac, 145; 
Oldsmobile, 120; 115; 
Dodge, 48; Cadillac, 48; Mercury, 
46; Renault, 22; Chrysler, 22; 
Volkswagen, 13; Edsel, 12; Im- 
perial, MG, Vauxhall, 


Chemicals for Industry 

ROHM HAAS 

WASHINGTON SQUARE, PHILADELPHIA PA. 


Representatives principal foreign countries 


acrylic plastic molding 
powder for tail lights, 
parking lights, instrument 
panels, nameplates, 
medallions and dials. 


too. 


English Ford, Simca, Ram- 
bler, Austin-Healey, Metro- 
politan, Goliath, Mercedes- 
Benz, Volvo, and Nash, 
Truck sales makes were: 
Chevrolet, 131; Ford, 96; Interna- 
tional, 57; Dodge, GMC, Mack, 
White, and Volkswagen, 2.— 
(Gordon Hebert.) 
s 


Omaha 


total 1,068 new cars were 
registered Omaha during 
January, compared with 1,170 
December. Chevrolet far 
front with 274, while Ford, sec- 
ond, counted 194. 

Other top sellers included Plym- 
outh, 125; Oldsmobile, 90; Buick, 
66, and Pontiac, 65. Among imports, 
Volkswagen had 11; Isetta, 

New-truck registrations 
amounted 95, compared with 
December. Top sellers included 
Chevrolet, 26; International, 25, and 
Ford, 22.—(Arthur Oleson.) 


Montreal 
Montreal-district auto dealers re- 
port sales new models “moder- 
ate” far this year. Unemploy- 
ment has complicated the sales 
situation and number deals 
which would normally arranged 
this time year have been left 
pending the position 
spring. 
Inventories are reported slightly 
heavier than this time last year. 
Price concessions are more numer- 


Dealers reported that following 
reduction the Federal Govern- 
ment the excise tax there was 
short-lived spurt sales but 
soon eased off. 

Meanwhile, dealers are growing 
more active canvassing prospec- 
tive buyers and sales forces have 
been told follow all leads.—(Jules 


Larochelle.) 


Decatur, Ind. 


Chevrolet fell third place 
new-car registrations during Jan- 
uary Adams County (Decatur), 
Ind. 


Ford had Oldsmobile, Chevro- 
let, Mercury, Plymouth, 
Pontiac, Cadillac, Nash, 
Buick, and Chrysler, 


Schwartz.) 


Birmingham, Ala. 
total 1,114 new cars were 
sold Birmingham, Ala., during 
January, compared with 1,532 the 
previous month. 
makes, registrations were: 
Chevrolet, Ford, 292; Oldsmo- 
bile, 92; Plymouth, 82; Buick, 76; 
Pontiac, 54; Cadillac, 29; Dodge, 28; 
Mercury, 22; Chrysler, 19; Renault, 
13; DeSoto, 12; Volkswagen, 
Nash, Edsel, Lin- 


Isetta, MG, Metropolitan, 


Jaguar, Simca, Morris, 
English Ford, and Vauxhall, 
(Stuart Riddle.) 

Detroit 


Registrations new cars 
Wayne County (Detroit) were 
sharply curtailed during January, 
totalling only 7,835, compared with 
11,660 December and 12,789 
January year ago. 

Chevrolet 
Ford for the first time since Sep- 
tember, 1956. 

Registrations makes (mar- 
ket penetration parentheses): 
Chevrolet, 2,060 (26.30 
Ford, 1,668 (21.29); Plymouth, 737 
Oldsmobile, 531 

Buick, 489 (624); Edsel, 365 
(4.66); Cadillac, 361 (4.61); Pon- 
tiac, 333 (425); Mercury, 317 
(4.04); DeSoto, 227 (2.90); Dodge, 
189 (2.41); Rambler, 145 (1.85); 
Ohrysler, 104 (1.33); Lincoln, 
(0.70); Continental, (0.64); 
Imperial, (0.48); Studebaker, 
(028); Packard, (0.06); 
Willys, (0.01), and miscellane- 
ous, 138 (1.76). 

New-truck registrations Jan- 
uary numbered 352, compared with 
687 December and 496 Jan- 
uary, 1957. 

Registrations makes were 
(market penetration parenthe- 
ses): Ford, 151 (42.90 percent); 
Chevrolet, 107 (30.41); Dodge, 
(12.22); International, (6.53); 
GMC, (2.84); Mack, (0.85); 
White, (0.85); Reo, (0.57); 
Willys, (0.57); Diamond 
(0.28); (0.28), and miscel- 
laneous, 
Lienert). 
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Auto Dealer Changes 


Robert and Paul Payne, owners 


Payne Motor Co. (Ford), New 
Tazewell, Tenn., have sold out 
Virgil Cline, Sisle Ray and John 
Howard Payne. The new owners 
will operate the business Payne 
Motor Co., Inc. 


* 


Hudiburg Opens New Home 
Hudiburg Chevrolet Super 
Market, 7100 15th 
Oklahoma City, has opened its 
new sales and service building 


Three California Dealers 


Get Borgward Franchises 


Three California dealers have 
been awarded Borgward franchises. 
They are: 

Fisher Imports, Inc., 211 North 
Western Ave., Los Angeles; For- 


eign Import division, San Bernar- 
dino Lincoln-Mercury, and Imperial 
Valley Motor Co., Centro. 


Benkelman Buys Dodge Deal 

Carl Benkelman has purchased 
Johnson Motors (Dodge-Plymouth), 
Caldwell, and changed the 
name Curt Hal, Inc. 

* 
Jordan Takes Renault 

Jordan Motor Co. (Chevrolet), St. 

Helens, Ore., Renault. 


S-P 


New Studebaker-Packard dealer- 
ships the Upper Midwest are 
Steenerson Motor Co. (Edsel), 1600 
Lyndale Ave. N., Minneapolis, 
Busker Implement Co., Elk Point, 
headed Jay Busker; 


STEEL TUBING 


DETROIT, M CH! 


FITTINGS 


Representatives for TUBE 


COLD 


DRAWN 


BUTT 


Larscheid Motors (Edsel), 


Minneapolis, headed Chad Alh- 
Falls, D., headed strom, and Holst Motor (Chrysler- 
Larscheid, and Wilson Motor Co.| Plymouth), Pierre, D., headed 


(Edsel), Mitchell, D., headed by| Holst. 


Sam Wilson and Richard Wilson. 
+ 


Lewis River Adds Olds 
Lewis River Motor Co. (Chev- 
rolet), Woodland, Wash., has 
acquired Oldsmobile franchise. 


Dicker Adds Lines 
Doug Dicker, (Dodge- 
Plymouth), Concord and Walnut 
Creek, has added Fiat and 
Alfa 

Osmundson-Halle Closes 
Osmundson-Halle, Inc. (Buick), 

Waseca, Minn., has discontinued its 

dealership, according James 

Osmundson and Wayne Stevens. 
* 


Cole Takes Rambler 
Ben Cole, owner Cole Motor 


Co. (Oldsmobile), has added 
Rambler Osceola, Ia. 


Hasselquist Adds Buick 

Hasselquist Pontiac, Waseca, 
Minn., has added Buick its line 
and changed the firm name 
Hasselquist Pontiac-Buick Co. 
Owners are Phillip Hasselquist and 

Dwight Sybrant. 


Christianson Buys Deal 

Odine Christianson, formerly 
with Overvold Motors, Fargo, D., 
has purchased Haverstock Motors 
(Oldsmobile-Cadillac), Valley City, 
D., from John Haverstock 
sr. and John Haverstock jr. The 
firm has been renamed Christianson 


Motors. 


Dealers Add DeSoto 


New DeSoto dealerships the 
Upper Midwest are Broadway 
Automotive, Inc. (Plymouth), 


MEETS ALL COMPETITION! 


EVERYONE CAN AFFORD! PRICED RIGHT FOR VOLUME SALES. 


EASY, FOOLPROOF INSTALLATION AVERAGE MECHANIC 


LESS THAN HOURS. FACTORY TRAINING PROGRAM. 


THAN ANY OTHER INDEPENDENT BRAND. 


FACTORY FURNISHES GOOD SALES AIDS. 


FITS ALL POPULAR MAKES, MODELS. MORE FRIGIKINGS USE 


CORPORATION 


1602 COCHRAN DALLAS, TEXAS 


Riverside 1-1661 


PIONEERS SINCE 1949 


Buick Deal Terminated 


Franchise Rocket Motor 
Sales (Buick), Caldeonia, Minn., 
has been terminated, was an- 
nounced the Buick zone office 
Minneapolis. Dealership was 
headed Garnet Wiebke. 


Rowland Sells Pegg 


Pegg Motor Co. (Oldsmobile), 
Owatonna, Minn., headed John 
Pegg, has purchased Owatonna 
Motor Sales (Ford-Mercury), from 
Ray 


Heads Deal 


Ken Garff, Salt Lake Oldsmobile 
dealer, president the newly 
incorporated Ken Garff Foreign 
Cars, Inc., Salt Lake City. 


S-P Signs Chamblin 

Jack Chamblin, 
Motor 2153 Central Ave., 
Memphis, has been appointed 
Studebaker Packard Mercedes 
Benz dealer. formerly operated 
S-P dealership Mississippi. 

+ * 


Hills Motor Adds S-P Line 


Hills Motor Implement Co., 502 
Ohama St., Rapid City, D., has 
added Studebaker-Packard and 
Mercedes-Benz. Fred Freemole 
president. 


Diamond Names Dealer 


Labrucherie Truck Service, 400 
Wilson Way, Stockton, Calif., has 
been named Diamond dealer. 
The firm headed Robert 
Labrucherie. 


Inland Adds Jeeps 
Inland Chevrolet 335 
Court St., Pendleton, Ore., has been 
named Jeep dealer Willys. 


Tonkin Motors Expands 

Tonkin Motors (Mercury) has 
opened branch sales and shcw- 
room Seventeenth Ave. and 
Sandy Portland, Ore. Pat 
Pettigrew and Gene Lawry will 
charge. 

> 


Leigh Opens Import Deal 

foreign-car dealership has been 
opened Roy Motors 9160 
Eighty-second Ave., Portland, Ore. 
Roy Leigh the owner. will 
handle Simca, Austin-Healey, MG, 
Morris, Austin and Jaguar. 

> 


Edsel Signs 
Opitz Motor Co. (Ford- 
Mercury), 214 Fifteenth 
Clarinda, has been awarded 
Edsel franchise. Paul Opitz 
and Joe Tunnicliff are partners 


the dealership. 
> > 


Jack Cee Selling 
Jack Cee, 1668 Willamette St., 
Eugene, Ore., has been named 
Volkswagen dealer. 
> 


Kaiser Adds Fiat 


Kaiser Brothers, Oldsmobile 
dealership Los Angeles, has ob- 
tained Fiat franchise. 


Gregory Buys Ford Deal 


Grier Gregory bought John 
Rechtin-Dick Hupp, Inc. (Ford) De- 
from John Rechtin. The 
dealership, 385 Prairie Ave., 
has been renamed Gregory Ford 
Co. Gregory has been operating 
Greg’s Used Cars. 


Cooper Buick Auctioned 


Cooper Buick Co., Dallas, Ga., has 
been sold auction. Included 
the sale were the building, service 
equipment, tools and auto 


Hanson Opens Buick Deal 


Hanson Buick, Inc., 131 Ponce 
Leon Ave., Decatur, Ga., has 
been opened Lowell Hanson, 
former Buick zone manager 
Washington. Hanson one time 
was Buick dealer Colorado 


City, Tex. 
* 


Swope Solos with Plymouth 


Sam Swope, operating 
Swope’s Plymouth City, the 
Louisville area’s newest Plymouth 
dealership. Pleasure Ridge 
Park, about miles south 
Louisville. 


CARRIAGE 
TRADE 


NEW CAR DEALERS 


will address your envelopes post cards 
and return them you within five days. 


FOR ONLY PER NAME 


Complete State Lists Car Make 


BOX 2183, KETTERING, OHIO 


FORD AND 
CHEVROLET 
DEALERS: 
NEED 


1958 CARS 


Relieve Your Inventory! 
Plan Steady Business! 


OUR TRADES ARE GOOD 
AND CLEAN—QUALITY 
GUARANTEED! 


Cers Are Located 
Your Area 


CALL NOW— 
MUseum 4-6969 


EMKAY, INC. 


6850 Cottage Grove Ave. 
Chicago 37, Illinois 


Nationwide Automotive Leasing 
Service 


Buy Direct and Save 
Car Lot Displays 


faster delivery and 
guaranteed quality on: 
Pennants (flag, strip, panel, 
spiral and propeller) Banners 
Vertical Pole Displays 
Mobile Displays Window Dis- 
play Letters Plastic Spinners 


The Pratt Poster Co. 


PRINTCRAFT BLDG. IND. 


AUTO-TURNTABLE 
For indoor — outdoor "a 


Send for 
free folder. 


STAGE 
805 East 134 St. 
Bronx 54, 


safet 

Ini 
DEALERS! MAKE MORE MONEY! 
FASTEST-COOLING, FASTEST-SELLING REFRIGERATED AUTOMOBILE 
COMPLETELY COOLS STATION WAGONS CONVERTIBLES, TOO! FREE 
titic 


Houck 
Travelling Correspondent 


ROGERS, Ark.—Junking all $200 
ears and getting back some form 


ards “knocking junkers the head” 
practiced the would aid 
dealer and manufacturer un- 
ake according veteran dealer Tom 


McNeill, McNeill Chevrolet Co. 
(Oldsmobile-Chevrolet). 

thinks joint program 
dealer and factory could 
worked out. would definite 
move toward greater highway 
safety, eliminate fictitious allow- 
ances and frequent tradins the 
same car, added. 


Buyers such cars usually can- 
not afford adequate insurance, Mc- 
Neill continued, and the cars be- 
come highway hazards because 
they have progressed beyond the 
point return. 

McNeill also thinks dealers should 
get back the business rebuild- 
ing suitable used cars for sale 
higher prices, with bigger values 
and greater guarantees. 

This would give lagging service 
and parts departments shot the 
arm and probably stimulate used- 
sales, said. 

MeNeill, registered pharma- 
cist and former druggist, has 


Aro Introduces 
Line Noiseless 


Portable Tools 


BRYAN, O.—Aro Equipment 
Corp., manufacturer industrial 
air tools, announces introduction 
new series portable tools with 
noiseless, blastless exhaust. 


Initial models now available are 
medium-duty types drills, screw- 
drivers and tappers. Nearly all Aro 
air tools will eventually incorporate 
exhaust, the company 
sai 


Aro’s new tools, the exhaust 
air now routed back through 
system roughly parallel the inlet 
system, and escapes point 
adjacent the air inlet. porous 
bronze diffuser, located the 
outlet, deadens any remaining ex- 
haust noise and dissipates. the es- 
caping air evenly all directions. 

The diffuser about large 
the tip man’s forefinger. 
consists sintered bronze formed 
around hex steel threaded adapter 
for easy attachment. Grain porosity 
allows air escape freely without 
back pressure noise, and elimi- 
nates the directional blast found 
conventional tools. The diffuser 
clogging and can re- 
moved for cleaning. 

Aro also furnishes, optional 
equipment, exhaust 
which replaces the diffuser and 
the same size. 


Earl Appointed 
U.S. Race Unit 


NEW YORK.—Harley Earl, 
General Motors styling vice- 
president, has been named the 

newly formed Automobile Compe- 
tition Committee for the 
which affiliated 
with the 58-nation 
group comprising 
Internationale 
L’Automobile. 

FIA said the 
affiliation can 
pave the way for 
the appearance 
top international 
U.S. 

races. fills the 

December, 1955, when the American 
Automobile Assn. divested itself 
its sporting powers the The 
AAA remains the American repre- 
sentative FIA all matters 
other than racing. 

Chairman the new com- 
mittee Charles Moran jr., Rye, 
Other members are Briggs 
Cunningham, Green Farms, Conn.; 
Bill Tuthill, Detroit, and William 
Burden and George Rand, 


— x x 


He’d Junk Old Heaps 


Scrapping $200 Cars Would Cut Hazards 
Road, Boost Sales, Says Dealer 
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been the automobile business 
here years. 

How happened get into the 
automobile business unusual 
story. 

had been partner with his 
brother drug store here since 
1900. 1909 went Springfield, 
Mo., buy Buick. 

The dealer there, Frank Fellows, 
offered McNeill discount 
would become dealer for coun- 
ties around Rogers. McNeill ob- 
jected, but finally accepted Fel- 
lows’ terms and got the Buick and 
the dealership. 

1915 his auto business was 
doing better than the drugstore, 
pharmacy lost druggist. 


Ford Dealer Elected 


SAN FRANCISCO.—Albert 
Schlesinger, chairman the board 
Motors (Ford), has been 
elected president the Down 
Town Assn. 


1924 became Chevrolet 
dealer. 


Speaking the ups and downs 
almost half century auto 
retailing, McNeill told 
News: 

“Business has always been more 
good than The public doesn’t 
understand the whole story the 
automobile dealer. They would 
pretty bad shape without the 
dealer’s shop and his service. And 
it’s about the only business know 
where you have sell three 
make profit one.” 


said the retail auto in- 
dustry faces lot problems. 
now must prove it’s business and 
not racket, said. 

“Bad dealers are being grad- 
ually weeded out,” McNeill said, 
“and all dealers need strive 
harder build reputation for 
good service work and truthful 
statements.” 

The reports that business 
the doldrums, that people are not 
buying and dealers are not profit- 
ing lot poppycock, McNeill 
said. 

dealer will prosper, McNeill said. 
added that his business good 
better than 1957 and the 
prospects are excellent. 


some the more than 100 places where ENJAY BUTYL works, silently 


Simca Set 
Centers for East, 


NEW YORK.—A. presi- 
dent Simca, Inc., announced two 
new divisions will set serve 
distributors the East and West 
Dolza’s firm imports the 


French auto. 


AMC Cites 


American Motors Corp. has presented 


citation NBC's for the 
program's “exceptional and re- 
radio advertising.” Fred 
Adams, left, AMC adver- 
tising and merchandising director, 
the citation Capstoff, ex- 
ecutive producer the program. With 
them beside 1958 American 
Tedi Thurman, “Miss Monitor.” 


and dependably, helping improve the performance today’s new cars. 


ENJAY all-weather rubber 
BOOSTS PERFORMANCE CARS 


Molded into more than 100 parts, this super-durable, all-weather rubber helps 
provide steadier, softer, more silent ride under even the most strenuous condi- 
tions stress, weather change, and abrasive action. The dependability all 
these parts contributes the outstanding performance the modern car. 


Readily available non-staining grades, Enjay Butyl rubber can compounded 

-into white and light-colored parts that combine beauty with top-notch perform- 
ance. Low cost, out-performs and out-lasts all other rubbers formerly used, and 
may well able cut costs and improve performance your product. For further 
information, and for expert technical assistance, contact the Enjay Company. 


Five distributors east the Mis- 
sissippi will get their cars and 
parts from Simca Eastern division, 
Inc., Jersey City, J., Dolza 
said. 

similar facility serve the five 
Western distributors will estab- 
lished San Francisco. 

Dolza also said training school 
for dealers’ service personnel will 
conducted each division head- 
quarters. 

“Headquarters each coast will 
enable distributors have immedi- 
ate access parts and avoid delays 
obtaining prompt delivery 
cars,” Dolza said. 

Bernard Lamy will charge 
the Eastern division and Patrick 
deButler will manage the Western 
division. 


Pioneer Petrochemicals 


ENJAY COMPANY, INC., West Street, New York 19, 


Enjay Buty] the greatest rubber value 
the world the super-durable rubber 
with outstanding resistance aging 
abrasion tear chipping cracking 
ozone and corona chemicals gases 
heat cold sunlight moisture. 


DON’T KEEP YOUR PRODUCT 


SECRET 


Equip Your Demonstrators With 


BUMPA-TEL SIGNS 


Signs not scar your car any way—require drilling. 
OFF SECONDS WITHOUT TOOLS! original installation which 
requires about thirty minutes. 


Constructed HIGH STRENGTH ALUMINUM TUBING with sheet steel panel 
finished baked Sign 40" with TURNED EDGE for hold- 
ing additional message. SEMI-UNIVERSAL DESIGN with legs which are 
able fit all cars. Mounting brackets are CUSTOM DESIGNED fit car for 
which sign ordered. 


Only new mounting brackets will needed change from one car another. 
These are available $3.00 per set. 


discount for check with order—or pay postman delivery. 


Please State Make and Model Car! 


Collect phone calls accepted for orders more signs. 


BUMPA-TEL SIGN CO. 


BOX 216 
MOUNDS ILLINOIS 


Patent Patent 549499 


DAILY CIRCULATION 
New leader among Houston newspapers The Post. Total 
daily circulation The Houston now largest any Texas daily, 


morning evening: The best newspaper buy the 
Number One merket The Houston Post—first total daily circulation. 


*As filed with A.B.C. for six months ending September 30, 1957, subject to ovdit. 


HOUSTON 


REPREBENTED NATIONALE NEY, REG 
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Auto Personnel 


Robert Daisley, administrative 
vice-president Eaton Mfg. Co., 
has been elected the newly- 
created post planning vice-presi- 
dent. William Mattie, general 
manager the heater division, 
succeeds him administrative 
vice-president. 

1922, Daisley joined Wilcox 
Motor Parts Mfg. Co., prede- 
cessor Eaton’s Saginaw division. 
has been Eaton vice-presi- 
dent since 1947. Mattie had been 
with the heater division since 1938 
and had been general manager 
since 1953. 

+ 
Doehler-Jarvis Promotes 


Burgie Sales Manager 


Frederick Burgie has been 
appointed general sales manager 
the Doehler-Jarvis division, Na- 
tional Lead Co. 
Burgie, for- 
merly assistant 
general sales 
manager, suc- 
ceeds Za- 
briskie, 
cial assignment 
assisting the divi- 
sion’s general 
manager. Burgie 
joined Doehler- 
Jarvis 1922 
die designer. 
was promoted assistant general 
sales manager 1955. 

* > 


Yengling Joins AMC 

Charles Yengling has been 

appointed parts and service 

manager the Cleveland zone 

American Motors Corp. had 

been with another auto manu- 
facturer for years. 


Baillio Succeeds 


Head Patent Unit 


Alexander Baillio has been 
appointed director the 
patent section. Baillio, assistant 
director since 1949, succeeds George 
Willits, who retiring. 

Baillio joined the patent 
section 1927. chemical en- 
gineer, attended night school 
obtain law degree from the 
Detroit College Law 1931. 


White Appoints Weller 


Eastern Regional Manager 


Harry Weller jr. has been 
named Eastern regional manager 
White Motor Co., succeeding 
Hobbins, who 
has retired after 
years with 
White. 

Weller joined 
Cleve- 
land manager 
the lease sales 
division. 1953 
became man- 
ager national- 
accounts truck 
sales New York 
City, and 1954 
was made assistant the 
sales vice-president handling White 
fleet sales throughout the East. 
had been assistant Eastern regional 


manager since 1955. 
* 


Bank Promotes Nichols 
Nichols, former assistant 
vice-president, has been elected 
vice-president the Bank St. 
Louis. 


F. W. Burgie 


H. D. Weller 


Chevrolet Moves 


Moore Detroit 


Chevrolet has promoted 
Moore jr. from assistant zone man- 
ager Pittsburgh city manager 
Detroit. Moore 
has been with the 
company for 
years. 

served 
Richmond, Va., 
Pittsburgh and 
fore becoming as- 
sistant Pittsburgh 
zone manager 
1950. Detroit, 
succeeds 
Billings, who has 
joined the General Motors staff. 


Bennett Names Christian 


Christian has been ap- 
pointed the newly created posi- 


‘ 


tion assistant manager, Detroit 
district, the Bennett Pump divi- 
sion, John Wood Co. 


* * + 
Firestone Unit Split; 


Smith, McCready Named 


Randall Smith has been named 
president the decentralized Fire- 
stone Industrial Products Co., 


R. D. Smith 


Cc. J. MeCready 


Noblesville, Ind. The company will 
split into two separate com- 
panies March 

The other company, Firestone 
Rubber Latex Products Co., Fall 


River, Mass., will headed 
Charles McCready. 


* * * 
British Motor Corp. Shifts 


Export Organization 

Tuck, deputy director 
export sales for British Motor 
Corp., has assumed responsibility 
for the corporation’s subsidiaries 
South the Central 
African Federation. 

Malone, former director 
and general manager Nuffield 
Exports, Ltd., and local director 
Morris Motors, succeeded Tuck. 
Beare, director and sales 


— 


Trodd was named general 
manager Nuffield Exports. 
* + 


Trailmobile’s Kruizenga 


Heads Branch Chicago 


Jack has been ap- 
pointed manager the Chicago 
branch Trailmobile, Inc. had 
been assistant 
general sales 
manager. suc- 
ceeds Frank 
Reuter, who will 
head the Los 
Angeles branch. 

Kruizenga joined 
Trailmobile 
1950 sales rep- 
resentative with 
the Cleveland 
branch. 1951 
was promoted 
branch manager Grand Rapids, 
Mich., and 1953 became na- 
tional used-trailer manager 
Cincinnati. 


4. R. Kruizenga 


* 
Atherton Dodge 


Appointment Albert Ather- 
ton divisional accounting man- 
ager for Dodge announced. 

* 


Mesick 


Territorial Manager 

Herman Mesick has been ap- 
pointed manager the southern 
California-Arizona wholesale terri- 
tory White 
Motor Co. 

Mesick joined 
White two years 
ago special 
sales representa- 
tive after years 
experience 
various phases 
the trucking in- 
dustry, 
larly the sales 
field with Inter- 


executive Nuffield Exports, Co. and Dodge. From 1953 
been appointed general manager 1956 was eastern zone sales 
succession Malone. Michael! manager for Dodge trucks. 


CAR DEALERS AUTOMOTIVE 
PARTS JOBBERS DISTRIBUTORS 


PROTECT YOUR PROFITS 
STOP MYSTERIOUS LOSSES 


Over $2,000,000 per day is lost by businessmen in the United States because of 
DISHONEST and careless employees. EMBEZZLEMENT alone accounts for $2,000,000 
per day. What steps do you take to prevent this happening in your business? 


Service by Dukes Corporation can help you immeasurably in preventing and DETECT- 
n 


ING employee-embezziement. We also check the efficiency, 


sales owledge and 


courtesy of employees, which also results in lost business to you. 
One of our Field Representatives is in your area and can acquaint you with this 


service at no cost to you—talk to him. 


Send your business letterhead to our Executive Office, we will have a Field Man 


contact you immediately. Our forty years 


of experience equips us with knowledge 


of where to explore for ali sources of defaication. We are nationwide. 
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ILLINOIS 7-1616. 


DUKES CORPORATION 
78-17 37th Ave., Jackson Hts. 72, New York 
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Nosedive Also Aids Ford, Foreign Cars 


Chrysler Leads Sales Gains 


(Continued from Page 1) 


time that has happened since 
1953. (GM’s 1957 penetration was 
44.85 percent. Not since 1952 had 
been lower.) 

Ford Motor’s penetration ex- 
ceeded percent for the second 
time since World War (Ford 
Motor’s 1957 penetration was 30.39 
percent. The only postwar year 
which Ford Motor claimed 
greater share was 1954, when its 
percentage was 30.83.) 

Chrysler Corp.’s share the 
market was the highest since 1953, 
although Chrysler failed attain 
its avowed goal percent, 
which considers its “traditional” 
penetration. (Chrysler’s 1957 pene- 
tration was 18.33 percent. Except 
for strikebound 1950, Chrysler 
Corp.’s penetration every year 
from the end the war until 1954 
had exceeded percent.) 

+ 


BIGGEST market gainer 
1957, individual make, was 
Ford, which jumped 1.88 points 
from 23.09 percent 24.97 percent. 

Second-biggest gain was 
Plymouth, which 
moved points from 8.12 
percent 9.96 percent. 

Other gainers 1957 accord- 
ing order were Dodge, 0.60 
points; Imperial, 0.37; Rambler, 
0.34; Cadillac, 0.13; Metropolitan, 
0.08; DeSoto, 0.05, and Continental, 
0.01. 

Most extensive market loss last 
year was suffered Buick, which 
dropped 2.29 points, from 8.89 per- 
cent 6.60 percent. 

Second-sharpest setback was 
taken Chevrolet, down 1.95 
points from 26.29 percent 24.34 
percent. Oldsmobile was down 1.14 
points, from 7.35 percent 6.21 
percent. 


Cadillac Scores Gain 


OTHER losers, according 
order, were Pontiac, down 0.68 
points; Packard, 0.39; Mercury, 
0.26; Nash, 0.26; Studebaker, 0.24; 
Lincoln, 0.14; Hudson, 0.13, and 
Chrysler, 0.01. 

10. The only make 
escape the downward trend was 
Cadillac. 

11. The Big Three had smaller 
share the market 1957 than 
1956. Combined penetration last 
year was 93.57 percent, compared 


with 94.71 percent the preceding| most disastrous month the 


year. 
12. Although the Big Three took 
smaller bite the market, the 
Little Two failed improve their 
position. The available margin was 
absorbed imported autos. 


what can expected the 
new-car market 1958 was pro- 
vided registration figures for 
December. alone. 

swept upward 4.13 points 
during the month, boosting its 
penetration from 45.05 percent 
49.18 percent. 

Ford Motor held virtually un- 
changed, showing loss 0.01 
points, down 30.04 percent from 
30.05 

Chrysler Corp. saw sizable pro- 
portion its market share melt 
away—3.19 percentage points 
exact. Chrysler Corp.’s share dipped 
from 16.86 percent the previous 
month 1367 percent 
December. 


Saleswise, December was the 
> 


Sales: Score 
For December 


New-car registrations for 
December: 
1957 Pos. Make 1956 Pos. 
1—140,103 Chev. 129,111— 
2—129,300 Ford 138,357— 
37,425 Plym. 43,649— 
36,217 Buick 40,105— 
36,156 Olds. 34,720— 
26,064 Pontiac 27,960— 
15,604 Dodge 19,685— 
10— Rambler 5,573—13 
12— 6,340 DeSoto 9,327—10 
13— 5,531 Edsel 
4,501 Stude. 5,707—12 
2,582 Lincoln 3,235—14 
16— Imperial 
17— 1,056 149—20 
Met. 630—19 
366 Nash 
21— 163 Hudson 
21,110 Misc. 10,301 
Total All Makes 
512,136 514,061 


Further details Pages 44, 46. 


British Motor Forecasts 
Continued Sales Gain 


‘Continued from Page 2) 


transmissions are available only 
the larger BMC cars. 

BMC produced 500,000 cars and 
commercial vehicles 1957, about 
capacity, according Birt, and 
there are plans increase 
output appreciably. About half 
the vehicles are exported, with 
Australia, South Africa and New 
Zealand the principal markets. 

Canada received 12,000 BMC cars 
1957, Birt said. 

Hambro, which Birt described 
the largest importer sports cars 
into the S., owned Ham- 
bro’s Bank, Ltd., England. BMC, 


besides being the largest 


England, also the fourth larg- 
est auto maker the world, 


said. 


Record Year Ahead, 


BMC Dealers Told 


LOS deal- 
ers handling Austin-Healey, MG, 
Austin and Morris were told last 
week they could expect record 
sales year 1958. 

Birt, president Hambro 
Automotive Corp., BMC importer 
for the S., who addressed some 
dealers from Southern Cali- 
fornia, Utah, Nevada and Arizona, 
meeting sponsored Gough 
Industries, Inc., said: “We have 
every reason believe that the 
increasing desire Americans for 
small economy cars sports 
cars will enable have the best 
year our history.” 

Birt said that the British organi- 
zation producing more than 12,000 
vehicles per week and currently 


engaged $70 million expansion 
program. 

John Beazley, general man- 
ager automotive divi- 
sion, Western distributors, said, 
“We all realize that 1958 going 
the automotive industry, but let’s 
also remember that creative selling 
and sound service programs have 
thrived competition the past 
and will the future.” 


AMC Receives Award— 


George Romney, right, president, Amer- 
ican Motors Corp., accepts the Automobile 
Topics Annual Award from Publisher Floyd 
Clymer Detroit. The plaque was 
awarded American Motors “for the 
most progressive engineering and sales 
program meet the new American mar- 
ket for light 


for Chrysler Corp. 


* * * 


Month for 


THE makes listed individu- 

ally registration compila- 
tions, found December 
their worst month the year 
sales. this position were Plym- 
outh, Dodge, Mercury, DeSoto, 
Edsel, Studebaker, Imperial, Nash, 
Packard and Hudson. 

Conversely, December was the 
year’s highpoint sales for both 
Chevrolet and Continental. Ford 
and Continental were the only 
makes outside GM’s corporate 
family which showed increase 
penetration December when 
compared with the previous 
month. 


December saw hot three-way 
battle develop 
honors which could well continue 
throughout 1958. Grouped closely 
together behind the front-runners 
were Plymouth (7.31 percent), 
Buick (7.07) and Oldsmobile (7.06). 

With total 5,982,342 new-car 
registrations, compared with 5,955,- 
248 1956, the overall new-car 
market last year was 0.45 per- 
cent. The numerical gain was 27,094 
units. 

Makes which sold greater num- 
ber cars last year than 1956 
included Rambler, Metropolitan, 
Imperial, DeSoto, Dodge, Plymouth, 
Ford, Continental and Cadillac. 

percentage figures referred 

above measure performance 
terms the overall market. 
measuring each make’s sales record 
against its own performance the 
previous year, somewhat different 
picture emerges. 

For example, registrations 
makes were 
110.06 percent 1957. Chrysler 
Corp. was 18.91 percent; Ford 
Motor, 7.32 percent and AMC, 
1.93 percent. Sales were 
down 11.27 percent and S-P was 
off 35.34 percent. 

individual make, star 1957 
was Imperial, which skyrocketed 
upward 215.65 percent. 

States, according total regi- 
strations 1957, ranked follows: 
California, 571,185; New York, 544,- 
567; Illinois, 398,523; Michigan, 365,- 
813; Ohio, 380,900; Pennsylvania, 
374,465, and Texas, 356,065. (The 
above seven states accounted for 


more han half all registrations. 


Florida Ninth 


JERSEY, 221,442; Florida, 
191,098; Indiana, 185,398; Mas- 
sachusetts, 144,767; Missouri, 143,- 
Wisconsin, 135,698; Minnesota, 
122,349; Virginia, 116,123; Georgia, 
107,883, and Maryland, 101,124. 
North Carolina, 99,493; Louisi- 
ana, 98,985; Tennessee, 89,207; 
Connecticut, 88,035; Iowa, 86,674; 
Alabama, 81,538; Kansas, 80,995; 
Washington, 
73,134, and Oklahoma, 73,025. 
Oregon, 63,728; Colorado, 55,011; 
West Virginia, 54,969; South Caro- 
lina, 47,761; Mississippi, 45,605; 
Nebraska, 44,836; Arkansas, 41,949; 
Arizona, 35,762; New Mexico, 27,- 
191; Maine, 26,516; District Col- 
umbia, 24,328, and Utah, 24,241. 
Montana, 23,432; Rhode Island, 
23,330; North Dakota, 22,996; South 
Dakota, 21,048; Idaho, 19,661; Dela- 
ware, 19,266; New Hampshire, 
209; Vermont, 13,413; Wyoming, 
12,355, and Nevada, 10,758. 


Top Trucks 


New-truck registrations. Final 
standings for months: 
1957 


Pos. Make 
1—290,960 Chev. 302,145— 
Ford 
62,165 GMC 82,266— 
49431 Dodge 57,651— 
22,005 Willys 23,488— 

DiamondT 4,037—10 

li— 2,067 Reo 2,974—11 

Misc. 

Total All Makes 


858,085 894,366 
Further details Page 


‘ 


When became known that Rochester, 
available for Benny's nationally telecast birthday the Chrysler Corp. 
sponsored Shower Stars, Logan Square Sales Service came 


with promotion take advantage 


Jack Benny's right-hand man, 


the situation. The Chicago dealership 


decided display its 1929 Chrysler, and hired acquaintance Rochester, Canary 


Edwards, 


the showroom floor and wish the 


happy birthday. 


According Dealer Jerry Cizek, the “entire birthday gimmick was successful.” 


Big ‘Sell’ Fanfare Planned 
Cleveland Drive Opens 


(Continued from Page 3) 


“Keep Cleveland Business Healthy 
—Buy Now.” 

The tentative parade schedule 
follows: Monday (Feb. 24), Ford; 
Tuesday, Chevrolet; Wednesday, 
Plymouth, Oldsmobile and De- 
Soto; Thursday, Cadillac, Lincoln 
and Chrysler; Friday, Dodge, 
Pontiac and Edsel; Saturday, 
Mercury, Rambler and Buick. 
Schedules for Studebaker and 
Packard will announced later. 
The dealers also will asked 
pay their employes the week- 
end before the “crash program” 
starts bills. 

Mack explained that the use 
bills, which half million 
dollars will available, would re- 
mind the city the importance 
the auto industry keeping Cleve- 
land business healthy. 

Ordered for Cleveland Auto Week 
are more than mile three-by- 
five-foot lot banners; about 400 12- 
foot canvas banners; 4,000 store 
window display cards; 10,000 strips 
for auto bumpers; 10,000 lapel 
buttons; 25,000 balloons for distri- 
bution children auto agen- 
cies; 10,000 car windshield stickers, 
and 100,000 information 
the community-wide program 
“revitalize Cleveland and the auto- 
motive industry.” 

“The groundwork has been laid 
for the most intensive automotive 
sales campaign Cleveland his- 
tory,” Blaushild said. “The team- 
work among new-car dealers, 
used-car dealers and the finance 
people has been excellent. 
hope will continue until the 
point sale when will all 
competitive.” 

Blaushild said that the manufac- 
turers have been asked send 
some their top television talent 
the dealer rally, and also provide 
experimental cars which might 
rotated among dealerships. 

The Cleveland dealers’ idea for 
sales new and used 
cars was picked the Ashta- 
bula (O.) County Dealers Assn. 
That group dealers said 
also would conduct similar cam- 


paign this week. 


Idea Craft, 


Out This World 


CLEVELAND. Studebaker- 
Packard Corp.’s “Astral,” sleek 
“idea” craft, being displayed 
here during Auto Week the 
first showing outside the 
South Bend area. 

was created the S-P styling 
department “idea” project— 
means stimulating new ap- 
proaches which may result 
single styling features adaptable 
production automobiles. 

These are some the factors 
stylists considered when the 
“Astral” idea project was started 
last year: 

vehicle which could operate 
one wheel, stabilized gyro- 
scope, when travelling land. 


highway problems, could also 
travel through the air restricted 
flight levels, hover like helicopter 
and could equally home 
water. 


The engine could nuclear, 
ionic some future-developed 
power plant, but heavy traffic 
areas would receive power from 
beams broadcast from central 
source. 

would give off protective en- 
ergy all directions, making 
collision with another object im- 
possible. The four-seat passengers’ 
compartment would covered 
dome made two layers. 

The “Astral” would light 
enough make economical 
carry several aboard any space 
ship the future for exploring 
the face unknown planet, 
operating beamed power from 
the space ship. 

The pilot would operate the 
“Astral” means navigation 
“pod” that resembles the control 
stick airplane. The pod 
houses all the instruments needed 
control the vehicle. also shows 
the position the “Astral.” 

telescreen front the pilot 
would scan the area below and pro- 
ject the image monitor the 
“mother” space ship. 

Duncan McRae, director S-P 
styling, explains the thinking 
the designers this way: “We started 
out attempting project today’s 
traffic problems into the future, 
and hoped design vehicle 
that could solve some them. Our 
first ideas called for single-wheel 
vehicle conserve highway space. 

“Then,” said, “what 
called ‘science fiction’ moved closer 
thinking and tried design not 
just car the future but 
vehicle that might meet the mul- 
tiple travel needs new era.” 


Quinn Honored 
Service Agency 

NEW YORK.—E. Quinn, presi- 
dent Chrysler division, will 
named “man the today 
(Feb. 25) the National Society 
Volunteers 
America. 

Quinn, who has 
been active all 
levels the Vol- 
unteers organiza- 
tion, will hon- 
ored dinner 
meeting the 
Netherlands Hil- 
ton Hotel Cin- 
cinnati. 

The Chrysler 
executive headed 


E. C. Quinn 
Detroit’s United Foundation cam- 
member the national advisory 
board the Volunteers America. 
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Growing U.S. Market 
Sighted Renault 


(Continued from Page 1) 


with the most modern machinery| present can supply the device 


available. 

1957, Renault sold 37,000 
its high-styled Dauphines the 
and, according Pierre 
Vignal, general export manager, 
could have sold 50,000. ex- 
pects sell 50,000 60,000 
1958 and preparing for 
larger American market. 


Dreyfus pointed out that the 
money Renault made America 
was spent for American machine 
tools. this respect, interest- 
ing note that Renault itself 
the machine-tool business. sup- 
plies many French and foreign in- 
dustries with transfer machines 
and rates sixth among French 
machine-tool builders. 

“There are all kinds machine 


Pierre Dreyfus 
slowdown for his cars 


tools,” Dreyfus said pointing out 
that the machines Renault buys are 
different from those sells. 


production will reach 
2,000-a-day rate this year. 
1957, the company built 336,000 ve- 
hicles, including cars, trucks and 
tractors. these, exported 117,- 
000. The Dauphine was introduced 
1956. That year the company sold 
1958, sales soared 188,- 
000, with the goal much higher for 
1958. 


Vignal said that Renault has 400 
dealers the and needs more. 
The dealer network will in- 
creased soon more cars be- 
come available. 

Vignal says the factory esti- 
mates that dealer needs mini- 


good job. 


One the things broadening 


Dauphine appeal this year the 
Ferlac, automatic clutch that 
permits two-pedal driving. Vignal 
says demand such that could 


only for percent the cars, 
* 


IGNAL estimates that the mar- 

ket for small cars the 
from 300,000 500,000 year. 
believes this volume not large 
enough attract the Big Three 
American makers compete for 
share it, although concedes 
that the market would grow larger 
the Big Three did get into it. 

From market standpoint, Vig- 
nal suggested that the Belgian and 
Swiss markets are interesting 
study, since all makes compete 
there largely equal basis. 
Renault gets percent the busi- 
ness Belgium, percent Switz- 
erland and percent France. 

The auto writers visited 
Renault executives the Billan- 
court works where the first Re- 
nault was built 1898. Much 
these plants were destroyed dur- 
ing World War British and 
bombers. 

this time Dreyfus, who now 
heads the operation, was working 
the French underground army 
near Paris, while the founder 
the enterprise was laying the basis 
for nationalization the works. 
Renault said have told the 
French, and later the Germans, 
that wasn’t interested war 
production. This led such un- 
popularity that the Renault fac- 
tories were taken over the gov- 
ernment. (The operation under 
Dreyfus, however, kept remote 


from politics.) 


THE American visitor, Billan- 
court looks much like Ameri- 
can factories. There are some dif- 
ferences—the thousands bikes, 
scooters, and motorcycles used 
the French auto workers per- 
sonal transportation (American 
workers generally travel car); 
the workers’ lunches kept hot 


Automatic 


This device moves door panel from 


sell third the cars sends one operation another along the line 


from Contented Workers— 


workers appeared happy and Here group lunch. Some 
contrived hot lunches with wine and table cloths the half-hour available. 


Writers Inspect Plant— 


American writers inspecting the operation Paris. From left, Robert 
Finlay, News; Benjamin Zwerling, American Automobile; George William- 
son, Paris office Wall St. Journal; Alan Zachary, New York public 
relations agency; Robert Benton, Esquire; guide; Mel Review; 
Martin Rosenzweig, Coronet; (Slim) Barnard, Los Angeles Examiner. 


water pans various spots the 
plant; the wine bottles the water 
coolers, the contrast between huge 
modern machinery and brooms 
the foundry made twigs tied 
together. 

Many the workers wear berets; 
some wear wooden shoes (those 


who work near chemicals that 


might injurious leather). 

outstanding operation the 
foundry the casting piston 
liners centrifuge technique. 

The engine plant operates around 
the clock with three shifts. Among 
the transfer machines are those 
that perform 725 operations auto- 
matically the cylinder block, in- 
cluding 100 checking operations. 
block delivered off this line every 
seconds. 

Some 40,000 workers, 5,000 
them women, operate the Billan- 
court works. was suggested 
Dreyfus that Renault appeared 
have asset cars built con- 
tented workers. Our visit the 
plant was marked the open 
friendliness the workers. 

“Oh, yes, they are civilized,” 


Dreyfus remarked. 


Billancourt workers are city 

folks. Those some 
miles west Paris, are largely 
country people—mostly young, 
many with bright rosy cheeks. 

Here the unitized bodies are fab- 
ricated and some 900 Dauphines 
roll off the lines each day. Auto- 
mation marks the operation. 
Assembly lines for Dauphine bodies 
have rail carriages fitted with 
underground chain back motion 
through pneumatic controlled lifts. 
Electric welding the car floor 
makes use multiple electrodes. 
This, too, rail-carriage line. 

Also outstanding body stamp- 
ing sets eight presses 
working simultaneously, with 
automatic transport the parts 
from press press. 

the visitor, seemed that this 
plant abounded with women drivers 
(of electric material-moving trucks) 
honking madly down the aisles. 

The auto writers got taste 
the French enthusiasm for car 
with feel the road the Auto- 
drome Linas-Montlhery. crack 
race driver demonstrated how the 
Dauphine and Fregate can take 
corners speed. 

With curb weight some 1,400 
pounds, the SAE horsepower 
can move the Dauphine top 
speed miles hour, Having 
turning radius 189, the Dauphine 
lively, maneuverable car. Each 
wheel independently suspended 
with coil spring and telescopic 
shock absorber, making for pleas- 
ant ride. The rear engine gives 
for fine performance 

ills. 


* * * 


automatic transmission, was 
especially impressed with the auto- 
matic clutch which permits shift- 
ing gears without concern about 
the clutch. Renault engineers put 
thumbs down complicated auto- 
matic transmissions because they 


not want drain off 


from the engine. 

The automatic clutch has the ad- 
vantage making shifting easy 
while not taking away from per- 
formance. 

“This makes our bid even 
strong,” remarked Vignal, 


Automation Marvel— 


Here row presses which 
help moke Flins plant marvel 


“for none the competition has 
this device desirable Ameri- 
cans.” 

Whatever comes the mar- 
ket, Renault executives left the 
impression that they are 
stay. 

> 


Kent Joins Renault 


Sales Manager 


NEW YORK.—Jack Kent has 
has been appointed general sales 
manager Renault, New 
York, an- 
nounced Rob- 
ert Valode, 
vice-president and 
general manager. 
Kent has been 
with the Export 
division Chrys- 
ler Corp. since 
1947. 

his new ca- 
pacity will 
manage all sales 

Kent activities Ren- 
ault the S., Puerto Rico and 
Hawaii. also will charge 
all Renault distributors and 
dealers. 


Works— 


Dealer Forum 


(Continued from Page 3) 

who take all day make minor 
adjustments. 

Renault (or “The Works,” 
dealers call it) has mechanic 
apprentice program, but the grad- 
uates are kept the factory. 
addition, the aircraft and atomic 
industries drain off top 

financing, terms are rela- 
tively tight standards. 
Outside terms call for third down 
and months pay. Terms 
and months are common. 
Financing may handled “The 
Works” independent financing 
institutions, but French law pro- 
hibits banks from taking part 


this business. 


The Law France 


RENCH law interesting 

thing, the way. Ameri- 
can who has lived France for 
many years says that the French 
their thousands years 
living together have passed laws 
against practically everything. This 
not confining one might 
think, for the tradition 
French love freedom some laws 
are ignored completely and others 
Obeyed the letter. 

For instance, French streets 
which once were bedlam 
honking horns were quieted over- 
night law against use 
the horn the city. 

Yet speed laws the city, 
there are such, are obeyed 
one. night when traffic light, 
each driver seems the 
limit his car’s engine. And this 
can scary thing, for driving 
with dim lights the city. 
more for bats than people 


Chrysler Offer 
Dealers Used-Car 
Marketing Tips 


car reconditioning and merchandis- 
ing program will introduced 
Chrysler Corp. its more than 
3,000 dealers beginning March 10. 

Designed help dealers 
strengthen their competitive posi- 
tion used-car and truck sales, 
the program will cover every as- 
pect the used-vehicle business, 
including reconditioning, 
chandising, appraising and pric- 
ing, said Frank Arnold, 
Corp. used-vehicle manager. 

outlined the program the 
vehicle managers special meet- 
ing here. Later this month the area 
managers will explain the project 
regional field forces and district 
managers, who will make presenta- 
tions dealers. 

Using specially equipped com- 
pany station wagons, assistant re- 
gional and district managers will 
meet with dealer groups cities 
throughout the The station 
wagons will include MoPar recon- 
ditioning materials 
tioning equipment. 


Here the Billancourt operation Renault bend the River Seine. Renault 
plants cover the island the center well the river bank the right. The little 


shop where the first was built 
from the executive offices. 


1898 enshrined small park across 
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Senators Told Price Paradox 


Bell Describes Territory Bill 


(Continued from Page 1) 


the senators that Congress pass 
law amending the Federal 
Trade Commission Act over- 
come Justice Department opposi- 
tion territory security. 

The Senate monopoly probers 
also were told that new-car prices 
are both too high and too low. This 
apparent paradox was unfolded 
Carl Fribley, Pontiac-Cadillac 
dealer Norwich, Y., and 1956 
NADA president. 

* 

“two-price” system, accord- 

ing Fribley, enables govern- 
mental agencies purchase autos 
too cheap and forces the general 
public pay too much. 

Fribley’s chief concern ap- 
peared that the auto indus- 
try pricing itself out 
volume market. 

Bell, his testimony, admitted 
that legislation permitting territory 
security might not necessary 
the factories would allocate vehicles 
line with NADA’s program for 
“equality competitive opportun- 
ity.” 

Bell said realistic allocation 
would take into account the “rea- 
sonable potential” the 
local market, his financial position 
and his service facilities. 

too often the past,” 

said. “the dealer operating 
open lot from Quonset hut 
has been permitted receive new 
cars and trucks out all propor- 
tion his own market area, with 
the result that marketing condi- 
tions have been upset and distorted 
and the public led further down the 
road confusion.” 

said proper market studies 
which base realistic dealer 
allocations haven’t been made 
the producers but added that 
has been informed the facto- 
ries that they will make them. 

earlier testimony, Bell termed 
“unreasonable” the Justice Depart- 
ment’s suggestion for “friendly” 
court test the legality terri- 
tory security. said the “proper 
way approach the matter 
lay fairly squarely” before 
Congress. 

submitting the draft 
proposed remedial bill, 
emphasized that not final 
form and subject change. 

drafted, the bill would add the 
following two paragraphs the 
FTC Act: 

“Nothing contained this act 
any the antitrust acts shall 
render unlawful any contracts 
agreements which con- 
nection with which manufac- 
turer established system 
incentive payments compen- 
sate his retailers for sales 
retail said manufacturer’s 
products within sepcified geo- 
graphical areas assigned said 
manufacturer his retailers 
their respective areas sales and 
service responsibility. 

“Nothing contained this act 
any the antitrust acts shall 
render unlawful any contract 
agreement which manufac- 
turer requires that warranties will 


fulfilled and services 


and facilities provided his 
dealer, and which manufac- 
turer effectuates system com- 
pensating all his dealers for 
fulfilling such warranties, rendering 
such services and providing such 
facilities.” 

sales and service responsi- 

bility concept immediately pro- 


duced some Senator 


ander Wiley, Wisconsin Republican, 
and Senator John Carroll, Colorado 
Democrat, wondered how declining 
dealer sales and profits could 
legislatively remedied restricting 
market territories. 

Paul Rand Dixon, subcommittee 
counsel, suggested that some deal- 
ers don’t like competition. 

Bell said NADA not seeking 
any action that would diminish 
“strong, healthy competitive at- 
mosphere,” adding that the legis- 
lation would not limit any way 
the buyer’s freedom purchase 
wherever pleased. 

response question from 
Donald McHugh, chief committee 
counsel, Bell said was quite likely 
that legislation wouldn’t needed 
the makers went along with the 


ECO program. said equitable 
allocation cars and trucks 
implicit the program and the 
factories don’t need any law act 
accordingly. 

They can begin allocating fairly 
“in five minutes” they want to, 


declared. 


that the business the fac- 
tories. But did suggest return 
nationally advertised uniform 
delivered price means “re- 
storing public confidence” the 
industry’s pricing structure. 

said such step would 
way “fix” prices but would 
remove “the opportunity for 
handful unscrupulous men 
advertise fantastic discounts 
which bear relation the 
truth because they are discounts 
from artificially inflated 
‘packed’ price.” 

Fribley, referring previous 
testimony UAW President Wal- 
ter Reuther, denied had ever 
said that cutting prices $100 per 
car would increase sales mil- 
lion cars annually. 

did say that had advocated 
holding the line 1957 prices, 
believing more sales would result. 

* 
record,” told subcommit- 
tee members, “shows conclu- 


Williams, Martin, 
Moore Named 
Safety Committee 


WASHINGTON.—Three appoint- 
ments the Inter-Industry High- 
way Safety Committee have been 
committee chairman and vice-presi- 
Firestone Tire Rubber 
The new committee members are 
Birkett Williams, NADA first 
vice-president; Ernest Martin, 
first vice-president the National 
Tire Dealers Retreaders Assn., 
and Charles Moore jr., Ford Mo- 
tor Co. public relations and adver- 
tising vice-president. 

Williams Ford dealer 
Cleveland, and Martin Fiske 
tire dealer Jacksonville, 

also was announced that 
Brubaker, Firestone retail adver- 
tising manager, has been elected 
chairman the tire industry ad- 
vertising and promotional advisory 
committee the Inter-Industry 
highway safety committee. 

Brubaker succeeds Det- 
wiler, passenger-tire advertising 
and sales promotion manager for 
Rubber Co. 


Nomad South America— 
Rugged going for the Chevrolet Nomad station wagon (circled) which recently 


sively that the price increases 


the new-car market.” 

Although assailed boosts 
suggested retail prices, Fribley 
admitted, “Frankly, don’t know 
how many extra cars could 
sold with $100 reduction across 
the board from present price 
levels and doubt anyone else 
can make intelligent forecast 
this figure.” 

asking the subcommittee 
probe purchases autos gov- 
ernmental agencies cut-price 
figures, Fribley charged that the 
Big Three below cost these 
fleet deals, then recoups prices 
charged the public. This, said, 
forces the public pay extra mil- 
lions dollars year buying 
new cars. 

Fribley said some cases deal- 
ers receive subsidies ranging 
$475 car from the factory when 
they land big governmental order. 

* + 


Fribley said, many govern- 
mental agencies now prefer 
“dump” their used cars the mar- 
ket after months. 

some cases, said, such 
agencies receive nearly much 
for the used car they pay for 
new unit. 

“This puts the government di- 
rect competition with its own tax- 
payers and the new and used-car 
dealers,” said. 

Fribley accused the Big Three 
selling below cost governmental 
agencies “to gain the vicarious 
benefit increase price-class 
registrations” and gain the pres- 
tige increasing sales for compe- 
titive advertising purposes. 

When Fribley said that the in- 
dustry could price itself out the 
market, Senator Joseph O’Ma- 
honey, Wyoming Democrat, asked 
whether Fribley had any “docu- 
mentation” for the statement. 

presided chairman 
the absence Senator Estes 
Kefauver, Tennessee Democrat, 
who was called away the death 
his father. 


* 

said thought good 

evidence the depressing effect 
price hikes was the 250,000-unit 
increase dealer inventories the 
end the 1957 model run, com- 
pared year earlier. said 
general economic conditions both 
years were comparable. 

inquired whether 
1958 price increases had contrib- 
uted dampened sales thus far. 
All members the dealer panel 
said they thought so. 

(Also present the hearing were 

Dean Chaffin, NADA president; 
Birkett Williams, NADA vice- 


completed two-way run across America indicated here. The photograph 
was taken the Andes Mountains where the car encountered grades percent 
climb that rose 13,278 feet. Drivers Betty Skelton and Vince Piggins made the 
run over the General San Martin highway between Buenos Aires the 
Coast Vina Del Mar the Pacific Coast hours and minutes, for net 
average m.p.h. The 1,900-mile test was supervised the 


Argentina. The hood remained throughout and the engine was kept 


operating continuously. 


Former Presidents Honored— 


Former presidents the Automotive Trade Assn. National Capital Area were 
honored with certificates appreciation the meeting. Seated, 
from left, are Frederick 1932-33; Oscar Collican, 1936-37; Sanders, 
1938-39; Butler, 1940-41, and Robert Lewis, 1942-45. Standing: Joseph 
Trew, 1946-47; Earle Baker, 1948-49; William Emerson, 1950-51; Leftwich 
Sinclair jr., 1952-53; Harry Monroe jr., 1956, and Murphy, former managing 


director. 


president; John Lander, NADA 
treasurer, and Thomas Abbott 
jr., chairman the NADA national 
affairs committee.) 

Williams remarked that any rise 
tends reduce sales and any re- 
duction boost them. said that 
this year has noticed “definite 
trend” back buying six-cylinder 
and standard transmission cars be- 
cause they carry lower price. 

The dealer said the public still 
wants cars with “gadgets,” but 
can’t afford pay for them. 


the panel members 
agreed with Chaffin that repos- 
session rates their areas were 
“abnormally high.” Fribley said 
wouldn’t that far describing 
the situation New York State, 
but said repossessions there 
were “increasing.” 

Senator Carroll asked whether 
the sales slump itself 
increased unemployment deal- 
erships. Fribley commented that 
had off persons re- 
cently and other panel members 
said they had also dropped some 
employes. 

Paul Herzog, NADA director 
research, testified that na- 
tional basis, employes per dealer 
averaged 18.8 the end 1957, 
compared with 19.2 the end 
1956. 

The dealer panel observed that 
the average now was probably 
below 18.8 because unemployment 
has grown during the first two 
months this year. 

The dealer spokesmen also saw 
little cheer about the dealer 
mortality picture. The panel mem- 
bers all said the number auto 
retailers their areas had dimin- 
ished during the last year and 
Fribley predicted that the first 
quarter 1958 will show the high- 
est dealer mortality recent years. 

> 


HIS statement, Bell attacked 
compulsory union membership 
being against democratic principles 
and urged the subcommittee take 
“good strong look” that form 
“monopoly.” 

“The greatest threat today 
the minds our members lies 
the authoritarian contr@ 
highly organized minority groups 
the trade union movement,” 
declared, 

Wiley said wanted concrete 
examples how the alleged union 
monopoly affects dealers. said 
Bell’s charge serious and 
wanted the facts. 

Bell said NADA would provide 
examples union action sup- 
plementary report submitted 
later. 


Woman Writes 


Mobilgas Run 


LOS ANGELES.—Audrey Rush 
has written book her experi- 
ences relief driver the 1957 
Mobilgas Economy Run. 

She the daughter Jim Rush, 
Chevrolet dealer Gardena, Calif. 

The book has been published 
Floyd Clymer, 1268 Alvarado St., 
Los Angeles Calif. sells for 
$1.50. 


Index 


Pared 98.6 


Reflects Cutbacks 
Car, Coal Output 


ECLINING car and truck pro- 
duction plus sharp drop 
coal output have pushed the 
motive News Economic Index down 
98.4 percent last level. 
part the drop coal output 
was blamed severe winter 
weather mining regions. 


The index now stands 
percent the like week last 
year. the deepest decline 
the combined indicators during 
the current recession. 

the week-to-week compari- 
sons, total nine indicators 
have declined the last week. De- 
partment store sales continue their 
These sales have been one the 
stronger forces the economy 
and, this report, stand 1.1 per- 
cent above last level. 

Both paperboard production and 
electric output show gains and 
savings deposits have shot 
another percent. The savings 
total now full percent above 
the figure for the like week last 
year. 

> > 

OMMERCIAL industrial 

loans have continued sag 
and now are barely ahead the 
year-ago total. This fact casts 
doubts the immediate gains 
obtained from the easing 
bank reserve requirements, which 
the Federal Reserve Board ap- 
proved last week. 

The board’s action makes more 
money available for loans, step 
not likely spur the economy 
immediately when the amount 
business loans outstanding 
falling from week week. 


The only real strong spots the 
year-to-year figures the indi- 
are 3.9-percent gain 
electric output and the fact that 
1957 auto registrations topped those 

The two indicators which are not 
part the index used-car 
prices and business failures—have 
shown little strength. The used- 
average and now stands 
percent above last year’s figure. 

Business failures dropped 6.7 
percent from last week but remain 
percent above the year-earlier 
figure. 

nance Loan Co. Cleveland 
has announced that has cut its 
interest rates buyers new and 
late-model-used cars .61 percent- 
age points. 

There were some hints that 
other credit outlets were easing 
interest rates bit but indica- 
tion general reduction. 

Most finance companies report 
their overall cost money remains 
high, other costs are pressing them 
and collection expenses are rising 
somewhat—thereby making cut 
interest rates unlikely the im- 
mediate future. 
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The Man Behind the Wheel... 


Sales Testing the New Models 


(Continued from Page 8) 


the only American car ever win 
twice. 

The first time was won for 
achieving interchangeability 
through standardization parts 
and the second time (1912) for be- 
ing first equip car with electric 
starting, lighting and ignition. 


Other Firsts Noted 


OME other milestones: First 

offer closed bodies standard 
equipment (1910), first this coun- 
try build V-type, water-cooled 
eight-cylinder engine and first 
use thermostatic cooling system 
(1914). 

Cadillac was the first put the 
spare tire inside the body, first 
develop and use knee action, first 
build V-16 engine. 

Cadillac produced V-8, V-12, 
V-16 1936 and sold 48.1 percent 
all cars priced above $1,500. 


Some other firsts were the 


turret top and automatic transmis- 
sion. Cadillac broke all previous 
stock-car records Indianapolis 


1937. 


Air Suspension Tops 

ADILLAC offers four-coil spring 

suspension this year and air 

suspension. The test car was 
equipped with air suspension and 
lived Cadillac reputation 
for quality. 

other parts this fine 
car, the air suspension shows evi- 
dences advanced engineering. 
For instance, should the pressure 
the tank below 125 
switch inside the tank lights 
red light the dash. broken 
compressor belt, compressor 
not delivering air the tank 
would soon result this warn- 
ing. 

The system provided with 
lift valve which operated from 
the front seat. Pulling out this 
valve the instrument panel 
raises the car the rebound 
bumper and remains there until 
the valve pushed again. 


This valve used when 
necessary raise the clearance 
over some obstruction and when 
the car put the lift. 


Basically, the system consists 
four air springs, three leveling 
valves, two the rear and one 
the front, air compressor and 
air tank which sometimes 
called accumulator. 

> 


Easy Drain Tank 


air tank located front 

the radiator the top, and 
the lines from air compressor 
tank are readily accessible. 
also easy drain the water from 
the tank since the drain cock 
easily reached when the hood 
raised. 

The warning light the dash 
also warns leak the sys- 
tem. 

Copper lines with flare-tube fit- 
tings are used throughout the sys- 
tem, which insures air tight seals 
connections and long life. 

pressure blow-off valve 
mounted the rear-intake-line 
tee fitting. for 150-165 p.s.i. 
avoid pressure that would 
burst bellows. Another blow-off 
valve the top the accumula- 
tor tank set for 400 

The air compressor maintans ap- 
proximately 250-psi. pressure 
throughout the system the high- 
pressure side. takes its air from 
the carburetor air cleaner. 
single stage, two-cylinder compres- 
sor mounted the engine, and the 
power-steering pump bolted 
directly the back the com- 
pressor and runs off the compres- 
sor shaft. 

Oil from the steering pump res- 


ervoir used for lubrication 


the air compressor circulating- 
pressure system. 


Tank Has Tire-Type Valve 


accumulator tank contains 

enough air relevel the car 
from curb weight five-passenger 
load without additional air from 
the compressor. The tank contains 
tire-type valve which pressure 
ean checked with ordinary 
gauge and which the system can 


pumped with air service 
hose necessary. 

Although the engine essen- 
tially the same that used 
models, several changes de- 
sign have increased compression 
ratio, horsepower and overall en- 
gine efficiency. 

This OHV V-8 develops 310 h.p. 
4,800 r.p.m. with four-barrel 
carburetor. With three two-barrel 

= 


Good 


for the ‘58 Cadillac 
system located front 
of the radiator, making connections and 
drain cock easily accessible. 
suspension compressor the right 
and air-conditioning compressor the 
left. There wide open spaces 
under this hood. 


carburetors and special intake 
manifold, develops 335 h.p. 


Increase compression ratio 
10.25 was obtained newly 
designed piston with trough 
top that increases turbulence the 
fuel mixture. newly designed car- 
buretor, new larger exhaust valves, 
and new camshaft provide im- 
proved fuel economy and idle. 

But the prospective buyer 
more interested the effect and 
performance when behind 
the wheel. Personally 
crank smooth dislike 
rough engine any speed. 

have been told much dis- 
gust that rough-idling engines 
smooth out when they are revved 
and that most airplane engines 
idle roughly. 


well-designed engine good 
shape will idle good unless there 
something wrong with it. Some 
dealers and service men don’t take 
the time complete tuneup 
engine will idle properly. They 
depend “gunning” for perform- 
ance. 


Test Car Idled Smoothly 


engine the test car idled 
smoothly you could hardly 
tell was running. Engine noise 
was not great even when cold 
fast idle and with the big six- 
bladed fan, which standard 
equipment with the air-conditioned 


Inside Story— 

The new split-pedal parking brake 
the shown the left. You 
push down the right half set the 
and push down both halves 
release it. The lever for the wide foot 
brake the steering column. 
Openings the space between 
the inside and walls the body 
carry the rear pillar through 
the front door. 


car, and pulling the air suspension 
compressor. 

After warmup, idled noise- 
lessly and responded split 
second the throttle. Highways 
glazed with ice require gentle 
throttle, and delivered excep- 
tional performance under adverse 
road conditions, which step 
toward greater safety. 

traffic jams when became 
necessary have brilliant engine 
performance, was actually effi- 
cient, giving flashing perform- 

ance that would credit lighter 
The point that can 
gentle whisper and even 
though heavy car, does not 
take any time all get under 
way. 

Those who have not had this ex- 
perience and think that big car 
slow sluggish will find this one 
has the pep young colt when 
they take the 


Tubular X-Frame Altered 


the second year for the 
tubular X-type frame construc- 
tion. Last year’s frame has been 
modified take either coil air 
springs the front and rear. 


The main frame members have 
been curved outward the rear 
provide for new increased 
capacity, flat-floor trunk com- 
partment. 


New this year the linkage-type 
rear suspension which permits use 
either coil air springs. This 
was introduced last year the 
ultra modern, luxurious Eldorado 
Brougham, now standard. 


Rear-suspension linkage consists 
two links and 
upper-control yoke. The front ends 
the lower control links are at- 
tached body mounting bracket 
that welded part the frame. 
The rear ends the lower-control 
links are attached bracket 
the axle housing. 


Spherical Rubber Joint 


two front arms the upper- 
control yoke are attached 
frame cross member just forward 
the rear axle. 


permit movement the axle 
the rear wheels move and 
down over irregularities the 
road, spherical rubber joint 
used the axle end the upper- 
control yoke and rubber bushings 
and bolts are used both ends 
the lower control links. 


The upper yoke takes all the 
thrust forces resulting from turn- 
ing and cornering. 


The rear shock absorbers are 
mounted their upper end 
frame bracket the rear the 
axle center line. The lower end 
the shock absorbers are attached 
the lower-control-link mounting 
brackets the axle housing. 


Conventional coil springs are 
mounted with the lower end seated 
the link and the 
upper end seated tower bracket 
welded the frame side member. 


Exceptional Ride Assured 


this makes for excep- 
tional ride which the advan- 
tages coil springs optional air 
springs are obtained, the same 
time retaining all the stability 
former leaf springing. 


Ethical conduct coupled with 
high efficiency promoted among 
Cadillac craftsmen. The Cadillac 
code reads: 


hereby pledge myself all 
thorough and exact diagnosing 
trouble; recommend only that 
service which the best in- 
terest the owner; perform 
that work for which respon- 
sible accordance with Cadillac 
standards the best abil- 
ity, and all dealings with 
Cadillac owners, courteous, 
honest, ethical; and every- 
thing within power further 
the owner’s satisfaction and pro- 
mote good will Cadillac and 
dealer.” 

lot prospective owners will 
like that pledge and Cadillac deal- 
ers are doing high-class job 
predelivery service that eliminates 
complaints, dissatisfaction and 
service call-backs. 


Dealer Becomes Administrator— 


Gov. Foster Furcolo, left, Massachusetts swears John Mirak, center, president, 
Mirak Chevrolet, Inc., Arlington, one the administrators the 
Scholarship Program. Looking during the ceremonies the State House Boston 


Ray Crimmins, governor's counselor. 


Pontiacs Sweep Places 
U.S. Speed Trials 


Don 
Staff Correspondent 


DAYTONA BEACH, 1958 
Pontiac, driven Dr. Morris, 
last week won the national speed 
trials championship, the major 
event the NASCAR international 
safety and performance trials. 


Six Pontiacs outran all other 
cars the displacement 
class. The champion previous 
years, Chrysler 300, ran seventh 
and eighth. 

Dr. Morris, 50-year-old former 
Indianapolis car owner, was 
clocked 144.346 m.p.h. his 
downwind run, 131.627 return, 
137.693. 


Second was Bob Pemberton, fol- 
lowed Murray Hartley and 
Vicki Wood. 

Chevrolets took the first three 
places Class Six, smaller dis- 
placement, Jesse Piatt winning 
130.058-122.658 and 126.249 average. 

fuel-injected Chevrolet 
Class Five won 133.087-128.987 
and 131.004, driven Walter 
Bridges. 

The Big Three Class, automatic 
transmissions, one carburetor, 
was won Chevrolet Dealer 
Buzzy McCammon, Dugger, Ind., 
119.205-114.105 and averaged 116.- 


Brewster Shaw, Daytona Beach 
Chrysler dealer, won the standing 
start acceleration with new rec- 
ord. His Chrysler 300D hit 87.485 
m.p.h. for the one-mile course. 
Pontiacs took the next eight places 
Class Seven. 

Bill Frick, Baldwin, Y., hop- 
expert, won Class Six accelera- 
tion Plymouth 85.227 m.p.h. 
Chevrolets took the next nine spots. 

Robert Reed and John Reed, 
with Ramblers, won Class and 
Class acceleration, 71.656 and 
64.888. 

Only three speed records were 
broken during the first week 
the ninth annual NASCAR interna- 
tional safety and performance 
trials. 

the official two-way flying mile 
speed runs for experimental cars, 
there were three entries, with Nor- 
Lincoln Continental. hit 116.959 
m.p.h. his fast trip and 
average 112.888 m.p.h. 

The old record was established 
year ago Druggist Ernie 

Walls Continental, 103.360 
m.p.h., when won default. 
The fastest car had the wrong 

size tires and the second place 

driver neglected take his car 
the inspection station, thinking 
the winner “would surley pass.” 

the sports car Class produc- 
tion, Raymond Anderson set 
record 106.572 m.p.h. and 98.280 
m.p.h. average 1958 Alfa- 
Romeo, while the other new mark 
was Don Schmitt 1949 
Veritas the Class production 
sports car standing start acceler- 
ation run, 95.847 

In. the safe driving tests, held 
the first week, Pontiacs dominated 
the safe passing tests, winning four 


the top five places the 
m.p.h. phase and three the five 
the m.p.h. stanza. 


Winner the m.p.h. finals was 
Jim McMichael, 1958 Pontiac. 
Following feet behind the offi- 
cial car, whipped 
around pass yards his 
best run and three-time average 
101 yards. 

Mel Larson, Plymouth, was sec- 
ond, followed Gilbert Laird, 
Vicki Wood and Jack Rutherfurd, 
all Pontiacs. 


Mrs. Wood, 39-year-old De- 
troit housewife, was the winner 
the 50-m.p.h. phase, following 
the official car feet and 
passing 177 yards and aver- 
age 183.67 yards. 

Rutherfurd, veteran powerboat 
race driver and holder Daytona 
Beach speed records, was second 
Pontiac, followed Mc- 
Michael, Pontiac; Larson, Plym- 
outh, and Brewster Shaw, Daytona 
Beach Chrysler dealer, Chrys- 
ler 300D. 


Larson, race driver from Phoenix 
and Detroit, won the stop-and-go 
test over the grueling two-mile, 
20-intersection course. 

With optimum time set 
six minutes and seconds, Lar- 
son made the trip seven 
minutes and 11.16 seconds. Each 
driver lost point for every fifth 
second late, plus additional 
penalties for any possible 
traffic violations. 

Indicating the degree 
driving accuracy, was penalized 
only once, five points for stopping 
just short the foot-wide white 
line one the boulevard 
“panic” stops. 

Following order the finals 
were Joe Weatherly, Bill Claggett, 
Fords; Lt.-Col. Reid Clifton, the 
Florida Highway Patrol, Rambler, 
and Ernie Walls, Edsel. 

Most the first-week straight- 
away activity was devoted sports 
and experimental cars. 

The fast time the week was 
established Karol Miller, 
1956 modified Ford running ex- 
perimental, 115.884 m.p.h. and 
two-way average 153.061 m.p.h. 

the sports car field, tops 
was Pete Macdonald, making his 
first Daytona appearance with 
the Mallory Ignition (Detroit) 
raeing team. 


Macdonald ran his 1957 Ford 


Thunderbird, supercharged, 
through the one-mile speed trap 
152.672 m.p.h. and had two-way 
average 149.068 m.p.h. 

For current model sports cars, 
production class, Straney was 
high the standing start one- 
mile acceleration runs, 86.831 m.p.h. 
his Corvette. That the aver- 
age speed for the entire mile run. 

the sports car races held 
nearby New Smyrna Beach Air- 
port, Joe Shepard, Tampa sports 
car dealer, won the Paul Whiteman 
96-mile trophy race Maserati, 
averaging 79.02 m.p.h., quite bit 
short Carroll Shelby’s 1957 mark. 
Second was Lucky Casner 
Ferrari. 
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Million Mark Weeks Away... 


Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


PRODUCTION ONLY) 


Week Week Total Jan. 1 Jan. 
Same Ended Output, 

Feb. 22, Week, Feb. 15, Febru- Feb. 23, Feb. 22, 

1958 1967* 1958* ary 1957* 1958 
AMER. 3,675 2,287 3,715 27,425 
CORP. .... 11,335 31,961 10,486 32,296 224,986 92,223 
Chrysler 1,157 9,571 
Imperial 317 932 6,627 2,851 
DeSoto 321 6,625 
1,721 4,683 14,203 
Plymouth 6,970 20,380 116,081 58,973 
FORD MOTOR*** 332,688 
429 2,907 
24,413 73,061 260,648 
901 2,583 9,343 5,800 
Mercury 62,568 22,702 
GENERAL MOTORS.... 53,234 61,236 57,809 172,063 519,532 446,929 
11,347 6,672 56,751 
27,099 33,276 94,954 251,926 246,772 
Oldsmobile 11,211 8,602 68,230 
CORP. 2,629 12,042 5,256 
Packard 347 3,631 
Studebaker 2,282 8,411 4,481 


Total Cars, 
"Revised 


*American Motors’ totals for 1957 include Nash and Hudson production. 
**Ford Motor Co. totals for 1957 include Continental production. 


COMMERCIAL CARS 
(U. PRODUCTION ONLY) 


"Revised. Misceliancous includes Corbitt, 
Drive, ete. 


*** Autocar, 
included in Mack totals. 


DETROIT.—Three surveys re- 
action the current downturn 
have sounded similar pessimistic 
notes business conditions the 
near future although reporting 
rather optimistic views the 
latter part 1958. 

Dun Bradstreet survey 
businessmen found them less opti- 
mistic than similar surveys 
the last two years. 
majority expected their own com- 
the second quarter 1958 than 
they did the like period. 


The Detroit Sales Executive Club 
checked 136 local firms and found 
that business off much 
percent the present time, The 
firms expect substantial increases 
business the last half this 
year. 

mild but protracted recession 
the cards, unless additional 
action taken the Federal 
Government. That was the conclu- 
sion group social scientists 
and business economists the 
University Michigan’s Founda- 
tion for Research Human Be- 
havior. 

The university group was the 


Week Week Total Jan. Jan. 
Ended Same Ended Outpat, Te To 
Feb. 22, Week, Feb. 23, Feb. 22, 
1958 1957* ary 1957* 1958 
DIAMOND 132 373 621 852 
179 606 433 
1,962 1,214 3,242 13,744 
4,102 8,640 49,762 37,668 
1,140 1,428 1,064 9,283 
2,340 2,281 15,140 19,047 
220 352 366 3,036 2,171 
190 234 565 1,906 
415 418 395 1,214 3,051 2,955 
1,824 1,302 1,602 5,368 11,494 11,797 
Total Trucks, 17,271 23,255 18,620 55,330 168,930 137,207 
Total Cars, Trucks, 
111,818 162,193 120,252 360,537 1,271,110 931,771 
Total Cars, Trucks, 
Grand Total, 
Cars and Trucks, 
and 168,995 128,638 382,652 986,892 


Marmon-Herrington, Federal, Four-Wheel- 


N. B.: All U. S. totals include cars and trucks for military orders. 
Freightliner, Reo and Sterling are included in White totals; Brockway 


Gloom Dominates Surveys; 


2nd-Half Views Are Rosy 


least optimistic about the second 
half 1958. Members agreed only 
that pessimism “may” wear off 
the second half. 


The Detroit survey found in- 
dustrial sales the first half 
1958 off percent from the year- 
earlier level. Sales other lines 
were off percent holding 
steady when compared with both 
the first and the last half 1957. 


The Detroit firms expect sales in- 
last half this year, compared 
with the last half 1957. 

The University Michigan group 
said that consumer and business 
sentiment not likely spark 
early upturn and that further 
slideoff likely. Once pessimism 
has set in, takes time for the 
gloom fade, they said. 

When the more pessimistic ex- 
pectations business and con- 
sumers fail materialize, opti- 
mism likely revive, especially 

prices are cut, the group said. 
The group added that vigorous 

Government action could spark 
quicker upturn. Tax cuts, easier 
credit and increased Government 
spending were suggested. 


400,000 


February Car Output 


(Continued from Page 1) 


percent. AMC has more than 
doubled last year’s efforts, rising 
112 percent. 

+ 

AST week’s auto total was the 
lowest the year for five- 
day week. Except for Christmas 
and New Year’s, was the first 
time since the week ended last 
Oct. that production had fallen 
below 100,000 units. 

Truck production also was off 
last week 17,721 units were 
assembled, compared with 18,620 
the previous week. the week 
ended Feb. 23, 1957, truck makers 

built 23,255 vehicles. 

Although three General Motors 
divisions scheduled increases last 
week, the company’s passenger- 
car total dipped 53,234 from 
week-earlier count 57,309. 


Chevrolet slipped from 33,276 
27,900 cars, but the giant was 
hampered severe weather condi- 
tions. Storms curtailed output 
Baltimore and Tarry- 
town (N. Y.) plants, while the St. 
Louis and Atlanta plants lost time 
because industrial gas short- 
age. 


declining was Buick which 
built 6,445 cars last week, com- 
pared with 6,672 the week before. 

Oldsmobile jumped from 8,602 
9,189; Pontiac climbed from 6,097 
6,500, and Cadillac boosted its 
output from 3,162 3,200. 

The weather played part 
Ford Motor Co.’s drop from 29,622 
25,039 units, but scheduled 
shutdowns also were factor. 


Ford division, which did not 
work its Dearborn assembly plant 


Cole Says Nation 
Has Seen Worst 
Business Dip 


VAN NUYS, Calif—E. Cole, 
Chevrolet general manager, has 
said believes “we probably have 
seen the worst our business 
downturn.” agreed with those 
who predict upturn sometime 
around the middle 1958. 

Cole made the 
comments during 
celebration 
General Motors’ 
50th anniversary. 
While here an- 
nounced that 
Van 
Nuys assembly 
plant would 
expanded more 
than percent. 

Preliminary 
construction work 
has begun the project add 
300,000 square feet the plant 
which presently has 550,000 square 
feet floor space. Completion 
scheduled for late this year. 

“Generally speaking,” added, 
“1958 overall should good year 
for business and 1959 should 
even better.” predicted 1958 
auto market 5.8 million com- 
pared the six million cars sold 
1957. 


Restoration public confidence 
was called vital need. renewed 
surge confidence—by the public, 
business and government leaders 
alike—could the most powerful 
stimulant our economy could de- 
sire,” added. 


Warning Salesman 


Issued Chicago 


CHICAGO.—The Chicago Auto- 
mobile Trade Assn. has warned 
its members the lookout 
for auto salesman named 
Earl Jackson. 


alleged have “suddenly 
left the employ CATA mem- 
ber dealer,” taking with him 
1958 DeSoto bearing 
dealer plates, number 
approximately 28, feet, 
inches tall, and has dark com- 
plexion, dark hair and blue eyes. 


last week, turned out 20,992 cars 
compared with 24,413 the week 
before; Mercury slipped 2,807 
from 3,879, and Lincoln scheduled 
805 compared with 901. 

Edsel assembled 435 cars last 
week, compared with 429 the pre- 
vious week. 

division’s Mahwah (N. J.) 
and Somerville (Mass.) plants 
were out action last Monday 
because storms. Bad weather 
closed Mercury’s Metuchen (N. J.) 
plant most the week and cur- 
tailed operations for one day 

Lincoln’s Wixom (Mich.) facility. 
Labor disputes continued keep 


Chrysler Corp. below normal, but 
the company hiked its output 11,- 
335 units compared with 10,486 the 
week before. The reopening 
DeSoto’s Detroit plant was big 
factor the rise. 

DeSoto built 1,350 cars last 
week, from 321 week earlier. 
Chrysler rose from 1,157 1,175, 
and Imperial climbed from 317 
360. Dodge slipped from 1,721 
and Plymouth held steady 
compared with 6,970. 
American Motors assembled 3,675 

Ramblers last week which was one 
one percent below the previous 
week’s total 3,715. Studebaker- 
Packard, resuming operations after 
one-week shutdown, 1,264 
cars—140 Packards and 
Studebakers. 

Canadian manufacturers turned 
out 6,962 cars and trucks last week, 
compared with 8,386 the previous 
week and 6,802 during the week 
ended Feb. 23, 1957. Chrysler 
Canada worked only one day last 
week. 


UAW May Sue 


Chrysler 


Production Row 


UAW demanded last week 

that Chrysler Corp. close some 
its plants necessary provide 
full hours’ work each week for 
high seniority employes. 

The union also threatened sue 
Chrysler for breach 
contract the 
auto company con- 
tinues what the 
union called “guer- 
rilla warfare” against 
Detroit-area workers. 

The demand and charge was con- 
tained resolution passed the 
Chrysler Council meeting 
Detroit and was announced Emil 
Mazey, UAW secretary-treasurer. 

Chrysler Vice-President John 
Leary, insisting that company 
work standards call for fair 
day’s work for fair pay,” 
proposed Thursday that out- 
side engineering firm chosen 
arbitrate the dispute. 


“If one our employes began 
working tomorrow for one our 
job,” Leary said, “he would have 
meet work standards compa- 
rable those now refusing 
meet Chrysler, and the UAW 
there would expect him so.” 


Mazey charged that Chrysler had 
hiked production standards Jan. 
the Dodge Hamtramck (Mich.) 
strike the company could cut its 
inventory unsold cars. 

also charged that the com- 
pany trying deprive workers 
the right collect unemploy- 
ment compensation and SUB 
the “phony charge that they are 
not doing their normal jobs.” 

Dodge workers have been sent 
home early for three weeks 
dispute over production standards. 
Mazey said they have been averag- 
ing hours work for each week. 

“The new production standards 
are attempt provoke strike 
because Chrysler doesn’t have the 
courage close its own plants. The 
fact that didn’t hear anything 
about the new standards until the 
company ran into falling sales and 
high inventories,” Mazey said. 

COMPANY spokesman blamed 
the Dodge shutdowns “on the 
failure some trim employes 
perform regular work assign- 
ments.” About 5,000 have been af- 
fected daily. 

Mazey charged that the trim 
department manpower was cut 
percent and production increased 
percent despite the fact that 
there was change methods 
job content. 

The union said trim employes are 
making about $24.75 each week for 
their hours work. they were 
laid off, according the union, the 
workers could collect about $58.50 
weekly unemployment compen- 
sation and SUB. 

Mazey said the union was de- 
manding that new production 
schedules drawn which would 
guarantee high seniority workers 
full week. some cases, said, 
this would mean closing plants for 
specified periods. 

Mazey estimated Chrysler unem- 


LABOR 
FRONT 


ployment about 40,000. About 
74,000 are still the jobs, but 
many are working short weeks, 
they said. 
> 

INDICATION that the UAW 

its profit-sharing proposal came 
the end three-day meeting 
400 delegates representing 350,000 
workers plants across the 
country. 

move aimed giving the 
union maximum ne- 
gotiations this year, Leonard 
Woodcock, UAW director the 
department, said pro- 
posed shorter work week 
substitute for share the 
profits would given “very 
serious consideration.” 


Confining his remarks the sit- 
uation concerning the UAW and 
GM, Woodcock said the union bar- 
gaining committee “could move 
any direction feels best suited 
the occasion.” 


Woodcock said the union was 
greatly disturbed over the fact 
majority its members the 
major auto companies presently 
are working less than hours 
week. 

ANOTHER move aimed 

broadening its bargaining field 
and giving more leeway inter- 
preting just what share the 
profits means, the conference 
called for allocation the workers 
“share the profits” for the full 
payment hospital and medical 
insurance coverage. present, 
pays half the cost. 


The council also adopted res- 
olution calling for increase 
supplemental unemployment ben- 
efits (SUB) so, when combined 
with state unemployment insur- 
ance, they will equal approxi- 
mately percent take-home 
pay for weeks. 


Under the present formula, work- 
ers get for four weeks, 
and percent for maximum 
weeks. 


LECTRIC AUTO-LITE 
four Toledo plants went 
four-day, 32-hour work week last 
week. Some 1,800 employes were 
affected. 
General Motors announced lay- 
off 500 employes its B-O-P 
plant Arlington, Union 
spokesmen said seasonal cut. 
drop demand for autos. 


Ford Somerville Plant 


Close March 


SOMERVILLE, di- 
vision announced last week that 
will close its assembly plant here 
March 14. Ford Motor Co. opened 
the facility years ago. 

Reid, director civic af- 
fairs for the company, said the 
plant longer well located from 
the standpoint Ford’s distribu- 
tion pattern, nor has the 
ity for producing the “wide range 
models necessary for today’s 
competitive market.” 
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DeSoto Service 
Topic Meetings 


LOS ANGELES. DeSoto 
regional service managers from Los 
Angeles, San Francisco and Port- 
land, Ore., will meet today and 
tomorrow (Feb. 24-25) with 
Utley, DeSoto service director. The 
meetings will the Statler 
Hotel here. 

the third four meetings 
which Utley conducting across 
the country. Last week, managers 
from Atlanta, Charlotte, Cincinnati, 
Pittsburgh and Detroit met De- 
troit, and managers from Boston, 
New York, Philadelphia and Syra- 
cuse met New York. 

The series will conclude Friday 
and Saturday (Feb. 28-March 
the Drake Hotel Chicago 
when Utley meets with managers 
from Chicago, Kansas City, Mem- 
phis, Minneapolis, St. Louis and 
Dallas. 


Obituaries 


Services Held for Wife 


Richard Webber 


DETROIT.—Funeral services 
will held today (Feb. 24) for 
Joan Webber, wife Richard 
Webber, advertising and busi- 
ness manager News, 
who died Feb. 20. 

Mrs. Webber, 45, who had been 
ill with cancer for two years, 
survived her husband, two 
daughters, Barbara and Nancy, 
and several brothers and 
sisters. 


Rattermann 
CINCINNATI.—Charies B. Rattermann, 
70, owner of Rattermann Edsel, Inc., died 
Feb. 16. Rattermann had the car dealership 
with his sons, Charies jr. and Paul, since 
September. An executive in the automobile 
business since 1920, he owned the old Rat- 
termann Motor Co., a General Motors truck 
dealership. He was a past president of the 
Ohio Automobile Dealers Assn. and the 


Leslie Foster 
RICHMOND, Va.—Leslie M. Foster, 88, 
a ploneer auto dealer here, died Feb. 14. 
He operated a car business here for many 
years prior to his retirement. 
* 


Gabriel Fries 
LOS ANGELES.—Gabriel O. Fries, 76, 
@ retired auto dealer who had lived in Los 
Angeles 46 years, died Feb. 10. 


Gerald Shinaver 
TOLEDO.—Gerald J. Shinaver, 56, for 12 
years an auto dealer here, died Feb. 13. 


William Peck 
OAKLAND, Calif.-William C. Peck jr., 
49, partmer in Chaffin Motors Co., was 
found dead in his parked car in Santa 
Cruz County. The coroner’s office said he 
had shot himself. 


Arthur Davey 
CLEVELAND.—Arthur W. Davey, 82, 
who was associated with Chandler Motor 
Car Co. and Hupmobile Motor Co., died 
Feb. 11 at his home in Cleveland Heights. 


Nicholas Feltes 
SOUTH BEND.—Nicholas R. Feltes, 81, 
treasurer and a director of Studebaker 


Corp. from 1918 until 1928, died Feb. 13. 


William Strickland 
MELBOURNE, Fia.—William R. Strick- 
land, 86, former GM vice-president and 
chief engineer for Cadillac, died Feb. 16. 
A former president of the Society of Auto- 
motive Engineers, he was credited with 
development of the 16-cylinder Cadillac 


engine. 
* * 


Sandone 
SCRANTON, Pa.—Charies 8. Sandone, 
pioneer in the auto business in Northeastern 
Pennsylvania, died Feb. 12 in Westmont, 
N. J. He founded Sandone Motor Co. He 
and his brothers were former distributors 
for. the Ford, Lincoln, Star, Durant and 


Fordson tractor. They also operated 


Scranton Paige Motor Co. 
* * 


Herman Hawkes 
WOLFEBORO, N. H. — Herman G. 
Hawkes, 75, a pioneer in the auto industry, 
died here Feb. 7. He was associated with 
manufacture of the Maxwell in Tarrytown, 
N. Y. from 1907 until 2943. 


William Dunlap Sr. 
PHILADELPHIA. William Dunlap 
ar., 81, retired treasurer of Lee Rubber 


& Tire Corp., on Feb. 13. 


Frassrand 
WINCHESTER, Tenn.—Cecil Frassrand, 
48, associated with his brother in the 
operation of an automobile business here, 
died in &t. Feb. 10. 
* 


ANGELES. Homer Ritterhoff, 
Buick dealer here since 1940, died Feb, 12. 
Mr. Ritterhoff suffered a stroke the day 
before his death. 

Pardue 
VILLE, Tenn.—J. Pardue, 


CLARKS 
58, a used car crater, died here Feb. 8. 
* 


Walter Sample 
JACKSON, Miss.—Walter Sample, 63- 
year-old retired automobile dealer, died 
here in a hospital. 
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and address regular rates. 


Box Number ads forwarded 
TEN DAYS ADVANCE 


HELP WANTED 


GENERAL MANAGER, 34-45, Lifetime op- 
portunity for ambitious man fully cap- 
able of taking complete charge of 1,000 
new car a year Chevrolet dealership in 
New England. Owner, in same location 
28 years, to semi-retire. Only an honest, 
fair minded gentleman with the will to 
progress need apply. Salary, bonus, long 
term contract. Buy-in opportunity. Look- 
ing for the best—-willing to pay the best. 
Photo and full information in first letter 
please. Replies confidential. Box 7943, 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER, 38-45. Must have 
proven ability to organize and take com- 
plete charge of a brand new 35 man 
Chevrolet service department to be com- 
pleted within 60 days. This is one of the 
most modern and fully equipped in New 
England. Must be an honest, fair minded 
gentleman with the will to progress. No 


other need apply. Guaranteed salary, 
bonus, long term contract, Photo and 
full information in first letter please. 


Replies confidential. Box 7944, c/o Auto- 
motive News, Detroit 26. 


FIELD REPRESENTATIVE 


work for the National 
Automobile Dealers Association calling 
members, soliciting new members, holding 
meetings, and ultimately becoming 
trade association with liberal and 
commission. Qualified applicants will 
given intensive training course Dealer- 
Association relations. Send resume and 
letter application Pitts, Presi- 
dent, NIADA, 839 Cloverdale Rd., Mont- 
gomery Alabama. 


ASSISTANT OFFICE MANAGER, Male. 
Chevrolet dealership in Tucson, Arizona, 
selling 2,000 new units. Applicant must 
be capable of handling all bookkeeping, 
month-end closing, and taking off finan- 
cial statement. Must also be familiar 
with payroll, tax returns and other re- 
ports. Excellent opportunity for capable 
man to grow with expanding organiza- 
tion. Send resume of education, employ- 
ment history and references together 
with recent photograph to Jack P. Lane, 
Office Manager, O’ Rielly Motor Co., Box 
5197, Tucson, Arizona. 


ONE SERVICE MANAGER, ONE PARTS 
MANAGER, Ford dealership experience 
necessary; must have references, be able 
to relocate. Good salary and monthly in- 
centive; vacation and insurance benefits. 
Send full employment background and 
other pertinent information to Moore- 
Grear Company, 1000 Connecticut Ave., 
N. W., Washington 6, D. C. 


SALES MANAGER, aggressive, experienced 
and willing to really work for salary and 
percentage of profit, with chances of 
buying-in. Big two franchise in city of 
one hundred thousand population in 
North Carolina, and with excellent facili- 
ties. Box 7930, c/o Automotive News, 
Detroit 26. 


WANTED — SALESMEN to sell the book 
“Auto Costs'’ which features factory 
invoice prices of all 1958 cars and equip- 
ment. Huge demand from auto dealers, 
banks, finance companies and leasing 
companies. High commission—No terri- 
tory restrictions. Write Auto Costs, Box 
224, Dept. B., New York 1, N. Y. 


SERVICE MANAGER—Fifteen years’ run- 
ning shop profitably. Engine diagnosis 
and service sales—Able executive—Ex- 


perienced service advertising. If you 
really want a profitable service operation, 
I can help you do it. Reason for ad: 
Want greater opportunity for my experi- 
ence. Highest references. Box 7960, c/o 
Automotive News, Detroit 26. 


INSTRUCTOR OR SERVICE REPRE- 
SENTATIVE—tTwelve years instructor 
auto mechanics, eleven years own garage. 
Personable, good speaker, highest refer- 
ences, Want position with manufacturer 
or oil company. Box 7961, c/o Automo- 
tive News, Detroit 26. 


FORMER CAR DEALER 16 years—<Active 
personal experience in all phases dealer- 
ship activities. Looking for smaller dealer 
who could use my experience, Highest 
references as to character and ability. 
Box 7962, c/o Automotive News, Detroit 
26. 


GENERAL MANAGER or sales manager, 
capable assuming complete responsibility 
of deajership. Excellent references from 
top automotive men. Ten years’ success- 
ful GM managerial experience. Age 40, 
married. Prefer GM line in California. 
Replies confidential. Box 7947, c/o Auto- 
motive News, Detroit 26. 


PER 


POSITION WANTED 


GENERAL MANAGER, presently employed 
as such, capable of reorganizing, refi- 
nancing and acquiring young, high grade 
personnel in spite of difficulty, and hold- 
ing them by training and earning their 
confidence, Will streamline the operation, 
bring expenses within income, simultane- 
ously increasing parts and service reve- 
nue, and by practical programming hold 
more gross in the new car deliveries. 
Compensation $1,000 a month and 10% 
of the net results including reserve and 
insurance. Excellent record of achieve- 
ment which can be verified. College edu- 
cation, steady, reliable, middle-aged, 
lean, athletic, good bearing, family man. 
Will build strong aggressive organization 
and operate to high standard insuring 
good factory relations and co-operation. 
Permanency with stock purchase privi- 
lege desired. San Francisco Bay area 
preferred, but will consider other areas 
in California, also other states. Arthur 
Crandall Wolf, 150 San Buena Ventura 
Way, San Francisco 27, Calif. LOmbard 
4-5229. 


NEED SALES DIRECTION? Former 
dealer-sales manager will help you reor- 
ganize and train sales force to sell in 
volume profitably. Will personally teach 
your managers and salesmen proven 
sales methods that get results. Will show 
how to appraise, recondition and reduce 
used car inventory—approve all new and 
used car deals. Will actively work in 
dealership for 90 days on contract. Not 
a “hot shot’ management service—no 
program to buy. Highest references. Wil! 
work anywhere for fixed fee and ex- 
penses. Box 7948, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER desires change to 
warm, dry climate. Presently employed 
top line. Twelve years’ experience in- 
cluding all “Big 3.'' Factory wholesale, 
office management, new and used man- 
agement, working knowledge of trucks. 
Superior rating Administrative Specialist 
U.8.A.F. Can figure deal in 20 seconds. 
Can bring two key men selling more than 
200 units each. 37 years of age. Ability 
to move people to action with personality 
—no whip needed. Extremely conscien- 
tious. Can write top advertising and pro- 
motion. These are statements of fact. 
Complete resume on request. Box 7949, 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER, 27 years’ experi- 
ence. Wants position with progressive 
dealer. Trained to service any make of 
car. Sober, reliable, excellent references. 
a? 7954, c/o Automotive News, Detroit 


SALES MANAGER, age 40. Lifetime ex- 
perience. Associated with four letter 
award 1,000 car Ford dealership. Capable 
all phases. Aggressive. Will reply all in- 
quiries. Factory, manufacturer, dealer 
character and ability references. Avail- 
able immediately. Box 7955, c/o Auto- 
motive News, Detroit 26. 


PARTS OR SERVICE MANAGER, 12% 
years’ experience Dodge-Plymouth deal- 
ership—medium size. Employer retiring. 
Prefer southwest. Ambitious, loyal, col- 
lege education, excellent references. 36 
years old, married. Answer expediently. 
Walter Wiltermood, 1202 Meier Dr., 
Grants Pass, Oregon. 


DEALERSHIPS AVAILABLE 
HANDLING CHEVROLET. Large Detroit 
dealer located in well established neigh- 
borhood, selling in excess of 1,200 new 
units annually. Complete, modern facili- 


ties with adjoining used car lot. Buy 
only shop and office equipment, etc., plus 
moderate parts and accessories inven- 


tories. Good lease on facilities. You or 
your agent write to Box 7959, c/o Auto- 
motive News, Detroit 26. 


TOP FOREIGN CAR AGENCY, large serv- 
ice department, well established rental 
and leasing business. Long term lease 
available. $10,000 plus inventory. Florida 
east coast. Box 7950, c/o Automotive 
News, Detroit 26. 


DEALERSHIP DOWNTOWN MIAMI. Same 


location 25 years. Handling DeSoto, also 
distributor for Dade County of popular 
imported family sports car. Buy only 
parts, equipment, furniture and fixtures. 
Excellent location and facilities, Good 
building, attractive lease. Owner has in- 
terests up North. Price $50,000. Write 
| 7957, c/o Automotive News, Detroit 


ATTENTION, 
MANUFACTURERS REPS. 


YOU NEED 
NEW LINES? 


Autemotive News can help you 
bringing your wants the 
attention manufacturers. 
advertisement this sec- 
tion will the trick nom- 
inal cost. 


Automotive News 
Classified Want Department 


ORD FOR EACH INSERTION. POSITION WANTED ADS, 
INSERTION REQUIRED. Ads may signed with full name 
$12.30 per column inch. CLOSING: 
rates supplied request. 


NTY-TWO CENTS 


DEALERSHIPS AVAILABLE 


HANDLING 3 GM LINES—Work a little 
. Play a little! Long established in 

most colorful Rocky Mountain region. 
Excellent profits from 75 to 125 units. 
Shop and parts pay overhead. Will dis- 
count parts and equipment inventory to 
$35,000 for quick deal. Nothing else to 
buy. Will sell or lease modern brick 
building and used car lot. Owner. Box 
7958, c/o Automotive News, Detroit 26. 


DEALERSHIP HANDLING FORD in 
Massachusetts. Trading area about 20,- 
000. Potential 250-300 units. Excellent 
location which you can lease. No ac- 
counts receivable or used cars to buy. 
Need only buy parts and equipment. 
Must have factory approval. Reply Box 
7920, c/o Automotive News, Detroit 26. 


FOR SALE: New York suburban dealer- 
ship handling General Motors. 300 car 
potential. Reasonable rent. Only neces- 
sary to buy equipment and parts. State 
qualifications and available capital. John 
W. Stokes & Co., 1775 Broadway, New 
York 19, N. Y. 


DEALERSHIP HANDLING OLDSMOBILE 
& GMC trucks located in central Michi- 
gan. Grossed over one million dollars 
four years in a row. $25,000 for com- 
plete inventory. Will sell or lease prop- 
erty. Must get approval from General 
Motors. Box 7924, c/o Automotive News, 
Detroit 26. 


DEALERSHIP HANDLING BUICK— 
FLORIDA. One of the best towns in 
Florida, approximately 15,000. Signed my 
first Buick contract in 1929 and want to 
retire. It will be necessary for you to 
have Buick’s approval and sufficient capi- 
tal, In reply give your entire business 
experience and banking references. Box 
7746, c/o Automotive News, Detroit 26. 


WELL ESTABLISHED dealership handling 
Rambler, south central New York state. 
$19,000 net after owner's salary. Little 
cash needed. Buy complete or your way. 
Owner has other interests. No real estate, 
low rent. Reply Box 7951, c/o Automo- 
tive News, Detroit 26. 

DEALERSHIP IN SOUTHERN CALIFOR- 
NIA—Not L. A. Top market area. Han- 
diing General Motors medium priced car 
plus GM foreign. Exceptional physical 
layout, including top used car operation. 
Must sell to manage other interests. A 
going, reputable volume deal. Qualified 
buyer cannot miss. Write Box 7952, c/o 
Automotive News, Detroit 26. 


WELL ESTABLISHED 200 CAR DEALERSHIP 
HANDLING DeSOTO AND PLYMOUTH. 
Showroom, well equipped shop, body and 
fender shop, used car lot. No real estate to 
buy, low rent. Selling due other interests. 
The business is solvent. All you have to pur- 
chase is parts and equipment at a discount 
—which will amount to about $10,000. Terms. 
State your experience and financial status in 
first letter. Contact Mr. Gowens, % Mountain 
Ave., Highland Falls, N. Y. 


NORTHWESTERN OHIO TOWN—Dealer- 


ship handling Buick available. 1,200 
population. $8,500 will buy parts and 
equipment. Payment on building $100 
per month. Box 7963, c/o Automotive 
News, Detroit 26. 


DEALERSHIP HANDLING CHEVROLET 
in Central Wisconsin, selling 300 new and 
used units per year. Factory approval 
and cash required. Box 7964, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP FOR SALE, $25,000. Hand- 
ling Dodge-Plymouth. Sold 300 cars in 
1957—-potential 500 cars per year. Lo- 
cated on main highway suburban 
Philadelphia area. Adequate showroom, 
Office and service facilities in modern 
building. Used car lot, ample storage 
space. Box 7965, c/o Automotive News, 
Detroit 26. 


OPPORTUNITY 


Buy a going, profitable car dealership in 
one the low-priced three. 
Priced inventory only. 


Box 7938, c/o Automotive News, Detroit 26, 


Mich. 


DEALERSHIP HANDLING BUICK—Will 
lease new, modern building and used car 
lot on U. 8. 30. Trading area, 25,000. 
Twenty miles from metropolitan city. 
Clean parts inventory, small capital re- 
quirement, low overhead—-No used cars 
or accounts to buy. Phone 6-2320, Plym- 
outh, Indiana. 


WILL SELL LUCRATIVE CAPE COD 
dealership due to health, Fine organiza- 
tion, plant, service absorption. 1957 net 
profit before dealer's salary, 40% of in- 
vested capital or $430 per new car sold. 
After dealer's salary, 27% of invested 
capital or $293 per new car sold. In ad- 
dition, business paid dealer substantial 
rent. Buy only parts and equipment, Will 
sell or lease building. You will need GM 
approval and about $30,000 for inven- 
tories and fixed assets, plus working 
cash, Total $40,000 to $50,000. Box 7922, 
c/o Automotive News, Detroit 26. 


DEALERSHIP HANDLING FORD in large 
mideastern city. Sales in excess of 1,000 
mew cars per year. Established over 35 
years. Parts inventory approximately 
$60,000; signs, equipment, etc., approxi- 
mately $10,000, Unnecessary to purchase 
any real estate. Adequate facilities, in- 
cluding used car lot and storage lot on 
advantageous lease. Reason for selling 
imability to obtain adequate management. 
Reply Box 7928, c/o Automotive News, 
Detroit 26. 


DEALERSHIPS AVAILABLE 


WESTERN OREGON—Dealership han«‘ling 
Willys ‘‘Jeep’’—Located in the hear: a 
lumber industry. Well established | usi. 
ness, same location for 11 years. Town 
of approximately 15,000—40,000 in trad. 
ing area. Low overhead, high servic 
absorption, long term lease availabis if 
desired. No real estate, used cars or 
accounts receivable. Write Box 7956, c/o 
Automotive News, Detroit 26. 


VESPA 


World's Largest Selling 
Motor Scooter 


Italian Motors Limited 


25 E. Germantown Pike 
Nerristown, Pa. BR 9-1184 


Distributors for: 
Pennsylvania, Delaware, Maryland, South 
New Jersey, District of Columbia. 


FRANCHISE HANDLING GENERAL MO- 
TORS, central Michigan. Potential un- 
limited. Personal reason for selling. Less 
than $10,000 parts and equipment, Mini- 
mum capital requirement, $20,000, Write 
Box 7940, c/o Automotive News, Detroit 
26. 


DEALERSHIP HANDLING PONTIAC in 
southwestern Ohio. Single city deal in 
industrial city, 350 car potential. Busi- 
ness now in operation. No real estate to 
buy; financial assistance available for 
qualified applicant. Box 7941, c/o Auto- 
motive News, Detroit 26. 


FLORIDA 


DEALERSHIP HANDLING FORD 
County seat town, also sub-dealership in 
nearby coastal town. Zone influence, 50,000. 
Only Ford dealer in county. County seat 
town sales approximately 250 cars per year 
for last four years. Sub-dealership in coastal 
town sales approximately 200 cars per year. 
This trade area reaches 25,000 people. Ex- 
cellent buildings in both locations. For lease 
or sale. Box 7953, c/o Automotive News, 
Detroit 26. 


TUCSON, ARIZONA established dealer 
since 1939. Metropolitan trading area, 
225,000. Handling Studebaker-Packard, 
possible Mercedes-Benz. Moderate invest- 
ment will buy out present owner. Write: 
Mrs, Geraldine Erny, 616 North Stone 
Ave., Tucson, Arizona. 


FOR SALE: Dealership handling Mercury 
in southwest town of 22,000 located on 
Mexican border. Potential 150 cars or 
more per year. Buy equipment and parts. 
$20,000 will handle, Nice attractive build- 
ing with good lease. Box 7935, c/o Auto- 
motive News, Detroit 26. 


“BIG 3" 
& Connors Brokers, 
Hartford, Conn. 


DEALERSHIP WANTED 


WE'LL PAY CASH for car dealership or 
farm implement dealership, any size, any 
location in state of Ohio. Box 7936, c/o 
Automotive News, Detroit 26. 


WANTED: WESTERN STATES franchise. 
Any size, any price. Cash. Factory ap 
proved. Replies held in confidence from 
everyone. Box 7923, c/o Automotive 
News, Detroit 26. 


DEALER SERVICES 
TRUCKS DELIVERED. 3-way, towbar. 
Anywhere. Write Cari’s, 6381 Ellsworth, 
Detroit, Phone: UNiversity 2-4895. Att. 
truck centers. 


franchise in Connecticut, Caplan 
145 Holcomb &t., 


MILITARY BUSINESS 


Got Your Share? 
people will want to: 
Finance for months. 
Register and Title car stote. 
Take car overseas without refinancing. 
Get low, money saving, financing rates. 
Take immediate delivery. 


We specialize in such transactions on a sim- 
plified, no trouble, without recourse basis for 


officers and first three grades enlisted per- 


sonnel. 

Militery Military 
Finance Co. Acceptance Corp. 
502 Tioga Bidg., Box 2166 
2020 Milvia San Antonio, Texas 
Berkeley 4, Calif. CApitol 6-268! 


THornwall 
“Worldwide Financing for Military 
Personnel’ 


“WORK 


pattern which salesmen may or- 
ganize their selling so as to do just 
the right thing with the prospect 
exactly the right time. Relieve your 
men of tedious planning, daily reports, 
and red tape their time can 
applied to selling actual prospects. 
Weekly, monthly and year-to-date com- 
parison of all salesmen. 


,, supply of forms “WOR 
PATTER costs you only 
discount check accompanies 


You'll save the cost and more 
applied time the first week, 


Automotive 


Jaikins Bidg. Birmingham, 


COMPLETE “EXPOSURE” 


AUTOMOTIVE NEWS Classified Advertise- 
ments reach estimated 156,000 readers, 
engaged every branch the 
tive industry from Maine California. 
The place start advertising for help, 
positions, dealerships, lines, used cars 
trucks, parts and shop equipment 
the classified want columns Auto- 
motive News. 
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DEALER SERVICES 


LOST ANOTHER 


the spp 
stolee praperty and possibly winning 
reward. 


CARS FOR SALE 


csi 


Wat 


Gs 


DEALERS 


1955 Chevrolet 


this You mey hove 


ortuntty of helping to recover 


CARS FOR SALE 


Fleet Leased Cars 
1955-1956-1957 


MISCELLANEOUS 


BLUE CHIP 
TOW-PILOT 


A ALE? Or, through thie «column, pechaps we Taxicabs At Wholesale 
NE 3 tant help you recover @ stolen car or LU ICATED 

the party who Good All Makes Models Factory Equipped WITH LUBR 
Did you lose the deal few dol- Motors Bodies Available All Major Cities AUTOMATIC BRAKE 
you lost the deal? lose opposite Upholstery HERTZ CAR LEASING DIVISION 
sales because you're selling the Any Quantity! SPECIAL Factory Net) 
your competitors’ costs Priced Move! $52.35 Fed. Tax Included 
you'll know the kind deal SPATIG 


beat them! 


Order the 1958 edition “AUTO 
wholesale cost 
authoritative book 
that gives the complete listing the 
wholesale costs ALL 1958 cars, ac- 
and equipment. 


which includes FREE supplements 
containing all price and model 
Send $10 for the edition 
only $18 for economy 3-year 
subscription. 


AUTO COSTS 


MAN KNOWN WILLIAM NICHOLAS, 
32, 
Occupation (with crew) solicits from Catholic 
churches, hospitals, etc. gold-silver re-plating 
work. Wife is palmist. Three children ages 3, 
10, 
Chicago—Prior 
Drives wanted 1957 CHEVROLET 210 standard 
2-door sedan. Serial VB57B125290 with D. C. 
license GV-25! (unless now replaced). 


HOME DETECTIVE CO., INC. (1922) 


$150 REWARD — ATTENTION OLDSMO- 


WANT LOCATE: Philadelphia 


Available 


1956-1957 Plymouth, 
Dodge, Chevrolet Ford 
Taxicabs with with- 
out automatic transmis- 
sion. Some with power 
equipment. 

Call, wire write 
Thrift Motors, Inc. 
FLEET SPECIALISTS 
2392 Bailey Ave., Buffalo 15, 
Sid Lavene 


c/o John Bartram Hotel, 
Pa. 


Gypsy—Claims Peruvian-ltalian ancestry. 


15. September in Norfolk, Va., thence 
Baltimore and Washington. 


Notify Collect: 


Greensboro, North Carolina 
Agents for Bank 


BILE DEALERS! Have you seen or 


serviced this car? 1957 Oldsmobile 88 


218 So. Wabash Avenve 
Chicago 4, Illinois 
PHONE: WAbash 2-1600 


WANTED: 
top prices. Call Wink Chevrolet Co., 8209 
Michigan, Detroit, 
or 2-3644. 


CARS WANTED 
"55 to °57 Corvettes. Will pay 


Mich, LUzon 2-5400 


CARS WANTED 


Any Year Any Kind 


We have the largest wholesale outlet in a 
high market. Air conditioned cars a specialty. 
Write or Phone 


2201 Westward Bivd. 


Clark Smith 
PHOENIX AUTO AUCTION 
Phoenix, Arizona 
Phone: Alpine 8-5768 


THE FAMOUS 
MOTO-MATIC 


TOW GUIDE 


Four Hook-Up 


DEALERS’ SPECIAL O.B. Factory Net) 
Tax 

Liberal Quantity Discounts 
Distributors 


Write for Catalog 
Factory Sales Division 
PILOT DISTRIBUTING CO. 


BATTLE CREEK MICH. 
Phone WO. 2-5257 All 


C in New York 1, N. Y. Fiesta station wa “Lead in the Indust 
gon, serial No. eaders in e Industry 

578A08617, white, air conditioned, loaded. Phone Philadelphia, Kingsley PARTS FOR SALE Since 

Busi- Skip from Florida, man known as Martin 6-1100 

te to M. Savage, Mike Savage or Robert HAVE $6,000 new, obsolete Oldsmobile Canedian Distributors 


| for 
Auto- 


DEALERSHIP MAN- 
AGEMENT CO. 


Charles Reenan. 1957 Florida license No. 
24W-3786. Phone collect day or night: 
Ft. Pierce 2702 or 651. 
Corp.. 610 Orange Ave., 
Piorida. 


General Finance 
Ft. Pierce, 


1956 


parts. A-1 condition, List upon request. 
L. D. Tate, 320 College St., Clarksville, 
Tennessee. 


PARTS WANTED 


FIVE WHEELS, LTD. 


599 Yonge St. 
Toronto, Ontario 


WANTED: Chevrolet and Ford obsolete 
DUAL AUXILIARY ACCELERATOR 
> in . CARS FOR SALE parts for export, 1928 and up. Passenger 
ealershi foot gas pedal. Patented. Fits all cars, 


Co. the business 


ate orders to: Jack’s Auto Parts, 492 


eight years and never been a dissatisfied 


year . . FO x D § _Main St., Fort Lee, New Jersey. user. Nationally advertised and in de- 
operating Automobile Deal- STUDEBAKER-PACKARD inventories, sev- List $6.95, Dealers 


1956 FORDS 


mand everywhere. 


year. eral, in New York-Pennsyivania area. an bbers from Lehner fg., 
lease 3504 Hudson Bivd., Union City, “ 


write. 


4-dr sedans Used For Hire 


PLYMOUTHS 


Sales, 
N. J 


PARTS & ACCESSORIES FOR SALE 


Automatic 


ealer All ith Ford-O-Matic, heater, - 

trea, Our basic yardstick is 100% return ugaidate $35,008 

. per yeor on investment. We are ac- inventory. Most items 50% under your 

. complishing this in seven deolerships have been in storage since Nov., 1956. actual cost. All at least 25% under cost. THE ONLY BAR TODAY 

rite: ; y an Four-door ex-toxis with heater and Send for copy of inventory. J. Jack WITH UNIVERSAL 

our All excellent condition defroster. Very good tires. Some with Fisher Pontiac, 211 Lancaster Ave., 
Home office Portland, Oregon, and hove 115 them. and WILL Ardmore, WRIST ACTION 

rr! wr operations, so far, are restricted DELIVER THEM TO YOU. Steering. ACCESSORIES FOR SALE AND BRAKE HOOK-UP 


Oregon, Washington and California. QUICK-TOW 
te-Bumper Tow Bar 


TRAIL-KING for Fast 


LUGGAGE CARRIERS 
For Station Wagons 


Call write: 


PRICE $390 


plan co. permanent carrier, selling for TowKinG 4 Point $45 
2470 Oregon Write, wire call CURRY $62.30 Net Hook-Up 
CANELL 

Largest Liquid CHEVROLET FERRY, Covers Made) 

3300 Broadway York City brand new 1957 Chevro-| CHAINS, set 


INVENTORY SERVICE 


Parts and Accessories 
CERTIFIED REPORTS 


1521S Kinsman Rd. Cleveland 20. Ohio 


STEEL (Tow Bar) CARRYING 


CASE with Wheels & Handles 
BROWNIE CARRY-ALL 


let Priced below 
dealer cost—-$49.95. Phone: 6-1128, Lind- 


sey Motors, Bryan, Ohio. 


pushbutton radios. 


$13.95 


tive Shortage or erage Established 1956 MERC 8-BE) 190SL roadster— | [949 INTERNATIONAL KBS-7? Six-Man 

@ Inventory Investment Evaluated 56 PLYMOUTH Burned—running gear perfect, body parts py Rubber-Tired WHEELS 
Metheds and Procedures CABS usable. Interior gone. Will sell parts condition. Shultz STOCK ALL MAKES 
atl x complete—Or will buy complete body. Motor Sales Tiffin. Ohio TOWING EQUIPMENT and PARTS 
time experts. pick-up part time Phone: ELwood 2-4311, Granite State 


Pushbutton Transmission 
Quantities of 5 or more 


$199 each 


Wire Write 
JAMES WATERS, Inc. 


Authorized DeSeto-Plymouvth Dealer 
38-15 Nerthern Bivd. 
Leng Island City, N. Y. 


FOR AUTOMOBILES and TRUCKS 
Tow Bar Sales Co. 


Exclusive Factory Distribyters 


Call 


TRUCKS WANTED 


WANTED—GOOD USED CHEVROLET 2 
ton trucks, 1952 through 1956. Frank 
Epp Chevrolet Co., Dodge City, Kansas. 


SHOP EQUIPMENT FOR SALE 


Auto Body Co.. Keene, 


New Hampshire. 


Call write for service details 


Automotive Inventory Service Co. 
10040 Freeland Detroit 27, Mich. WE 3.6445 


YOU WANT 


PROFITS 
Wholesale Dealers Only 
Fully Americanized 


DECAL TRANSFERS 


TRUCK DECALS; no charge for sketch; 
durable, brilliant colors. Write for sam- 


Clayton Dynamometer 
Capable of checking reed 


s up te 120 


1958s, 1957s, 1956s, 1955s, 1954s 
Shipped the Phone: TRADE IT! HIRE HELP! 
Largest Independent Through 
ATTENTION DEALERS Volkswagen Operation SHOP WANTED AUTOMOTIVE NEWS 
aS All Cars Selected, Serviced, Cleaned LATE MODEL Bee Line frame machine. Classified Want Ads 


cam Representatives for Details. 
Expincorp, 
Lyndhurst, New Jersey 
GEneva 8-7070 
or Call NDY.C. Lines: Wisconsin 7-8221 


(Bank References Furnished 
Know Your Supplier) 


New Subscription 


Cars “Double 
SELL 100 CARS DAY 


sound business promotion, completely under dealer control. invite 
factory 


Export Corp., A., Send News Address Below 
Service any port the United States One Year Two Years $14 
All Other Countries One Year $12 Two Years 
MISCELLANEOUS LATE MODEL USED CABS 
1956 and 1957 AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
Why Try Patch Those Unsightly Trunklinings? DODGES, PLYMOUTHS, 
YOUR USED BUICKS, CADILLACS, OLDS AND PONTIACS 
OLDS ‘54 Thru "56. 88 and SUPER 88, BUICK CENTURY and SPECIAL, All in excellent sondition. | sans 
CADILLACS Thru Series, BUICKS Roadmaster Thru Write, wire Tax! Manager TRADE CONNECTION: 
STATE YEAR, MAKE AND MODEL 
er nsurance inancia upplier 
TRUNKLINE MANUFACTURING COMPANY 351 Grand 


A 


Sealed 
NEW STAINLESS STEEL 
OIL RING 


| 
7 77 i 


PATENT NO. 2,789,872 


WAS PROVED AND APPROVED 
AROUND THE WORLD 


FORD 


roads—sandy trails— 
heat—cold—great cities—tiny villages—through all 
around the globe, the 1958 Ford was tested— 
and came through with flying colors. 

triumphant the Ford engine were new 
steel oil rings and associated compression 
rings Sealed Power—setting their own records 
for reliability and economy—the 
ALED POWER SS-50U does things other 
ring can do. 


SEALED POWER CORPORATION 
MUSKEGON, MICHIGAN 


q 
P 
WITH 


